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When to Rip or Trim in Grading 
Surfaced Softwoods 


In every tree Nature puts a certain percentage of clear lumber and a 
certain percentage of knotty lumber. The plan of the modern sawmill 
operator is to cut this lumber so that as much high grade stock will be 
produced as possible, and so that both the high grade and low grade 
stock is cut in a form that is readily marketable. The grader is the man 
who finally classifies the lumber and upon his work largely depend the 
profits of the company. If the grader’s judgment is not correct, if he 
does not so grade the stock as to 


Why and Where to Cut Shop 


Lumber From Fir Logs* 


During the year 1921, 5,182,000,000 feet of lumber was manufactured 
in Oregon and Washington. The logs cut into this lumber averaged: 


Feet Percent 
its |S CR EE, REE Se ka ceca dicwwdeewhee Sai 1,062,110,000 20.5 
No. 1 common and merchantable............. 3,355,026,800 64.74 
Noy 2 CORON GME TOOSOER oo sines ccdiccaueede 764,863,200 14.76 


With the increased production this year and the same percentage of 
No. 2 and better, the lumber manufacturers will add over 
1,000,000,000 feet of No. 2 com- 


common 





bring the highest possible market 
price, the manufacturer loses prof- 
its that should be secured. 


mon and poorer to the stock they 
now already have, which is a drug 
on the market. At least 50 per- 





Lumber manufacturers are com 
ing to realize more and more the 
importance of carefully training 
their graders, but there is still a 
great deal to be accomplished. 
Take, for example, deciding when 
to trim or when to rip a_ board. 





Every man who is learning to grade 
is certain to have this question 
come into his mind some day, and 
the chances are that he will be an- 
swered somewhat in this way: 
‘‘Trim or rip whenever it is possible 
to raise the grade,’’ for that is a 
common answer. It is best to rip or 
trim only when: 





1—The remanufactured board is 
worth as much as original 
board, plus the cost of reworking, 
plus a profit. 

2—When the remanufactured 
board is of a desirable size and is 
readily marketable. 

3—When the remanufactured 
board is not of a size of which there 
is a surplus in stock. 

It is easier to tell when to trim 
than when to rip. If a 20-foot 
piece is trimmed two feet, or one-tenth, it must be possible to get for 
the remainder one-ninth more per thousand feet than the original worth 
of the 20-foot piece, in order to break even. In the same way, if one- 
eighth of the board is trimmed off, then one-seventh more per thousand 
feet must be realized. To trim off one-sixth, one-fifth more per thousand 
feet must be realized, and so on indefinitely. If the grader who marks the 
lumber for trimming can be taught this, the trimming question will be 
solved. The trouble is that comparatively few graders or trimmers know 
the market values. A very clear method, however, of providing this in 
formation was evolved by Lawrence R. McCoy when, as sales manager of 
the Edward Rutledge Timber Co., he prepared for the State Board for 
Vocational Education of Idaho a course in the grading of lumber from 
Idaho woods. This bulletin in which Mr. McCoy’s course is printed con 


(Concluded on Page 40.) 
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What a fir log would look like if one could look into it 


cent of the No. 2 common and 
poorer stock could be cut into No. 
2 shop and better, as well as 10 to 
15 pereent of the No. 1 common 
and merchantable, if the same 
were cut vertical grain. 
After an exhaustive study of 
the industries of the East by the 
West Coast Forest Products 
A Bureau, it finds that there are 
unlimited opportunities for  ver- 
tical grain fir shop lumber in the 
eastern industrial fields. Slash 
grain shop will not be satisfae- 
tory, on aecount of the greater 
expansion and _ contraction of 
slash grain lumber over the ver- 
tical grain; and, as a great deal 
of the wood consumed in the in- 
dustrial lines has to be fitted into 
metal sockets, or to have metal 
moldings broken around the 
wooden parts, it is necessary to 
use lumber that will go and come 
the least amount. 
If 50 percent of last year’s No. 
2 common and poorer had been 
cut into vertical grain shop and 
had sold for only $16 a thousand at the mill (compared with $8 for the 
small amount of No. 2 common and poorer that has been sold), the 
amount of No. 2 common and poorer stocks on hand would have been 
reduced at least one-half and the millmen would have received over 
$6,000,000 more money last year for their lumber. These are the rea- 
sons why the west Coast should make fir shop lumber. 

If a fir log was transparent and you could look in thru the end of 
the log for eight or ten feet you would see something like the illus- 
tration in the center of this page. This shows how some of the 
branches of the tree had broken off and the tree had grown beyond 
the end of the most of these branches. Sometimes these broken 
branches collect water and turn black for a distance back. This is 

(Concluded on Page 40.) 
{*By H. 8S. Stronach—West Coast Forest Products Bureau] 








These are problems of interest to every lumber manufacturer. Comment is invited and the AMERICAN LUMBER- 
MAN will be glad to have suggestions on these subjects that may be helpful.—Enpiror. 
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Why Not Sell Your Lumber East? 





Somebody is going to sell the 
profitable consuming markets 
of the East. Why not you? 
You have as good a chance as 
anyone —if you determine to 


Shupe Terminal 


KEARNY, NEW JERSEY 


You can ship your lumber to 
us in anticipation of orders and 
we will store, deliver by truck 
close-by, reship by rail or boat, 
or sell your lumber on commis- 





give buyers therea service they 5 
can depend upon. And this is easy to do, if you take 
advantage of the facilities offered by the Shupe 
Terminal. 





Let us tell you about the low cost of our service and more about 
the possibilities of Eastern markets from a profit standpoint 


Shupe Terminal Corporation, 


sion basis, if you desire. 

Thus you can render Eastern buyers as prompt 
and dependable a seryice as if you were on the 
ground yourself. 


Kearny, N. J. 
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Hardwood Flooring 


MADE FOR PARTICULAR PEOPLE 


66, 99 






“THE PERFECT FLOOR” 


Manufactured in 3%” and 13-16” 


Maple, Beech, Birch and Oak 


SHIPPED IN MIXED CARS 


with 


Northern and Southern 
HARDWOOD LUMBER 


Nichols & Cox Lumber Co. 


Grand Rapids, Mich. 


We are members of the Maple Flooring Manufacturers Association. 
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‘“‘Finest’’ 
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Flooring i 
MICHIGAN 
HARDWOOD 
LUMBER 


W.D.Young@Co. 
Bay City, Mich. 


Weare members of the Maple Flooring Manufacturer’s Association 
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Real Statesman Represents All Classes 


N THESE DAYS it is comforting to find a strong, virile states- 

| man who strives to be fair and square in his attitude toward 
industry as a whole. The formation of blocs in Congress for 

the purpose of controlling legislation affecting a particular class is 
not conducive to good government and the AMERICAN LUMBERMAN 
is not in sympathy with such movements. It does believe, tho, that 
when a legislator shows a disposition to be diligent and open minded 


‘in his search for facts with respect to proposed legislation and bases 


his action on the facts obtained rather than upon prejudice or the 
opinion of some group or bureau with a distinct bias that legislator 
ought to receive the support and encouragement of business and 
industry. 

Lumbermen and business men generally of West Virginia, es- 
pecially, have an opportunity just now to place themselves thus on 
record, for Senator Howard Sutherland, who has so ably represented 
that State and the country in the United States Senate, again is a 
candidate for the Republican nomination in the primaries to be held 
in August. 

Senator Sutherland is one of the outstanding figures in the 
upper house of the National Congress, is a member of the finance 


committee, which has charge of all tax legislation, and when tax 
problems are under consideration may be depended upon to view 
them with an understanding of the lumberman’s viewpoint that few 
other men in Congress possess. His conscientious effort to acquaint 
himself with facts concerning the lumber industry is but typical of 
his attitude toward other industries and toward any legislation that 
comes before the Senate. 

The country needs strong men in its law making bodies, and lum- 
bermen of West Virginia, as well as other business men of that 
State, no doubt, will leave nothing undone in a fair and honorable 
way to see that Senator Sutherland receives the endorsement of his 
State and is continued as a representative of the people in the United 
States Senate. 





THE REPUBLIC of Chile has a law providing that when a fire 
occurs the owner of the burned building shall be immediately 
arrested. If occupied by an individual other than the owner, both 
owner and occupant are placed under arrest. The theory is that 
either the owner or the occupant set or instigated the fire, and it 
is up to those individuals to prove their innocence if they can. 
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Hoover Will Confer With Lumbermen 


HAT SECRETARY HOOVER JIS sincerely determined to bring 
‘T about a more complete standardization of lumber sizes and 
grades and to establish a system of protection for the consumer 
against substitutions and some other bad practices that have crept 
into the industry is shown in his setting aside four days in May to 
be devoted to conferences on these important subjects. According 
to a telegraphic dispatch in the news columns of this issue of the 
AMERICAN LUMBERMAN he has called this conference for four days, 
beginning May 22, and will devote the first two days to conferences 
with the producers and on the following two days representative 
retailers, architects and engineers will be invited to participate. 

The lumber trade will be surprised that representatives of the 
wholesalers were not invited. They handle the product of a large 
number of small mills and come in close contact with the large con- 
sumers. At the American Lumber Congress recently held in Chi- 
cago the wholesalers gave every promise of promoting the idea and 
practice of standardizing sizes and customs. Secretary Hoover is 
striving for uniformity. The American Lumber Congress can and 
undoubtedly will be able to wield a great moral force and affords a 
place where the policies advocated by Secretary Hoover can be in- 
augurated and promoted. 

It was the consensus of the delegations to the Congress that im- 
portant questions affecting the entire trade could there be thrashed 
out and as a result of the discussions harmony and concerted action 
would result thruout the trade. 

Secretary Hoover is doing a great service to the commercial and 
industrial interests of the country and making an effort to bring 
about improvements and reforms, not thru Government regulation or 
interference, but thru voluntary action of the business or industry 
concerned. It is with this idea that the lumber industry is given the 
opportunity voluntarily to bring about standardization of sizes and 
grades and to abolish any evil practices connected with the merchan- 
dising of lumber. The conference at Washington is bound to be 
productive of much good. The secretary will get a close-up view of 
the lumber business and the lumber business will get better ac- 
quainted with the plans of the Government. The entire industry 
will be greatly interested in the outcome of the deliberations. 





Insurance Funds for Building Homes 


HE GREAT INSURANCE companies of America are splendid 
institutions, of which we are justly proud. The value of the 
service which they perform is beyond all computation. Yet it 

is within their power vastly to broaden their service, and by so doing 
still further to intrench themselves in the goodwill of the public. 

Instead of being content merely with safeguarding the widow and 
the orphan, or the property owner, why should they not, as reposi- 
tories of the people’s savings, aid in providing thousands of homes 
for wage earners and other persons of limited income but of indus- 
trious habits and worthy character? The obvious reply, of course, 
is that they already are doing this very thing—and the answer would 
be measurably true. But while a few companies are doing a great 
deal toward helping to finance the building of small homes, others 
are doing much less, and some are doing little or nothing. 

It is with the hope of “starting something” toward stirring up 
those of the last two categories that this editorial is written. A 
suggestion made by E. C. Hole, of the AMERICAN LUMBERMAN, at a 
conference of retailers during the fourth American Lumber Congress 
offers a practical method of inducing action. The suggestion was 
that policyholders and “prospects” of life, fire and casualty insurance 
companies, when paying premiums or when being solicited for in- 
surance, take advantage of the opportunity to let the companies, 
thru their representatives, know that they—and the public at large— 
would like to see more insurance money employed in financing the 
building of homes. When you are solicited for insurance, ask the 
agent how much money his company is loaning on homes. When 
paying premiums “over the counter” ask the same question, and 
when sending a check by mail accompany it with a letter of the same 
tenor. Some lumbermen already are doing this, and some interest- 
ing and encouraging replies have been received from the insurance 
companies. 

There are more insurance policyholders connected with and em- 
ployed by the lumber and construction industries than by any other 
of the great industrial groups. If only a tithe of them would follow 
the plan suggested the cumulative effect would be tremendous. The 
insurance companies are very desirous of the goodwill of the public, 
which fact renders them especially susceptible to influence of the 
sort suggested. They fully realize that the more friends they have, 
the better for their business. The companies that are now loaning 
liberal percentages of their investment funds for the building of 
homes are following a wise and farsighted policy. In the years to 


come it is going to be easier for those companies to sell insurance 
than for their competitors who have drawn their purse strings tight 
against the wage earner who keenly desires a home of his own, and 
whose only hope of acquiring one lies in being able to place a mort- 
gage loan for the major portion of the cost, to be paid off from his 
earnings. 

Let the insurance companies know that there exists a widespread 
feeling that insurance funds should be more largely invested in the 
building of homes and they will rise to the occasion. If lumbermen 
and others interested in having more homes built will let their in- 
fluence be felt along the lines suggested, favorable action is certain 
to result. 





A Survey of Retail Advertising 


T A GATHERING of retail dealers and association secretaries 
held in connection with the fourth American Lumber Congress, 
the suggestion was made that it would be a fine thing if in- 

formation could be gathered showing how much money in the 
aggregate is being spent annually for advertising by the lumber 
retailers of the United States. It was argued that comprehensive 
information on this subject would be of great value, in a number 
of ways. In the first place, it was felt that the figures would reach 
a total that not only would be a revelation to the retailers them- 
selves but would add prestige to the retail branch of the industry 
in the eyes of all engaged in the manufacture and distribution of 
lumber. It would magnify the importance of the lumber business 
in the eyes of all lumbermen, particularly the retailer, and make 
him see the importance of maintaining his position as a leader in 
his community. It would show to all the world what the retail 
dealers of the country are doing to increase the sale and use of 
lumber for the building of homes, farm and business structures, and 
for making accessories and conveniences of many kinds. 

Even more important, perhaps, than any of the benefits yet 
enumerated, the data so gathered might serve as a basis for plan- 
ning and executing a comprehensive campaign of advertising for 
the purpose of inducing people to build homes. Such a campaign, 
properly conceived and carried thru, should conserve and coérdinate 
the individual expenditures of thousands of retailers in such manner 
as to make each dealer’s investment for publicity productive of the 
greatest possible good. 

The suggestion made at the retailers’ conference referred to met 
with instant favor. Nor did interest in the proposition end with 
the adjournment of the meeting. Very soon after returning home 
from the congress Findley M. Torrence, secretary of the Ohio Asso- 
ciation of Retail Lumber Dealers, started the ball rolling by send- 
ing to all the members of that association a questionnaire asking 
for information on the following points: (1) How much did you 
spend for advertising in 1921? (2) What percentage of your gross 
volume of business did this represent? (3) Was your advertising 
expenditure budgeted upon a given percentage of your sales at the 
beginning of the year? (4) Please indicate, if possible, the ap- 
proximate amount of the total spent for each of the following kinds 
of advertising: Newspapers (amount and number of insertions per 
month); circulars, billboards, roadside or other displays; carpenters’ 
aprons, pencils, novelties etc.; exhibits at fairs and building shows. 

A letter just received from Secretary Torrence says that replies 
have already been received from a large number of members, and 
that a very marked degree of interest in this investigation is being 
manifested. He adds the following comment: 

“The reports indicate that very few dealers budget their adver- 
tising expenditure in advance, but I am really surprised, and feel 
that they also will be surprised, to find how much money they spend 
in advertising during a year. I hope that the other retail asso- 
ciations will follow suit. If we can get a similar response from 
dealers in all of the other associations it will disclose the fact that 
a good many millions of dollars are spent annually in advertising 
by retail lumber dealers.” 

His closing sentence is worthy of careful thought: “The next 
step is to devise some method for spending this money more scienti- 
fically and effectively, and thus secure better returns from the 
investment.” 

The AMERICAN LUMBERMAN earnestly hopes that similar surveys 
may be carried out by all the other retailers’ associations. The 
resulting data should be carefully tabulated and turned over to some 
central agency for practical use. The retailers’ division of the 
standing committee of the American Lumber Congress possibly is 
the logical body to act in this matter. If we could have a big, 
national advertising campaign stressing home building, and “play- 
ing up” wood as the best home building material, carried on by the 
American Lumber Congress; and simultaneously see the realization 
of “Jim” Moorehead’s prophetic vision of fifty or seventy-five build- 
ing and loan association experts traveling over the country estab- 
lishing new associations and rejuvenating old ones, such impetus 
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would be given to home building, thrift and good citizenship as 
would be a boon to the country. Moreover, with such a program, 
carried out on an adequate scale, the problem of creating and main- 
taining a continuous demand for building lumber would be solved. 





A Significant Conference on Forestry 


EW SUBJECTS OF EQUAL interest and importance offer so 
much room for honest differences in opinion as does that of 
forest policy. Because of this fact, the spirit of tolerance and 

of hearty codperation that pervaded the central States forestry con- 
ference of last week—reported on pages 54 and 55 of the April 22 
issue of the AMERICAN LUMBERMAN—is significant of a change in 
the public’s attitude toward what many well informed persons term 
America’s greatest problem—perpetuating the nation’s wood supply. 

Facts brought before the conference showed that each of the 
greatest farming States not only has its own forestry problem, but 
that in millions of acres of idle lands it has the agency for solving it. 
Their own surveys show vast areas useless but for growing trees 
and capable of making large contributions to the supply of lumber 
and other forest products. 

Another significant fact was that little or no replanting is neces- 
sary, the only requirement being protection from fire and trespass 
in order that these otherwise worthless lands may reforest them- 


selves. In some cases experience has shown that the regrowth excels 
that removed by the woodsmen; and that while the new forests are 
growing enough trees can be spared from some areas to pay a re- 
turn on the money tied up in the lands. 

The woodlot was shown to be an important factor in the solution 
of the forestry problem, because it does not hinder social develop- 
ment locally by withdrawing large areas from taxation and because 
it is an object lesson in bringing home to each community an under- 
standing of its part in growing trees. 

When practical foresters, educators, statesmen, and lumbermen 
and other business men confer upon the forestry problem, as they 
did in Chicago last week, and reach a common understanding and 
basis for codperation in determining a public forestry policy, a sig- 
nificant start has been made toward its solution. When in this way 
influential men and women in all walks of life and from many sec- 
tions have conferred upon problems of great public interest, their 
conclusions constitute sufficient answer to the ignorant if not ma- 
licious rantings of those who flourish for a time by misleading the 
public. 

The public affairs committee of the Union League Club is to be 
congratulated and commended for having promoted the series of 
conferences that is to result in a formal organization embracing 
eight States. The club has performed a very valuable service to the 





lumber industry and to the public. 





Plan for Standardization Conference 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 26.—Plans for the 
lumber standardization conference to be called 
by Secretary of Commerce Hoover contemplate 
sessions covering four days, beginning May 22. 
The plans were gone over in detail yesterday at 
a meeting participated in by Mr. Hoover, John 
W. Blodgett, president of the National Lumber 
Manufacturers’ Association, Wilson Compton, 
secretary-manager, and Edward Hines. 

The first two days will be occupied by confer- 
ences with lumber producers. On the third day 
lumber producers and consumers representing 
architects, engineers and retailers will confer. 
The fourth day will be devoted to conferences 
between retail lumber dealers and lumber con- 
sumers represented by railway users. 


Secretary Hoover will extend invitations to 
retail lumber dealers, architects, engineers and 
rajlway users. Among the retailers whose names 
have been suggested are J. E. Lloyd of Phila- 
delphia, president of the National Retail Lum- 
ber Dealers’ Association; J. R. Moorehead, 
Kansas City, chairman of the National Federa- 
tion of Retail Lumber Associations, and Paul 
8. Collier, secretary of the Northeastern Retail 
Lumbermen’s Association. 


Secretary Hoover’s idea is to have the con- 
ference confined primarily to lumber producers 
and consumers. He recognizes that the retailer 
may be properly classified as a representative 
of the consumer in the smaller communities, 
while architects and engineers are held to be 
more truly the representative of the consumer 
in larger communities. 


The lumber manufacturers’ representatives 
made it clear to Mr. Hoover that they would 
gladly confer with the wholesalers, who partici- 
pated in the American Lumber Congress and 
gave their approval to the proposal for standard- 
ization of lumber grades and sizes, grade mark- 
ing and tally ete. for the protection of the buyer. 
Such a conference may be arranged at a later 
date, but Mr. Hoover thinks only preducers’ 
and consumers’ representatives should partici- 
pate in the May discussions. 

Lumber producers to be invited to the May 
conference include: 


Southern Pine Association—Harry T. Kendall, 
J. 'T. Scanlon, W. H. Sullivan and M. B. Nelson. 

West Coast Lumbermen’s Association—A. C. 
Dixon, J. H. Bloedel, E. G. Griggs and Frank H. 
Ransom. 

Western Pine Manufacturers’ Association—T. A. 
McCann, L, 8S. Case, J. P. McGoldrick and E. H. 
Polleys, 

,California White & Sugar Pine Association— 
Willis J. Walker. 

California Redwood Association—Harold Knapp 
and Junius H. Browne. 


Georgia-Florida Saw Mill Association—W. C. 
Sherman. 


North Carolina Pine Association—Chas. Hill and 
Thomas O’Berry. 


Southern Cypress Manufacturers’ Association— 
H. B. Hewes. 


Michigan Hardwood Manufacturers’ Association 
—wW. L. Saunders. 

Northern Hemlock & Hardwood Manufacturers’ 
ama aaa A. Goodman and Edward 

ines. 


Northern Pine Manufacturers’ Association—H. C. 
Hornby. 


WASHINGTON, D. C., April 25.—To make ar- 
rangements for putting into effect the resolu- 
tion of the National Lumber Manufacturers’ 
Association adopted at the recent meeting in 
Chicago which called for codperation with the 
Department of Commerce for the grade marking 
of lumber and other means of protecting the 
buyers and users of lumber, John W. Blodgett, 
president and Wilson Compton, manager, of the 
National association, were in conference with 
Secretary of Commerce Hoover at the Depart- 
ment of Commerce today. 

Plans were discussed whereby the department 
and the National association will join in the 
effort to encourage the observance thruout the 
lumber trade of definite standards of grade and 
quantity, standard sizes and grades, and will 
discourage the making of deliveries short in 
amount or inferior in quality. Mr. Hoover has 
offered enthusiastic aid in carrying out this 
work from which much good is expected to result. 

A committee composed of one member from 
each subscribing association of the National will 
be appointed for the purpose of considering this 
subject in detail with Secretary Hoover. The 
following principles will serve as a guide for the 
committee : 

(1) The grade marking of lumber, as a means 
of protecting the buyers and users of lumber. 


(2) Such marks, in connection with the grade 
marking as will make possible the identification. 
thru the association, if any, to which it belongs, 
of the mill manufacturing and shipping the lum- 
ber. 

(3) The placing, in each car of lumber at the 
mill shipping such lumber, of a card giving a piece 
tally of the grade or grades of the lumber con- 
tained therein. 

(4) A simplification and _ standardization of 
sizes, fair and equitable to the producers of lum- 
ber, which will eliminate the waste incident to 
excess variety, and confusion, of sizes. 

(5) The rigid maintenance of grades (and of 
standard sizes, if established) thru association 
inspection. 


The National representatives also gave the 
secretary an invitation to use as he sees fit all of 
the statistical information which is compiled 
and distributed by the National association. 
Such information, if the secretary desires it, 
will be placed in his hands immediately upon 
being compiled. He is being urged to give this 





lumber information publicity each week. If 
such arrangement is made it will be the first in- 
volving the publication by the department of 
trade association statistical information cover- 
ing periods of less than one month. 


Big Losses in Three Mysterious Fires 
[Special telegram to AMPRICAN LUMBERMAN] 

MosiILE, AuA., April 27.—The Continental 
Turpentine & Rosin Co., the youngest and one 
of the largest industries of Laurel, Miss., was 
completely destroyed by fire Tuesday morning 
about 5 o’clock entailing a loss of $100,000 and 
throwing 100 men out of employment. D. 
Kressman, the manager of the concern, stated 
that the building was practically covered by in- 
surance, but could not tell yet what the proba- 
bilities are of rebuilding. 

Fire of undetermined origin yesterday after- 
noon destroyed approximately 3,000,000 feet of 
lumber in the yards of the W. E. Howard mill 
at Hawks Station, just north of Laurel. The 
office and mill were saved, but the lumber yards 
were totally destroyed. Mr. Howard states 
that he carried some insurance, but not enough 
to cover the loss. 

Hardwood lumber valued at more than $100,- 
000 was destroyed by fire of undetermined origin 
in the lumber yard of A. P. Dacus, at Evans- 
ville, Miss., today. 

Oregon Planing Mill Burns 
[Special telegram to AMERICAN LUMBERMAN) 

PorTLAND, OrE., April 26—The Astoria- 
Warrenton Planing Mill Co., of Warrenton, was 
destroyed by fire Tuesday with a loss of about 
$11,000, which is covered by insuranee. The 
employees of the Warrenton Lumber Co. pre- 
vented the spread of the fire to the yards and 
sawmill located near the planing mill. 


Northern Pine Statistics 


That business in northern pine continues to 
be in excess of that done in corresponding 
periods of 1921, is shown by the following sta- 
tistics compiled from the reperts of nineteen 
mills: 


March— 

LUMBER 1922 1921 
Shipments ........ 30,353,117 15,297,548 
Production ........ 34,783,435 26,395,783 

LATH 
eee eee 7,860,700 8,006,900 
Production ........ 9,017,900 6,217,000 

First Quarter Year— 

LUMBER 
Shipments ........ 77,622,992 39,514,957 
Production .....e.- 75,924,795 74,436,257 

LATH 
i ere 17,441,900 14,452,900 


Production .......- 20,229,500 16,803,000 
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WANTS LOGS FOR LOG HOUSES 

Can you give us the names of concerns that 
manufacture or cut and frame logs for log houses? 
We have a party wanting to build several log 
cabins and we are advised that there are several] 
people who get these logs out all ready cut to fit. 
—INQuiry No. 580. 

[The above inquiry comes from Indiana. The 
resort season is at hand when lumbermen can 
sell many bills of material for summer cot- 
tages and, of course, a log cottage is attractive 
to many of those who spend their summers at 
resorts. The quandary of this retail lumber 
company has been put up to an expert log 
cabin builder. If any readers are interested, 
the name of the inquirer will be given them 
upon request.—EDITOR. | 


OFFERS MEXICAN CEDAR 

I am desirous of obtaining the names and ad 
dresses of responsible concerns interested in 
cedar. Quite a quantity of this wood is available 
for shipment from Mexican Gulf ports. Would 
also like to know approximately what prices pre 
vail for this material in the log. Also, would 
green logs be acceptable or would it be necessary 
that the log be seasoned before shipping ?—-IN- 
quiry No. 579. 

{There are several kinds of cedar in Mexico 
and the inquirer does not state what kind is 
offered. The letter stated that a small sample 
of wood was enclosed, but it did not arrive 
with the letter. 

The value of cedar varies with the species, 
of course, and with many other factors; con- 
sequently until more definite information is 
available, it is not possible to say anything 
regarding the price. However, any interested 
readers will be put in touch with the inquirer 
who is located in Chihuahua, Mexico.—Ep!Tor. | 





WANTS DUTCH OVEN EXPERT 

Kindly advise if you know of any engineer who 
has been installing boilers in lumber camps where 
the Dutch oven was installed to prevent smoke and 
at the same time to get better production from 
fuel.—Inquiry No. 577. 

[The inquirer, who is located in New York, 
has been given names of several engineers ex- 
perienced in installing Dutch ovens. Dutch 
ovens do reduce the smoke and very materially 
increase the amount of heat obtained from 
fuel. The AMERICAN LUMBERMAN recently has 
been conducting an extensive investigation on 
the practicability of Dutch ovens for portable 
sawmills and will shortly publish the results of 
this investigation.—EDITOR. } 


SELLING LUMBER AT AUCTION 

Regularly in London and New York public fur 
auction sales are held at which immense quantities 
of raw furs representing thousands of import 
consignments are disposed of, the volume of these 
sales reaching into millions. I would like to know 
whether any mechanism of this sort exists in the 
lumber industry, with details if it does exist, and 
with reasons why. if there are no such organized 
Inass auction sales Inquiry No, 578. 

|The above inquiry comes from New York. 
For many vears it has been an established 
custom in England and elsewhere in Europe 
to auction off high grade hardwoods. The 
hardwoods sold at auction are generally ma- 
hogany, rosewood, Spanish cedar and other 
rare and expensive varieties which are im- 
ported. The value of these woods depends not 
so much upon the species as upon the quality 
of the particular log. Furthermore, a certain 
log, with a certain figure, may be much more 
valuable to one man than to another. For this 
reason sales at public auction have become 
common and represent very largely the method 
of disposal by importers of fine hardwoods in 
England. 

Early this year an auction of a similar na- 
ture was tried in New York and with good sue- 
cess. It seems probable that similar auctions 
will be held in the United States. By such 
means it would not only be possible to dispose 


of imported woods, such as rosewood, ma- 
hogany, Spanish cedar and the like, but also to 
dispose of native black walnut, birdseye maple, 
curly fir, curly pine and other woods which 
are rare and beautiful. Of course, it would be 
necessary to dispose of such products in the 
log or in large flitehes. Comment is invited. 
EDITOR. | 





TIE HANDLING METHODS 

Do you know. of any mechanical device now in 
use in any of the large creosoting plant yards or 
in any large commercial tie yvards for unloading 
and stacking ties from cars ?—INQUIRY No. 575. 

[The above inquiry comes from the general 
tie agent of a Canadian railroad and the in 
quirer has been furnished with a comprehensiv: 
description of a number of methods of handling 
ties, both in general tie yards and at creosoting 
plants. Briefly, ties may be handled by loco- 
motive cranes, by the monorail system, by canti- 
lever cranes, by electric cranes and by what is 
known as the Colby-Sampson crane. In addi- 
tion to this, special cranes designed to meet par- 
ticular conditions have been employed. A very 





A carrier developed for handling cross ties. It 
is somewhat similar in operation to a clam- 
shell bucket 


yood method of handling ties in quantity and 
that is somewhat similar in operation to a clam- 
shell bucket is shown in the accompanying illus- 
tration. Other methods have been devised. Some 
railroads handle ties in wire rope slings. If any 
readers have further information on this sub- 
ject it will be passed on to the inquirer.—Epr- 
TOR. | 


OFFERS PINE AND CYPRESS TIMBER 

The bureau of foreign and domestic commerce 
has suggested that I communicate with you for 
information as to the best way to get in touch 
with representatives of such foreign governments 
or foreign interests as are purchasing pine and 
cypress timber at the present time. The news- 
papers frequently refer to such, but having but 
recently entered the timber field we have not as 
yet become entirely familiar with the various mar- 
kets for timbers. We have a tract of pine and 
cypress which will cut approximately 160,000,000 
feet and are anxious to find an immediate market 
for a substantial part of this.—INeuIrY No. 583. 

| The above inquiry comes from a corporation 
with headquarters in New England. Its letter- 
head indicates that its timber holdings and saw- 
mills are in Virginia and Georgia, but nothing 
more definite is given as to their location. 

The domestic market at present is consider- 
ably better than the foreign market, and bids 
fair to remain so for some time. Therefore, it 
would seem that the inquirer has a better oppor- 
tunity to dispose of the timber for domestic 
than for foreign consumption. The address of 
the inquirer will be supplied upon request.— 
Epiror. | 


OFFERS CLEAR WHITE ASH SQUARES 

Can you tell us where we would be most likely 
to dispose of a car of clear white ash squares, 
ranging from 1x1- to 4x4-inch, largely 3 feet long? 
The squares probably average about 3 inches 
square,—-INQUIRY No. 582. 

[Squares of white ash can be used for many 
purposes. Various industries use them, and 
while the aggregate quantity used in a particu- 
lar industry may not be large, the total for all 
the industries amounts to a good deal. The 
name of the inquirer will be furnished upon re- 
quest.— EDITOR. | 


RELATIVE STRENGTH OF PINE AND GUM 


I would like to know the relative strength of 


pine and gum. Is there any difference between 
black gum and red gum with regard to the safe 


loads they can carry ?—INqguiry No, 581. 
| This inquiry comes from Missouri. It is 
assumed that the wood is red gum. Using 
Betts as authority and quoting from tables 
prepared by him, the following comparisons 
ot the strength of the different woods with 
vak, when oak is rated as 100, are given: 
Red Black Longleaf Shortleaf 


Gum Gum Pine Pine 
2o ct ae 84 81 103 95 
Compression paral- 
le] to grain.... 85 86 129 115 
Compression pe r- 
pendicular to gr. 63 82 86 76 
DEEMOCEE .c00ss6 80 70 126 115 
Hardness ..6.s+2 5O 61 57 53 
Shock resisting... 71 60 61 65 
Shearing parallel 
TO BEAN occ Be 84 81 82 


In the table the bending strength of red 
gum is rated at 84 when oak is rated as 100. 
It will be noted that black gum is shown 
slightly weaker than red in the table. Other 
tables rate black gum somewhat higher than 
red, notably those in Forest Service Bulletin 
556. The differences are slight, however, and 
it seems safe to conclude that the load earry- 
ing capacities of the two woods, when of equal 
quality, are practically the same.—EpIrTor. ] 


WANTS POLES WITH BARK ON 

Can you inform us of the best source of supply 
of cedar poles and dpproximately the cost per car- 
load? We want poles with the bark on and the 
approximate dimensions are 12 feet long by an 
average girth of from 5 to 11 inches. We would 
like to make a contract for several carloads.— 
INQuiry No, 588. 

[The above inquiry comes from a New York 
contractor. The nature of the inquiry suggests 
that the poles are to be used in building summer 
cottages. A small sample sent with the letter 
further strengthens this idea. In view of the 
fact that the poles are to have the bark on they 
presumably must be handled carefully. It would 
be difficult to state a price. The sample seem- 
ingly is Tennessee red cedar.— EDITor. | 


LADDERS WITH CREOSOTED RUNGS 


Some time ago we saw an offer of ladders with 
creosoted rungs. We would like to know the ad- 
dress of the manufacturer if you can furnish it.— 
INquiry No. 586. 





[The above inquiry comes from Nebraska. 
ladders are subjected to severe usage and are 
quite commonly left out in all sorts of weather. 
Therefore, creosoted rungs might well add to 
the life and service of the ladder. The address 
of this particular ladder manufacturer seems 
shrouded in mystery. Various inquiries have 
been made and various ladder manufactusers 
have been written to. Any information upon 
this type of ladder will be gladly received.— 
IpITor. | 

Seas aaaeaaaan 

THERE WERE PLANTED by school children in 
Indianapolis, Ind., on Arbor Day, more than 
6,000 hard maple trees. The trees were donated 
by one of the local department stores and the 
planting was supervised by the city park de- 
partment and the school commissioners. It is 
said this is the greatest number of trees ever 
planted in Indianapolis on Arbor Day. 
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In the Hardwood Field 


Demand for hardwoods continues to broad- 
en and the market has a healthy tone. Prices 
on the scarcer items show a distinct up- 
ward tendency, and manufacturers predict 
that sharp advances are bound soon to be- 
come effective unless the law of supply and 
demand miscarries extraordinarily. These ad- 
vances, they declare, have been postponed 
so far largely on account of the presence of 
some distress lumber, subject to damage from 
floods, which has been offered at concessions 
to stimulate its quick shipment. But much of 
this stock has already been absorbed and the 
pressure which it has exerted on the market 
is steadily lessening. The fact that it is not 
believed possible materially to increase the 
production of hardwoods in the flood areas 
before June 15, perhaps not until July 1, 
gives cause for worry in view of the present 
low stocks, the current demand and its pros- 
pective expansion. Flooring and interior trim 
manufacturers are enjoying a large volume 
of business as a result of the heavy building 
operations being carried on practically thru- 
out the country, and they continue to be 
leaders in the purchasing movement. The au- 
tomobile factories are extending their opera- 
tions and are buying increased quantities of 
hardwoods, especially ash, while the furniture 
manufacturers are gradually becoming larger 
factors on the market. The railroads have 
fair sized requirements to satisfy and the 
agricultural implement and vehicle interests 
are showing a surprising comeback. The box 
and heavy erating manufacturers are taking 
very fair quantities of No. 3 common oak, cot- 
tonwood and gum, and veneer manufacturers 
also seem to be enjoying a large increase in 
volume of business. Gum, poplar and plain 
oak are among the most active woods on the 
market, and elm has shown considerable im- 
provement lately. The northern hardwood 
mills report a very good market for the 
better grades of all the woods cut by them 
and find the market very stiff. 


Southern Pine Market Conditions 

Great activity features the southern pine 
market, the mills being literally flooded with 
orders and inquiries. Many of them have been 
foreed, because of their heavy order files, small 
stocks and limited production, to withdraw 
from the market more or less completely. The 
orders booked by the mills subscribing to the 
Southern Pine Association during the week 
ended April 21 totaled 43.53 percent above the 
week’s production, or more than 19 percent 
above normal, while shipments have exceeded 
the output by 16 percent. The trend of the 
market exhibited by these statistics judging 
from reports received from all sections of 
southern pine producing and consuming terri- 
tory, has not changed during the last week, 
but orders have continued to exceed produc- 
tion very materially, and shipments are in- 
‘reasing more rapidly than is production, which 
is still being held back as a result of weather 
conditions. Needless to say, the market is 
very firm, and most of the popular items have 
shown additional advances, in some cases 
amounting to $2 or $3. The higher grades are 
in good demand, with B&better finish and drop 
siding showing considerable strength and 
B&better flooring and ceiling being in mate- 
rially improved position. The lower grades 
are especially active and lead most of the ad- 
vances. Nos. 1 and 2 dimension and boards 
are in very large request and dimension is par- 
ticularly scarce. However, numerous small 
mills have recently started up and are now 
cutting large quantities of this stock. No. 3 
boards also are in low supply, and many mills 
are completely sold out of this item. All 
classes of yard stock, in fact, are moving well 
and are growing searcer daily, and retailers 
are complaining that it is difficult both to 





place orders and to get prompt shipment after 
an order has been placed. Indications are that 
the retailers are moving out stocks remarkably 
fast, and are not laying in heavy assortments, 
but continue to purchase only against definite 
requirements. Should they do otherwise, the 
southern pine industry would be utterly in- 
capable of caring for the business, inasmuch as 
the order files now are heavier than they have 
been at any other time for eighteen months, 
and the mills are pretty generally sold up on 
all popular items. Railroad demand is holding 
up, if not actually expanding, and several good 
sized sales of ear siding, lining and decking, 
as well as of construction timbers, have been 
made. The oil fields continue to be good eus- 
tomers and the export trade is gaining in 
activity. South America and the West Indies 
are on the market with sizable requirements, 
and more shipments are being made to the 
United Kingdom and to continental Europe 
than for a long time. The coastwise timber 
trade is also developing into heavy volume. 
Special cutting business of all classes is plenti- 
ful and prices are steadily working toward a 
higher level. The mills show a great deal of 
reluctance in accepting orders for heart speci- 
fications on the present market. 


North Carolina Pine Situation 


The last week has been a brisk one in the 
North Carolina pine industry. Low grade stock 
is moving about as fast as it can be produced, 
and the better grades, which, comparatively 
speaking, have dragged for some time, are in 
considerably better demand. There is a vast 





Production Statistics 


The table showing production, ship- 
ments and orders will be found on page 
78 of this issue. For the sake of com- 
parison figures for corresponding periods 
of 1921 and 1922 are given.—EDITOR. 











volume of inquiry, both from retail and indus- 
trial sources, and buyers display greater willing- 
ness to pay prices asked by the mills, undoubt- 
edly realizing at last the true condition of the 
lumber market. Many of the mills are heavily 
oversold on the items in popular request, being 
booked ahead in some cases until June 15 or even 
later, and their being forced to turn down con- 
siderable business offered them undoubtedly pre- 
vents the order column from mounting eonsider 
ably higher. Prices are being very firmly held, 
and the air drying mills have advanced quota- 
tions on a number of items. Inquiries for cargo 
shipment are many, and New England is a par- 
ticularly eager market. The North Carolina 
pine mills report a further improvement in de 
mand for flooring, thin ceiling, partition and 
dressed stock boards, and roofers continue to 
feature the market by their activity. 


Northern Pine and Hemlock 


The eastern demand for northern pine and 
hemlock is improving rapidly. Retailers are 
coming into the market with large requirements 
resulting from the heavy building developments 
that followed the advent of weather favorable to 
outdoor work, and industries in practically all 
lines show a disposition to increase operations. 
The box and erating trade is showing especial 
improvement, which is encouraging to the manu- 
facturer holding surplus stocks of lower grades. 
Minnesota white pine operators report a steady 
expansion in trade with the retail yards in that 
State. Building there has heen held back by in- 
clement weather and bad roads, now so far im- 
proved that business is developing very satis- 
factorily. The outlook in the rural districts is 
good, and building activity in many towns and 
cities is most marked. Industrial buying still 
lays, but nevertheless is better than it was two 





or three weeks ago and promises steady, even 
tho slow, improvement henceforth. Dry stocks 
of white pine, except in low grade boards, are 
low, and prices are firmly held. The hemlock 
manufacturers report increased business, not 
only from the East, but also from all sections 
usually catered to by them. This improvement 
is in part due to the heavy demand for yard 
stocks, and in part to the recent price advances 
in southern pine and Douglas fir. However, as 
hemlock is in very low supply as regards the 
most desirable grades, it is generally expected 
that price advances will shortly take place. 





The Western Pines Situation 


There has been a material increase in the 
demand for yard stock of the western pines, 
both from eastern and western territory. 
Many of the western retail yards which usu- 
ally use Douglas fir are reported to be turn- 
ing to western pines on account of the sear- 
eity of fir, and this demand is rapidly de 
pleting stocks which have been broken for 
some months. Factory stock is also in strong 
demand, but is exceptionally hard to find be- 
cause mill supplies have been reduced in 
many cases to almost nothing. Logging oper- 
ations in the Inland Empire are being held 
back on account of the large amount of snow 
in the woods. Wherever possible the mills 
are increasing production, feeling very hope- 
ful for a strong market for the rest of the 
year. Eastern inquiry for California white 
and sugar pine has increased and that for 
the most desirable items is greatly in excess 
of the mills’ ability to supply them. Stocks 
are very short all around while deep snow in 
the woods is postponing resumption of opera- 
tions beyond the normal time. This is bound 
to have an important effect upon the sea- 
son’s supply of California white and sugar 
pine. A feature of the situation is the recent 
considerable improvement in demand for com- 
mon and box grades.’ Prices are very firm 
thruout the list. 


Trade in Douglas Fir 


The Douglas fir market is developing ex 
traordinary strength as a result of the great 
rush of business which has been received in con 
stantly increasing volume during the last month. 
The Douglas fir mills as a whole are heavily 
oversold and refuse to consider much of the 
business offered. Prices continue to advance, 
not by leaps and bounds but slowly and grad 
ually, indicating that they are solidly based on 
actual conditions. The common grades have 
shown the greatest advances. Dimension is diffi- 
cult to secure at $4 off list and flat grain uppers 
are searece at $3 over, which prices represent 
substantial inereases above the quotations that 
prevailed only a few weeks ago. Tho the uppers 
have been in less heavy call and consequently 
have lagged behind in the price movement, they 
also are beginning to show great strength and 
are being advanced by many of the leading man 
ufaecturers. Few mills will accept orders for 
specified lengths and many popular items com 
mand a considerable premium. In the middle 
West many buyers, on account of difficulty in 
securing Douglas fir, are turning their attention 
more largely to hemlock, especially in boards. 
The California market continues to absorb large 
quantities of fir, and there is little diffieulty in 
disposing of the cargoes which are being re 
ceived on the Atlantie coast, where the material 
is worked to suit the demands of the eastern 
trade. The export trade has shown no sensa 
tional development during the week, but re- 
mains fair and with excellent prospects for a 
little later on in the year. Industrial demand 
also seems to be improving steadily, tho not 
at all to the same extent as the retail yard trade, 
and the railroads continue to watch the market 
closely. Orders have now exceeded production 
by a considerable volume for several weeks and 
the effect on stocks is becoming keenly felt. 
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Why and Where to Cut Shop Lumber From Fir Logs* 


(Concluded from front page) 


indicated by that portion of the sketch which is shaded. As you go 
toward the heart of the tree the majority of these blackened knots 
become red or sound. The clear lumber extends from the bark of the 
log into where the knots begin to show up. The area of the circle 
between the lines marked A and C represents the 20.5 percent of the 
clear made into flooring, stepping, drop siding etc. You will notice 
that a few knots extend past the circle marked C into the clear area of 
the log. As these few knots are well scattered, the long cuttings 
required for flooring, drop siding ete. can be cut out from between 
them with very little waste. Should an attempt be made to cut floor- 
ing ete. from the area of the log between the circles C and D, it would 
mean the accumulation of a very large amount of short lengths and 
waste, because of the even lengths required. 
Vertical Cut Increases Percentage of Shop 


On account of vertical grain shop lumber requiring only lengths 
from 2-feet, 4 inches, to 7-feet, it is possible to put that part of the log 
between the circles C and D into shop, if the same is cut vertical grain. 
In other words, the cutting of vertical grain shop lumber will enable 
the millmen to go in toward the heart of the tree farther than he has 
been going. Instead of the average of No. 3 clear and better being 
only 20.5 percent, the average of No. 2 shop and better will be raised 
to 50 percent or more. 

There is also another reason why shop lumber should be cut, ver- 
tical grain—the millman must cut it vertical grain if to get shop he 
goes in the area between C and D. 

If one were to cut shop for a door factory it would be well to start 
in on the circle marked B, instead of C, so as to be sure to get enough 
of the longer door cutting to carry the percentage of real short cut- 
tings, as it requires two long stiles for each door. 

Result of Cutting Log Slash Grain 

The illustration printed on page 60 of the April 22 issue of the 
AMERICAN LUMBERMAN is Of a 614x241'%4-inch, 52-foot slash grain cant, 
showing how the knots run thru it. In order to trace these knots 


[*By H. 8S. Stronach—West Coast Forest Products Bureau] 


thru the cant it was sawed into three pieces of 2x24%-inch, 32-foot 
slash grain, and the knots plotted exact on the sap face of each slice 
and the heart face of the last slice, on one piece of paper, and then 
photographed. 

Knots marked ‘‘X’’ are black knots, and the white knots are in two 
inches from the sap face of cant. The sap face of the cant was within 
16 inches of the heart of the log. 

If this cant were cut up to 2x12-inch slash grain stock and trimmed 
to the best possible advantage, the following would be obtained: 

2x12-inch Slash Grain 


Lengths— 8’ 10’ 12’ 14’ 16’ 18’ 20° 22’ 24° Footage 
a: 52 


No; 2 clear and Detter s.is0sscs. 2 
DOO. L COMAIIION S55 6 5s ds58 Gedo erew'ne 1 2 1 112 
INO: 2D BOMITROR ois cc8s0 80 ces 2 1 2 1 228 


If the same were cut into 2x6-inch slash grain: 


Lengths— 8° 10’ 12° 14° 16° 18° 20’ 22’ 24° Footage 
No, 2 clear and better ......40 38 3 3 1 1 134 
PHO: 2 COTO 6.6 '56.000-05:6:0.5.8 2 0-b 80 2 1 44 
NO, 2 COMMON . i. iovis wana ceeds 1 2 7 a 208 


Vertical Sawing Increases High Grade 
Were this cant thrown over to a gang or resaw and cut up into 
vertical grain 2x6-inch, and cut 14 feet from the hardest end and each 
piece graded, the following would be obtained: 


Select— Vv. G. Shop and Better 

eo 5 Serene nett ere et @ $40 5.6 

i ie ta 140 feet @ $40 $5.60 
No. 1 a 

4 Pes. 2x6—18’ 1e 95, 

og ey Li tchhd einabe deen ane 100 feet @ 25 2.50 
No. 2 shop— 

EP Bees epee orto ih wis Syne: Win fa tact alc cte eros ane eines io eros 112 feet @ 15 1.68 

$9.78 


Many sawyers would have made ties or mining timbers from this 
cant, and on account of the large and black knots it would only make 
a mining grade. Two pieces of 6x12-inch, 32-foot mining at $10 would 
be worth $3.84, compared with $9.78 for the same piece of material 
cut into vertical grain shop, an increase of nearly 155 percent in the 
value of the same, 





When to Rip or Trim in Grading Surfaced Softwoods 


(Concluded from front page) 
tains, among other things, a concise discussion of when to trim or rip to 
raise the grade, and a piece price list for the guidance of the grader 
so that he can actually work out the problem and determine when to trim 
or rip. On this subject the bulletin says in part: 

In ripping or trimming to raise the grade of lumber, first be certain that 
the piece in question will not pass as a ‘‘low line’’ piece in the grade 
that you desire to make; on the contrary, if you decide to rip or trim 
the piece, be sure that after it is trimmed you have a ‘‘high line’’ piece 
that will not drop out of the desired grade after some handling. 

In trimming lumber, a 2- or 4-foot piece is of practically no value. 
The price received for 2- or 4-foot shed trims simply covers the cost 
of handling these small pieces. 

It is necessary to figure that there is some cost in trimming and also 
greater down-tally in rehandling high grade stock than in handling low 
grade. For example, from the attached tables a 1x6-inch, 16-foot piece of 
No. 4 Idaho white pine is worth 22.4 cents. After trimming it 2 feet 
to raise the grade, the piece of 1x6-inch, 14-foot No. 8 Idaho white pine 
secured is worth 23.8 cents. The gain is 1.4 cent, which is offset by the 
labor in trimming, and by the possibility of the 1x6-inch, 14-foot No. 3 
again dropping to a No. 4, as a result of additional handling in stocking 
the 1x6-inch, 14-foot, No. 3 in the dry shed. But a 1x6-inch, 18-foot 
No. 2 Idaho white pine is worth 49.5 cents, and a 1x6-inch, 16-foot No. 1 
Idaho white pine is worth 69.6 cents, so that the difference makes possible 
a gain of 20.1 cents, which is obviously worth the labor of trimming. 

In ripping lumber to raise the grade, we have a larger item of labor 
to consider. It is necessary to return the stock to the planing mill, or rip 
saw and again regrade, and to sort the ripped products. Estimating the 
cost of this work at $3 a thousand board feet, it would cost about 5 cents 
a piece to rip and regrade a thousand feet of 1x12-inch, 16-foot. 

Ripping a 1x12-inch, 16-foot No. 3 Idaho white pine worth 64 cents 
for a 1x8-inch, 16-foot No. 2 Idaho white pine worth 58.6 cents and a 
1x4-inch, 16-foot No. 4 Idaho white pine worth 14.9 cents, we have a 
total value of 73.5 cents, but, considering the cost of ripping, regrading 
and sorting, there is nothing to be gained. 

Ripping a 1x12-inch, 16-foot No. 3 Idaho white pine to a 1x6-inch, 16- 
foot ‘‘C’’ Idaho white pine worth 88 cents and a 1x6-inch, 16-foot No. 3 
worth 31.2 cents, gives a total of 119.2 cents, which, compared with the 
value of a 1x12-inch, 16-foot No. 3 at 64 cents, shows a gain that amply 
repays for the labor of ripping and regrading. 

In marking a piece of lumber for ripping or trimming, put the marks 
on the part to be trimmed off, or on the lower grade rip as far as 
practical, in order to keep the higher grade piece free from unnecessary 
crayon marks. 

These tables are based on Weyerhaeuser Sales Co.’s discount card No. 5 
of Dee. 30, 1920, dating. Continuous price fluctuations generally main- 
tain the same general working relationships between sizes and grades, 
and to that extent these tables are usable as tables of comparative value. 
Or, with the fluctuation in market values, it is a simple matter for a manu- 


facturer using these tables to bring them down to date with his own 
schedule of prices. 


Table Showing Worth Per Piece of Inch Idaho White Pine 


No.1 No.2 No.3 No.4 No.6 
SIZE C Sel D Sel Com. Com. Com. Com, Com. 
ee re j .245 .O8 075 O51 
bee: ee |) ee 366 2316 .28 18 BU .093 .063 
1x4”—12’...... 44 .38 336 216 232 JEEZ .076 
ib: aes La ols 443 .092 252 154 3 089 
1x4”—16’...... 586 506 458 .298 .186 149 101 
1x4”—18’...... .66 107 504 .o24 198 168 .114 
1x4”—20’...... shaw 633 6 06 22 St hae 


Ix4”—14’ Molding Strip, .28 
1x4”—16’ Molding strip, .32 


ARO) Bl oc cs .368 136 112 076 
DG 110". os as D0 475 425 275 18 14 095 
1x67 12". se ws .66 OT 51 33 .204 .168 114 
1x6”—14’...... an 665 595 385 .238 196 = .133 
1x6”—16’...... 88 76 .696 456 312 224 152 
1G? 1S ose .99 .855 .765 495 .306 .252 171 
1x6”—20’...... 1.10 95 85 05 34 .28 19 
Dae create 49 .189 149 101 
1x8”—10’...... .733 633 566 367 256 187 ~—.127 
1x8”—12’...... 88 .76 .68 44 308 .224 = .152 
1x8”—14’...... 1.026 .886 .793 513 .o09 .261 SLT 
x8" ——16" ois 1.173 1.013 .906 586 41 .299 .203 
1x8”—18’...... 1.32 1.14 1.02 .66 462 336 ~—.228 
1X87 20" secu. gars 1466 1.235 1,18 723 513 73 .253 
V0" — 8" oases .64 24 187 127 
1x10”—10’..... .958 825 733 479 325 233 158 
1x10”—12’..... 1.15 209 88 O75 39 .28 19 
pbs ee Le 1.341 1.155 1.006 653 455 327 222 
1x10”—16’..... 1.533 1.32 1.1738 .746 2 373 0.258 
1x10”—18’..... 1.725 1.485 1.32 .862 585 42 .285 
1x10”—20'..... 1.916 1.65 1.466 .958 65 467 one 
1x10”—16’ 4/4 shop, .513 

1x12”—16’ 4/4 shop, .616 

bee .808 304 .224 152 
1x12”—10’..... 1.24 1.04 92 63 41 .28 .19 
1x12”—12’..... 1.488 1.248 1.11 732 492 336 ~—-.228 
1x12”—14’..... 1.736 1.456 1.281 826 56 392 .266 
1x12”—16’..... 1.984 1.664 1.464 928 .64 448 304 
1x12”—18’..... 2.232 1.872 1.647 1.116 738 504 342 
1x12”—20’..... 2.48 2.08 1.83 1.26 82 56 38 


Stained ‘‘C’’ Seleets—About same value as ‘‘D’’ Selects. 


1x16”—12’..... 2.08 1.792 1.504 .968 672 448 304 
1x16”—14’..... 2.426 2.09 1.755 1.129 .784 523 369 
DEO 18 55 2.773 2.389 2.005 1.291 896 97 405 
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FLOODS IMPEDE HARDWOOD OPERATIONS 


MEMPHIS, TENN., April 24.—Flood conditions 
in the lower Mississippi Valley, from Cape Gir- 
ardeau, Mo., to New Orleans, La., are so severe 
that the outlook for hardwood production has 
been rendered extremely chaotic, in the opinion 
of members of the trade here having interests 
in west Tennessee, eastern Arkansas, west Mis- 
sissippi and north Louisiana. Indeed, it is now 
predicted that there will be little accomplished, 
in the way of logging and manufacturing oper- 
ations, until the middle of June, and it is sug- 
gested that it may be July 1 before there is a 
return to anything like normal logging or manu- 
facturing operations in this area. 

Some idea of how serious the situation really 
is may be gained from the statement that the 
Mississippi River from Rosedale, Miss., to New 
Orleans, is at the highest stage ever known, 
and that a similar condition obtains near the 
mouths of the St. Francis, White, Arkansas, 
Red, Yazoo and Sunflower rivers. The woods 
are covered with water over a vast area while 
in many instances tracks of private companies, 
as well as those of the carriers, are out of com 
mission, thus making it impossible to secure 


manufacturing operations in favored locations, 
but the amount of logging in progress south 
of Memphis is extremely limited, so far as the 
valley territory itself is concerned. 


MIDDLE WEST CONDITIONS IMPROVING 


Kansas City, Mo., April 25.—In a monthly 
circular issued by the Guaranty Trust Co., of 
this city, conditions in the middle West are 
shown to be improving. The company states 
that since the close of the war it has been offer- 
ing first farm mortgage loans to net 7 percent, 
but that after May 1 it will no longer be able 
to do so. ‘‘Even with the spring demands,’’ 
says the circular, ‘‘to finance farm work and 
grazing operations, the tendency of money mar- 
kets in the Southwest is toward easier condi- 
tions. Operations of the Federal Reserve Bank 
of Kansas City in this district, as well as the 
reports on loans by the War Finance Corpora- 
tion reflect the trend toward easier money.’’ 
Products of the Southwest have held well in 
the last thirty days. Livestock, wheat, corn 
and oats are slightly higher and lumber is re- 
ported somewhat firmer. ‘‘ Frugal buying of 
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The above illustration from an American Lumberman photograph shows the very attractive 
exhibit of E. C. Atkins & Co. at the recent annual of the National Lumber Manufacturers’ As- 
sociation and the American Lumber Congress in Chicago. Atkins’ saws are made in all sizes 


and for every kind of work and this exhibit 


was the center of much interest. By an ingenious 


arrangement the circular saws in the center of the display were made to turn constantly 





delivery of logs. Most mills now running will 
have to close down when their present log sup- 
plies have been converted into lumber. 


The levee situation is reported as critical at 
Arkansas City, Ark., and at some other points. 
Lumber manufacturers here, with plants and 
timber holdings in the affected area, are afraid 
that there will be breaks in the protecting em- 
bankments. Levee officials are working over- 
time from Tunica, Miss., a few miles south of 
Memphis, all the way to New Orleans. The 
real danger spots, however, are between Rose- 
dale, Miss., and Lake Providence, La. 

Lumber firms in the path of present or pos- 
sible high waters are doing everything in their 
power to get their lumber shipped out before 
it is damaged. They are, generally speaking, 
making concessions in order to facilitate ship- 
ments. In some instances, however, lumber is 
being moved to places of safety and not offered 
for sale. 

The crest’ of the second rise in the Mississippi 
has just passed Memphis, but there is another 
coming down from Cairo and points above, 
making the third at this point. 

Weather conditions in the valley territory 
have been more favorable during the last week 
or ten days, which is facilitating logging and 


farmers for the last year,’’ says the circular, 
‘‘promises to make them better customers of 
retail establishments when new crops provide 
them the funds to make purchases.’’ 


CALIFORNIA REDWOOD STATISTICS 


The following information is summarized 
from the California Redwood Association’s sta- 
tistical report for the week ended April 15: 


Entire industry 
Member mills reported (Estimated) 
Percent Percent 
Number of pro- of pro- 
mills Feet duction Feet duction 
Production... 15 9,601,000 100 12,500,000 100 
Shipments... 15 6,787,000 71 8,800,000 70.4 
Orders re- 
ceived ... 14 8,598,000 90 11,800,000 94.4 
Orders on 
hand .... 14 50,595,000 527 69,300,000 554.4 


Detailed Distribution for Week Ended April 15 





Shipments Orders 

15 mills 14 mills 

North California ......se- 2,580,000 2,284,000 
South Calformin ..ccccces 2,805,000 4,024,000 
Wee. hehe cere euceued 40,000 129,000 
UGINO  ciwdcweweudenaens 1,352,000 1,649,000 
DOIG: Gs ccccescacieaeas 10,000 512,000 
TOAD csacavcasaeuawene 6,787,000 8,598,000 


ENJOYING BIGGEST BUSINESS IN YEARS 


PATCHOGUE, Lone IsLAND, N. Y., April 25.— 
E. Bailey & Sons (Ine.), conducting a chain 
of lumber yards, including plants in this city, 
Babylon, Islip and Sayville, is enjoying the 
biggest business it has experienced since the 
war days, with every indication that the year’s 
figures will be double those of any previous 
twelve months. Extensive improvements are be- 
ing made at all four of its plants, and addi- 
tional transportation facilities have been in- 
stalled to take care of the increased business. 
The main office of the concern is in Patchogue, 
where enormous stocks are held to be fed to 
the other units in the chain of lumber yards as 
requirements demand. 

The company has in its employ several men 
who have grown up in the lumber business on 
Long Island and know every inch of their 
ground. One of these is John E. King, of Islip, 
who has been with E. Bailey & Sons for forty 
years, and vice president for five years. He is 
convalescing after an operation for appendicitis, 
but expects soon to be in harness again, Mr. 
King worked in the Islip yards and helped the 
Baileys when they decided upon the chain plan 
as pioneers. Early in his career as a lumber- 
man, Mr. King became foreman of the Islip 
plant and then manager of the yard. 

The lumber from the main yard at Patchogue 
is brought to Islip in seows of the Great South 
Bay Towing Co. The towing is done by gasoline 
boats and these, according to Mr. King, have 
eradicated a number of difficulties that in the 
past have made the handling of lumber a trou- 
blesome problem. The Islip plant covers four 
acres. 

William O’Donnell, who has been foreman at 
Islip for five years, started to work for E. 
Bailey & Sons in the Patchogue yards. In the 
absence of Mr. King he has been in charge of 
the Islip operations. Mr. O’Donnell said: 

A lot of work is going on. In fact, we fear that 
the growth of business due to building operations 
will result in a shortage of carpenters and conse- 
quent delay. We might have anticipated an un- 
precedented spring season, for the fall and winter 
seasons were unusually active. Business is by far 
better than it has been at any time since the 
war. We look for an enormous summer demand. 

F. C. Hendrickson, manager at Babylon, has 
been with E. Bailey & Sons for the last twenty- 
five years. He stated that business at Babylon 
and Sayville is very satisfactory, and sees no 
possible chance for a slump. The principal 
items handled at Babylon are spruce and North 
Carolina timber, cypress and fir trim. The Baby- 
lon yard distributes in West Islip, Deer Park 
and West Babylon. Ripping and planing is 
done at the Babylon yard, which has a direct 
siding to the main line of the Long Island rail- 
road. The Bailey concern is erecting a new hard- 
ware store at Babylon. 


SPARES AEABAAaEE: 


CALL MEETING ON MARINE PILING 


San Francisco, Cauir., April 22.—The Pa- 
cific Marine Piling Committee, with headquar- 
ters in San Francisco, has been doing excellent 
work and is planning for increased activities. 
F. D. Mattos is chairman; A. A. Brown, vice 
chairman, and Walter C. Ball, secretary-treas- 
urer. C. L. Hill is executive officer for the 
Forest Service. 

Col. W. G. Atwood, of New York, who is mak- 
ing investigations along the lines of the com- 
mittee’s work, will arrive here shortly. It is 
planned to hold a dinner-meeting in this city, 
during the second week in May, when Mr. At- 
wood will address the members of the com- 
mittee and important business will be taken up. 

Invitations have been sent to the creosoting 
companies operating on the Pacific coast, re- 
questing them to send representatives to this 
meeting. Col. Atwood is director of the Na- 
tional Research Council’s special committee on 
marine piling investigations. 

The committee is sending out a report of 
the work accomplished during the last two 
years and desires the codperation of corpora- 
tions whose interests are affected by the piling 
situation. Tentative specifications have been 
prepared for creosote oil and the treatment of 
creosoted materials, with special reference to 
marine work, 
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In the South as Well as Elsewhere Modern Merchandising Wins for the Alert 


Dealer—How Some Louisiana Retailers Are Building 


The Realm left New Orleans on an am- 
phibious train that at once swam the flooded 
Mississippi, with certain help furnished by 
a big ferry, and started northwestward thru 
the historic old State of Louisiana. We fol- 
lowed the romantic Red River, along which 
the plantation of the mythical Simon Legree 
was supposed to have been located, and in 
due time we debarked at the modern and 
thriving little city of Monroe. This city, 
which has a population of some 15,000, is lo- 
cated in a rich plantation country, and also 
in the heart of the big Louisiana gas field, 
which is said by geologists to be one of the 
greatest, and perhaps the very greatest, in 
the world. Louisiana produces a vast amount 
of lumber and of cotton, and with the dis- 
covery of this immense quantity of gas it 
may well become a manufacturing State of 
much importance. Imagine clear gas that 
burns without smoke or odor, and selling for 


household consump- : 
tion at about 10 
cents a thousand! 


Houses are built in 
Monroe without chim- 
neys and without coal 
bins. Felix A. Ter- 
zla, jr., secretary and 
treasurer of the Par- 
lor City Lumber Co. 
(Ine.), told me that 
his house has two 
chimneys. One is 
hitched to a fireplace, 
and the other is in 
the kitchen. The lat- 
ter was built not to 
carry off smoke but 
to carry off heat. 
Cooking must be done 
in the summer time, 
and surplus heat be- 
comes trying; so this 
chimney is for ven- 
tilation and for cool- 
ing purposes. 
Louisiana is a State 
not only of cotton, gas 
and timber but also of 
water. In the south- 
ern parishes the rainfall is rather staggering to 
a northerner; running somewhere from six to 
ten feet or more, annually. Someone told me 
of a visitor to one of the aggressive new 
towns in a certain arid part of our country, 
who was engaged in conversation by a native. 
The visitor was the unwilling target of the 
native’s monolog for an hour or two and 
heard over and over again the statement 
that the town had absolutely everything in 
the world, except water. Finally he man- 
aged to make a breach in the torrent of in- 
formation sufficient to remark that accord- 
ing to reports water was about the only thing 
the infernal regions lacked. After this there 
was a period of silence. If water makes the 
difference between Paradise and Hades, then 
Louisiana should qualify high up in the celes- 
tial seale. As we rolled along I could hear 
plainly the chorus of bullfrogs in the adjoin- 
ing swamps, singing above the roar of the 
train. Something tells me I should dislike to 
meet one of those beasts on a lonely highway, 
if he were in a belligerent frame of mind. 
But copious rains make possible the raising 
of sugar and rice, and the swamps are reser- 
voirs of natural wealth. They produce the 
cypress, and drainage makes them available 
for cultivation. I am more familiar with 
these drainage projects in eastern Arkansas, 


but I presume it is possible for swamps in 
any part of the country to be drained and 
cultivated. It is a staggering job, this drain- 
ing and clearing, but I’m told that once it is 
done the soil thus made accessible is of un- 
believable fertility. 


Example of Lasting Qualities of Cypress 


R. R. McCord, manager of the Slagle-John- 
son Lumber Co., of Monroe, showed me a 
striking example of the lasting qualities of 
cypress, the ‘‘ Wood Eternal.’’ He took me 
in his car out thru part of the city to show 
me the new building that is in process; and 
along a road or street lying parallel to the 
Ouachita River he pointed out a curious fence. 
Three-quarters of a century or more ago, a 
certain man had a number of heavy rails 
split out of cypress and several posts dressed 
and mortised. I have seen ancient fences like 
this in the North. The rails are slipped into 





The above illustration is of a model of house No. 1157 in the ‘‘Modern Homes” book of the Southern 
Pine Association and is being displayed by that association at building 


the mortises, and the resulting fence is a 
powerful barrier. Vitality was strong in 
these posts, so when they found themselves 
planted in the moist soil they began to grow 
and eventually became huge trees. This row 
of trees, descended from fence posts, still 
stands, and many of the old panels of rail 
fencing are still there, grown solidly into the 
trees. After 75 years or more of exposure in 
a mild, wet climate they are apparently as 
sound as when first split, in the days before 
the Civil War. Mr. McCord told me that 
some time ago some men got permission to 
take up one of these panels. They took the 
two trees and the connecting rails and shipped 
them north as an evidence of the lasting qual- 
ity of cypress. There are roofs down here 
covered with hand riven cypress shingles that 
have been doing duty for 75 to 100 years, and 
many of them are grown over with moss so 
that the wood is practically never dry. These 
shingles may show some wear, but they are 
free from decay. I think the cypress en- 
thusiasts admit that the climate and the ab- 
sence of freezing weather have something to 
do with this long service. But even so, it is 
a wonderful record. 

The size of Monroe is explained in part by 
the richness of the plantation country sur- 
rounding the city. Sales are made for many 


and Maintaining Trade 


miles out into the country; for as I under- 
stand it the neighboring towns are very sial| 
and not supplied with stores stocking much of 
a supply of goods. Roads leading into Mon- 
roe look to be excellent, and in fact Mr. Me- 
Cord showed me some new hard-surfaced road 
in process of construction that he says is 
typical of extensive highway work either fin- 
ished or to be finished soon. If the roads are 
good it isn’t so much of a hardship to have 
only a cross-roads store near at hand. Thirty 
miles is just a pleasant spin for an auto. 


Monroe Is a Building and Loan Town 


Mr. McCord told me that in the period of 
the boom the price of plantation land shot up 
to unheard-of levels, just as land seemed to 
do everywhere. Since then the price has 
slipped somewhat, and the whole process, 
while it was not so violent as the experience 
that parts of the Corn Belt had, necessarily 
made money a_ bit 
scarce for building 
purposes. Monroe is 
a building and loan 
town, and before the 
depression set in 
the associations held 
quite large surpluses 
of money. They 
wanted to get it em- 
ployed, so they took 
on several rather 
large loans; business 
blocks and the like. 
After the depression 
began getting in its 
work the  associa- 
tions did not get 
their usual amount of 
revenue. On the con- 
trary, some people 
cashed in their stock 
and further depleted 
the resources; so for 
a couple of years the 
associations could 
make very few new 
loans. But fortunate- 
an aaa aemnen ly that condition has 

been overcome, and 
the loan associations are again in funds. 
Money from other sources is available, and 
everything points to a good year in the build- 
ing trades. 

Monroe has had much the same experience 
that New Orleans reported in regard to an 
overemphasis on cheap first cost during the 
period of reconstruction. Mr. McCord stated 
that the city has a good class of contractors, 
but that they were not able to stand against 
the insistence of owners that work be done 
cheaply. The cost was high enough, even 
when the contractors obligingly cheapened 
everything to the limit. Prices seemed hide- 
ously inflated to men who were trying to get 
a home. I think we can all appreciate their 
feelings if we will recall our reactions to 
prices on clothing, food and automobiles. In 
no part of the country has the general public 
been informed very extensively about the ele- 
ments of worth in house construction; about 
what things to insist upon and what things 
to avoid. A house has been just a house, 50 
far as the hidden elements of weakness OF 
strength are concerned, and what the owner 
wanted was a design to suit his general ideas 
and a completed price that he could pay. Un- 
der such circumstances it would have been 
little short of a miracle had contractors been 
able to convinee their customers of the wis- 
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dom of paying more and thereby extending 
the life of the building; so that on a basis of 
yearly cost the larger sum would get the bet- 
ter bargain. 


Retailer Should Advocate Good Building 


A contractor can do a certain amount with 
a customer, but beyond that point he must 
yield or lose the job. After he has lost a few 
jobs he begins considering very seriously 
whether it is worth going hungry to stand up 
for sound construction principles. He soon 
decides, as most of us would be likely to do, 
that it is the customer’s house and if he 
wants only so much of a house as ean be 
built for two-thirds of what a good building 
should cost, that’s what he’ll get. A retailer 
of lumber can do little more than that, after 
the customer has come to him with his mind 
firmly made up. The retailer can and should 
advocate good building. His future reputa- 
tion in a measure depends upon 
his houses giving good service. 


several magazines of national circulation, 
dealing with the artistic side of home building 
and home making, have taken an aggressive 
stand against the frame house. It may be 
that these magazines are influenced by the 
advertising contracts they get from the sub- 
stitute people; but whatever the explanation, 
their stand must inevitably do harm to the 
lumber industry; and this type of informa- 
tion and advice they are giving out should 
be counteracted by a truthful campaign, set- 
ting forth the real facts in the case. Retail- 
ers can not well afford to neglect codperating 
with the national campaigns of advertising 
designed to inform the public about the mer- 
its and uses of wood construction. 


Competition of Small Sawmills 


Both Mr. McCord and Mr. Terzia spoke of 
the competition of small sawmills. This com- 
petition is inevitable in a lumber country, 


stress upon quality the Slagle-Johnson people 
and the Parlor City people develop a line of 
trade beyond the reach of this haphazard 
competition. The little mill has its place. It 
is already performing something of a public 
service by manufacturing the little areas of 
timber the big fellows don’t want. But we 
doubt if the little mill has yet found itself. 
In parts of Arkansas, I am told, large con- 
cerns with adequate dry kilns and planing 
mills have developed a good trade with. these 
small operators. They buy the output of the 
mill on a fair basis, dry and remanufacture 
it and market it thru recognized channels. 
When this lumber is dressed and graded 
and sold to people who want exactly that kind 
and quality of stuff it becomes completely 
useful. If it is sold in a haphazard way by a 
small operator who knows almost nothing of 
marketing, it goes to people who try to 
‘‘make it do’’ because it is cheap. 

Building Outlook Is Promising 


The Parlor City Lumber Co. 





But he will have to do this by 
general advertising, by explain- 
ing it to as many friends and ae- 


(Ine.), of which Mr. Terzia is 
manager, has a big, airy office 





quaintances as he can. For when | 
a man comes in to buy he will 
allow himself to be persuaded 
only to a limited extent, and he 
will not allow himself to be die- 
tated to at all. Most dealers do 
as Mr. McCord does. They ex- 
plain in a friendly way the facts 
in the case if a customer seems 
bent on using unsuitable stuff, 
but if he is not willing to change 
his plans they agree to sell him 
what he wants but tell him they 
are doing it against their better 
judgment, that they can’t recom- 
mend the material he’s getting | 
and that they are afraid he will 
be disappointed in the long run. 
This has to be done with some 
tact, but if it is done pretty well 
the dealer stands out from under 
when, in a few years, the house 
shows signs of decay. 
Workmanship must come in for 
some of the blame for the infe- 
rior houses that, have been put up 
recently. They tell me a house 
can be built down here pretty 
largely of field pine, and if the 
job is done with skill and the 
building is kept protected with 
paint it will last for a good many 
years without needing repairs. 
But if it is not built skillfully it 
may begin giving out in a year 
or two. Part of the cheapening 
was in the erection. 


See Fruits of Cheap Building in 
Clear Light 


This department has dwelt 








Make Your 
Building Plans 
Now! 


i opportune moment for building 
is at hand. Not within the past 
several years have conditions been so 
favorable for building. 


Prices of building materials have 
dropped considerably and have almost 
reached the pre-war level. 

Labor is also cheaper now, and as a re- 
sult you will find that building will be 
less costly than it has been for several 
years. 


Consult us with your plans. 


HAMILTON 
LUMBER CO. 








quite extensively on this matter 
of inferior building that has been 
rather common in all parts of the 





down town. It takes this means 
of keeping in close touch with its 
customers, both in the city and 
outside. As I mentioned before, 
lumber is sold in Monroe that 
goes a great distance from the 
town; some of it even into Ar- 
kansas. It is possible to get lum- 
ber almost anywhere in this 
country, of a little sawmill; but 
it isn’t possible to get millwork 
or adequate building service. 
People wanting those things come 
to the Monroe yards. Mr. Terzia 
confirmed Mr. McCord’s state- 
ment that the building outlook is 
promising. He stated that the 
town could make immediate use 
of 200 to 300 additional houses. 
Money is available for all legiti- 
mate operations, and the season 
looks to be a winner. If, as the 
city hopes and expects, the devel- 
opment of the gas field brings in 
industrial enterprises, then there 
will be at once an additional need 
for housing facilities. 

Mr. Terzia is immensely inter- 
ested in and enthusiastic about 
the future of the gas develop- 
ment. The field covers about 400 
square miles, and the geologists 
of the bureau of mines are of the 
opinion that the supply is being 
replenished from deep down in 
the earth and that in this case its 
life is unlimited. This gas is sup- 
plied to industries at 5 to 8 cents 
a thousand feet. 

In addition to cheap fuel the 
country hereabouts is rich in the 








raw materials of manufacture, 
especially wood, sand glass and 








country, and we have done it de- 
liberately. Good dealers, both 
South and North, are recognizing 
that they owe a service of guid- 
ance to their customers as well as a service 
of building material. They are realizing with 
a new completeness the fact that the public 
doesn’t know as much about building as it 
pretends to know, and that a bit of educa- 
tion on costs in relation to years of service 
1s very badly needed. The southern dealers 
to whom I’ve been talking lately are prepar- 
ing, each in his own way, to help get this 
information across. They are seeing the fruits 
of cheap building in a particularly clear 
light, and they are seeing its probable effects 
on future trade. Any person who has paid 
a little attention to the publicity of compet- 
ng construction materials can see the fixed 
determination to boost these substitutes at 
the expense of lumber and to use the jerry- 
building of the last few years as a horrible 
example. This and the supposed fire hazard 
of frame construction are the two big cards. 
T have noted that at least one and perhaps 


This Progressive Retailer of Hamilton, Ohio, Points out that Now Is the box 


Opportune Time to Build 


and while it is annoying and undoubtedly 
cuts into sales it does not compete head on 
with the good dealer. Contractors can buy 
framing lumber and rough stuff from these 
mills, and they can often get it at low prices; 
but millwork and finish are needed in a house, 
and this the sawmill man can’t supply. Some 
of these sawmill men, I’m told, figure their 
costs in a pathetically humorous way. ‘‘I buy 
my logs delivered at the mill,’’ says one saw- 
mill operator, ‘‘at $7. I have nineteen men at 
$2 a day each. That’s $38 a day. I cut about 
10,000, so my labor costs run about $4 a 
thousand; so my lumber costs me $11 a thou- 
sand. Then if I add a dollor or two for profit, 
I’m all right.’’ No allowance for waste, dif- 
ference of grades, interest on investment, 
nothing but labor and cost of the logs. He 
eventually goes broke, but in the meantime 
he has demoralized the market and stood in 
the way of an adequate service. By laying 


clay suited for the making of pot- 
tery and tile. Furniture plants, 
factories and pulp mills 

should find an endless abundance 

of materials suited to their use, 
and the Chamber of Commerce has collected 
facts showing that a great many other facto- 
ries that would benefit by having cheap fuel 
could be operated here with complete suc- 
cess. ‘‘This thriving city of the South,’’ 
states a Chamber of Commerce bulletin, ‘‘is 
at the cross roads of commerce and industry, 
providing the greatest opportunities for the 
men who make and the men who market her 
products.’’ 

It is not surprising when one reads over the 
list of natural resources that the people of 
Monroe can see a great future for their city. 
It may well be that before many years this 
city of the mild climate may be one of the 
great factory centers of the United States. 
The citizens are sure of it and are backing 
their confidence with their money. With a 
gas reservoir estimated to contain 5,000,000,- 
000,000 eubie feet, and with geologists confi- 
dent that the supply is being replenished even 
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faster than it is drawn off, with cotton grow- 
ing on every side and waiting to be spun into 
cloth or fabricated into automobile tires, with 
the forests and the clay and the sand and 
with a world asking for these things which 
can be made here, there seems to be ample 
ground for confidence. 

But whether the big spread comes or not, 
the city has already demonstrated that it 
can earn its own living and utilize its re- 
sources and build its houses and put out an 
admirable brand of civie life. The evening 
before I arrived the St. Louis Symphony Or- 
chestra and its conductor, Rudolph Gantz, 
the world famous Swiss pianist, gave a con- 
cert in Monroe, under the auspices, I believe, 
of the Woman’s Club. This is one of the fa 
mous orchestras of the United States, and a 
city that will secure its services for a concert 
is much more than a money-making spot on 


the map. It has a civic ambition that is 
pointed in the right direction. Monroe evi- 
dently thinks that a city can not live by 
bread alone. Its schools and churches are 
eloquent testimonials to the fact that it is 
trying to make of itself a place of neighbors; 
a good place to live. 


[In the next three instalments of the Realm 
the relations of the producer to the distributer 
will be dealt with, based on a visit of the editor 
to the operations of the Great Southern Lumber 
Co., at Bogalusa, La. The first will tell how 
the company is building up a permanent sawmill 
operation by reforestation, a question of general 
interest to lumber distributers; the second of the 
ideals and aspirations which led to the founding 
of Bogalusa and which have built up its enter- 
prises; the third will deal with the making of 
paper and lumber.—Enpi1or. | 


ORGANIZES WHOLESALE-RETAIL CONCERN 


LANSING, Micu., April 24.—A new whole- 
sale and retail lumber company has opened for 
business here at 307 East Shiawassee Street 
under the name of Lansing Lumber Co. ©. W, 
Bliss, formerly with the Hall Lumber Co., is 
general manager of the new concern, which has 
the financial backing of the Lansing Tank & 
Silo Co. and of Wood Bros., the firm which 
was instrumental in bringing the silo company to 
Lansing. The yard is well equipped with ex- 
ceptional loading and unloading facilities, and 
the new company will use the mill of the silo 
plant, thus reducing overhead for both con- 
cerns. A sample exhibit and plan service room 
to be operated in codperation with local archi- 
tects have been installed. 





NEWS AND 


A Successful Exhibit 


A group of retail companies got together and 
put on an important exhibit at the Miami 
County Fair held at Troy, Ohio, last fall. The 
part of the exhibit which attracted the great- 
est attention was two sets of miniature build- 
ings——one showing the type built in the pioneer 
days and the other a modern set. The old 
buildings were built of small limbs to represent 
logs and were enclosed with a typical rail 
fence. On the lot with the modern buildings 
there was a garage and the yard was enclosed 
with a neat picket fence. A garden was laid 
out behind the house and the plants in it so 
arranged that they spelled the words ‘‘Own 
Your Home.’’ Another feature of the exhibit 
was a display of built-in furniture and mill- 
work, This was particularly interesting to the 
ladies and resulted in a great many inquiries. 
It is estimated that fully twelve thousand peo- 
ple inspected the display, so the lumber com- 
panies codperating feel that they were well re- 
paid. Those participating were: J. T. Arnold 
& Son, Bradford; Francis & Montross, Troy; 
Goodall Lumber Co., New Carlisle; J. A. Shade 





Built-in millwork and furniture displayed by retailers at the Miami 
County Fair 


Lumber Co., Piqua; Troy Lumber Co., Troy; 
Geo. H. Worch Lumber Co., Covington; Miami 
County Lumber Co., Tippecanoe City. 

Dogs Need Houses, Too 


Here is at least one instance in which a dog 
was made to figure in a bill for lumber. It is 
now quite safe to say that there are scores of 
others, for while in other days a barrel turned 
over on its side was made to do duty as a kennel, 
it is now the custom to provide a substantial 
shelter for a vigilant animal of this kind. 

A man in Ravenswood repaired his house all 
around, then as a finishing touch he built a ken- 
nel near the kitchen door. He used clear stuff, 





POINTERS FOR 














An Attractive Dog ‘‘House”’ 


provided a door in the shape of a heart, and 
gave it a couple of coats of paint with a light 
trimming. 


Suburban builders are providing shelters for 


the watch dog and find it a good investment. 
Dealers find in this another eall for their odds 
and ends. 


('Se@eaaeaeaeaaaeani 


Reasons for Fireproof Vaults 


During the latter part of February a fire 
totally destroyed the office building and part of 
the yard of the King Lumber Co., Kansas City, 
Mo. After the wreckage cooled off so that 
workmen could get at it, the door of the vault 
was opened and the officials of the King Lumber 
Co. were indeed glad to find that the entire con- 
tents of the vault were safe and undamaged by 
the fire. This fire, and the fact that the records 
came thru safely, well illustrate the need for a 


RETAILERS 


fireproof vault or safe in every lumber yard, 
Walter J. Wood, secretary of the King Lumber 
Co., further emphasizes this need from the ex- 
perience of his company as follows: 

‘“You ask our opinion of the advisability of 
a fireproof safe. We can best answer this by 
telling you that the first thing we considered in 
planning our new sheds and offices was the loca- 
tion, size and construction of a vault. And you 
can be sure that we are going to have a good 
one! 

‘*Our advice to every business man and par- 
ticularly the retail lumbermen, is to either build 
a fireproof vault or buy the best fireproof safe 
obtainable. 

“Every man carries fire insurance, of course. 
But if the total loss occurs and all records of 
inventory, sales, purchases ete. are lost, he is 
very likely to have difficulty in making a satis- 
factory settlement with the insurance com- 
panies, Our experience is that an adjuster has 
to be shown and if we had not saved our books, 
we certainly would have had difficulty in prov- 
ing our loss. 

‘¢Puring the fire, which completely destroyed 








Model modern buildings which attracted much attention at the Miamt 


County Fair 


our sheds and offices, the writer stood at a safe 
distance watching the flames. A lumber yard 
fire is a hot one, to say the least, and we were 
very uncertain whether our vault would be able 
to withstand the intense heat. It is needless to 
say that when we finally got the vault door open 
and found our records safe, we experienced one 
of those ‘grand and glorious feelings.’ 


‘Again we say that a fireproof safe is a$ 
essential as fire insurance. If there is a lumber 
dealer in the country who is not giving his rec- 
ords every protection possible, we say that he 
is overlooking a very vital detail of his business 
and we urge him to give it serious thought 1m- 
mediately. Tomorrow might be too late! ’’ 
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NEWS FROM THE BUILDING FIELD 


BUILDING CODE COMMITTEE REPORTS 

WASHINGTON, D. C., April 24.—A preliminary 
report on small house construction has just been 
issued by the building code committee of the 
Department of Commerce. Commenting there- 
upon Dudley F. Holtman, construction engineer 
for the National Lumber Manufacturers’ Asso- 
ciation, said: 

The most careless reader can not peruse these 
recommendations without an impression of some- 
thing constructive and worth while, but they should 
be studied as well as read, if the reader—espe- 
cially the non-technical reader—wishes to compre- 
hend rightly either their value or significance. 
Rich as we are in building codes, a well written 
building code is almost as rare as a well spent 
life, and there are certainly more cities in need of 
modern, uptodate building regulations than there 
are persons willing and able to furnish such speci- 
fications. The great diversity in fundamental con- 
struction requirements that exists in the building 
ordinance provisions of almost any group of Amer- 
ican cities is one of the important factors in the 
continued high cost of building. The voluminous 
tag-rags written into and appended to American 
building codes impose unnecessary hardships upon 
the prospective builder and involve him in such 
a maze that he loses heart before he begins. The 
building code committee of the Department of 
Commerce was organized to try to correct this 
condition and to reduce construction costs insofar 
as these costs depend upon unwise building legis- 
lation. The object was a commendable one and the 
solution has been exceptionally well planned. 

The report in its tentative form is divided into 
three parts, and deals only with the construction 
of dwellings intended for the occupancy of not 
more than two families between exterior or party 
walls. Zoning matters are omitted from discus- 
sion, not because they are not important but be- 
cause the committee considers them beyond the 
scope of the present report. Fire limit areas, with 
their regulations with respect to types of con- 
struction, distances between buildings, or between 
buildings and lot lines, and all matters of a simi- 
lar nature have, therefore, been passed by. Such 
matters as relate to building restrictions within 
the fire limits, as well as to the establishment of 
these limits, can best be handled by local boards 
anyway. 

In the first part of the report, comprising about 
one-fifth of the total of one hundred and twenty- 
four pages, there is contained a general description 
of the circumstances which led to the formation of 
the committee, with an outline of its method of pro- 
cedure and general scope of operation. The second 
part is really the body of the report. It contains 
the minimum requirements for safe and economical 
construction of small dwellings, briefly stated in 
the form of an ordinance suitable for municipal 
adoption. 

The appendix contains material not suited to 
be incorporated in a building law. The informa- 
tion contained in this appendix—and every code 
should have an appendix—explains the various re- 
quirements made in the body of the code and gives 
in condensed form a great deal of information that 
would otherwise have to be sought in a great num- 
ber of different works on construction, if indeed 
it could be found anywhere. 


The specifications dealing with the use of lum- 
ber.are so drawn that citizens who contemplate 
building a home should be able to build more eco- 
nomically and more satisfactorily, if they build 
under provisions such as the committee recom- 
mends, than it has been the custom to build in the 
past. The proper use of lumber in constructions in 
which lumber is used is recommended by the com- 
mittee, and that, after all, with insistence upon 
lumber being used where it has a legitimate right 
for consideration, is the basis upon which all suc- 
cessful trade extension activity must be based. 


Since this association, which forms the point of 
contact between the lumber industry and the De- 
partment of Commerce committee, submitted data 
for the information of that committee, tests have 
been conducted by the National Lumber Manufac- 
turers’ Association on completed floor and wall 
panels in full size sections built of frame con- 
struction and covered with metal lath and three 
coats of plaster. These panels were subjected to 
intense heat for one and one-quarter hours at the 
Underwriters’ Laboratories in Chicago this month, 
and the condition of the test specimens at the end 
of that period demonstrated to the most skeptical 
that wood studs and wood joists covered with 
metal lath and plaster give as good ‘fire resistance 
48 socalled “noncombustible materials,”’ and it is 
the purpose of the association to submit the results 
of these tests to the building code committee as 
evidence that wood stud partitions covered with 
metal lath and three coats of plaster are suitable 
for use in party walls and other similar construc- 
tion in open competition with brick and clay prod- 
ucts generally. 

Such, sketched in hurried outline, are some fea- 
tures of the first draft of the committee’s report. 
What our city councilmen may decide to do with 
the revised report when it makes its appearance, 
we will not try to foretell. The excellence of the 
performance augurs well for its recognition, and it 
Seems probable that the work of this committee 
will survive the circumstances and events which 
fave rise to its formation, and be used as a refer- 
ence and guide for more economical and better 
building for many years to come. 


LUMBERMAN SHOULD BE ADVISOR 

DENVER, CoLo., April 24.—‘‘ The well posted, 
conscientious building material dealer is not in 
business solely for the purpose of making every 
possible dollar,’’ declared H. B. Copeland, re- 
tail sales manager of the Hallack & Howard 
Lumber Co., discussing in the Denver press the 
progress made in recent years in the merchandis- 
ing of lumber and other building materials. His 
remarks were in connection with a ‘‘better 
homes’’ campaign being conducted by two local 
newspapers, with the assistance of Ross Crane 
of the extension department of the Chicago Art 
Institute. 

‘*The dealer has come to a realization,’’ con- 
tinued Mr. Copeland, ‘‘that his customer is en- 
titled to the benefit of his experience, which has 
taught him what grades and materials are best 
fitted for the particular purpose in mind. The 
dealer is often in a position to make considerable 
savings for his customer by suggesting changes 
which will get the desired result without in any 
way impairing the quality of the work.’’ 

‘“Tt is only a few years since the local lumber 
yard was the rendezvous for the town cronies, 
and when the one indispensable article of furni- 
ture was a box filled with sawdust. In place of 
the dirty, unkempt offices of those times, when 
the management was content to sell only the 
materials which were as staple as sugar in a 
grocery, we now almost universally find light, 
clean, well-kept offices, where it is a pleasure to 
take your wife to discuss the building of the 
new home or the modernizing of the old:’’ 


BUILDING TRADES STRIKE SETTLED 

CLEVELAND, OnI0, April 25.—The building 
strike which has. held up operations in the 
Cleveland district for the last two months has 
been adjusted and the men are back at work. 
Terms of settlement include an agreement to 
pay regular 1921 wage scales pending the out- 
come of arbitration. The effect upon the num- 
ber of building permits issued has been notable. 
Dozens of new projects will be started within 
the next few weeks. 


LUMBER HAS DAY ON PROGRAM 


INDIANAPOLIS, IND., April 24.—Lumber will 
occupy the program Wednesday, May 10, during 
the Home Complete Exposition to be staged at 
the State fair grounds May 8 to 13. Another 
day of the session will provide special ‘‘own 
your home’’ talks and demonstrations. Other 
subjects on which special talks will be made 
relate to home construction and furnishing, in- 
terior decorating and furnishing, fire prevention, 
building loans and financing and landscaping. 


'Seaeaeaeaasaaa: 


CONDUCTS BIRD HOUSE CONTEST 


OTTawa, OnT., April 24.—Young builders of 
this city have during the last few months com- 
pleted 2,000 homes—for birds. This great build- 
ing activity resulted from a contest conducted 
by a local merchant, who offered several cash 
prizes for the best bird houses’ built by boys 
not over sixteen years old. Workmanship, de- 
sign and utility were the three points considered 
in awarding prizes. The judges were well 
pleased with the results, which were far ahead 
of the models made for a similar contest last 
year. 


ANTITRUST LAW UPHELD 

Burra.Lo, N. Y., April 25.—The appellate 
division in New York City rendered a decision 
a few days ago upholding the constitutionality 
of the Donnelly antitrust law. This decision 
is expected to have a farreaching effect upon 
some of the cases against building material men 
recently tried in Buffalo. The case before the 
New York City court was similar to the one 
tried before Justice Pooley, at Buffalo, and the 
latter declared the law unconstitutional. His 
decision was appealed by the district attorney 
and the matter is now before the appellate di- 
vision at Rochester, with a decision expected on 
May 7. It is not believed that it will clash with 
the New York court’s findings. 


ADVERTISING BOOMS BUILDING 

ELyrIA, On10, April 25.—The Parsch Lumber 
Co., which has been in business here for forty- 
seven years, is very actively promoting building. 
For some time the company has specialized in 
carrying on an advertising campaign pointing 
out definitely how much a specific house may be 
built for. In the latest issue of the Chronicle- 
Telegram it carried a full page advertisement 
written around a 2-story house with 6-rooms and 
a bath, whieh it stated could be built complete 
for $4,000. 

By showing the house and illustrating it, the 
company is able to ‘‘run mail order competition 
ragged.’’ Furthermore, the company ap- 
proaches building prospects with a purely busi- 
ness proposition. It does not contend that peo- 
ple should buy in Elyria, or buy of the company 
just because it is a home institution, but that 
they should buy of it because it can give bet- 
ter bargains, better service and better quality 
than mail order companies. This point is em- 
phasized as follows in the full page advertise- 
ment referred to above: ‘‘ This is purely a busi- 
ness proposition. We do not ask you to pat- 
ronize us because we think it policy for you to 
buy a home, or because we help you maintain 
our publie institutions and improvements, but 
simply because we can furnish you better ma- 
terial and deliver it to the job as it is needed 
and save you money.’’ 

In the same issue of the paper, there was a, 
full page ad of the Lorain County Mortgage & 
Title Co. This company was organized with a 
capital stock of $100,000 and its business has 
grown until its authorized capital stock was re- 
cently increased to $500,000. John C. Parsch is 
vice-president of the mortgage company and is 
also secretary-treasurer of the Parsech Lumber 
Co. This company at present is engaged in an 
aggressive campaign to interest investors in 
Elyria so that it will have more money to loan 
on mortgages. For example, in the full page 
advertisement this offer is made: ‘‘If you are 
tired of wildcatting and investing your money 
in speculative and worthless stocks, and want 
a safe and reliable 8 percent net stock, with 
every dollar of your money invested here at 
home in real estate mortgages, after the most 
careful examination by our officers, we shall be 
glad to talk the matter over with you.’’ 


A ROCKY MOUNTAIN PLAN BOOK 


DENVER, CoLo., April 24.—The mountain di- 
vision of the Architects’ Small House Service 
Bureau has just issued a book of plans for the 
Rocky Mountain region. As announced pre- 
viously, the bureau has been organized into 
divisions, in each of which books will be issued 
giving plans primarily adapted for it. The 
mountain is the second division to issue a plan | 
book, the parent organization, known as the 
northwestern division and located at Minneapo- 
lis, Minn., being the first. This mountain plan 
book contains a number of interesting designs 
in various materials for houses of three to six 
rooms. It contains a number of designs which 
would be adapted to any section, and lumber- 
men near summer resorts or in mountainous re- 
gions will doubtless like several of the homes 
shown. There is, for example, a very attrac- 
tive 4-room frame mountain house and another 
mountain house containing four rooms designed 
to reproduce a Swiss chalet. 


OAK FLOORING STATISTICS 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics on oak 
flooring: 

Ship- Produc- 

1922— ments tion Orders 
Week ended Apl. 8... 3,732,000 3,710,000 5,896,000 
Week ended Apl. 1... 4,354,000 3,456,000 4,546,000 


1921— 
Week ended Apl. 9... 1,915,000 1,819,000 1,753,000 


THE STREETS OF VALDIVIA, a city of about 
16,000 population in southern Chile, are paved 
with planks. 








46 


AMERICAN 


LUMBERMAN 


APRIL 29, 1922 





Exposition Attracts' Hosts of Home Seekers 


CLEVELAND, OHIO, April 26.—Last Saturday 
marked the opening of what is undoubtedly the 
greatest indoor exhibition ever conducted in the 
entire country. At 6 p. m. President Harding 
pushed the button that sounded the opening 
gong. Since that time the American Building 
Exposition was literally thronged with thousands 
upon thousands of prospective home builders, 
and men associated with construction and allied 
industries from all over the country. The expo- 
sition will remain open until May 2. 

The exhibits are housed in the new municipal 
auditorium, recently dedicated, the building 
show being the first affair to be conducted in it. 
The interior of the auditorium normally seats 
13,000 people, and both this as well as the 
equally large exhibition hall below, and the 
several enormous balconies are utilized by the 
hundreds of exhibits. 

Upon entering the main auditorium, one’s 
eyes rested simultaneously on a maze of struc- 
tures and exhibits, that included four complete 
full size houses, a reproduction of the Statue of 
Liberty, as well as other spires and domes that 
towered far above. The floor beneath was 
thronged with people inspecting the beautifully 
landscaped buildings, the hundreds of miniature 
arrangements illustrating various angles of con- 
struction, and the thousands of other features. 
Far down the hall one could see the outlines of 
the magnificent exhibit sponsored by the Cleve- 
land Board of Lumber Dealers, which oecupies 
the entire stage and is the most elaborate in 
the hall. 


Fine Exhibit of Cleveland Dealers 


For sheer magnificence and attention to detail 
the showing of the Cleveland Board of Lumber 
Dealers surpasses anything of its kind ever con- 
structed. The exhibit is in the form of an en- 
tire community of thirty complete houses, done 
in miniature, and appropriately landscaped. 
Upon entering the inclosure, the first of the at- 
tractive features is a row of houses, ranging 
in the neighborhood of $5,000 in cost, carefully 
constructed and examples of the best in modern 
architecture. Each of these dwellings is dis- 
tinctive to the extent that it is hardly possible 
to duplicate in any construction save wood the 
yarious lines featured. The background is of 
fir trees, and the yards show the utmost in land- 
scaping possibilities. Realism thru various tiny 
figures, especially constructed lace curtains, 
workable doors ete. added to the attractiveness. 

Directly opposite is a display of more elabo- 
rate homes constructed along the same lines, but 
giving an adequate idea of the possibilities along 
both conservative and ultra lines. A complete 
tiled swimming pool with bathers grouped 
around the edges, an automobile worked out in 
perfect detail, and other ideas adaptable to 
homes of this type are illustrated. 

The center exhibit consists of a large co- 
lonial mansion, the lines of which are tempered 
by an injection of the more modern spirit. A 


natural lake in which gayly colored fishes 
sported about, occupies one corner of the 
grounds. On the other side of the house is a 


children’s playground and other utilitarian fea- 
tures which came in for much attention. 

Another element of this showing is a com- 
plete reproduction of the first settlement from 
which Cleveland started. Log cabins, each bear- 
ing a historical significance and correctly lo- 
cated against a dense pine forest, together with 
a Cuyahoga river, and representations of the 
early settlers, made for a truly wonderful effect. 

As a further aid to the impressiveness of the 
whole layout, various artistic signs ealling at- 
tention to the advantages of wood construction, 
as well as a gallery featuring pictures of famous 
wooden homes, occupy prominent places. 

The homes reproduced in this exhibit are 
actual models of dwellings designed by leading 
architects. Complete plans of the houses are 
available thru the Cleveland Board of Lumber 
Dealers, together with a full statement of costs, 
as figured by several leading contractors. 

Other spectacular showings are staged by 
the Cleve’and Builders’ Supply & Brick Co., 
which coustructed two houses, and the Supply 


Dealers Board which sponsored a structure con- 
sisting of two buildings joined by an arching 
portico under which a fountain played. Both 
of these exhibits attracted special attention thru 
the Jandscaping which was wonderfully effec- 
five. Natural grass, shrubs, and trees were 
utilized. 

And beside the above and many other contri- 
butions that were of a local nature, national 
lumber interests were out en masse, disclosing 
showings that made a strong appeal to pros- 
pective builders. 


Southern Cypress Exhibit 


Occupying a center space is the Southern 
Cypress Manufacturers’ Association with an ex- 
hibit that included a house complete, constructed 
of cypress. Specimens of wood taken from 
buildings, pipes, and even mummy cases, illus 
trated well the endurance of cypress, and cre- 
ated much added interest. Perhaps the most 
attractive feature of this showing is a speci- 
men of cypress illustrating the Sugi finishing 
process, 


Southern Pine Plan Books Displayed 


The Southern Pine Association, under the 
personal direction of Assistant Secretary 
Berckes and P. A. Meagher, adjoined the cypress 
manufacturers’ space. This exhibit offered real 
help to prospective builders in the planning of 
homes thru various extensive books of designs, 


and illustrations of the possibilities of southern 
pine. The Arkansas Soft Pine Bureau shows 
a complete house, as well as various other details 
of construction possible thru the use of soft 
pine. Another interesting display is that of 
the Oak Flooring Manufacturers’ Association. 

A unique idea is embodied in the exhibit of 
the Martin-Barris Co. Huge logs sawed to show 
the beautiful grainings of Mexican and San 
Domingo mahogany occupy the space, together 
with pictures illustrating various phases of lum- 
bering in the regions from whence they came. 
The utility idea was stressed by examples of 
the possibilities that hardwoods offer to home 
builders. 


The E. L. Southern Co., under the personal 
direction of Mr. Southern, stressed Bruce prod- 
ucts, and drew much comment thru a showing 
of the new cedar lined closets as well as the 
recently perfected flooring. Others deserving 
of mention were: Cleveland Window Glass & 
Door Co., Cleveland Lumber Co., A. Teachout 
Co., Woodworker Manufacturing Co. and a 
host of associated industries which contributed 
in no small way to the success of the exhibition. 

Ralph P. Stoddard, managing director of the 
American Building Exposition, who also was in 
charge of the first complete building show held 
in Cleveland in 1916, estimated that the attend- 
ance would approach 250,000, in view of the fact 
that there were 120,000 paid admissions to the 
former affair. However, in view of the remark 
able interest, and the elaborate exhibits, it is 
altogether probable that the final official figures 
would raise that figure perhaps 25 percent. 





Building Officials 


[Special telegram to AMERICAN LUMBERMAN] 

INDIANAPOLIS, IND., April 27.—Approximately 
fifty building officials are present here at the 
Building Officials’ Conference, together with a 
number of representatives of various building 
materials, among lumber interests represented 
being the National Lumber Manufacturers’ As- 
sociation and the Southern Pine Association. 


Theodore F. Laist, Chicago representative of 
the National Lumber Manufacturers’ Associa- 
tion, delivered an address on ‘‘Fire Tests of 
Loaded Timber Columns,’’ which aroused a 
great deal of interest. Mr. Laist first detailed 
the results obtained from the recent fire endur- 
ance tests of timber columns conducted in Chi- 
cago at the Underwriters’ Laboratories. South- 
ern pine and Douglas fir columns were used in 
the tests and it appears from the results that 
wood columns instead of having a 35-minute en- 
durance rating may safely be given a 114-hour 
rating of resistance to fire, provided the steel 
caps as ordinarily used are insulated, or a con- 
erete cap is used. Mr. Laist also gave a history 
of past experiments on timber columns and told 
how progress has been made in making fire re- 
sistant mill construction. A general discussion 
followed and numerous cases were cited by those 
present showing the efficiency of heavy timber 
construction when subjected to fire; also the 
advisability was discussed of providing a stand- 
ing committee in each city for passing on new 
materials and types of construction. 

Another address was delivered by Wharton 
Clay, commissioner of the Associated Metal Lath 
Manufacturers, who dealt with the fire resistive 
qualities of frame buildings protected by stucco 
and plaster on metal lath. Mr. Clay described 
results from the recent tests at the Underwrit- 
ers’ Laboratories. The National Lumber Man- 
ufacturers’ Association joined in carrying for- 
ward these tests and to quote Mr. Clay: 


On April 6, a bearing partition test and a wood 
joisted floor test was run at the Underwriters’ 
Laboratories, and the following comments are to 
be distinctly understood as not coming from the 
Underwriters, as they have not yet issued their 
report. The bearing partition was composed of 
2x4 wood studs, 2.8 pounds a square yard ex- 
pandd metal lath and gypsum plaster to %-ineh 
grounds on both sides. The duration was one hour 
and fifteen minutes, according to the standard time 
temperature curve, which brought the temperature 
to a maximum of 1,750 degrees. At the end of the 
test. the plaster was removed to ascertain the con- 


.dition of the wood studs from a load-bearing stand- 


point, and to show whether the partition had been 


Discuss Fire Tests 


impaired to any particular extent. Scorching was 
apparent on every stud, but there were some areas 
which were not even scorched. The maximum 
charring that I found on a brief examination was 
about %-inch, and this only on the corners of a few 
studs. I doubt if the Underwriters on their care 
ful examination will find a charring of more than 
%%-inch at any place on the face of the studs. and 
the average will probably work out to about 4 
inch. The sides of the studs were practically un 
scorched. On a previous occasion, another test 
was run to duration—that is, until the temperature 
on the opposite side of the partition reached 300 
degrees, and the nonbearing partition resisted this 
rise in temperature for three hours one and one 
half minutes 

The floor test was equally successful. Gypsum 
plaster %-inch thick on 2.7-pound expanded metal 
lath, attached by 6D nails on 6-inch centers was 
employed. This protected the wood joists, which 
were, during the entire hour and fifteen minutes, 
loaded to 50 pounds to the square foot, uniformly 


distributed. The floor was a double one with 
Cabot’s quilt insulation between the rough and 
finished floor. The rough floor was not tongued 


and grooved, and every opportunity was given for 
the fire to come thru. No smoke or flame p:ussed., 
nor was the underside of the rough flooring charred 
in any part that has yet been removed. The bot 
tom sides of the joists were charred to a smal! 
degree but not enough to weaken the joists to any 
extent. The depth of charring may have been 
slightly greater than with the studs. but the sides 
of the joists are clean and there is no evidence 
of them actually taking fire. The Portland cement 
plaster and metal lath protected floor was tested 
on an earlier occasion, and altho the report has 
not been written, this also in our opinion has 
passed all the requirements of the one hour fire 
test. 

Mr. Laist discussed the paper presented by 
Mr. Clay, and called attention to the importance 
of the facts brought out in the tests of the pro- 
tected stud walls. This principle should be 
adopted for small house construction in con- 
gested districts to encourage home building. At 
this point Mr. Burton, of Detroit, remarked that 
his city has a building code commission which 
encourages home building and that is the pri- 
mary aim for the building code. L. Kraemer, 
of the building code department of the National 
Lumber Manufacturers’ Association, discussed 
the effective methods used by the Wisconsin 
State building code commission in formulating 
and enforcing building code regulations. He 
recommended a similar practice for other cities. 
Mr. Ingberg, of the Bureau of Standards, en- 
dorsed the conclusion arrived at from the tests 
on timbers showing fire resistive qualities and 
recommended the type of concrete cap devised to 
insulate the ends of timber. This cap is pat- 
ented in the name of the public and is generally 
available for use in mill construction. 
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PINE SPECIALIST INCREASES CAPACITY 


POPLARVILLE, Miss., April 24.—The Williams 
Yellow Pine Co., whose mill is located at Willeo, 
two miles south of Poplarville on the main line 
of the Southern Railroad, is completing the in- 
stallation of a second side which will be ready 
to run by May 6. A second Filer & Stowell 
8-foot band saw has been added to double the 
output, and R. J. Williams, the president and 
general manager of the company, expects to 
add a gang later further to inerease it. And 
in order to speed up the old side to keep pace 
with the new a 40-inch shotgun feed has been 
installed. 

It has been necessary to inerease also the 
boiler capacity and to add to the planing mill 
and dry kiln capacity. One boiler unit of 250- 
horsepower has been installed, while another 
Yates matcher and band resaw has been added 
to the planing mill equipment. Additional dry 
kiln units of Standard make have also been 
erected, and now the company has one of the 
largest and most modern southern pine manu- 
facturing units located along the Southern Rail- 
way system. 

The Williams Yellow Pine Co. specializes in 
timbers and dimension, but naturally a large 
percentage of yard and shed stock is developed. 
Timbers ean be cut up to 18x18-inch, 70-foot, 
and the character of the timber owned by the 
company permits it to cut as large a percentage 
of big timbers as is possible probably for any 
mill in Mississippi. Three- and four-inch floor- 
ing and ceiling, No. 116 siding and moldings are 
manufactured in all grades. 

From ox driver to president of a big sawmill 
company is a long step, but R. J. (Bob) Wil- 


liams made the grade. Thirty-nine years ago he 
started in the woods as a boy of nine driving an 
ox team and he kept at it for ten years. Then 
he became a logging contractor and a success- 
ful one. He saved his money and invested in 
timber and finally he became a manufacturer 
near Gulfport. Less than five years ago he 
built the first unit of his double band mill at 
Willco, near Poplarville, after acquiring a fine 
tract of virgin longleaf timber, and now with 
the completion of the second unit of his double 
band mill he has realized that to which he long 
directed his efforts. 

‘‘Bob’’ Williams believes that hard work is 
good for a fellow, and he can be found most 
of the time, day or night, on the job of pro- 
ducing lumber. He also supervises the sales, 
but has an able sales manager in the person of 
W. G. Wheeler, also an experienced lumberman. 

Poplarville enjoys a 9-cent freight rate on 
lumber to the ports of New Orleans and Gulf- 
port, and the Williams Yellow Pine Co. cuts 
for export as well as domestic consumption. 


RADIOS SONG FROM AIRPLANE 


DrENveER, CoLo., April 24.—Mrs. Perey Rector 
Stephens, daughter of B. F. Vreeland, Denver 
wholesale lumberman, has the distinction of be- 
ing the first person to sing over the radiophone 
from an airplane. Word of her unusual 
‘*stunt,’? which was performed in New York 
a week ago during a drive for funds for dis- 
abled soldiers, was received by her father Satur- 
day. Mrs. Stephens is a professional singer, 
having attained considerable prominence in 
grand opera. 


FISHING FOR TWENTY MILLION FEET OF LOGS 


SLIDELL, La., April 24—A brand new plan, 
or at least an elaboration of an old one, is be- 
ing carried out by the Cannlette Shipbuilding 
Co., of Slidell, which is logging its sawmill here 
by fishing up derelict southern pine logs from 
the bottom of Pearl River and adjacent bayous 
above Slidell. For more than forty years logs 
have been towed down Pearl River and many 
escaped the booms and sank. A. D. Cannlette, 
head of the company which bears his name, con- 
ceived the idea of fishing these logs up and eut- 
ting them into lumber. He secured the exclusive 
permit from the Government to do so and he now 
believes that over 20,000,000 feet of fine logs 
await his grappling hooks. 

Mr. Cannlette has perfected a grappling hook 
which has a spread of twelve feet, contracting to 
three inches, with a lifting capacity of 20,000 
pounds. With this hook suspended from a boom 
at the end of his barge-like boat, he runs up 
and down the river fishing for logs lying in the 
mud at the bottom. So successful is he as a 
fisherman that with ease he is able to log his 
mill, which has a daily capacity of 35,000 feet. 

Some of these sunken logs have been lost for 
as many as forty years. This was proved re- 
cently when a submerged log brought to light 
was found to bear the brand ‘‘ Morton,’’ which 
was the name of a sawmill operator who ran a 
mill at Slidell forty years ago. And the best 
part of the fishing is that these long-sunk logs 
are in splendid condition and are producing high 
grade lumber. 


BuiLp and the world builds with you. 





RETAIL MANAGERS’ ASSOCIATION IN ANNUAL 


Waco, Trex., April 24.—The eleventh annual 
convention of the Retail Managers’ Association 
of Wm. Cameron & Co. (Ine.) was held in this 
city last week. These annual gatherings serve 
several purposes. In the first place they give 
the managers in different parts of Oklahoma 
and Texas where stores of the Cameron company 
are located an opportunity to become acquainted. 
Further, such a convention is used as a medium 
for introducing the policies of the company and 
discussing various matters of importance in the 
building material business which come up during 
the year. Experts are selected who speak to the 
convention on special phases of the work. In 
other words, a week of intensive application to 
the study of the methods of the Cameron com- 
pany, combined with a number of social events 
each night, marked the convention. 


The Meaning of Real Success in Business 


George C. Wright, of Altus, Okla., president 
of the association, after welcoming the mem- 
bers, said that organization life is an invest- 
ment that must yield dividends that are better 
than dollars and cents, and that are not meas- 
ured in terms of commerce. He continued: 


There is more to life than money, and while it is 
necessary to have the means to live and carry 
on the commerce of the world, if we have no other 
thought than of the money profit we shall make 
by the means of buying and selling our mer- 
chandise which may make us financially inde- 
pendent and a financial success, if we are unable 
to discover the beauty into which our materials 
can be builded, and get a vision of what our mer- 
chandise means in the service it will render to 
mankind, our life will be a failure. 

You have got to hit the ball; you have got to 
fight to win. It makes no difference whether it is 
selling building material, selling coal, or preach- 
ing, playing football, swapping horses, or farm- 
ing—every activity has its champion. He is a 
result and every effect must have its cause. The 
man who makes a name for himself, who hangs up 
a record for achievement, who enjoys the largest 
measure of success in any profession or business 
activity, is always a champion, and any aspirant 
for championship honors can “arrive” if he can 
learn the combination. 


Brings Message of Practical Value 


E. R. Bolton, vice president of Wm. Cameron 
& Co., extended greetings to the association 
members, following which E. P. Hunter, general 
Manager, gave an interesting talk on ‘‘ Adjust- 
ing Ourselves to Present Conditions.’’ O. H. 
Cross, of Waco, in speaking on ‘‘The Relation- 
ship Which Should Exist Between the Farmer 


and the Merchant,’’ brought a message of prac- 
tical value to the lumbermen, wherein he stressed 
the present economic needs and showed that the 
two could be of assistance to each other. J. E. 
Taylor, vice president of the Texas Shope Brick 
Co., spoke on the subject of ‘‘Concrete Brick.’’ 

Among the other interesting talks given be- 
fore the convention were the following: ‘‘ Mod- 
ern Merchandising,’’ by J. C. Dionne, of Hous- 
ton, Tex., secretary of the Lumbermen’s Asso- 
ciation of Texas; ‘‘ Looking Ahead,’’ by W. W. 
Cameron, of Waco, Tex., president of Wm. Cam- 
eron & Co. (Ine.); ‘‘Getting By,’’ by J. A. 
Kirkpatrick, district manager of the southern 
district; ‘‘Lien Laws and Commercial Laws of 
Texas Which Every Lumberman Should Know,’’ 
by G. H. Zimmerman, of Waco, Tex., secretary 
of Wm. Cameron & Co. (Ine.) ; ‘‘ The Lien Laws 
of Oklahoma,’’ by Henry D. Miller, of Mangum, 
Okla. 

L. D. Dewey, of Waco, Tex., treasurer of Wm. 
Cameron & Co. (Ine.), in his address on ‘‘ From 
Raw Material to Finished Product,’’ touched on 
the manufacture of lumber, shingles, cement 
ete. The subject of ‘‘ Freight Rates, Expense 
Bills and Freight Equalizations’’ was covered 
by M. M. Mount, of Waco, Tex., of the traffic 
department of Wm. Cameron & Co. (Inc.). Some 
thoughts on the training of the company’s as- 
sistants for positions of responsibility were ex- 
pressed by Roy Gaither, manager at Rosebud, 
Tex., in his talk on ‘‘From Yard Man to Man- 
ager.’’ The advantages and profits from han- 
dling short length lumber were discussed by 
L. H. Maloy and W. L. Click. R. E. Fears, dis- 
trict manager of the northern district, spoke on 
‘‘From the District Manager’s Viewpoint. ’’ 


Leaders in Subjects Discussed 


The discussions during the convention were 
divided into four sections or divisions, section 
one covering the investments or capital; section 
two, the sales, or turnover of capital; section 
three, the expenses, or costs to sell, and section 
four, the profits, or net results. The leaders in 
the discussion on section one were Roy Gaither, 
of Rosebud, Tex.; E. T. McClanahan, of Hills- 
boro, Tex., and P. W. Clampitt, of Belton, Tex. 
Discussion leaders on section two were A. E. 
Moore, of Waxahachie, Tex.; Mr. Clampitt; J. 
B. Stanton, of Temple, Tex.; E. N. Stone, of 
Frederick, Okla.; J. Fred Phillips, of Fort 


Worth, Tex.; D. J. Gasway, of Childress, Tex.; 
W. C. Guggolz, of Gatesville, Tex.; W. F. Kirk- 
patrick, of Crowell, Tex., and M. 8. Sharp, of 
Ryan, Okla. Section three leaders included Mr. 
Stone; Claude Ricker, of Chickasha, Okla.; W. 
L. Click, of Comanche, Okla.; Luther Maloy, of 
Quanah, Tex.; Mr. Clampitt; T. L. Peirce; R. 
E. Rawls, of Lampasas, Tex.; Asa Hylton, of 
Headrick, Okla.; J. B. Martin, of Willow, Okla.; 
H. E. Muller, of Ennis, Tex., and R. Wendorf, 
of West, Tex. Discussion leaders on section 
four were R. J. Tolson; Claude Ricker; H. C. 
Lamar, of Moody, Tex.; R. R. Messer, of 
Granger, Tex.; J. B. Martin; Roy Gaither; R. 
Wendorf; John C. Kuhlmann, of Holland, Tex. ; 
S. W. Gaines, of Chilton, Tex.; C. T. Jones, of 
San Saba, Tex.; H. O. Timmins, of Richland 
Springs, Tex.; Roy T. Wilemann, of Olustee, 
Okla.; P. B. Baker, of Munday, Tex.; R. C. 
Allen, of Rockdale, Tex.; W. F. Heerwald, of 
Manitou, Okla.; E. M. Nelson, of Bynum, Tex., 
and J. C. Reeder, of Knox City, Tex. 


Entertainment Features 


The Klan-Kam-Ko, an organization composed 
of the Cameron company employees, met in 
eleventh annual session on April 18. The hall at 
Waco where the klansmen gather once a year 
to go thru the ritual of their order, was crowded 
with new members to be initiated and for other 
rites peculiar to the Klan. 

The entertainment features of the retail man- 
agers’ convention included a smoker, Dutch 
lunch and vaudeville in the Ball Room of the 
Raleigh Hotel, on the evening of April 17, the 
host being the Waco Sash & Door Co.; an auto 
tour around the city on April 19, followed by a 
reception at the residence of Mrs. Flora B. 
Cameron, who was assisted by Mrs. E. R. Bol- 
ton. On the afternoon of April 20 the visitors 
and office employees from the general office of 
the Cameron company were conveyed by autos 
to the country home of W. W. Cameron, where 
a tug-o-war and a baseball game were enjoyed, 
followed by a buffet lunch and informal dance 
in the ball room of Mr. Cameron’s country 
home. SCRAPERS 

THE FINAL GINNING report of the bureau of 
the census gives the 1921 cotton crop as 7,976,- 
665 running bales, compared with 13,270,970 
bales in 1920 and 11,325,532 in 1919. 
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REVIEW OF EXPORT SITUATION 

SEATTLE, WASH., April 22.—In the export 
lumber trade, business with the west coast of 
South America is looking up; that with China 
is steadily improving, and may be accurately 
described as fair; and that with Japan is brisk. 
A heavy volume of business will go out in May, 
the mills having filled their order files on the 
basis of $25 for Japanese squares 18x18 and 
up, and $22 for 12x12 and up. A conservative 
exporter thus reviews the situation: 


Unshipped export business has increased—not 
rapidly, it is true, but the tide has evidently 
turned. Ixport orders unshipped last week jumped 
55,000,000 to 72,000,000 feet. Prices have not re- 
sponded, and they probably will not for another 
sixty days. Some few sizable contracts have been 
placed for Japan. China is also quite active, and 
an immense amount of inquiries has been in evi- 
dence from the west coast of South America and 
Australia. These southern hemisphere inquiries 
will not develop into business for another month. 
but, taking into consideration the season and the 
volume of business now coming in, the export mar 
ket can be said to be enjoying excellent health. 

A flurry in the financial situation in Japan 
has attracted attention locally, on account of 
an assumed bearing on the lumber trade. The 
Chronicle of Kobe sets forth that the money 
market in the middle of March was uneasy, 
owing to the problem of the Bank of Korea’s 
bad debts, the temporary closing of the Kochi 
Commercial Bank to business, the Ishii failure, 
and many reckless loans to timber merchants in 
Osaka and adjoining districts. The feeling of 
nervousness spread thruout Japan, the banks 
trying to recover all funds laid out, and show- 
ing extreme reluctance to make further ad- 
vances, especially long-term loans. The banks 
accumulated funds so fast that the money mar- 
ket developed a downward tendency, call money 
and unconditional dropping from 2.5 or 2.6 sen 
at Osaka March 1 to 1.1 or 1 sen later in the 
month. Long-term bills maintained their rate 
unchanged at 2 sen. 


Bevan, assistant secretary, who explained that 
the various pockets in the leather case were 
adapted to the proper display of samples and 
also to shingle literature, which the adroit sales- 
man could distribute where it would do the most 
The sample case, which is neatly made, 
inches, 


good. 
measures 


when folded 25x7x1% and 

















Red cedar shingle sample case unfolded. Arthur 
Bevan (standing) is making a demonstration 
sale as assistant secretary of the shingle branch 

weighs, with contents, about five pounds. It con- 
tains five pockets for shingle samples, and four 
pockets for shingle literature, order blanks, 
cards and other material, such as proper nails 
and unfair shingle legislation. The suggestion 
was made that the manufacturer or wholesaler 
could use on the samples a miniature stencil or 
stamp of his private brand. 

The shingle branch under Mr. Whiting is 
ready to distribute the sample cases as one of 
the features of the correspondence course, mak- 
ing only a nominal charge for the service. The 
cases are priced at cost. Hach subseriber will 
receive, as issued, all new literature and shingle 


URGES REFORESTATION OF WASHINGTON 


SEATTLE, WASH., April 22.—One of the fea- 
tures of Forest Protection Week, April 16 to 22, 
was an address on ‘‘Reforestation’’ by Hugo 
Winkenwerder, dean of the school of forestry, 
University of Washington, at a luncheon of the 
Kiwanis Club. Mr. Winkenwerder discussed the 
subject in its relation to western Washington, 
saying that at the present rate of cutting the 
private holdings of timber west of the Cascades 
would be exhausted in about thirty-five years, 
He presented a word picture of denuded hill- 
sides, but also said that proper reforestation 
would provide a remedy. He continued: 


Timber grows more rapidly on the western slope 
of the Cascades than in any other place in the 
world. Consequently it is possible so to arrange 
the industry that in sixty years a crop of lumber 
can be grown producing 44,000 feet to the aere. 
If a program is arranged along proper lines, west- 
ern Washington can be assured of an annual lum- 
ber cut of 6,000,000,000 board feet. 


When Forests Go, Other Wealth Bears Taxes 


Mr. Winkenwerder blamed the careless camper 
and berry picker for one-third of the forest 
fires, and said that the careless smoker was re- 
sponsible for many fires. He added: 


The early development of the territory west of 
the Cascades was due to the lumber industry. In 
1909, 63.3 percent of the wage earners of western 
Washington were in the timber industries. but in 
1915 only 54 percent were so engaged. Half of 
the cut-over lands in this region are unsuited 
to agriculture. Timber is being cut at the rate of 
160,000 acres a year, or four times as fast as it 
is being put into agriculture. This means that 
vast tracts are being taken out of the taxable class 
and put into the nontaxable class, which means 
that in the end other forms of wealth will have 
to bear taxes formerly paid on timber lands. As 
to proper reforestation, it is a good plan to burn 
over slashings, which will remove inflammable ma- 
terial and incidentally will kill off the hemlock, 
which is not desirable. Douglas fir seeds lying in 
the ground are thus given a chance to germinate. 


Seattle Stages Forest Protection Parade 
Today, as ‘‘Golden Arbor Day’’ 





So far as lumber is concerned this 
Jatest development in Japan’s finan- 
cial condition has had the effect of 
restricting letters of credit; but it 
must be noted that this policy is 
tending merely to curtail the activi- 
ties of small operators. So far as 
Douglas fir is concerned, there has 
not been the slightest influence on 
the west Coast. The Oriental de- 
mand not only continues but is in- 
creasing, and business, particularly 
with Japan, is exceptionally active. 
The concerns which are able to 
finance export business are buying 
fir as rapidly as they can, for ship- 
ment in space already contracted 
for at $8 and $10, as against the 
$12.50 base on which the small op- 
erator must place his orders. An 
element of speculation has entered 








under President Harding’s proela- 
mation, is being appropriately ob- 
served in Seattle. Leading stores 
are displaying forest protection 
devices and methods in their win- 
dows. During the afternoon there 
was a forest protection parade, un- 
der the direction of W. G. Weigle, 
supervisor of the Snoqualmie na- 
tional forest, and Herbert Evison, 
secretary of the Natural Parks As- 
sociation. At the head of the pro- 
cession was the Fort Worden mili- 
tary band of fourteen pieces, fol- 
lowed by 600 Campfire Girls, 600 
Boy Scouts, a hundred students 
from the school of forestry, Uni- 
versity of Washington, performing 
‘¢stunts’?; | mountaineers, with 
mules and pack trains, representa- 








into the situation, with the odds 

largely in favor of the big oper- 

ators who were able to take advan- 

tage of the recent rate war and to book space 
ahead at the low figures. The prediction is 
made today that Japan will take 500,000,000 
feet of fir during 1922. 


SHINGLE SALESMAN’S COURSE IS A FACT 


SEATTLE, WasH., April 22.—The correspond- 
ence course for shingle salesmen is now a fact. 
The official announcement has come from R. 8. 
Whiting, secretary of the shingle branch, West 
Coast Lumbermen’s Association, who has erys- 
tallized his ideas into a definite plan, and is 
prepared for action. So far as shingles are con- 
cerned, the new school is already started. While 
the other branches of the industry are as yet 
debating the subject, the underlying idea has 
only reached the stage of approval, and awaits 
the appointment of committees before it can be 
expected to progress. 


Mr. Whiting came to the front at a recent 
luncheon of shingle manufacturers and whole- 
salers with two points well in hand. One of 
them dealt with the text of the correspondence 
course; and the other took the form of the first 
red cedar shingle sample case ever devised. The 
latter was unfolded at the meeting by Arthur 


Sample Case, Folded, for Red Cedar Shingles 


talks published by the shingle branch; and in 
connection with the course the shingle branch 
will maintain an information bureau to answer 
questions and to assist the salesman in answering 
any questions that may be put up to him. Mr. 
Whiting, in staging his course, has followed the 
socratic method of bringing out necessary facts 
and conclusions, thru the easy and simple plan 
of asking and answering questions. 


KLAMATH FALLS STRIKE CONTINUES 


San Francisco, Cauir., April 22.—According 
to advices from Klamath Falls, the operators of 
box factories and the principal sawmills in that 
district are still waiting for the men to accept 
the 9-hour day before starting up their plants, 
and there is a more hopeful feeling. The Ore- 
gon board of conciliation has returned to Port- 
land after investigating conditions in Klamath 
Falls and Northern California with a view to 
bringing about a settlement of the strike. Snow 
in the woods still interferes with logging oper- 
ations and there will be a late start at the mills. 
As the box factories have a normal output of 
about 180,000,000 feet, if they remain closed 
long the market will be strengthened. 


tives of the Forest Service, Wash- 
ington Forest Fire Association, 
Automobile Club of Western Wash- 
ington, members of the Kiwanis Club, and other 
organizations. There were numerous floats with 
forest fire apparatus, speed wagons with water 
tanks, force pumps, hose, shovels and axes. 
The judges of the parade made awards as 
follows: 
First prize—Forest Club, University of Washing- 
ton; subject, “Lookout Station.” : sah 
Second prize—Boy Scouts; subject, “We've 
Killed Old Man Carelessness”; “Red Devils.” __,, 
Third prize—Mountaineers ; subject, Pack Train. 


PRICES ON DIRECT SALES OF FIR 


SEATTLE, WasH., April 22.—Direct sales of fir 
from April 10 to April 15, as recorded by, the 
sales reporting department of the West Coast 
Lumbermen’s Association, were: 


No. 1 vertical grain flooring—Number of sales, 
19: volume, 62,000 feet; number of_ prices, 5; 
high price, $54; low price, $48; spread, $6. , 

No. 2 vertical grain flooring—Number of sales, 
113; volume, 374,000 feet; number of prices, (+ 
high price, $50; low price, $45; spread, $5. 

No. 8 vertical grain flooring—Number of sales, 
37; volume, 373,000 feet; number of prices, 8; 
high price, $40; low price, $34; spread, $6. . 

4-inch No. 2 and better slash grain flooring— 
Number of sales, 44; volume, 266,000 feet; moa: 
ber ve —. 5; high price, $34; low price, $28; 
spread, $6. . 
ery No. 3 slash grain flooring—Number of 
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sales, 10; volume, 51,000 feet; number of prices, 
7: high price, $29; low price, $22.75; spread, 

6.25. 
$ 6-inch No. 2 and better slash grain flooring— 
Number of sales, 72; volume, 282,000 feet; num- 
ber of prices, 5; high price, $33; low price, $29; 
spread, $4. 

6-inch No. 3 slash grain flooring—Number of 
sales, 22; volume, 116,000 feet; number of prices, 
6; high price, $35; low price, $26; spread, $9. 

5gx4-inch No. 2 and better ceiling—Number of 
sales, 143; volume, 701,000 feet ; number of prices, 
8; high price, $31; low price, $26.75; spread, 
$4.25. 
ss 5gx4 No. 3 ceiling—-Number of sales, 28; vol- 
ume, 165,000 feet ; number of prices, 7; high price, 
$25.50; low price, $20.50; spread, $5. 

6-inch No. 2 and better drop siding—Number of 
sales, 175; volume, 1,035,000 feet; number of 
prices, 10; high price, $36; low price, $28; 
spread, $8. 

6-inch No. 3 drop siding—Number of sales, 28; 
volume, 250,000 feet; number of prices, 10; high 
price, $31.50; low price, $24.50; spread, $7. 

8- and 10-inch No. 1 common boards—Number 
of sales, 117; volume, 836,000 feet; number of 
prices, 8; high price, $14.50; low price, $10.50; 
spread, $4. 

12-inch No. 1 common boards—Number of sales, 
40; volume, 221,000 feet; number of prices, 7; 
high price, $14; low price, $11; spread, $3. 

2x4-inch 12-14-foot No. S&E—Number of 
sales, 222; volume, 780,000 feet: number of 
prices, 8; high price, $13.50; low price, $19; 
spread, $3.50. 


WINTER LOGGING UNDER DIFFICULTIES 


Westwoop, CAuiFr., April 22.—Lumbermen in 
the California pine timber must overcome great 
obstacles in the way of adverse weather condi- 
tions if they desire to operate the year around. 
A fair sample of this is shown in the accompany- 
ing picture of the rotary plow of the Red River 
Lumber Co. at work on 
the logging roads near 


Observance of the new rules has caused a 
minor change in the daily market report issued 
by the shingle branch. The term ‘‘ ordinary 
stock’’ is eliminated, having given way to 
“standard stock’’; and likewise the descrip- 
tive heading ‘‘Old Pack, Old Grade,’’ has dis- 
appeared. In each instance shingles are now 
quoted ‘‘per square, four bunches,’’ or ‘‘ per 
thousand, four or five bunches. ’’ 


EXPANDING DEMAND FELT BY COAST MILLS 


SEATTLE, WASH., April 22.—The largest item 
this week in the fir business is a thousand North- 
ern Pacific ‘‘freezers’’ for which contract has 
been awarded to the American Car & Foundry 
Co. The total lumber will run upward of 10,000 
feet to the car, making an aggregate estimated 
at between 10,000,000 and 12,000,000 feet. The 
material includes a heavy proportion of car 
siding, }%-inch flat grain, 4- and 6-inch, 9-foot, 
to be cut according to a special Northern Pa- 
cific pattern, in addition to the usual run of 
select common. On the whole the business in- 
volved in this contract for refrigerator cars is 
quite inviting. It is understood that the busi- 
ness is being placed rapidly, and will be cleaned 
up probably today. 


Stocks Average 38 Percent Below Normal 

The condition of stocks at the fir mills may 
be accurately gaged by citing the scarcity of 
one leading item: There is not in Seattle today 
one straight car of 6-inch drop siding; and it is 





Westwood. 

The snow last winter 
has been unusually deep, 
often exceeding 6 feet in 
the woods. This has 
thrown a heavy strain 
upon the whole opera- 
tion, particularly the de- 
partment which carries 
the responsibility of get- 
ting the logs from the 
woods to the mill, but 
every test has been suc- 
cessfully met and the 
plant has not lost a day 
all winter on account of 
failure of the log sup- 
ply. Much eredit for 
this remarkable feat 
must be given to F. C. 
Fisher, the woods and 
railroad superintendent, 











and his exceptional or- 
ganization. 

Thecontinuous stream 
of logs has enabled the Red River Lumber Co. 
to be in position to fill orders when many of 
the mills were shut down. 


NEW RULES FOR RED CEDAR SHINGLES 


SEATTLE, WasH., April 22.—New grading and 
packing rules for red cedar shingles, including 
guaranteed shipping weights, have been issued 
by the shingle branch of the West Coast Lum- 
bermen’s Association, as of date April 1. The 
rules, which have been approved by the Pacific 
Coast Shippers’ Association, supersede all pre- 
vious rules, so that no other grading and pack- 
ing rules will be recognized in connection with 
the manufacture of red cedar shingles. 

The new rules comprise the grading and pack- 
ing of all shingles in either the square pack or 
the thousand pack, and cover everything cut by 
the mills, with the exception of premium grades, 
which are put out under the mills’ own speci- 
fications. 

The new rules make the least possible changes, 
other than making the grading rules cover both 
packs, and the insertion, at the request of the 
retail lumber dealers, of this clause in the gen- 
eral rules: - 


In all first grades not more than 10 percent of 


any shipment may be less than four inches in 
width. 


The Rite-Grade grading and packing rules are 
also included in the new rules, and are thus made 
official, so that shingles sold under these speci- 
fications may receive official inspection. 


Rotary Plow Bucking Snow in Red River Lumber Co.’s Timber 


understood that there is a similar famine at most 
of the lumber centers on the west Coast, making 
a decidedly new feature for the industry. An 
analysis of data secured by the West Coast 
Lumbermen’s Association shows that not one 
standard item is up to normal, and that the 
average is 38 percent below normal. The status 
of twenty-nine principal items appears below: 


Percent Percent 
ITEM normal ITEM normal 
Vertical grain flooring Common boards 
CS ee Bar cera 57 Pe akarath a anewees 59 
1 ere OOP SO vvvenddadeua das 72 
PG acaba waceea’ Get Ree cieicnadecwawe 50 
Slash grain flooring Shiplap 
1 eae Pare ee res 99 
No. pore et aatataie 54 RG vavdaaededes wae 55 
NO 2 @ilGhiscccse % 5 
No. 3, 6-inch....... ee. - 
Ceiling BO etiwusiaaadedea es 57 
x4 _ Se cnese es = BGA Kecnadoewaeanes 49 
73 X O. Desseeees S Dimension, 2-inch 
1x4 No, 2......-. 45 20’ and shorter.... 64 
1x4 No. 3........ 42 99 and 24’......... 29 
Spa saaamaaa Be See SOO wa cdaccewe 21 
a Se eee 5 
ie ice cccees 2. ey ee 
Rough clears yo a | ee 40 
LO Ee ere a ES | er 26 
ee Owigaaaes ee 85 


Two months ago No. 3 vertical grain flooring, 
4-inch slash grain flooring, 5-inch ceiling and 
drop siding were heavily stocked. In common 
grades, 8-inch shiplap showed a heavy accumu- 
lation, as contrasted with 1 percent below nor- 
mal today. The same is true of 2-inch dimen- 
sion, but not in the same degree. 


Statistics on Week’s Operations 

Production is steadily increasing. The West 
Coast association review for the week ended 
April 15 has these figures: Production, 79,- 
567,310 feet, 4 percent below normal; orders, 
97,198,575 feet, 22 percent above production; 
shipments, 86,273,275 feet, 11 percent below 
orders. Forty-one percent of all new business 
taken during the week was for future water de- 
livery. This amounted to 39,418,575 feet, of 
which 24,631,972 feet will move coastwise or 
intercoastal; and 14,786,603 feet will move ex- 
port. New business for delivery by rail amounted 
to 1,926 cars. Thirty-five percent of the week’s 
lumber shipments moved by water. This 
amounted to 30,293,275 feet, of which domestic 
clearances accounted for 15,198,176 feet, and 
overseas clearances, 15,095,099 feet. Rail ship- 
ments amounted to 1,866 cars. Unfilled domestic 
cargo orders total 93,545,784 feet, and unfilled 
export orders, 68,390,811 feet. Unfilled rail 
trade orders total 5,904 cars. The fifteen weeks’ 
production was 1,159,352,577 feet; new business, 
1,115,559,853 feet, and shipments, 1,082,541,225 
feet. 


Orders Above, and Production Below, Normal 
With orders above normal, and production and 
shipments below normal, a situation is accen- 
tuated that has not prevailed in the fir industry 
for two years. Lumbermen who are fond of 
figures have discovered that March was the big- 
gest construction month in the history of Amer- 
ica, the total having been more than twice that 
for January and February, and they predict that 
April will be even heavier than March. Car 
material orders placed in January and February 
exceeded the total for the entire year 1921; and 
the aggregate of this business since March 1 has 
been considerable. Among the items now under 
consideration, logically of interest to the fir in- 
dustry, are 2,000 single-sheath automobile cars, 
on which the Southern Pacific closed bids April 
17; and also 2,000 single-sheath automobile cars 
for the Missouri, Kansas & Texas, on which bids 
will be closed April 25. There is considerable 
interest also in the renewed inquiry of the Chi- 
cago & Northwestern for 1,250 box cars, 500 
stock ears, 500 flat cars, 250 refrigerators and 
250 gondolas, a total of 2,750 cars, on which bids 
will close at noon today. 


Threatening Car Shortage May Bring Advance 


Car supply is a topic that is beginning to at- 
tract more or less attention from mills interested 
in the yard trade. Normally the percentage of 
bad order cars is about 7 but today it is said 
that the figure is not far from 14 percent. At 
that, it shows a marked improvement over the 
situation some weeks ago, when the aggregate 
of bad order cars was approximately 18 percent. 
Activity in car material has emphasized one 
fact to the discerning student of this problem— 
that the railroads serving fir territory face a 
serious condition should there be a heavy in- 
crease in the rail trade. It is common knowledge 
that bad order cars that ought to have been re- 
paired during the last two years have been rele- 
gated to the scrap heap during an interval when 
the construction of new equipment was at its 
ebb. A well known lumberman states that if a 
ear shortage should develop prices in the rail 
market would be bound to soar, and that this 
development would have a sympathetic effect 
on the cargo markets. The second stage would 
come with an increase of water transportation 
to a point far above normal, with possibly rela- 
tively Iow prices. Summarized, in event of a 
car shortage of a serious nature, the lumbermen 
must ‘‘expect rapid changing periods of high 
and low markets in the cargo trade, and high 
and increased prices in all rail markets.’’ 


Rail Trade Continues Hand-to-Mouth Buying 

Badly mixed orders are today a feature of 
the rail trade, illustrating the hand-to-mouth na- 
ture of the demand. It is stated that the aver- 
age carload now contains practically all the 
items necessary to a well equipped lumber yard. 
The difficulties of getting out an order at pres- 
ent are about four times as great as under nor- 
mal conditions. 


Rassits have increased rapidly in Michigan 


since a law was passed by the legislature pro- 
hibiting the use of snares in catching them. 
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TESTIMONIAL TO RETIRING OFFICIAL 

New Haven, Conn., April 24.—George M. 

saldwin, who has been connected with the New 
Haven Saw Mill Co. for a number of years, has 
resigned as president and director, to take effect 
April 30. Charles H. Nettleton has been se- 
lected president to succeed him. 

The high esteem in which Mr. Baldwin is held 
by his associates was evidenced in the following 
testimonial, which was presented at the meeting 
at which his retirement was announced: 


In accepting the resignation of George M. Bald- 
win, president and active manager of the company, 
the directors desire to express their appreciation 
of his services as president and manager. 

Mr. Baldwin started work for the New Haven 
Steam Saw Mill Co. in April, 1868. He became a 
director of the company on June 14, 1875; assis- 
tant secretary July 23, 1879, and secretary July 
26, 1882. In 1899, the company was reorganized 
into its present name and form, and Mr. Baldwin 
was elected vice president and treasurer Oct. 16, 
1899. On Dec. 6, 1915, he was elected president 
and treasurer, retiring as president and director 
April 30, 1922. 

It is rare that any man works for fifty-four 
years in one place and for one company and is able 
then to retire in good health to enjoy a_ well 
earned time of freedom and ease. It is still more 
remarkable when this unusual duration of service 
is thru steady promotion from office to office, from 
the lowest to the highest. 

In the judgment of the directors, the growth 
and prosperity of the company over many years 
past have been due to Mr. Baldwin’s ability and 
effort. It is their desire thus to acknowledge and 
record their deep sense of obligation to Mr. Baldwin 
for his faithful service for fifty-four years and 
their appreciation of those qualities to which the 
success of the company is largely due. 

Frank R. Eltonhead has been appointed gen- 
eral manager of the New Haven Saw Mill Co., 
to take effect May 1. Mr. Eltonhead is the son 
of Harry B. Eltonhead, vice president of Stone 
& Hershey, who started his lumber career with 
the Davison Lumber Co., having charge of its 
Springfield plant in Nova Scotia; later he was 
employed with the J. A. Mahlstedt Lumber & 
Coal Co., of New Rochelle, N. Y., from which 
place he went with Conover Bros., of Orange, 
Ned. 

In 1917, he assumed charge of the Jersey 
City plant of the Coastwise Lumber & Supply 


Co., which position he held until the closing of 
that yard, when he went to its New York offices 
as salesman in the metropolitan district. On 
Jan. 1, 1921, he took up his new duties at the 
New Haven Saw Mill Co. as assistant to Mr. 
Baldwin, remaining in that capacity until the 
present time. 

The following is the list of the officers of the 
company as they now exist: Charles H. Nettle- 
ton, president; J. Arnold Norcross, vice presi- 
dent; George M. Baldwin, treasurer; Willis J. 
Griffing, secretary; Frank R. Eltonhead, gen- 
eral manager. 


ISLANDERS HAD TO EXPAND FACILITIES 


JAaMaiIcaA, Lona Isuanp, N. Y., April 24.— 
‘‘We wouldn’t be enlarging our place unless 
business had picked up tremendously,’’ said 
William Bibl, jr., manager of William Bihl & 
Co., of Central Islip, Long Island, and he added 
that the tremendous improvement in the move- 
ment of lumber was responsible for the enlarge- 
ment of facilities by nearly every dealer on 
Long Island. Mr. Bihl said that there was 
searcely a lumberman of his acquaintance who 
had not been forced since the spring season 
opened up to construct new sheds and add to 
his transportation facilities. 

Mr. Bibl] declared that many of the improve- 
ments are of a temporary character, forced upon 
the dealers by necessity but that, once a breath- 
ing spell came, many Long Island firms would 
construct substantial new buildings and would be 
guided in their accommodations by figuring on 
an output almost twice as large as they had 
been accustomed to in the past. He said, fur- 
thermore, that the lumbermen could not possibly 
have foreseen business on a scale that now pre- 
vails in nearly every section of the island. 


Suffer from Shortage of Labor 


One drawback being encountered on Long Island 
at the present time is a shortage of men. In 
fact, many of the lumber dealers report that 
they are falling behind in orders simply because 
they ean not hire workmen enough at any price te 


keep pace with the building movement. In 
some lines, notably shingles and lath, a shortage 
has developed on Long Island and one mill own- 
er says there is nothing like enough window 
frames to supply houses under actual construc- 
tion. 

The case of William Bihl & Co. is typical, be- 
cause the plant is located in a section that is 
undergoing rapid development and it has been 
located in the same place for the last twelve 
years, having selected Long Island as a scene 
of operations on its removal from Greeley, Pa. 
The founder of the business was William Bihl, 
who died in February. He came to this coun- 
try from Germany and started in the lumber 
business here when he was seventeen years old. 

William Bihl, jr., started work with his father 
when he was twelve years old and has been in 
the lumber business continuously. His father 
had been in the lumber business forty-six years. 
Associated with William Bihl, jr., in operating 
the company’s affairs is a brother, Frederick 
Bihl. 


Swamped with Demand for All Woods 


The Central Islip plant covers three acres, 
there are two garages on the property and a 
300-foot railroad siding, that shortly will be 
increased by 200 feet. All of the lumber is 
brought in by rail and the stock includes almost 
every variety, including Oregon and Idaho white 
pine, Canadian and western spruce, fir, hemlock, 
North Carolina pine, red cedar shingles and 
cypress. Mr. Bihl said there was a demand for 
every kind of lumber, altho he put fir, spruce and 
pine down as the leaders in general lumber. 

‘“There has been an enormous increase in busi- 
ness since Christmas,’’ said Mr. Bihl. ‘‘ We are 
simply swamped. Our business this year will 
certainly double that of any previous year. We 
intend building a brick factory for millwork 
within the year and we will so enlarge our facili- 
ties as to take care of any demand, no matter 
to what extent it may increase. We attribute 
the improvement in business solely to the build- 
ing boom.’’ 

Two motor trucks recently have been added to 
the company’s equipment. 





MARKETING THE OUTPUT OF 


[The author of the following article is a well 
known lumberman who speaks from actual expe- 
rience. Believing that this discussion of a phase 
of the lumber industry to which the attention 
it merits has not been given will be both interest- 
ing and helpful, the AMERICAN LUMBERMAN 
gives space to it and invites comment from any 
of its readers who may be interested.—Epitor.] 





Some years ago our concern sold its dis- 
tributing yard in one of the large lumber 
centers and engaged in wholesaling southern 
pine lumber. Almost immediately we in- 
vested in sawmills and standing timber, very 
easily finding plenty of places to put our 
money. Some of it is there yet. For a while 
we handled the output of the mills in which 
we were interested, but as they gradually got 
out of debt we abandoned this plan and let 
the mills sell where they could to the best 
advantage. We, on our part, bought from 
our own mills or elsewhere as we saw fit. As 
time went on we found it more and more dif- 
ficult to do a wholesale business at a profit, 
as we and others were constantly educating 
the mills as to where to sell their output and 
the buyers where to buy it. It looked as tho 
in our territory at least we would have to 
change our method of doing business. 

We began to study the small mill. We diag- 
nosed it, or him, from all angles, tried to get 
his viewpoint, and ended in conducting a 
campaign almost along evangelistic lines. We 
decided to save him from himself. 

It was not easy. Lumber was lumber to 
most of these millmen and they never ex- 
pected to be more than two jumps ahead of 
the sheriff. The possibility of really making 
money, of having cash in the bank and no 


debts, was a wild fantastic dream, but we 
went to work none the less. 

Our basic idea was that there is no reason 
a small mill cannot turn out lumber just as 
well manufactured as the big mill. They 
cannot make as many grades, nor can they 
fill the same class of orders, but as far as 
manufacture is concerned they can make as 
good lumber as anyone. I will never forget 
our first step, the installation of a trimmer. 
We argued, pleaded and cussed without avail, 
and finally bought one ourselves and had it 
set up in one of the mills. Ninety days later 
we were able to show the millman that in 
freight alone he was saving more than the 
original cost every month, and that in addi- 
tion his lumber sold at a higher price. We 
told him we had decided to move the trimmer 
to another mill. We did not do it as he paid 
us for it, and then, wonders of wonders, he 
asked us what else we could suggest. 

This is simply an illustration, but the idea 
of better lumber and economy of manufac- 
ture was applied wherever we found it pos- 
sible. Gradually we built up a clientele of 
good, honest small mill operators. Many we 
tried out and could do nothing with and 
those we dropped as soon as possible. 


Describes Method of Operating 


Our method of operating is different from 
any other concern that I know of. We buy 
timber in small lots, sell it back to the mill- 
man at a fair price, and advance him about 
the cost of manufacture as his lumber is put 
in pile. This lumber is insured and we hold 
it until it is thoroly dry. It is then sold and 
we account to the millman, less stumpage, 
advances and our profit. Simple, isn’t it? 
Well, not so you would notice it. That is just 
the outline. We have our own men go into 


SMALL MILLS 


the woods and see that the timber is properly 
cut, that they bring in all they should and 
leave what will show a loss. We tell them 
what lengths to cut and try to see that a 
16-foot log is not two inches short nor more 
than four inches over length. Then, as to 
the sawmill, we see that the lumber is prop- 
erly manufactured, that it is edged straight, 
as a crooked joist or scantling is the meanest 
thing in the world. We tell them what sizes 
to cut, advise as to whether or not they 
should buy another team of mules or a truck, 
and constantly preach to them that hard work 
intelligently applied, plus economy, is sure to 
win. We father them and mother them and, 
I guess, keep their books in most instances. 

By owning the timber and advancing on 
lumber in pile we absolutely control the situa- 
tion. At all times we are the boss, and our 
millmen know it. We know more than they 
do and not only admit it ourselves, but make 
them do so as well. 


Dealer Pays for Grade He Gets 


We are operating in a shortleaf territory 
and make just two things, boards and dimen- 
sion. Our culls we sell to some box factory 
and our boards and dimension are sold No. * 
and better. We do not attempt to sell tlils 
for anything except what it is, and it is sur- 
prising to see what a large market has devel- 
oped for stock of this kind. It makes good 
form lumber and is usable in many places at 
quite a saving over the large mill product. 
Kvery car that we ship is tallied into the 
car after it is dressed and the proportion of 
No. 1 and No. 2 is shown, so that the dealer 
is paying for the grade he gets. 

There is a world of timber which can only be 
profitably manufactured by the small millman. 
It is in small patches, say 1,500,000 to 5,000,000 
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feet, and a large mill would go broke trying 
to do anything with it. This timber is found 
in a more or less settled community and the 
cost of rights of way for a railroad and the 
laying of so much steel for scattered timber 
is prohibitive for the large mill operator. 
Not so with the small millman; he can move 
his mill and set it up for less than $1,000. 
We keep timber bought ahead all the time and 
are careful to buy only such timber as will 
make what we call good dimension, say at 
least 75 percent No. 1. The curse of our busi- 
ness is the low grade, poorly manufactured 
stock which is constantly coming on the 
market. 

One of the good things about the small mill 
is that it ean be closed down so easily. There 
are no high-priced men on regular time and if 
the market is bad the millman can just quit, 


turn his teams out to grass or do contract 
hauling. When times get good again he can 


begin sawing in a week. 

As an illustration, I am interested in a 
large mill that is located some distance from 
the main line and we operate a short line rail- 
road to our connecting point. During the flush 
times 60 percent of our tonnage was from 
small mills located on our line; in 1921 this 
dropped to about 10 percent. What I am get- 
ting at is this, that during good times the 
small mill is a large factor, but in times of 


depression its activities do not amount to so 
much. In other words, they saw with the 
market. It is a pity the large operator can 
not do likewise. ‘ 

Trace a line from Birmingham, Ala., thru 
Tuscaloosa to the main line of the Mobile & 
Ohio, thence north to Tupelo, Miss., and back 
to the point of origin, and you will have a 
triangle which produces in ordinary times 
over 400,000,000 feet of lumber annually, ex- 
clusive of the large mills, and while no sta- 
tistics are available, this amount is probably 
underestimated, and it all finds a market 
somewhere. 

What we have done can be done by others. 
We have found it profitable, both for our- 
selves and our millmen. Our plan is not copy- 
righted. 

We cannot get full value for our lumber 
because so many concerns are selling a poorly 
manufactured and indifferently graded stock, 
and while we do not pretend, nor are we com- 
pelled to meet such competition, yet it affects 
our selling values to a certain extent. Today 
we can not get for our lumber what it is in- 
trinsically worth. If the No. 2 and better 
dimension shippers will standardize their out- 
put it will become a recognized grade, and the 
buyer will know what he is getting rather 
than figure on buying a prize package, and we 
will all be better off. We are not ashamed of 


our business, but the way it is handled by 
some of the people in it is a crime. There is 
a big, potential economic value to the country 
in the small mill, which is, to a large extent, 
being wasted today. ‘‘A kick in every ear- 
load,’’ is a poor slogan and will never make 
any money for anyone. 

To the wholesalers who are handling No. 2 
and better dimension, I would urge that they 
endeavor to raise the standard of their ship- 
pers. Don’t handle a ear of lumber unless 
you know what it is. Sell it on grade, as a 
ear which runs 80 percent No. 1 is worth more 
than a car containing a less proportion. It 
is a mistake to guarantee a car you know 
nothing about, and then adjust the price. 
Above all ship stock which is dry and double 
end trimmed. 

To the vard man I would say that it is a 
mistake to buy this class of stock unless you 
can use it. Do not substitute it to meet com- 
petition. Do not forget that you ean not get 
perfect service as you expect from the large 
operator. Buy it for what it is worth, mer- 
chandise it honestly and we will all be the 
gainers thereby. 

No. 2 and better dimension is here to stay. 
Let us all—the small millman, wholesaler and 
yard man—do what is possible to standardize 
the grade so that it can be handled with com- 
fort and profit. 





COAST MILLMEN PLAN TRIP TO 


SEATTLE, WASH., April 22.—If not now, some- 
time in the immediate or remote future, the fir 
and cedar manufacturers of the Pacific North- 
west will make up a special train and pay per- 
sonal visits to consuming centers in the middle- 
western and eastern territory. The first step in 
that direction was made during the visits of the 
Northeastern and Northwestern lumbermen 
early in the year, when representative lumber- 
men reminded the west Coast manufacturers 
that the visitors would appreciate a ‘‘return 
engagement.’’? This cordial expression, which 
at that time was shaped into personal and indi- 
vidual expressions, has now taken an official as- 
pect, as witness the following telegram to the 
West Coast Lumbermen’s Association from Har- 
rison Hatton, secretary of the Northwestern 
Lumbermen’s Association, Minneapolis: 


Northwestern Lumbermen’s Association extends 
cordial invitation to members of West Coast Lum- 
bermen’s Association to visit Minneapolis and be 
the guests of our association during stay in this 
city. Sincerely hope West Coast association mem- 
bers will come east, and will do all in our power 
to make your visit pleasant and profitable. 


Suggested Itinerary for Trip 


On receipt of the foregoing telegram, R. D. 
Brown, assistant secretary and manager of the 
West Coast association, put out a bulletin to the 
membership reciting the text of the telegraphic 
invitation, and then saying: 

A trip such as suggested has been discussed in 
group meetings during the last few weeks, with no 
little interest, which accounts for this inquiry. 
With many of our manufacturers not having per- 
sonally called upon their trade for five to fifteen 
years, it would seem that a lumber manufacturers’ 
excursion into the retail section of the middle West 
would be of much value to those responsible for 
the sale of the mills’ output. The advertising 
value of the west Coast lumber industry would -be 
worth many times the cost of the trip. 

Such a trip could be arranged to go as far East 
as those expressing an interest would care to in- 
clude, but to obtain the expressions of our members 
the following is suggested, with the thought of its 
heing more popular at this time than one with an 
Atlantic coast terminus: Leave Portland, Ore., 
May 25, over one of the northern lines with stops 
at larger Montana and Dakota cities of not more 
than a few hours; two to three days at Minne- 
apolis and St. Paul; the same length of time in 
Chicago, returning with one day stops at Qmaha, 
Kansas City, Denver and Salt Lake City. Such an 
itinerary would require an absence from your busi- 
hess of fifteen to twenty days; train and Pullman 
expense (lower berth basis), approximately $150. 
This rate is by taking advantage of the summer 
tourist fare, effective May 25. One hundred and 
twenty-five adult fares are required for special train 
equipment. * 

Such a trip will put you in direct contact with a 
large number of buyers of your product, permit you 
to obtain a better knowledge of their requirements, 
making improved service on your part possible, 
establish new connections for those making the trip 
and advertise your product as no other medium 
could accomplish. We want the opinion of each 


member in response to this letter, so that we may 
know to what extent our members would care to 
participate in such a trip, which will govern 
whether we complete an itinerary or drop the sug- 
gestion. 

Representative Millmen Express Approval 

Representative replies to the west Coast bul- 
letin are at hand. The following letter has been 
received from Maj. E. G. Griggs, president of 
the St. Paul & Tacoma Lumber Co., Tacoma: 


A delegation from the west Coast of manufac- 
turers, and not particularly of men who are so- 
liciting the trade, would be an excellent educa- 
tional trip. Frankly, we believe that any inter- 
change of conferences between the principals of 
the retail business and the manufacturing busi- 
ness is a good thing. Whether you ean get enough 
men to make a trip of this kind or not depends 
upon how many of the manufacturers have ever 
shaken the sawdust off of their shoulders and got 
out of the rut. 


The Clear Lake Lumber Co., at Clear Lake, 
Wash., answers thru E. P. Keefe, sales manager, 
who has considered the invitation during the 
absence of B. R. Lewis in the East. Mr. Keefe 
says: 

We are very much interested in the manufac- 
turers’ trip to the East. Four of us will go from 
here, provided the trip is routed Northern Pacific, 
Twin Cities, which is the route we are most inter- 
ested in. We can get twenty-five more to go for 
this trip, providing the routing is agreeable. 


The National Lumber & Manufacturing Co., 
Hoquiam, Wash., A. L. Paine, general manager, 
writes as follows: 


We are of the opinion that a trip as outlined in 
the circular would do a considerable good. If a 
sufficient number would signify their willingness 
to warrant the trip, we would be very glad to send 
a representative from this office and believe that 
we would be well paid for the expenditure. 


Thorpe Babcock, manager of the North West- 
ern Lumber Co., Hoquiam, writes: 


We are interested in a trip thru the buying cen- 
ters, and if such a trip were arranged we would 
in all probability have one representative of this 
company go along. 


Personal Contact Develops Business 


Mr. Brown has supplemented his initial bul- 
letin on the subject by issuing another circular, 
in which he places the entire matter in a most 
favorable light, saying: 


A few days ago, in conversation with one of our 
members, I had opportunity to ask regarding his 
impression of the result accomplished in the way 
of new business connections made which could be 
traced to the trade tour of either retail party, 
visiting this section this year. 

His reply was even more encouraging than I 
had hoped for. He stated that the company consid- 
ered this class of work one of the best forms of 
advertising we could encourage; that it indi- 
vidually had received inquiries from firms with 
whom it had never had business dealings in the 
past; and that in a large number of cases actual 
business developed. In a number of instances the 
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retailer had left the price item for it to fill in. 
asking it to bill at the market, which is most satis 
factory evidence of the value of close personal con 
tact made possible by such trips. 

The same results are possibie of accomplishment 
thru the acceptance of the invitation extended by 
the Northwestern Lumbermen’s Association, which 
will give opportunity for a visit to our largest lum- 
ber purchasing territory and to meet many of the 
Northwestern’s members. Satisfactory business 
connections are always the result of a better under- 
standing of each other’s problems, which are 
brought about thru such trips. 


Satisfactory Routing Can Be Arranged 


We have had quite a number of replies to our 
letter of April 11 on this subject. We made the 
request in our former letter that we be given the 
benefit of the opinion of each member so that we 
might better gage the sentiment of the industry. 
We are convinced of the value of such trips; know 
that satisfactory routings, dates and arrangements 
can be made, and only lack the knowledge that you 
can give us regarding the interest of your firm in 
such a trip, whether at the date mentioned or at 
some date in the early future satisfactory to the 
largest number. 

I will appreciate you considering this an indi- 
vidual request to each of you to drop me a line on 
this subject so that I may know your views. 


Shingle Branch to Participate 


The shingle branch of the West Coast Associa- 
tion, thru R. 8. Whiting, secretary, has also 
taken official notice of the proposed trip. He 
has circularized the membership of the shingle 
branch as follows: 

Bia EXcurRsSION TO MIDDLE West CiTIEs—Write 
the West Coast Lumbermen’s Association, in reply 
to its circular letter, whether or not you will join 
the big excursion. It is planning to take a large 
delegation of lumber and shingle manufacturers (a 
trainload if possible) back east. Low rates will be 
arranged for. See the retail yards of the middle 
West; learn their needs; get acquainted with the 
dealers and their business, and enjoy the trip with 
your association members. 

Club Thinks Millmen Too Busy Now 

The Seattle Lumbermen’s Club at its luncheon 
Friday, Ralph A. Clark, of the Bloedel Donovan 
Lumber Mills, presiding, discussed the proposed 
excursion. The lumbermen present expressed 
themselves as favorable to the plan, but without 
exception stated that the immediate present was 
an inopportune time, inasmuch as the entire 
industry was now feeling the impulse of awak- 
ened trade. They believed the average manu- 
facturer was too busy at present to be inclined 
to go far from home. They stated, however, 
that the convention season early in the year ap- 
peared to be the most advantageous time, all 
things considered, and they were favorable to 
such an excursion at that time. 

Meanwhile, the entire fir and cedar industry 
is diseussing the subject. The topic will come 
up in clubs and association meetings, and ulti- 
mately there will be an excursion. Just how 
soon, nobody is able to tell. 
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Lumbermen, Foresters and Forestry Students 
Discuss Problems of Wood Supply and Utilization 


Syracusk, N. Y., April 22.—The annual of 
the Intercollegiate Association of Forestry Clubs 
and the foresters’ and lumbermen’s convention, 
held at the New York State College of Forestry, 
Syracuse University, on Thursday, Friday and 
Saturday of this week, was brought to a close 
this evening. The program arranged for the 
three days was replete with instructive addresses 
by prominent foresters and lumbermen, A dele- 
gation representing the Northeastern Retail 
Lumbermen’s Association, headed by J. A. Mahl- 
stedt and R. B. Chapman, was in attendance and 
took a prominent part in the proceedings. 


Forestry Development in the United States 

The convention opened on Thursday morning 
with an address of welcome by Dean Franklin 
Moon, which was followed by an address on 
‘‘The Past and Future Development of For- 
estry in the United States,’’ by Col. T. 8. Wool- 
sey, of the 20th Engineers (Forest), member of 
the Allied Reparations Commission and for- 
merly assistant district forester, Forest Service, 
who said in part: 


If you gentlemen were living in the time of Mar- 
shall, perhaps America’s greatest jurist, you would 
have been under a cloud had you lived in the for- 
est. The rich agricultural gg along the rivers 
contained the industrial elite. he poorer and the 
most ignorant members of the population were 
pushed into the backwoods. To be termed a ‘‘forest 
dweller’ carried a stigma. Contrast this with the 
situation that exists today in France after three 
or four centuries of forest development. The no- 
bility whose financial power is based on political 
service or industrial success live in their chateaus, 
surrounded by forests. To be known as an owner 
of forest estates carries social prestige. This con- 
trast merely marks the evolution which is taking 
place in our forest resources all over the civilized 
world. The older the United States grows as a 
nation and the more powerful we become, the 
greater will be the intrinsic value and prestige of 
our forests and those who administer them. 


Economic Power Based on Raw Products 


No one who served during the great war and 
rubbed up against the men of other nations could 
fail to realize our present industrial power. This 
power, to my mind, does not come solely from in- 
herent qualities in our population; it unquestion- 
ably is due rather to our great wealth in natural) 
resources, and timber, of course, is one of the most 
important of these. ‘It is, therefore, wise to recog- 
nize that our economic power is based on the raw 
products which we are frantically destroying and 
selling to other nations. To maintain our power 
we must insist that this natural wealth be used 
wisely. 

Past forest history is interesting and instruc- 
tive, but we must not overlook the fact that future 
forest history, with which many of you will be 
intimately concerned, is more interesting and of 
more importance. During the last two decades we 
have seen our efforts concentrated on forest propa- 
ganda, and this propaganda can, by no means, be 
said to have been entirely successful. It must be 
continued. If you ask a hundred citizens (selected 
at random in New York City) what forestry means, 
probably not five of them can give a reasonably 
correct answer. Our educational system has been 
well ah a but can be improved. The organi- 
zation of State services has succeeded in most 
forest States, but is not yet, with some exceptions, 
on a sufficiently high plane of efficiency. We have 
seen the gradual organization and administration 
of our public forests. We have spent considerable 
sums of money on studies of American trees, for- 
est regions and on sources of timber supply. We 
have studied, and are studying, waste in the woods 
and, what is more important, the proper utilization 
and wise use of the raw product after it is cut. 
I want to say how much I admire the foresight of 
your dean in emphasizing the importance of the 
study of forest product industries. It would be 
foolish to concentrate solely on the future produc- 
tion of trees and be blind to the necessity of 
economy in the use of what is already supplied by 
our virgin forests. The classification of forest and 
agricultural land was a proper preliminary to the 
forest management ahead. 


Systematizing Forest Administration 


Today we are approaching the dawn of forest 
working plans on public forests, but, generally 
speaking, there is not very much forestry being 
racticed today on State or private land in the 
nited States. Now during the next two decades— 
and I might say it is easy to prophesy because by 
the time you are shown fo be wrong it will prob- 
ably be forgotten—we are going to see State and 
national forest administration systematized. We 
are going to see forest fire protection unquestion- 
ably the best in the world. We are going to see 
land classification well advanced and a concentra- 
tion of effort in the study of conditions that affect 
the regrowth of timber. We are going to see the 
question of forest devastation solved and unques- 
tionably it will be thru codperation between the 


owner and Federal or State authorities. And per- 
haps the solution of this great problem of forest 
devastation is going to be an association of timber 
owners under proper technical advice, and perhaps 
under some sort of Federal or State control. In 
other words, in order to succeed the mandatory 
principle alone won't do; we have got to have really 
first class codperation between the official authori- 
ties and the forest owner. 

Now we are approaching a shortage of wood or 
timber, especially along certain lines—the valu- 
able species. We shall, therefore, see a further 
and very detailed study of the uses of wood. Prob- 
ably the problem of waste will have been solved, 
but with this timber shortage we are going to do 
exactly what other great empires did in past cen- 
turies—-we are going to develop beyond our borders 
—and I confidently predict that for such species 
as ash, oak, yellow poplar and hickory we are go- 
ing to find satisfactory and cheap substitutes in, 
for example, Brazil. From the technical stand- 
point there is going to be an exceedingly inter- 
esting development, and that is this—probably in 
the tropics we are going to see commercial timber 
produced successfully and in a half to a quarter of 
the time necessary for rotations in this country. 
This will be of great fundamental and commercial 
importance. 


Further Development of Sources of Supply 


Now as we look ahead not two decades (because 
forestry does not cover a few years; it is a ques- 
tion of hundreds of years), if we look ahead, say, 
to the period 1941 to 1969 this is what we shall 
find: an intensification of studies in natural regen- 
eration and also artificial reforestation. We have 
seen it in other countries; we have seen that with 
the pressure for wood products and high stumpage 
prices it is the natural thing to repair the waste 
that has been done. With an inadequate supply, 
which is certain to come, we are going to have sub- 
stitutes, but we must have a further development 
of all the sources of supply. 

Then, too, and this I feel very certain of, the 
forest schoels are going to devote much more time 
to purely technical subjects. By that time our 
private as well as our public forests will have been 
organized for permanent production. They will be 
considered investments—permanent investments— 
and therefore the forest schools are going to devote 
more time to the study of rotations, yield, and to 
extremely technical financial calculations all as- 
sembled in working plans. You will note I put 
this in the future, because that sort of thing comes 
gradually and must come with the natural devel- 
opment of intensive forestry. 

In forestry we are not going to get recognition 
quickly. What you men do will be judged fifty to 
sixty years hence. Therefore, while you must not 
minimize the practical means of earning a living 
and selling yourselves for what you are worth, 
yet to be a successful forester, a great forester such 
as some of you will be, you have got to be something 
of an idealist and look ahead. - Even tho you are 
mistaken as to detail you have got to picture what 
is coming and you must be enough of a thinker to 
fathom the national needs of the future. 


Last Drive on Susquehanna River 


Prof. J. A. Ferguson, in charge department 
of forestry, Pennsylvania State College, spoke 
on ‘‘The Last Drive on the Susquehanna.’’ His 
talk was illustrated with slides showing photo- 
graphs and pictures collected from old news- 
papers and other sources, depicting the last 
drive on the Susquehanna River. This drive 
was made by the Central Pennsylvania Lumber 
Co, in 1909, there being between 9,000,000 and 
10,000,000 board feet in the drive. The views 
showed the logs coming down the river, the sort- 
ing at the end of the drive, and the recovery of 
logs which had stuck against the banks after the 
main drive had gone down. There was a scene 
of an old boom at Williamsport, extending for 
six miles up and down the river, which was 
erected about 1846 and held approximately 
300,000,000 board feet of logs when full. The 
boom company was at that time a private con- 
cern and was a big enterprise in those days. 
Its business consisted of catching logs as they 
came down the stream and separating them for 
the different companies, as there might be a 
dozen different loggers putting logs into the 
river. For this service a charge was made of 
$1 a thousand board feet. 

The dam at Williamsport, which is still stand- 

‘ing, was a large factor in promoting the lumber 
industry in that section, over thirty sawmills 
operating at one time, the last being disman- 
tled two or three years ago. The slides also 
showed the method of binding logs on dry land 
before the river rose to carry them down stream. 
One of the chief means of getting logs from the 
river was the windlass, altho various other 


equipment was utilized also. A picture was 
shown of the old canal which followed the course 
of the Susquehanna River and which reached 
Williamsport in 1833 and Lock Haven in 1834. 
Views of the great flood at Lock Haven were 
displayed, showing how rafts were lashed to- 
gether. Prior to 1865 there were at least eight 
floods of sufficient importance to be reported in 
history. In 1860 Williamsport experienced a 
flood that broke a boom and caused the loss of 
50,000,000 board feet of logs. The following 
year a flood took away a boom at Lock Haven, 
at which time the water rose 33 feet 1 inch, rain 
falling for forty-eight hours. It cost the boom 
company $40,000 a year to repair the damage 
to boom and piers caused by ice and water. 
There are still little beds of rock and wood 
along the Susquehanna River today, which are 
the only relics of a once thriving industry. 


Use of Airplanes in Forestry 


Ellwood Wilson, chief of the forestry division, 
Laurentide Paper Co., Grand Mere, Que., in an 
address on ‘‘ The Use of Airplanes in Forestry,’’ 
spoke of the value of this modern invention in 
detecting forest fires, and also pointed out the 
efficiency of aerial maps and pictures in plot- 
ting cruises and logging operations. Mr. Wilson 
exhibited pictures of the use by his company 
of airplanes in forestry. Aerial maps and pho- 
tographs were shown and a comparison was 
made by charts gn the accuracy of land cruised 
by ground method and that cruised by airplane. 


Successful Salesman Studies His Product 


Chas. Hill, general sales manager of the South- 
ern Pine Sales Corporation, New York City, in 
speaking on ‘‘Where Lumber Salesmen Are 
Made,’’ cited instances of natural born sales- 
men, and said he believed it was possible for a 
man to become a successful salesman by study- 
ing the product he is handling just as much as 
the one who has the natural gift. Salesmen are 
often discovered, he said, by the man who needs 
them, altho they are not always easy to pick out. 
But the important thing to know is that sales- 
men discover themselves, 


Treatment of Cross Ties 


J. H. Waterman, of Galesburg, IIl., superin- 
tendent of timber preservation of the Chicago, 
Burlington & Quincy Railroad Co., made a very 
interesting talk on ‘‘Timber Preservation With 
Particular Reference to the Treatment of Cross 
Ties.’’ His remarks were illustrated with pic- 
tures of timber treating plants. A section of 
track was shown laid with ties of various kinds 
of woods, illustrating the durability of different 
species and comparing the length of service of 
treated and untreated ties. Another picture 
showed a piece of track on the Burlington where 
each tie was numbered, a record being kept of 
the action of ties under varying conditions with 
different kinds of wood. An inspection by offi- 
cials of the road is made each year, Mr. Water- 
man said. Charts were shown illustrating the 
value of the various species of ties. The speaker 
brought out the importance of reforestation 
when it is considered that it takes forty to sixty 
years to grow a tie which will not last longer 
than five, six or seven years if untreated, and 
sixteen to twenty years if treated. 


Timber of Great Northwest 


An illustrated lecture on ‘‘The Big Timber 
of the Great Northwest,’’ by Chester J. 
Hogue, of the West Coast Forest Products 
Bureau, Seattle, Wash., and New York City, 
made a great hit. The slides showed the big 
timber in the West, methods of logging and the 
logging camps of yesterday and today. Mr. 
Hogue stressed the importance of proper refor- 
estation. A graphic comparison was made of 
the size of the big redwoods and New York sky- 
scrapers. 


Viewpoint of the Lumber Manufacturers 
Wilson Compton, of Washington, D. C., secre- 


tary-manager of the National Lumber Manu- 
facturers’ Association, in speaking on ‘‘The 
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Viewpoint of the Lumber Manufacturers,’’ said: 


One of the recent tendencies which has been 
quite notable with respect to activities and policies 
of the New York State College of Forestry com- 
mends itself to the cordial will of the lumber in- 
dustry in that the college is now in a systematic 
and organized way trying to prepare and educate 
lumbermen who can bring science to the benefit of 
the lumber business. 

If there is any one thing that is plain that is 
taught by the experience of recent years in the 
lumber industry it is that science, well organized, 
must be brought to bear in the industrial and com- 
mon accounts of the lumber industry, if it is to sur- 
vive as one of the leading industries of this coun- 
try. Nothing, I think, from the standpoint of its 
bearing upon the common and industrial future 
of the forest industry can be more commendable 
as it touches the New York State College of For- 
estry than this well organized effort on its part 
to educate college students for entry into the pro- 
fession related to the forest. 

I wish to call attention to a few practical and 
immediate problems confronted by the lumber in- 
dustry, especially those which it is expected shall 
be solved, if solved at all, thru the medium of 
organizations. Naturally as an officer of the Na- 
tional Lumber Manufacturers’ Association I think 
in terms of organization and accomplishments 
which are practical thru organization of the main 
viewpoint so far as it touches the problems of for- 
est conservation and reforestation. 

There are two distinct problems, one of them 
that of the conservation of forest supply which 
now stands in the forests of this country, and the 
other the replacement of those forests as they are 
cut. 

An effort is being made to promote utilization 
of odd lengths of lumber, for instance, and odd 
widths, to substitute lower grades for higher grades 
for certain purposes, and to utilize the raw mate- 
rial more closely. In that respect the lumberman’s 
problem in conservation is distinctly a practical 
one, and one in which thru his trade organizations 
he is able to make headway. 


Features of Smoker 


The smoker held Friday evening at the Uni- 
versity Club was one of the most interesting of 
the entire convention. Chas. Hill, of New York 
City, gave a most instructive, informal talk on 
salesmanship. He described the advantages of 
a large sales organization supported by plants 
generally over the country so they could supply 
all markets promptly and meet all the varying 
business conditions of different localities. He 
stressed the point of educated salesmen. He 
meant men who had learned all about their own 
end of the business as well as the business of the 
other fellow. He said that their best salesmen 
were those individuals who had spent years in 
actual contact with the mills and retail lumber 
yards. He said that the retail lumber yard was 
a splendid place to obtain the knowledge of the 
uses and availability of the various kinds of 
wood for specific purposes. ‘‘This knowledge,’’ 
said Mr. Hiil, ‘‘will help the salesmen to solve 
the problems of his customers. In knowing your 
product and in knowing the requirements of your 
prospective customer you are able to show the 
customer where he can save money, and at the 
same time sell your product. Fundamentally, 
success finally depends on the effort the indi- 
vidual is willing to expend on the. work in which 
he is engaged. Mr. Hill also dwelt upon the 
necessity of knowing something about the collat- 
eral branches of salesmanship such as credits 
and business risks. A good salesman is not 
always a man who can sell the most goods, but 
the man who can sell the most goods to the 
largest number of customers who are financially 
sound. Trade ethics and business methods are 
important branches of the business of sales- 
manship. 

J. H. Waterman, of Galesburg, IIl., spoke 
very emphatically regarding the foundations of 
a successful man. He stressed two points: Moral 
character and college education. He said that 
these two qualifications would win for the young 
man anything that he would go after if he per- 
sisted in them. He recounted the days when he 
was a boy living on a New York farm where he 
said they had all kinds of soils, swamp, dust, 
stumps and practically everything that would 
grow nothing. He said that he got his start in 
life when he left the farm and went into a 
retail lumber yard where he had to handle with 
his own hands 12,000 feet of lumber a day, and 
he suggested that unloading this quantity of 
lumber from a car and piling it in a yard every 
day was a pretty good job for one man. 

_Parson Simpkin, of Salt Lake City, stirred 
his hearers to emotional heights with his ora- 
tory. Many of those present had not supposed 
that such poetry and eloquence could be brought 
to bear upon the subject of forestry. Parson 


Simpkin explained the origin of the name ‘‘ Hoo- 
Hoo’ ’—the only national organization of lum- 
bermen in this country. He said that Hoo-Hoo 
was known as the call of the forest and that it 
originated thru the fact that Hoo-Hoo was al- 
ways the call that a man lost in the forest gave 
when he called for assistance. He said that the 
supreme summons of today to the younger men 
was to be prepared to take up the burdens that 
would be handed down to them by the older 
men. ‘‘Everything that you and I have the 
lumbermen either made or contribute to,’’ he 
asserted. 

Charles Lathrop Pack spoke briefly but to the 
point on one of the vital phases of the forestry 
situation in this country. The keynote of his 
talk was ‘‘We have got to get together on a 
forest policy.’’ He predicted that no forestry 
bill would be passed at this Congress. Mr. Pack 
pleaded for solidarity of opinion among for- 
esters and lumbermen. Referring again to na- 
tional legislation, he said, ‘‘ We have got to rec- 
ommend some bill that will carry a definite 
program or we will never get anywhere. ‘ The 
American Forestry Association will work for 
any bill that the foresters agree on.’’ Mr. Pack 
believed ‘‘that the plan, whatever it was or 
whenever presented, must be carefully and ex- 
haustively worked out and it must be wise and 
satisfactory to the majority.’’ 

E. A. Sterling, of the James D. Lacey Timber 
Co., New York, also stressed closer codperation 
between commercial interests and professional 
forestry interests. He said that no policy would 
avail unless it represented the mutual thought 
of both lumbermen and foresters. He also re- 
flected what is beginning to be understood bet- 
ter than ever before, the awakening of the pub- 
lic to the necessity of a forest policy and the 
preservation of the essential asset of the na- 
tion—the forests. 


Chief Forester Speaks at Banquet 


At the banquet of the Intercollegiate Associa- 
tion of Forestry Clubs Saturday evening at the 
Chamber of Commerce, what perhaps was the 
feature speech was delivered by Col. William B. 
Greeley, chief, Forest Service. Col. Greeley 
analyzed the reforestation and conservation 
movements at the present time. He emphasized, 
as several speakers had in previous meetings, the 
importance of solidarity of opinion and effort 
among the various branches of the forestry pro- 
fession and also pleaded for more active codpera- 
tion with the lumbermen. He gave several illus- 
trations of how the lumbermen and the foresters 
were not far apart in their opinions fundament- 
ally and the time was not far off when effective 
unity could be reached. 

Col. Greeley informed his hearers of the splen- 
did plans and work of the Forest Service in its 
development of an Alaskan paper and pulp in- 
dustry. He brought to their attention the nat- 
ural adaptability and suitability of the southern 
coastal region for growing trees and explained 
in detail the division of this territory into va- 
rious pulp and paper making plant districts. 
The water power sites have all been charted and 
they have been distributed uniformly to the tree 
growing areas. 

Col. Greeley emphasized the fact that here is 
the first opportunity in the history of the coun- 
try where true conservation and reforestation 
under real -Governmental codperation and pro- 
tection can be practiced, starting on a large 
scale with virgin timber with respect to pulp 
and paper making. He further explained that 
the Government is prepared to enter into long- 
time contracts with individual operators assur- 
ing them of a perpetual supply of timber and 
water site, subject to certain agreements with 
respect to conservation and reforestation. 

The chief forester’s very able speech was 
warmly received and his hearers assured him, 
foresters and lumbermen alike, of their aid and 
active codperation. 

SHIPMENTS OF AUTOMOBILES reported by the 
Automobile Chamber of Commerce of the United 
States for March indicate a marked improve- 
ment over the preceding month. Rail shipments 
amounted to 25,210 carloads, compared with 
19,636 in February, while driveaways and boat 
shipments totaled 16,068 machines, against 10,- 
353 in the month before. 


SAFETY WORK REDUCES ACCIDENTS 


Tacoma, WASH., April 22.—The Associated 
Safety Engineers of Western Washington, an 
organization composed of safety councils and 
associations of firms engaged in the lumber in- 
dustry, held its annual convention in Tacoma 
April 18 and 19. The principal matter before 
the convention was a discussion of educational 
methods to be used in carrying on more intensive 
accident prevention work in the lumber industry. 

John Shaughnessy, engineer for the Tacoma 
associated mills, was elected president of the 
association. R. A. Mullenger, of the Belling- 
ham Safety Council, vice president; Frank 
Purse, of the Inter County Safety Association, 
Tacoma, secretary-treasurer. These officers with 
J. L. Hartshorn, of the Grays Harbor Safety 
Council, and C. H. Younger, of the Olympic 
Safety Council, Port Angeles, comprise the new 
executive committee. 

H. L. Hughes, supervisor of the safety divi- 
sion of the State department of labor and in- 
dustries, addressed the convention on the work 
of his department. The codperation of the 
State and the millmen in the organization of 
safety councils has done much to reduce the 
number of industrial accidents, he declared. 

Other speakers included E. C. Million, repre- 
senting several large operators in western Wash- 
ington; Clarence Parker, of the Everett Safety 
Council; T. H. Boyd, of the Seattle Safety 
Council; O. M. Strand, of the Skagit Safety 
Council, and William Cooper, of the Lumber- 
men’s Safety Board, of Centralia. 


COAST PRODUCTS GAINING FAVOR IN EAST 


SEATTLE, WASH., April 22.—‘‘A West Coast 
Analysis of the New England Market’’ would 
be an appropriate title for an interesting letter 
just received here from W. F. Wahlenmaier, 
who is now representing the Pioneer Lumber Co. 
at Springfield, Mass. Mr. Wahlenmaier, who 
has been in Springfield since early in January, 
says: 


Regarding business and prices, the Coast manu- 
facturers are getting a bigger foothold each year, 
but they can kill the goose by radical advances. 

Simply because of a few orders coming in should 
not warrant snap judgment to be taken of the buy- 
ers here. For instance, the Clear Lake Lumber 
Co. has tried to take care of its trade here in a 
reasonable sort of a way, and at the same time 
has been very careful to see that customers not 
only get what they order but give them service 
and assurance that if they want more of the same 
stock they can have it. 

But most of the mills on the Coast adopt the 
plan of taking care of the East when they can get 
a price here, and when California or Kansas will 
pay the price and not be so finicky about grades 
they will forget the eastern trade. Now, how are 
they going to get established when they try such 
tactics ? 

The easterner is finicky, and admits it; but if he 
is good enough to cater to in certain periods he 
should be good enough the year around. The east- 
erners like Coast lumber, but they do not like these 
methods. 

I can see an improvement each day. True, it is 
spotted, and some of the dealers are still looking 
for before-the-war business and profits—but this 
is true of all of us, and eventually we will be over 
our drunk and then we won’t be crying over spilled 
miik. 

Some of the dealers report collections as very 
good, but generally speaking, they are not. I have 
talked to at least half a dozen wholesalers the last 
four or five days, and each and every one told 
me that their cedar business was nil. The boat 
people have filled the yards brimful, and conse- 
quently it will be some time before the shingle 
business will be good. The water shippers are hav- 
ing their troubles, especially the fellows that 
transited stock. Some, of course, hit it right and 
made a little money, but the buyer now who can 
get his dimension at $5 to $6 less is sore and is 
out of the running. 


Mr. Wahlenmaier’s letter is full of encourage- 
ment, stating that with improving business con- 
ditions and the start he has been able to make he 
has planned ahead to such an extent that he 
will be busily engaged for a considerable time 
in the future. 


CONSUMPTION OF COTTON by textile mills in 


March amounted to 518,450 bales, which is at 
about the same rate of activity as for February. 
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La Salle County Lumbermen Discuss Selling 
Completed Houses and Publicity Campaign 


Orrawa, ILL., April 25.—-At its annual meet- 
ing and banquet today the La Salle County 
Lumbermen’s Club maintained its reputation for 
getting members together and discussing in a 
heart-to-heart manner subjects of vital interest. 
The chief topic talked over was the selling of 
the completed house, and as members differed in 
their views on the subject, both sides of the ques 
tion were strongly presented. 

President D. C. Brown, Streator, presided at 


the business meeting which convened at the 
Clifton Hotel at 10:30 a. m. F. B. Elliott, 
LaSalle, secretary-treasurer, read his report, 


showing substantial funds on hand for the regu- 
lar association work as well as for a series of 
advertising campaigns. 

Immediately following Mr. Elliott’s report 
President Brown appointed the following nom- 
inating committee: A. C. Bradish, Ottawa; F. 
T. Rolph, Streator, and W. F. Stevens, LaSalle. 

Frank Sanders, of Ottawa, then read apprecia- 
tions and resolutions expressing the regrets and 
condolences of members of the club at the loss 
by death of Frank H. Goodrich, and Ray A. 
Carter, former members, and on vote the reso- 
lutions and appreciations were made a part of 
the association’s records. 

L. M. Bayne, of Ottawa, told of the activi 
ties of the State publicity committee, which com- 
prises the original publicity committee of the 
club and four additional members, and which he 
said had been merging the publicity of the club 
in the State campaign. There will be, he said, 
fewer papers used in the State campaign, but 
the publicity will be distributed over a larger 
part of the State. Mr. Bayne said that the 
American Lumber Congress showed that lum- 
bermen in all branches of the trade are looking 
for the right kind of publicity, and he felt that 
Illinois and the club are just a little in advance 
of retailers generally in promoting codperative 
publicity. 

Charles Sanders, chairman of the club’s pub- 
licity committee and that of the State, asked 
that the elub ratify the committee’s action in 
consolidating the two campaigns. He said the 
State’s campaign would run for twenty-four 
weeks instead of twenty as planned by the club. 

Secretary Elliott said the plan makes no dif- 
ference in the contributions to the fund except 
that they are paid to the State committee. Mr. 
Sanders said the committee expects to start the 
advertisements the first or second week in May. 
On motion the acts of the committee were rati- 
fied and the whole matter placed in its hands. 

Robert L. Jones, Rockford, president of the 
State association and a guest at the meeting, in 
response to an invitation to speak, said that he 
was very much interested in the publicity move- 
ment, and he thinks that it will soon become 
State-wide and eventually nation-wide in its 
scope. 

W. H. Hunter, of Paxton, referred to as ‘‘ the 
daddy of the elub,’’ on account of his activity 
in organizing it in 1898, was asked to speak. 
He told of the conditions existing before there 
was a club and said that the members got to- 
gether on a basis of friendship, square dealing 
and honorable business. 

G. W. Jones, secretary of the Illinois Lumber 
Merchants’ Association, being called upon, said 
the best local club is the one built from the in- 
side, and that little help can be given from the 
outside. The LaSalle club owed its success to 
the fact that it was built from the inside. He 
referred to the forthcoming conference of re- 
tail lumbermen’s associations with Secretary 
Hoover, and said the State organization would 
be well represented. Mr. Jones referred also 
to the fund raised for the association during 
the year in addition to its usual membership 
dues and said the organization is in shape to 
improve its service to members. 


Sidney Clemons, of the AMERICAN LUMBER- 
MAN, asked to express his views on selling the 
complete house, said that the idea is being used 
by numerous retailers in many sections of the 
country. The attitude of lumbermen is not to 


usurp the place of the contractor, but their pur- 
pose is to get in touch with the consumer in 
order to have more of a voice in the selling of 
the materials, to see that the consumer gets a 
square deal and that no obstacle of price or in- 
efficiency is placed in the way of building. 

C. F. Carpenter, of Chicago, said that he was 
glad to see the idea of codperative publicity 
spread and he thought all branches of the trade 
should get together behind a big lumber pub- 
licity campaign. 

The president at this stage called upon the 
nominating committee for its report, and the fol- 
lowing was presented: 


President, J. L. Duplain, Toluca; vice presi- 
dent, C. B. Scott, Morris; secretary-treasurer, 
F. B. Elliott, La Salle. Directors—D. EF. Brown, 
Streator; W. A. Graves, Seneca; F. A. Beards- 
ley, Sheridan; J. T. Seitz, Peru. 

On motion the report of the committee was 
adopted and the nominees chosen as officers and 


directors for the coming year. 
Would Make Young Men Leaders 

W. F. Stevens said that as publicity had been 
the chief topic of discussion during recent 
months it might be advisable to talk about other 
retail problems. He urged the importance of 
getting new blood into the club, bringing in as 
workers some of the second generation of lum- 
bermen, There will be changes in retail meth- 
ods, these young men will not do business as 
their fathers have and it is important that they 
begin to make their influence felt in the club 
and over the territory. 

State secretary Jones said he wondered if the 
retail association was ready to take up the mat- 
ter of crooked dealing by wholesalers. He told 
of a case in which a wholesaler sold a retailer 
No. 1 stock, ordered No. 2 from the mill and 
shipped it to the retailer as No. 1. Mr. Jones 
thought the association should get after whole- 
salers of that kind and back retailers in push- 
ing the prosecution of crooked wholesalers to the 
limit, showing them up so that other dealers will 
not be taken in. Mr. Jones also suggested the 
possibility of a trip to southern pine or west 
Coast mills in place of the usual summer meet- 
ing of the club. He said also that there had 
been some talk of the need of a get together 
banquet at the annual meeting of the State as- 
sociation, 

Mail orderism, codperative elevators dealing 
in lumber and other kinds of competition were 
discussed briefly; the consensus being that the 
mail order house can not get business in a terri- 
tory where there is a wideawake lumberman, and 
that the only way the codperative elevator can 
get it is by sacrificing profits on grain to losses 
on lumber. Mr. Stevens referred to a legend 
noted in an advertisement reproduced in the 
AMERICAN LUMBERMAN, ‘‘ We will duplicate any 
design from any ‘ready cut’ catalog and furnish 
the same amount of material for their price or 
less’? and said the suggestion had been made 
that the State publicity carry a similar offer. 
He said he was not afraid to offer to meet such 
competition on the terms demanded by the mail 
order houses—cash or 10 percent with the order 
and statement of the bank that the balance 
would be available on acceptance of the goods, 
cartage to be charged for. 


Selling the Complete House 


C. T. Bradford, Strawn, Il., of L. M. Bayne 
Lumber Co., said he had been pushing the sale 
of complete buildings by mail, not giving out 
bills of material. A. F. Hunter, of Henry, said 
the best way to meet mail order competition is 
to sell the complete home. 

W. F. Stevens pointed out the difficulties in 
the way of giving the complete price on a house 
including the plumbing, heating and other items 
that usually are handled by different contrac- 
tors. 

Considerable discussion of the subject of sell- 
ing the complete house followed, the experiences 
of some showing that the average contractor 
does not make large profits but that he performs 


a necessary service at a lower cost than the lum- 
berman could perform it. However, those who 
advocated selling the complete structure did not 
favor contracting for retailers. The idea was to 
bring the prospect into the lumberman’s office 
so that the order for the lumber would be se- 
cured and so that the retailer would get the 
direct benefit of his own advertising and per- 
sonal influence in his community. 

D. C. Brown, of Streator, thought selling the 
complete house was a capital idea, and he 
thought it more reasonable for the contractor to 
be called in to figure with the lumberman than 
for the lumberman to be called in to figure with 
the contractor. He saw no reason why the con- 
tractor should complain if the lumbermen 
drummed up business and offered him a chance 
to do the building. Mr. Brown is advertising in 
the daily papers of his town and is getting 
results, 

A. F. Hunter, of Henry, said in that way the 
retailer can get better prices. Others said the 
tendency is to whipsaw the retailers in such a 
way as to make them sell their lumber at no 
profit, because too many contractors are not ap- 
preciative of the importance of getting a living 
profit on the entire job. 

I. N. R. Beatty, of Morris, said it was 
humiliating to cater to a contractor who is no 
more capable of handling the complete job than 
the lumberman is. He said that the ready cut 
idea and the plan book service have had a bene- 
ficial influence upon the architecture of the coun 
try. In future, he said, it is going to require 
more brains to distribute building materials. 
Mr. Beatty said he delivered in the country, 
making a charge of 50 cents a mile one way for 
each trip. F. T. Rolph, in response to a question, 
said he delivered in the country, making a 
charge of $1 a mile one way for each trip. 


Preparing for Summer Outing 


On motion of W. F. Stevens, the president was 
instructed to appoint a picnic committee to pre 
pare for the summer outing of the club to be 
held at Starved Rock, and President Brown 
named the following: Charles Daugherty, 
Spring Valley; A. C. Bradish, Ottawa; F. T. 
Rolph, Streator; Charles Sanders, Ottawa. 

The business session adjourned at about 6 
o’clock, the time scheduled for the annual 
banquet. 

W. H. Hunter, of Paxton, presided as toast- 
master, and he called upon Robert L. Jones, of 
Rockford, president of the Illinois Lumber 
Merchants’ Association, who spoke briefly of the 
work of that organization. J. F. Bryan, secre 
tary of the LaSalle Chamber of Commerce, who 
prepares the association’s publicity, also spoke 
of the value to the lumbermen of publicity. G. 
W. Jones, secretary-manager of the State asso- 
ciation, in a short talk told of activities of the 
organization and its improved facilities for serv- 
ing members. J. R. Fornhof, editor of the 
Streator Free Press, expressed his pleasure at 
being present and assured the lumbermen of edi- 
tors’ willingness to codperate with them in their 
publicity campaign. Mr. Fornhof got a good 
laugh from the crowd when he told of getting 
contractors’ prices on a house, one price being 
$3,000 less than another. 

The principal address of the evening was 
made by Senator Essington, of Streator, mem- 
ber of the Dailey commission. The senator told 
something of the difficulties confronting the in 
vestigators and read the resolution and the bill 
creating the commission to show that its purpose 
was not to hinder but to help business and build 
ing. He felt that the commission had helped 
and that further benefits would follow as a re 
sult of its activities. He closed by saying that 
we are on the edge of a building boom and that 
wise lumbermen will get ready for it. 


SARAEBEBEBEBABABAEE: 


THE AVERAGE SALES PRICE a thousand feet ob- 
tained by 103 southern pine mills for 1920 was 
$46.51; while for 1921, for 94 mills, the average 
sales price was $23.14 a thousand. 
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MEMBERS REPORT GOOD BUSINESS 

TacoMA, WASH., April 22.—Continued im- 
provement in the lumber market was reported 
by all members of the Lumbermen’s Club of 
Tacoma at the regular weekly meeting April ‘19. 
While prices have not yet advanced much be- 
yond the point reported at the previous meeting, 
the demand is increasing and mill representa- 
tives reported they have all the work on hand 
they can take care of. Charles H. Hill, of the 
Douglas Fir Exploitation & Export Co., re 
ported he was unable to fill all orders received 
by the organization from foreign buyers. 

Ernest Dolge, who has just returned from the 
meeting of the National association trustees at 
Chicago, made a report to the club on the work 
done at the meeting. No business was taken up. 
Vice president John Manley presided in the ab- 
sence of President A. H. Landram. 

See aeaaeaeaatan 
LUMBER NINES PLAY BALL 

KurtTHwoop, La., April 24.—The baseball 
team of the Vernon Parish Lumber Co. yester- 
day scored a victory over the Fal team, made 
up of employees of The Lutcher & Moore Lum- 
ber Co.’s logging camp at Fal, La., by a score 
of 10 to 2. The batteries for Kurthwood were 
Haynie and Mattox; for Fal, Carlock, Glenn and 
Folme. Strikeouts by Haynie, 14; by Carlock, 
8. Hits off Haynie, 2; off Carlock, 10. 

‘Meee aeaeaaeaanas 


CLUB ENJOYS LUMBER MOVIE 

JACKSON, Miss., April 24.—The. feature of 
the meeting of the Lumbermen’s Club last 
Thursday was a moving picture of the plant of 
the Finkbine Lumber Co. at Dlo, which showed 
the felling of trees, skidding to railroad tracks, 
loading on cars, transporting to mill, manufae- 
turing into different products and the handling 
and marketing of same. 

President O’Brien turned the chair over to 
Vice President Bertrand, who injected lots of 
life into the program. Many matters of local 
interest were disposed of. Several visitors were 
present. 


RECEIVES COMMENDATORY LETTERS 


Sr. Lours, Mo., April 25.—H. R. Isherwood, 
secretary-treasurer of the Coneatenated Order 
of Hoo-Hoo, has been receiving a number of 
letters from lumber organizations, bankers and 
other individuals connected with the lumber in- 
dustry praising the work of Supreme Chaplain 
Peter A. Simpkin. Among those who have 
written are EK. P. Hunter, Waco, Tex., president 
of the Lumbermen’s Association of Texas; K. 
C. Evarts, Buffalo, N. Y., secretary of the Buf- 
falo Lumber Dealers’ Association; C. D. Root, 
Crown Point, Ind., secretary of the Retail Lum- 
ber Dealers’ Association of Indiana; F. W. 
Ritter, Winnipeg, Man., secretary of the West- 
ern Retail Lumbermen’s Association (of Can- 
ada); and Karl P. Aschbacher, Toledo, Ohio, 
President of the Toledo Lumbermen’s Club. 


'@eaeaaaaaaaan 


TOLEDO CLUB ACTIVITIES 


ToLEDo, Ont0, April 24.—Toledo Hoo-Hoo and 
members of the Toledo Lumbermen’s Club gath- 
ered here last Monday morning in the Chamber 
of Commerce dining rooms to participate in a 
concatenation and to hear Parson Simpkin 
make one of his well known talks. The meeting 
was opened by Karl P. Aschbacher, president 
of the club, after a most enjoyable dinner dur- 
ing which special entertainment was rendered. 

Parson Simpkin told of the need of lumber- 
men to study more than ever problems relating 
to the entire industry; especially should they 
study world trade conditions and read the lum- 
ber trade papers. After the meeting five kit- 
tens were initiated into the order under the 


leadership of Secretary-treasurer H. R. Isher- 
wood. 


_ TOLEDO, Ox10, April 26.—Plans are being per- 
fected by the Toledo Lumbermen’s Club to put 
across the biggest event ever attempted in the 


shape of a golf tournament on the afternoon of 
May 26, at the Inverness Club, followed by 
dancing and merry-making in the evening. Din- 
ner will be served at 7 p.m. It will be a strictly 
informal affair and the ladies are especially in- 
vited. The tournament will be confined, how- 


-ever, to lumbermen, tho golfers from other cities 


will be heartily welcomed. Silver cups will be 

awarded the low score and runner-up players, 

with a booby prize for the least skilful player. 

Fred W. Duttweiler, Spitzer Building, Toledo, 

is chairman of the golf committee. 
PaRBBBZBEEBaa: 


TO PLAN CLUB’S SUMMER OUTING 

NVANSVILLE, IND., April 24.—The next regu- 
lar monthly meeting of the Evansville Lumber 
men’s Club will be held at the New Vendome 
Hotel here on Tuesday evening, May 9, at which 
time plans for the summer outing of the club 
will be decided upon by the entertainment com 
mittee, headed by Gus E. Bauman, of the Gus 
EK, Bauman Hardwood Co. 


OUTLINE AIMS OF SALESMEN’S CLUB 


NEw York, April 25.—The Metropolitan 
Wholesale Lumber Salesmen’s Club gave a 
luncheon in the Biltmore Hotel this afternoon 
at which its plans were discussed in detail and 
arrangements made whereby the organization 
hopes to extend its benefits to every large con- 
cern doing business in this market. The club, 
which holds bimonthly meetings, is a sort of pro- 
tective association, which aims to protect the 
wholesaler from the ‘‘ fly-by-night’? who comes 
to life in boom times and leaves a trail of debt 
when things begin to slow down. 

E. Schaffel, of the Excelsior Shook & Lum- 
ber Co., 150 Nassau Street, is secretary of the 
elub. The objects of the organization as out- 
lined in its bylaws, are these: 

To promote sociability among the wholesale lum 
ber dealers, their representatives and salesmen in 
the metropolitan district ; to exchange experiences 
with the trade in the said district ; to better condi 
tions by mutually assisting each other and giving 
the members of the association the benefit of ex- 
periences had with the trade. 

The guiding spirit of the meeting was Maurice 
W. Wiley, of Philadelphia, Pa., first and only 
president of the club. He conceived the idea 
of calling the New York meeting in order to 
let the trade generally know what the club in- 
tends to do and to discuss the matter of mem- 
bership. 

Mr. Wiley explained that he wanted every man 
who deserved the benefits of the organization to 
be in ‘fon the ground floor.’’ 

Mr. Wiley explained further that it was a 
‘¢system of self-protection for the members of 
the club in the matter of taking notes and other 
forms of credit.’’ The club plans to disseminate 
confidential credit information that will help 
the business of each member and lessen the 
chances of risk in sales. 

All members present at the luncheon said 
that in the year in which the club has been in 
existence, altho the membership was compara 
tively small, big savings had been effected by 
their concerns, which had traced the economies 
directly to discussions held by the salesmen. 

After the discussion today, it was decided to 
invite salesmen for a number of New York 
firms to become members of the club and to as- 
sist in disseminating information to all the mem- 
bers. Those at the meeting, especially the in- 
vited guests, expressed the opinion that the 
club would fill a long felt need and promised 
to do all in their power to push the good cause. 

Under the present bylaws, those eligible to 
membership are salesmen and active principals 
of wholesale and manufacturing concerns doing 
business in the metropolitan district. 


THE WASHINGTON STATE LAND DEPARTMENT 
announced this week that more than $#21,000,- 
000 has been realized from the sale of land and 
timber on original grants to the State by the 
Federal Government. 





Another Selling 
Help for Dealers 


We have repeatedly told you how we end 
wrap all 3%” oak flooring for L.C. L. shipment. 
Now we call your attention to the above label 
which is put on every bundle of 


BLUE LABEL BRAND 


3uuce Oak Flooring 
the Best Oak Ahroning 


This small label will assist your salesmen for 
it enables buyers to immediately identify the 
flooring they purchase. Today it pays to handle 
Oak Flooring that bears the maker’s name. 
Order L. C. L. or carloads of Oak and Maple 
Flooring with Hardwood Lumber direct from 
our big Chicago Warehouse. 


E. Bartholomew 





4052 Princeton = FTardwood Co. 
Storage facilities for Western lumber. CHICAGO, ILL. 
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Clancy's RED BOOK Service 


Established 1876 





Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Write for Pamphlet 49 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 








Carpenter Aprons 17 Cents Up 
Nail Aprons 11 Cents = 


They Advertise Your Business 









They Please Your Customers 


The advertising expense of 
using these aprons is very 
small. 

We also are makers of adver- 
tising shop caps and all kinds 
of household items made of 
cloth. 

Write for samples and prices di- 
rect from the manufacturer to you. 
We have no commission agents. 
Samples and quotations sent on 
receipt of 25c in stamps 


Ford, Lincoln 
Feanklin St., & Co. 


CHICAGO, ILL. 
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Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 











SINGLETON, DUNN & COMPANY 


Agents for the sale of all kinds of 
AMERICAN LOGS AND LUMBER 
27 Union St., Glasgow, Scotland, and 17 Gracechurch St., 
London, E. C. 3 
Cable Addresses—Singletons, Glasgow, Ankoroke, London 
Cable Codes—Scotts, A. B. C. Sth Ed. A. |. Telecode Liebers 


WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


J. F. MULLER & SON CO. 
Estab. 1795 WOOD BROKERS eine. 1916 


Hamburg 27 
Cable Address: Holzmuller Hamburg 











Leading Lumber 


E.xPoRTER 








HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U. S. A. 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, VU. S. A. 








Cable Address: “Pickwood,” St. Louis 





















All Lumbermen 
make their head- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 





OPENED 1910 


Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per day. 

With Toilet 

; $2.00 per day, 

a o = §=6With Bath and Toilet, 

7 ee g $2.50, $3, $3.50, $4.00 
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Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














May 4-5—Associated Cooperage Industries of Amer- 
ica, Planters Hotel, St. Louis, Mo. Annual. 
May 5—Northern Hemlock & Hardwood Manufac- 

turers’ Association, Milwaukee, Wis. Quarterly 
meeting. 
May 9-11—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 
May 10-12—National Foreign Trade Council, Phila- 
delphia, Pa. Annual. 
12—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Quarterly meeting. 
15-20—National Association of Purchasing 
Agents, Rochester, N. Y. Annual. 
May 16-18—Chamber of Commerce of the United 
States of America, Washington, D. C. Annual. 
May 24—Wholesale Sash & Door Association, Con- 
gress Hotel, Chicago. Annual, 
May 25-26—Arkansas Association of Lumber Deal- 
ers, Hotel Marion, Little Rock, Ark. Annual. 
June 20—Lumbermen’s Golf Association of Chicago, 
Olympian Fields Country Club. Annual. 
June 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 
June 26-July 1—American Society for Testing Ma- 
terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J. 
11-14—Pacific 
Wash. Annual. 
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HEMLOCK-HARDWOOD QUARTERLY 


MILWAUKEE, WiIs., April 24.—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion will meet here May 5. Lumber transporta- 
tion costs, the burden of taxation on business 
and plans for advertising birch and maple to 
develop new markets will feature the discussions. 
Delegates will represent 100 mills in Wisconsin 
and northern Michigan. 


DATE FOR 1923 CONVENTION 

MINNEAPOLIS, MInn., April 24.—Taking time 
by the forelock, Secretary Harrison Hatton, of 
the Northwestern Lumbermen’s Association, of 
this city, announces that plans have already been 
made for the holding of the thirty-third annual 
convention of the organization. The dates 
chosen are Tuesday, Wednesday and Thursday, 
Jan, 9, 10 and 11, 1923. 
NORTHERN HARDWOOD WHOLESALERS 

MINNEAPOLIS, MINN., April 25.—Announce- 
ment is made hy the officers of the Northern 
Wholesale Hardwood Lumber Association that 
the first quarterly meeting for 1922 will be held 
at the Milwaukee Athletic Club, Milwaukee, 
Wis., on May 12, the first session to be called at 
10:30 a. m. The announcement states that 
‘‘matters of importance preliminary to the an- 
nual meeting of the National Hardwood Lum- 
ber Association will come up for discussion and 
every member should be present.’? 


ASSOCIATED COOPERS’ PLANS 


Sr. Louis, Mo., April 25.—A feature of the 
seventh annual convention of the Associated 
Cooperage Industries of America, to be held in 
St. Louis May 4 and 5, will be the awarding of 
a trophy to the member who submits the best 
suggestion for advancing the interests of the as- 
sociation. Suggestions are limited to fifty 
words. The trophy originally was donated for 
the gold tournament scheduled for the meeting 
last November, but the tournament was not held 
because of the weather being too cold for such 
outdoor sport. 

The suggestions will be passed on by a com- 
mittee consisting of President E. P. Voll, and 
former presidents C, F. Meyer, F. 8. Charlot and 
W. L. Wellford. Only those attending the con- 
vention are eligible to take part in the contest, 
and the name of the winner and his suggestion 
will be read at the dinner to be given at the 
Planters Hotel on the evening of May 4. 

Sessions of the convention will be held at the 
Planters. The executive committee will meet 
the day previous to the regular convention. 

Instead of holding a series of meetings of the 
various subgroups, as usual, the morning of 
May 4 will be given over to a meeting of the 
entire slack cooperage branch, all groups, with 
Vice-President E. A. Powell presiding; at 1:30 
p- m. there will be a joint meeting of the tight 
and slack coopers’ groups, with E. J. Kahn pre- 
siding; at 2 p. m., the entire tight cooperage 


May 


May 


Oct. Logging Congress, Tacoma, 


branch, all groups, with Vice-President E. A. 
Hamilton presiding, will meet, and at 4 p. m. 
there will be a session of the second-hand bar- 
rel group, with J. A. Warnock as chairman, 
Each group will elect officers. 

President E. P. Voll will preside at the gen- 
eral meeting which will convene at 10 a. m. on 
Friday. He will read his report, and the reports 
of Secretary-manager V. W. Krafft and Treas- 
urer E, H. Defebaugh will be made. Proposed 
revision of the constitution and bylaws will be 
discussed, as well as the subject, ‘‘The Associa- 
tion—Your Organization—Its Destiny.’’ 


DATE FOR SASH AND DOOR ANNUAL 


Secretary N. L. Godfrey, of the Wholesale 
Sash & Door Association, announces that the 
annual meeting of the association will be held 
at the Congress Hotel, Chicago, on May 24. The 
following day the visiting millwork men will 
play golf at one of the country clubs convenient 
to Chicago, Full announcement as to the golf 
feature of the meeting as well as concerning 
the business sessions, will be made later. 

APPALACHIAN LOGGING CONGRESS 

KNOXVILLE, TENN., Aprili—The completed 
program for the spring meeting of the Appal- 
achian Logging Congress to be held at the Hotel 
Sinton, Cincinnati, Ohio, on May 9, 10 and 11 
has been issued, and in addition to the features 
already announced in ‘previous issues of the 
AMERICAN LUMBERMAN, it is stated that the 
first business session will begin at 1:30 p. m., 
Tuesday, May 9. The response to the address 
of welcome by Mayor Carrel will be made by a 
member of the congress. President F. G. Nor- 
cross of the congress will then deliver his annual 
address. At 4 o’clock the meeting will adjourn 
and the members will assemble at the City Ter- 
minal Station where special trolley cars will con- 
vey them to the Hotel Clermont in Newport, 
Ky., where they are to be the guests of the 
‘incinnati Lumbermen’s Club at a dinner and 
during the evening. 

The various committee reports and special 
addresses will be given on Wednesday, follow- 
ed in the evening by a banquet in the ballroom 
of the Hotel Sinton. Ralph A. Tingle will be 
toastmaster. 

The Thursday morning session will be taken 
up with a committee report on ‘‘ Railroad Main- 
tenance’? by L. D. Gasteiger, chairman. There 
will then follow discussions of general interest 
to the delegates assembled. The afternoon ses- 
sion will be devoted to reports of resolutions and 
other committees. All the entertainment will be 
furnished by associate members and the Cincin- 
nati Lumbermen’s Club. 


BAY STATE LUMBERMEN’S ACTIVITIES 


Boston, Mass., April 24.—The Massachusetts 
Wholesale Lumber Dealers’ Association (Inc.), 
and the Lumber Trade Club of Boston have 
arranged a joint meeting for tomorrow evening 
which is promised to be the gala occasion of the 
season. All wholesale and retail lumbermen in 
Boston and vicinity are invited to attend and 
participate in the festivities; and lumber pro- 
ducers and commission men are not barred. 

The meeting will be held at Young’s Hotel 
and will be graced by the presence of T. F. 
Laist, Chicago representative of the National 
Lumber Manufacturers’ Association, and Par- 
son Peter A. Simpkin, of Salt Lake City, 
Supreme Chaplain of Hoo-Hoo, both of whom 
will talk to the lumbermen assembled. 
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OFFER STATISTICAL SERVICE 


San Francisco, Cauir., April 22.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation held a directors’ meeting in the Call 
Building, San Francisco, April 21. 0. C. Has- 
lett occupied the chair in place of President R. 
E. Danaher, who is in the East. 

D. M. Swobe, of the McCloud River Railroad 
Co., who recently attended hearings in Washing- 
ton, D. C., made a report on the rate situation. 
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He spoke, also, on the subject of American 
valuation. The association passed a_ resolu- 
tion endorsing American valuation on imports. 

C. Stowell Smith, secretary-manager, ex- 
plained the proposed statistical policy of the as- 
sociation. This policy includes some new fea- 
tures as applied to lumber associations. The 
statistical service is now in successful opera- 
tion. 

A resolution was passed adopting the future 
policy as follows: 

(1) That not more than two complete sets 
of association statistics be furnished each mem- 
ber in good standing without charge—it being 
distinctly understood that such statistics are for 
the information of such member only and are 
not to be given to anybody not directly con- 
nected with the company. Additional sets may 
be secured by any member company for the 
use only of its direct employes for $50 a year 
for each set, which about equals cost. 

(2) For nonmembers, not local lumber manu- 
facturers, the charge for complete daily price 
reports shall be $250 a year; for weekly and 
monthly summaries, $125 a year. 

(3) The charge to nonmembers, not local 
lumber manufacturers, for monthly stock statis- 
tics shall be $100 a year. 

This service shall be available to all who de- 
sire it with the understanding that the infor- 
mation is to be used only by subscribers and 
not given general distribution. Further, the 
association assumes no obligation to furnish in- 
formation other than that given to its mem- 
bers and retains the privilege of canceling its 
service to outsiders at any time upon refunding 
the amount overpaid on subscription up to the 
date of cancellation. 


NEW HEADQUARTERS ESTABLISHED 


LANSING, Micu., April 24.—Headquarters of 
the Michigan Retail Lumber Dealers’ Associa- 
tion, recently moved from Grand Rapids to 
Lansing, are now conveniently located at 511 
Wilson Building. The headquarters were 
brought to Lansing as a result of the election 
of A. J. Hager, of Lansing, as president of the 
State organization. He suggested that it would 
be advisable to have the office of the secretary 
with the president and also at the State capital. 
W. J. Barclay is secretary. The State offices of 
the Inter-State Mutual Insurance Co. of Mans- 
field, Ohio, were also moved to Lansing. This 
company handles the insurance business of the 
lumbermen’s association. The offices here are 
in charge of N. H. Blankenhagen. 


NIAGARA RETAILERS CONFER 

TorRONTO, ONT., April 24.—The Niagara Pen- 
insula branch of the Ontario Retail Lumber 
Dealers’ Association held its annual meeting at 
the Reeta Hotel, Welland, Ont., April 22. A 
number of the most enthusiastic members of the 
association were on hand. This hotel was built 
by S. L. Lambert, the progressive retail lumber 
dealer of Welland, in order that the town might 
have uptodate hotel facilities. 

K. J. Shirton, Dunnville, Ont., presided when 
the meeting opened, with O. W. Rice, Welland, 
as secretary. The first item of business was the 
election of officers, which resulted as follows: 

Chairman—S, L. Lambert, Welland. 
man—A. Bailey, Hagersville. 
—O. W. Rice, Welland. Executive committee— 
M. A. Wills, St. Catharines; John Harriman, 
Niagara Falls; A. M. Wise, St. Catharines: R. FE. 
Reid, Niagara Falls; F. Barraclough, Cayuga ; 
K. J. Shirton, Dunnville. 

The report of the secretary-treasurer was pre- 
sented by Mr. Rice, telling of a number of inter- 
esting meetings which were held during the year, 
and stating that the branch has a satisfactory 
balance in the bank. The meeting devoted much 
of its time to a discussion of several matters of 
importance to the trade, including the mechan- 
les’ lien act, the sales tax situation, and the 
forthcoming midsummer outing of the associa- 
tion. In connection with the latter it is prob- 
able that the Niagara Peninsula branch will have 
a splendid representation. The trip will be by 
steamer Huronic from Friday, June 23, to Tues- 
day, June 27, and will start at Windsor, taking 
in Owen Sound, Killarney, Sault Ste. Marie and 
Mackinac, and returning to Sarnia and Windsor. 
It is expected that the Michigan retail lumber- 


Vice chair- 
Secretary-treasurer 


men will join with the Ontario dealers on this 
trip, making it an international event. 

Subsequent to the meeting an interview was 
had with R. Cooper, of Welland, the member of 
the Ontario parliament who undertook to sub- 
mit to it a series of amendments to the mechan- 
ics’ lien act which have been drafted by the 
association. 


GOOD ADVICE FOR LUMBERMEN 


‘“Tn its efforts to promote and maintain more 
harmonious relationships between its members 
and others in the trade, the American Whole- 
sale Lumber Association has recently given the 
following wholesome and timely advice to its 
members, which it would be well for all lumber- 
men to heed and follow,’’ says a bulletin just 
issued. It continues: 


In -reviewing numerous files submitted to our 
arbitration department, we are impressed with the 
fact that much of this grief could be avoided by 
observing the following nine rules which were ap- 
proved some years ago by the New York State Bar 
Association and the Chamber of Commerce of the 
State of New York: 

RuLe 1. In the matter of good faith give your 
adversary the benefit of the doubt. 


RuLP 2. Remember that pugnacity, vindictive- 
ness, ill temper, impatience, carelessness, short- 
sightedness, arrogance, eagerness to take undue 
advantage and insistence on unethical principles 
are all provocative of litigation. Even if these 
instincts are inherent in human nature they may 
he controlled by an impartial consideration of the 


facts and a proper exercise of the: reasoning 
powers. 
Rute 3. Endeavor to look at both sides of a 


situation in a calm and impartial manner. Elim- 
inate all personal animosity. 

Rue 4. Discuss your differences fairly, frankly, 
patiently, without prejudice and with due regard 
to the sensibilities of the other parties in interest. 


Rute 5. In such discussions with adverse 
parties avoid making positive assertions, even if 
true, which might be offensive, but rather state 
the same facts in a diplomatic manner not cal- 
culated unnecessarily to arouse antagonism. 


Rute 6. Throw all light possible upon the ques- 
tions ‘involved in the controversy in order that 
nothing shall be concealed which, if known, might 
harmonize divergent views. 


RuLe 7. Display a spirit of conciliation and 
be prepared to make some concessions, if neces- 
sary, to avoid a breach. 


Rute 8. Remember that ‘a lean 
better than a fat law suit.” 


RuLE 9. When negotiations fail to settle a dis- 
pute, submit the questions to arbitration and abide 
by the decision of the arbitrators. 


CALIFORNIANS RECRUIT A BIG CLASS 


GLENDALE, CALIF., April 22.—Local Hoo-Hoo 
and others from nearby localities had an outing 
this afternoon and held a concatenation in the 
evening that were enjoyed by about 125 of the 
fraternity. The outing centered at the ‘‘Old 
Adobe House,’’ an ancient landmark in a valley 
surrounded by the green Verdugo hills. 

The concatenation, presided over by David 
Woodhead, Vicegerent Snark for this jurisdic- 
tion, assisted by C. D. LeMaster, Supreme 
Areanoper, was held in the big assembly room 
of the Chamber of Commerce. The candidates, 
all of Los Angeles, except where otherwise speci- 
fied, were: 


settlement is 


Thomas Jefferson Ponton, Owens-Park Lumber 
Co.; Luther E. Morgan, James Lesure McEachern, 
John Edgar Lloyd Jones, Woodhead Lumber Co. : 
Arthur Marion O’Leary, Hopkins, Green & O’Leary ; 
Frank Barrett Hannawatt, H. W. Koll & Co.: 
Ernest Edward Ybarra, Hammond Lumber Co.: 
Morris Edward Hopkins, Hopkins, Gunn & O’Leary ; 
(Jair B. Sweeney, Herbert W. Kanne, Western 
Hardwood Lumber Co.; Charles Eber Kendall. Ben- 
nett Lumber Co., Long Beach; Charles F. Fogel- 
quist, H. A. Browning; Sherley W. Allen, Sherley 
Allen Lumber Co., Eagle Rock City; William A. 
Sampson, Hipolito Screen & Sash Co.; John Fred 
Reynolds, Standard Lumber Co., Standard ; Dwight 
Arnold Lane, Sherley Allen Lumber Co., Eagle 
Rock City; James Philip Boyd, Vernon Lumber 
Co.; David John Cleasby, H. A. Graham Lumber 
Co., Long Beach; Charles Kenton Robertshaw, Pa- 
cific Ready Cut Homes; Fred Samuel Buckby, 
Nicholai Door Co. of California, San Francisco; 
Roy Stanton, E. J. Stanton & Son. 


Supreme Arcanoper LeMaster advised the 
AMERICAN LUMBERMAN correspondent that he 
and Vicegerent Snark Perey Brown, have in con- 
templation a rather ambitious plan for a con- 
catenation in May. It is to include a trip from 
San Francisco reaching Scotia May 27, enter- 
tainment for two days to be provided at that 
point by the redwood folk. The cats will then 
go to Eureka, where a concatenation will be 
held May 29. 
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4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak ™2xkp. 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 








One of our Hardwood Specialties 


250,000 Feet 4" No. | C and B 
Av: 12" 


BIRCH +: 


Edward Clark & Sons, Ltd. 


75% 
FAS 








807-9 Bank of TORONTO, 

Hamilton Bldg., CANADA. 

Established Incorporated 
1875 1898 


Drv Birch and Maple 


Hardwoods 


The Gall Lumber Co. 








Limited 
Offices, Dry Kilns, Lake St., Foot of 
Warehouses and Spadina Avenue, 
Sorting Yards. TORONTO 
Geo. P. Hart H. A. Hamilton C.C. Jackson 


Thick Birch, Elm, 
Basswood, Maple. 


Telephone Main 1670 


Hart, Hamilton & Jackson 
WHOLESALE LUMBER 


: Yards . 
Hamiten Bldg. TORONTO Spadina fclobnse 











GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
"eo it Dow. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


EasternT ennessee 
cent F-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, ig 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








Lumber 
Timbers 
Ties and 

Piling 


ellow Pine 


Railroad and 
Car Material 








THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
. Hemlock and Hardwoods - 


wont ng > PITTSBURGH, PA. 


Konnarock, Va. 
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TIMBER ESTIMATORS : 








Jasper Lemieux Frederick Lemieux 


F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 


1319- 3 oe Bldg. NEW ORLEANS 











Limited Resources Require Careful Management 


TIMBER ESTIMATES 


Reports and Maps help you 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Munsey Bldg., Washington, D.C. 


SRS Largest Cruising House in America 


! 
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‘Timber Estimating 
Maps and Reports carefully prepared. 


Preliminary Cruises, or Detailed Esti- 
mates, as required. 


P. T. COOLIDGE 
Forest Engineer 


3L Central Street, BANGOR, MAINE 














Timber Estimates 


CONSULTING FORESTER 
TOPOGRAPHIC MAPS 


GEO. DROLET 


Forest Engineer 


TUSCALOOSA, tet 
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COUNSEL ACTS IN PENALTY CASE 

WASHINGTON, D. C., April 24.—Davies & 
Jones and Edward A. Haid, counsel for the 
American Wholesale Lumber Association, have 
filed with the Interstate Commerce Commission 
a reply to the suggestion of the defendant car- 
riers in Docket No, 11,818 that a reargument be 
granted covering certain points made by the 
commission in its recent decision, in which it held 
that the $10 a day penalty on cars of lumber 
held for reconsignment while legal was unrea- 
sonable at the present time. 

Counsel for the wholesalers points out that 
the commission held that after a shipment has 
once been reconsigned and the destination is again 
changed the penalty charge may not be assessed 
while the car is held for the second change of 
destination, because ‘‘the penalty charge applies 
only to cars held for reconsignment,’’ that ‘‘ only 
one change in destination is permitted at the 
thru rate under the reconsignment rules,’’? and 
‘¢a subsequent change is treated as a reshipment 
from the point of reforwarding and the ship- 
ment is charged the tariff rates therefrom.’’ 

The commission also held that ‘‘the record 
also indicates that the penalty charge was as- 
sessed where cars were refused at original des- 
tination, the freight charges paid and new bills 
of lading taken out consigning the cars to new 
destinations,’’?’ and held that under these cir- 
cumstances the penalty charge was not ap- 
plicable while the car was held at original des- 
tination, because the car was not held for re- 
consignment.’’ 

Counsel for the wholesalers also ealls atten- 
tion to the fact that the commission said in the 
penalty decision: 

The penalty charge was assessed where ship- 
ment reconsigned to a certain point, reached that 
point, was placed for unloading, the charges paid, 
and subsequently a switching order issued to de- 
liver the shipment to another carrier within the 
terminal and a new bill of lading issued by the 
latter consigning the car to a point outside the 
terminal. 

Under the circumstances, it is pointed out, 
the commission held that the penalty charge 
was not applicable while the car was held at 
the point to which first reconsigned, because the 
car was not held for reconsignment. Counsel 
contends further: 

It is to these three rulings of the commission 
that defendants petition for rehearing. The de- 
cision of the commission was undoubtedly correct 
and should be affirmed. To hold to the contrary 
would mean that no jobber, no wholesaler, no 
broker, no distributer of any character, could re- 
ceive goods in and distribute in the same car with- 


out unloading and reloading the contents—a 
useless and expensive formality—except upon 


penalty of making himself liable for a reconsigning 
charge, and, in the case of lumber, to the $10 per 
day penalty. 


DISMISSES SOUTHERN LOG CASE 

WASHINGTON, D. C., April 25.—In a formal 
opinion handed down today in Docket No. 11,303 
—Farris Hardwood Lumber Co. et al. vs. Direc- 
tor General as agent, and Nashville, Chattanooga 
& St. Louis Railway—Division 3 of the Inter- 
state Commerce Commission finds not unrea- 
sonable or unduly prejudicial rates applied dur- 
ing the period of Federal control and the pres- 
ent interstate rates on logs in carloads from 
stations on the defendant and Tennessee Cen- 
tral railroads to Nashville, Tenn. 

Two complaints were filed by the Farris com- 
pany and John B. Ransom & Co. and heard to- 
gether, one naming the Nashville, Chattanooga 
& St. Louis and the other the Tennessee Central. 
The latter complaint also questioned the reason- 
ableness of intrastate log rates. Another allega- 
tion was violation of the long-and-short-haul 
provision of the fourth section. An award of 
reparation was asked and an order prescribing 
reasonable interstate rates. The railroad and 
public utilities commission of Tennessee and 
numerous industries operating woodworking es- 
tablishments at points to which the alleged 
preferential rates apply filed intervening peti- 
tions but did not appear at the hearing. 





The 


alleged preferential rates are distance 
rates. Division 3 says: 

In defense of the rates assailed, defendants rely 
in great measure on the history of the rates, par- 
ticularly the dismissal of the complaint filed be 
fore the Tennessee commission and, the subsequent 
action of the Railroad Administration in denying 
an application of the Nashville Lumbermen’s Club 
for a reduction, it being pointed out that the rates 


asked are lower than those found reasonable by 
the State commission in 1914. Since that time 


there has been a marked increase in the value of 
logs and in railroad expenses. 

The greatly increased value of lumber in recent 
years is emphasized and the defendants’ witnesses 
testified that the Tennessee Central now needs, 
and since its early history has needed, additional 
revenue; that its traffic is to a considerable extent 
low grade, a large part consisting of forest prod- 
ucts, coal and coke; that agriculture has not 
progressed in the lumber section; and that as the 
lumber tonnage available for future revenue is 
diminishing, any reduction in its revenues on forest 
products might be seriously felt. Exhibits of 
record show that for the year ended Dec. 31, 1918, 
the ratio of operating expenses to operating rev- 
enues of the road was 90.06 percent; that this 
ratio was exceeded by only two of 17 other car- 
riers whose rates are referred to in this ‘record 
for comparative purposes, and that for the year 
ended Dec. 31, 1919, the ratio was 113.5 percent. 
The Tennessee Central has been in the hands of a 
receiver since 1912. 

The record does not establish the alleged viola- 
tion of the fourth section of the act. We find that 
the rates assailed were not, and that the present 
interstate rates are not, unreasonable or unduly 
prejudicial. 

An order 


was entered dismissing the com- 
plaint. 


"Se eaaeaeaeaeaan: 


LUMBER RATES TO CANADA 

WasHINGTON, D. C., April 30.—In Fourth 
Section Order No. 8,169 the Interstate Commerce 
Commission, in response to an application filed 
by F. L. Speiden, agent, on behalf of carriers 
parties to his tariff, I. C. C. No. 365, authorizes 
the petitioners to establish rates on lumber and 
related articles from points on the Alabama, 
Tennessee & Northern railroad to points in 
Canada, via York, Ala., the same as rates con- 
temporaneously in effect on like traffic from 
and to the same points via Reform, Ala., and to 
maintain higher rates at intermediate points, 
with the usual provisos. 


Cedar Hearing Date Set 

The commission has assigned for hearing in 
the United States Court Rooms, Minneapolis, 
May 15, before Kxaminer Gaddess, Docket No. 
13,265—South Shore Cedar Co. et al. vs. Diree- 
tor General as agent. 

ASK SHINGLE KATE ORDER MODIFIED 

WASHINGTON, D. C., April 25.—Complainants 
in Docket No. 11,982—A & C Mill Co. et al. vs 
Director General as agent, Aberdeen & Rock- 
fish Railroad Co. et al.—have petitioned the In- 
terstate Commerce Commission to modify its 
order in this case. In the event the commission 
finds it can not modify its order without further 
hearing complainants want the case reopened. 
The case involves shingle rates from the Pacific 
Coast to southwestern points. 

The petition points out that some of the south- 
western lines were not parties to Pacifie Coast- 
Southwest Lumber and have not adopted the 
lower rates required by the commission in that 
case, 

These lines apparently take the position that 
the commission’s order in No. 11,982 does not 
require them to establish rates on shingles based 
on the common lumber rates and are continuing 
rates on shingles based on the higher rates on 
lumber which they have heretofore maintained. 
It is contended that such carriers should be re 
quired to establish the same rates on shingles 
as the other lines serving the same points in 
Oklahoma and Texas. These carriers are all 
parties to the present case, in which the com- 
mission held that rates on shingles were unrea- 
sonable to the extent that they exceeded the 
rates on common lumber. The petitioners want 
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the commission to so modify its order as to re- 
quire all carriers serving this territory to make 
the same shingle rates. 


ASKS LOWER RATES FROM NORTH 

OSHKOSH, Wis., April 24.—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, acting for lumber manufacturers in Wis- 
consin and northern Michigan today filed a for- 
mal complaint with the Interstate Commerce 
Commission, asking for a reduction in lumber 
rates. The complaint alleges that present rates 
are exorbitant and discriminatory and that the 
railroads have shown preference to other produc- 
ing sections thru voluntary rate reductions, 
which have been greatly to the disadvantage of 
the Wisconsin-Michigan producers. Statements 
prepared by the traffic department of the asso 
ciation indicate that to haul the raw material 
from the woods and get it to the consumer now 
costs 160 percent of the cost in 1918. These 
high transportation costs do not permit ship- 
ment of low grade material, much of which must 
now be left in the woods. Favorable rates 


made on lumber from distant producing States 
have thrown woods from the South and West 
into Wisconsin and Michigan where competition 
is exceedingly keen. Northern producers want 
equal facilities for reaching other markets es- 
pecially with the lower grade material, which 
would otherwise be wasted, and of which much 
more can be produced than can be used locally. 


RATE SUSPENSION ASKED 


San Francisco, Cauir., April 22.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation and the California Redwood Associa- 
tion have petitioned the Interstate Commerce 
Commission to suspend certain advances on 
lumber and forest products from California and 
other Pacific Coast States to certain Minne- 
sota and Wisconsin points on all lines except the 
Chicago, St. Paul, Milwaukee & Omaha R. R., 
effective May 1. St. Paul, Minneapolis, Duluth 
and Superior are included. The changes are in- 
corporated in Supplement No. 9 to the Countiss 
Kastbound Tariff 27-E. 
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URGE RESTORATION OF SHINGLE DUTY 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 26.—Senator Good- 
ing, of Idaho, and other members of the so 
ealled agricultural bloe in the Senate, have 
strongly urged the Senate finance committee to 
restore the House duty of 50 cents on shingles. 
The shingle duty was eliminated from the tariff 
bill before the finance committee reported it to 
the Senate. Senator Gooding would have Chair- 
man McCumber offer a committee amendment 
on the floor of the Senate restoring the duty. 
If the agricultural bloc actively supports this 
movement it is freely predicted that the shingle 
duty will be restored. 


(agag@eaeaaaaani 


WILL DISCUSS EUROPEAN STATUS 


WASHINGTON, D. C., April 24.—The Chamber 
of Commerce of the United States announced 
last night that European conditions and their 
effect on American business will be the main 
topic at its tenth annual meeting in Washington 
May 16 to 18. In a statement the national 
chamber says: 

In selecting the subject for the convention there 
was a desire to obtain a thoro discussion of world 
business conditions, as well as domestic conditions, 
for use as a basis of judgment in planning meas- 
ures to insure a continuing future prosperity in 
the United States. The situation abroad has been 
constantly changing and the time has come for a 
new inquiry into the facts. The biggest question 
before American business men today is the problem 
of formulating intelligent plans that may be of 
assistance in restoring normal economic conditions, 

No plans can be made that do not take into 
account the European situation, including such 
problems as the Allied debts, reparations settle- 
ments, paper currency issues, exchange fluctua- 
tions, ocean shipping etc. 

As heretofore, the work of the convention will 
be transacted largely in group meetings. Groups 
representiug the major divisions of business will 
take up the questions before the meeting in 
their relation to the particular interests or in- 
dustries within the group. 


KILL CURRANTS TO SAVE PINE 


WASHINGTON, D. C., April 24.—The bureau 
of plant industry, Department of Agriculture, 
has inaugurated another campaign to eradicate 
white pine blister rust. The bureau urges im- 
mediate action in protecting white pine trees 
against the rust, recommending the. destruction 
of all wild and cultivated currant and goose- 
berry bushes within 600 to 900 feet of 5-needled 
pine trees in regions where the disease is present. 

‘‘Do not wait until your pines begin to die, 
but protect them immediately,’’ is the warning 
given in Department Circular 177, entitled 
‘‘Treatment of Ornamental White Pines In- 
fected with Blister Rust.’’ 

_ It is pointed out that the forest value of the 
v-needled pines, which fall a ready prey to the 
disease in the United States and Canada, is 





conservatively placed at more than $1,000,000,- 
000. The annual cut is valued at more than 
$80,000,000, and in the United States the white 
pine ranks third in lumber production. 

The disease was introduced into the United 
States about twenty years ago, when white pine 
seedlings could be bought more cheaply in Eu- 
rope than in this country. It has been found not 
to spread from tree to tree. It must first grow 
on the leaves of currant or gooseberry bushes, 
which are the only means of spreading it to the 
pine trees. It is for this reason that adequate 
protection for the pines lies in the destruction 
of these bushes within infecting distance of 
the trees. 

Since its introduction the disease has rapidly 
become established in the New England States, 
New York, Wisconsin and Minnesota. 


CUTTING SMALL DIMENSION STOCK 


[Discussions in previous issues of the AMERI- 
CAN LUMBERMAN of the problems of cutting 
small hardwood dimension stock have attracted 
much attention and interest. The following 
letter was received from a concern in Ohio. The 
AMERICAN LUMBERMAN will be glad to hear 
from others—Eniror. | 

We note the two contributions on page 85 of 
the April 15 issue of the AMERICAN LUMBERMAN 
under the heading of ‘‘ Cutting Small Hardwood 
Dimension Stock.’’ We refer particularly to 
the one headed ‘‘ Prices Retard Cutting.’’ 

We note this party states that small dimen- 
sion stock should be worth FAS price. We have 
been handling dimension stock for several years, 
and have made rather a close study of it. Our 
investigation has resulted in finding that small 
size dimension stock is worth to a consumer only 
what it costs him to cut it out of No. 2 com- 
mon’ lumber, including the cost of the lumber, 
labor ete. If the dimension stock he is cutting 
up is not all small sizes it is necessary that he 
cut it out of No. 1 common lumber. In this 
case his cost would be what it cost him to cut 
it from No. 1 common lumber plus his labor 
costs, and we find that in practically every 
case these costs are very much less than FAS 
prices. 

In addition, we must consider that there is 
much more loss in the kilns in kiln drying small 
dimension stock than there is in kiln drying lum- 
ber before it is cut into dimension stock. 

We agree with this particular party that di- 
mension stock is not bringing what it should 
bring but it can not be figured that small dimen- 
sion stock is worth FAS lumber price when the 
consumer can produce it himself from No. 1 and 
No. 2 common lumber at a lower price. 


PRBBBBERBBBAAEAEAEEA: 


AVERAGE SALES PRICE of southern pine lumber 
in 1921 decreased 50.2 percent below the aver- 
age price in 1920. 


* 





Opportunity for Dealers 


To live lumber dealers, the Bessler Mov- 
able Stairway offers a splendid opportunity 
to make an extra profit. There’s a good 
market for it in every town. 






Write You Carry 
‘or No Stock. 
sales 
plan 














The Stews 
Bessler the 

Movable ya Leo 
Stairway \S > Bolded 


With rents and building costs sohigh many 
families in your town will make sleeping 
rooms out of attics when they know how 
the Bessler folds up out of the way when 
not in use 


_The Bessler Movable 


AKRON, OH10 Stairway Co. 











Farmers Are 
5 Busy Men, 


these days but they 
are always anxious 
to learn of ways in 
which they can save 

: ' money. That’s why 
so many of them are interested in a 


Monarch Meal and Feed Mill 


One of these in your yard will suggest to 
them bringing in their corn, oats, rye, buck- 
wheat, etc., to be ground. Some of them 
will want to buy a mill to take home. Either 
way you make a good profit. 


Get full particulars today. 


| Sprout, Waldron& Co., mine. rs 


MUNCY,PA. 


ADVERTISE NOW 


among your trade by us- 
ing our leather special- 
ties, which create friend- 


ship and good will. 


Appropriate for Con- 
ventions, Banquets, 
Souvenirs, etc. 


Pocket-Books 
Bill Folds 
Memo Cases 


Key Cases, Etc. 


Let us quote 
prices by mail. 


The Beach Leather Company 


28 Years Experience. COSHOCTON, OHIO 


Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 
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Rotary Cut 
Northern 


Veneers 





RNITURE manufacturers and factory buyers who 

insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 

We aiso manutacture Northern Pine, Spruce, Hem- 

lock, Cedar Posts and Poles, Lath and Shingles, which 

we ship in straight cars and cargoes or mixed with 

our “Peerless Brand’’ Rock Maple, Beech or Birch 

Flooring. 
Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 





The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *y Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 








Pine for direct shipment from Idaho. 











17 Northern 17 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 


1 7 Grand Rapids Office, Chicago Office, 1 7 
Perkins Bidg.- No. 1329 Peoples Gas Bidg. 














~] Tote-Road 
and Trail 


Superbly éllustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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THE DRIVE 


They used to drive the rivers, and they used to drive the men; 

And darned if I ain’t wishin’ that they drove that way again!— 
With dressin’ in the moonlight and with breakfast in the dawn, 

And then a roarin’ river with the risin’ sun upon! 


We kicked like Texas bronchos and we swore like billy hell, 

And the kickin’ and the cussin’ was the way we worked as well. 
We loved the rollin’ water and we loved the rolling lawgs, 
While we damned the corporation that was workin’ us like dawgs. 


Well, the hours are gittin’ shorter and the work ain’t nothing much— 
Why, they go to work at seven, and git marmalade and such! 

But I can’t see that they’re happy and I can’t see that they’re glad, 
Tho they’re doin’ haff the labor that the older fellahs had. 


In fact I think the kickin’ and the cussin’ of today 

Is just as loud and husky as the kind that’s passed away. 
They’re kickin’ and complainin’ like a greasy little Turk— 
The only thing there’s less of, seems to me, is honest work. 


We damned the boss a-plenty, Blodgett, Hackley and the rest, 

But if any stranger tried it we would kick him in the chest. 

We cussed about the labor but ‘‘Men Wanted’’ brought a mob— 
Lord, how we used to slander and to love a river job! 


Rough days, rough men, rough labor, in the eighties in the pine— 
You could hear the men a-cussin’, but you never heard ’em whine! 
They used to drive the rivers and they used to drive the men— 
And darned if I ain’t wishin’ that they drove that way again! 





WE SEE B’ THE PAPERS 
Et Tu, multy! 


We are glad Ireland got her freedom, or what- 
ever it was she got. 


Mt. Wrangell, Alaska, is 17,500 feet high. 
Wrangles always come high. 

The Highlanders seem to have declared Ruth- 
less war on the rest of the league. 


But Ireland would have declined her freedom 
if she had known she had to have peace, too. 


Apparently the only way to settle the Irish 
question is to let the Irish settle each other. 

Two inches of snow fell in Pittsburgh. Pitts- 
burgh is our idea of no place for a snowflake 
to go. A 

Now they say that cockroaches, fire-flies and 
other bugs are radio fans. We know that many 
a radio fan is a bug. 

A San Francisco man is suing a barber who 
cut off his moustache while he was asleep. Thus 
is a kindness rewarded. 


It is announced that railroads in the North- 
west are not overtaxed, but by business is 
meant, not local assessors. 


Bishop Nicholson says the church is a joke 
to many people, but unfortunately it isn’t. A 
little humor is what it needs. 


It was Mark Twain, you remember, who said 
that a hare lip was a misfortune, but that 
whiskers were a man’s own fault. 


We wish the Genoa conference every success, 
but we can’t help observing that the Atlas Pow- 
der Co. has started running full time again. 


Judge Adams, of Chicago, says that $100 a 
month is enough to get married on. But not 
to a man or woman with $100 a week ideas. 


It is a good deal easier to recognize the soviet 
government than it is to recognize Russia after 
what the soviet government has done to it. 


It is remarkable how surprised the diplomats 
are that Germany and Russia have got together, 
for the public has known they would all along. 


The Pullman Co. is going to teach the porters 
to sing. Well, that’s all right; there ought to 
be somebody on a Pullman car who seems happy. 

Samuel Gompers says that the American 
courts are not to be trusted to treat rich and 
poor alike, and any corporation that has ever 
been sued will be inclined to agree with him. 

We often feel sorry for Sam Gompers. We 
always gave him credit for having some sense, 
and we imagine that he says a good many things 


that he doesn’t believe because he thinks he has 
to. 


We have a feeling that there is a good deal 
more sincerity in the corncob pipe that Presi- 
dent Harding smokes than there was in the ban- 
danna handkerchief that Bill Bryan used to 
carry. 


BETWEEN TRAINS 


Stureis, MicH.—Bob Webb, Will Cavin and 
the Rotary Club combined to make our stay as 
long and visit as happy as they could—and they 
could. Will is the retiring chairman of the en- 
tertainment committee, and went out in a blaze, 
more or less, of glory. Besides we found time 
to run out to Klinger Lake, one of the thousands 
of lakes for which Michigan is famous and 
which contributed not a little to that result. 
Mark Haines, Billy Sunday’s son-in-law (we 
hope Mark won’t mind us mentioning it), lives 
here in about the prettiest Colonial house we 
have ever seen. It carries you back a hundred 
years and a thousand miles. After all, you 
can’t beat wood as a house building material, 
can you? No, you can’t. 





OKLAHOMA City, OKLA.—Down here to ad- 
dress the druggists in state convention assem- 
bled; so C. E. Sharp, president of the South- 
western Lumbermen’s Association, arranged to 
have us stay over a day and similarly afflict the 
Oklahoma City Chamber of Commerce. Just 80 
Sharp wouldn’t have to take all the blame for it, 
J. E. Marrs, Fred Bearly, A. M. DeBolt, Makins 
and other lumbermen (and women) turned out 
and added joy to a joyous occasion. 

The druggists, by the way, not to be outdone 
by the florists, have a slogan. The slogan of the 
florists, you remember, is ‘‘Say It with Flow- 
ers.’? The slogan of the druggists is ‘‘Try the 
Drugstore First.’’ One fellow did, and got a 
quart. It occurs to us that, if people would 
‘‘Try the Drugstore First,’’ then maybe their 
friends wouldn’t have to ‘‘Say It with Flow- 
ers.’? 

The lumber business needs a slogan, too. In 
some of our rural retail districts the slogan, 1- 
stead of being ‘‘Try the Drugstore First,’’ 
seems to be ‘Pay the Lumberman Last,’’ and 
instead of ‘‘Say It with Flowers,’’ ‘‘Pay It 
with a Note’’—and, most of the time, not even 
that. 

We hereby offer a prize of the next cigar that 
is given us for the best slogan for the lumber 
business, either retail, wholesale, or manufac- 
turing. It ought to be something nifty, like 
‘‘Lumber—the Best You Ever Saw.’’ 
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Data on California Sales and Prices 


The California White & Sugar Pine Manufacturers’ Association has prepared a summary cover- 
ing the volume of sales by member mills during the week ended April 15, and average f. o. b. mill 
prices realized. Total sales of ali species and grades (except siding and lath) amounted to 6,505,- 
U0 feet, the average price being $25.80. The figures follow: 





« 
Average _ Average Average 
Feet Price Feet Price Feet Price 

California White Pine Sugar Pine Common Pine 


I 
Nos. 1 & 2 clear 


Nos. 1 & 2 Clear { re " raga 82,500 12.60 
1/4, all wdths. 3,500 $104.45 8/4, all wdths. 13,000 152.35 3/4" 3 WEEDS: 0005 43'80 





4/4x4 to 10”... 53,500 99.20 10/4 & 12/4, all 11 ‘all wdths.. 100.0 8. 
YT gare 4,500 105.65 wdths. ..... 7,000 172.65 ‘838 wakhs ao ” 
4/4x13” & wdr. 5,000 115.55 24/4, all wdths. 500 196.30 ¥%, all wdths.. 29,500 19.20 
5/4 & 6/4, all — : C Select Miscellaneous.. 10,500 28.30 
wdths. ..... 73,000 100.75 = 4/4, all wdths. 23,000 125.05 No. 2 dimen- 
5/4 & 6/4x12" 2,000 107.200 5/4 & 6/4, all sion 361,000 11.65 
ris “ ; = . ‘ «& es : SION .....-6- obl, ° 
5/4 _—— er wdths. ..... 10,000 120.00 White Fir 
ew * eee 0,00 4.80 8 ¢ , s. 3.0 .15 P . 
5/4 & 6/418" aoe a oe” id Common & Better 
& war, ..... 7,500 130.55 és : ' , 14, all wdths.. 2,5 45 
8/4, all wdths. 38,500 112.25 4/4, all wdths. 12,000 57.60 Jix4 & 6”..... 4,000 25.85 
8/412" ..cce. 2,000 108.90 a eg om 500,57. 1x8 & 10”.... 4,000 17.50 
8/4x13” & wdr. 1,000 131.90 No. ‘lear Common a aie 
10/4 & 12/4, all 1/4, all wdths. 17,000 94.70 4/4, all wdths. 17,500 22.55 Daa a Ae fg thm . 
wdths. ..... 1,000 143.20 5/4 & 6/4, all 8/4, all wdths. 6,500 = 18.05 ne ee ee ae ae ? 
A fine example of what Birch 
CHAR ccc sce 1,000 158.20 WGEHS. «2... 57,000 88.20 Other ‘ill 4 mp killful hand 
C Select 8/4, all wdths. 75,000 112.25 No. 4 assorted 174,000 9.15 a anes. 
eo 10/4 & 12/4, all No. 1 dimen- 
ore 6 wee waths. ..... 4,000 127.75 sion ........ 107,000 15.40 
5/4 & 6/4, all Inch Shop I oO. 2 dimen- % 
wdths. ..... 46,000 = 87.85 A/4 cee cece wees 41,000 47.60 BION ---crere 44,000 7.95 Sk 
5/4 & 6/4x12”. / 500 97.25 No. 1 Shop Miscellaneous. 2,000 32.75 
8/4, all wdths. .36,000 95.85 </4 @ 6/4 all Stained White Pine 
D Select = a ‘waths. ..... 159,000 68.80 No.1 &2clear 15,000 $ 77.95 
4/4, bi ee. eed 75.10 8/4, all wdths. 29,000 85.00 ( _ — “tT 
4/4x13” & wdr. ,000 85.10 10/4 & 12/4, all & 6/4, a 
s/4 & 6/4, all waths. ..... 4,500 98.55 | Wwdths. ..... 20,000 45.00 
waths. ..... 4,000 73.35 16/4, all wdths. 1,000 113.50 No. 3 clear, 4/4, 2 
8/4, all wdths. 2,000 83.35 io 2s all wadths... 25,000 48.30 
Other 8.000 59.95 No. 2 Shop No. 3 clear, 5/4 
MOE we uses cs 8, 29.90 5/4 & 6/4, all sNO. S ar, « 
No. 3 Clear wdths. ..... 337,000 49.50 & 6/4, all , t 
1/4, all paths. 5,000 67.25 8/4, all wdths. 32,500 61.15 wt ee 10,000 38.95 OS S ess an 
5/4 & 4, a 10/4 & 12/4, all ah : 
wdths. ..... 30,000 79.70 wdths. ..... 1,500 68.50 — = 
mi A , dths. ..... 6,5 
8/4, all waths. 25,000 90.25 No. 3 Shop shop, 5/4 & 6/4, — 7 oO Ss n er 
ee a 868 all’ wdths... 238,500 28.75 
W , eens eV, UU »00 WEENS. .cccs 203,000 28.95 Shop, 8/4 and 
ee weed “ne on OO a Ce een. ‘Semen ee That’s th it’s a good buy for 
neh ae aaa ele 22,0 40. e reason 1 
; ’ Stained Mixed Siding d 
OF ae ee shemeencealitin Lineal feet .. 135,000 $29.90 any home builder or factory man—on 
‘widths. ..... 302,000 58.70 No, 1 Common ; Mixed Siding the same principle that rosy red apples 
8/4, all wdths. 80,000 74.05 a i $49.50 pentr. bevel, sell better on the fruit stand. But in 
10/4 & 12/4, all aoe ei ~— EY san kecs 5,000 $40.00 addition to its “looks” the manufac- 
ge ga 9,000 89.30 ato 17°00 39:30 © B&btr, "bevel turers of Birch are making it more 
No. 2 SI x8 & setae 7, 9.¢ 4 ae a ~ 
5/4 & 6/4, all X12” ws see eees 88,000 29.95 os fee 1, igx6” 107000 22°80 popular every day by advertising it in 
wdths. ..... 439,000 44.10 1x14 & wadr... 2,000 32.60 evel, 2x6 0 2 the : i nastiness eeenietinn 
8/4, all wdths. 33,000 53.90 {4x8 & 10”.... (8,000 17.30 White Pine Siding he magazines of national circulation. 
No. 3 Shop FEMEE ccccienes 13,000 22.50 Gs & better... 10,000 $86.70 Your customers are being told the 
5/4 & 6/4, all 5/4, all wdths. 2,000 38.35 Panel, %, all many uses where Birch excels and how 
wdths g 128.000 29.65 6/4, all wdths. 1,000 38.35 WORD céiews 500 76.00 > b 1 it 11 ; h f 
Miscellaneous.. 46,000 29°85 Vo. 3 Common Pine Box ee oo I = . e gag 
Miscelle s.. : 22.8! No. : wed, 
C Select 1x4 & 6”...... 30,500 17.75 4/4, all waths. 10,000 $25.50 an a ge ise 
1/4x12" ....... 3.000 90.30 1x8 & 10”..... 33,500 14.45 6/4, all wdths. 163,000 18.55 words, the manutacturers are 
. ° ens 122,000 18.80 Cedar 
Sugar Pine xe & aan" ey 2 og Miscellaneous.1,406,500 $30.00 ° 
Nos. 1 & 2 Clear ix12” ....... » 15,000 15.35 Mountain Pine reating a veman 
M/A, all waths- 10,000 $173.05 5/4, all wdths. 500 24.09 Common ..... 330,500 $22.15 
a c 6/4, a 5/4x8 & 10”.. 1,000 11.50 Pine Lath 
“iedths. ".*!! 136,000 172.65 bane & 10") 1800 LRU rt", pice | For You To Supply 
5/4 & 6/4x20 . 8/4x8 & 10”... 2,000 11.50 CR: once ewes 230,000 $6.55 
& wdr, .... 23,000 202.15 8/4x12” ....... 20,000 19.50 No. 2......... 30,000 5.50 


Naturally your interest in Birch, as a dealer 
TOTALS BY GRADES centers around the amount you can sell. It 
is so generally adaptable that it can be used 
throughout a house—from kitchen to sleeping 













Feet Av. Price Feet Av. Price s Feet Av. Price s—f 1 i tri fi 
California White Pine Sugar Pine White Fir l icmie tole, Soke an And you can 
Nos. 1 & 2 No. 2 shop. ... 371,000 50.60 No. 3 common always recommend it knowing that it will 
cere 196,000 $105.35 No. 3 shop.... 325,000 28.25 & better.... 20,500 $19.10 satisfy the most exacting builder. Birch is 
C select ...6. 98,000 91.70 Mixed Pines No. 4 common 174,000 9.15 therefore a wood of general usefulness with 
- Select ..... 22,000 70.50 Common— Common, a possibility of 
Sa ee pope prog 1 i 20,000 $49.50 > (ee 24,000 21.35 . 
Beers «S504 2,9 1D. INOS -Sescawas 131,000 28.40 Miscellaneous. 2,000 = 32.7% = = 
i J + pepe rg Ni, Bib wncu: 258,500 17.90 No. 1 dimen- Big Sales and Deoutifut = 
No. 2 shop.... 2,000 -80 | ey Saas 206,500 10.65 ae) 107,000 15.40 b 
No. 3 shop.... 128,000 29.65 %, all wdths. 39500 19.29 No. 2 dimen- se — 1rc » 
BEE nas vx 0's 9, 35.80 Secals Ss. Ts 6a 44,000 7.95 —— — 
a: 35.80 Miscel or Dealers A 
iscell oe pg 22.85 s laneous .. 10,500 28.30 Mountain Pine 
NO. 2 dimen- y 2205 ‘ 5 
Nos. 1 & MR sins wens mm ay Os ee eee Why don’t, you stock it and show your cus- 
_clear bp tae 189,500 $174.80 Siding— ? Cedar tomers you’re a live wire and ready to de- 
C select....... 66,000 118.60 B&better ... 31,000 40.70 Miscellaneous.1,406,500 $30.00 liver what they want if they’ll pay the price— 
D S61ECU..0 0:66: 12,500 57.60 | | eee 10,000 22 80 Lath and at that it’s comparatively cheap consid- 
No. 3 clear... 153,000 101.75 Stained .... 135,000 29.90 Pieces Av. Price ering value. Ask any of the firms below for 
spch SHOD....«. 41,000 47.60 Panels ....... 10,500 86.20 No. 1 pine.. 230.000 $6 55 3irch Book “A” and a suggestion on the best 
NO, 1 shop.... 193,500 71.60 3ox-pine .... 173.000 19.25 No. 2 pine... 30,000 5.50 selling items. Do it today. 
MOVING TO LARGER QUARTERS A NEW ALLIGATOR LACING SAWYER GOODMAN CO., BAY DE NOQUET CO., 
New York, April 24.—C. L. Simmons, president The Flexible Steel Lacing C f Chi OCONTO omen a 
. : =~. . 4 S, Ce C rie ye *e “a 4 O., O 1icugo, re- ° 
of thé Emerson Dry Kiln Co. (Ine.), this city, cently added to its line of steel belt lacings a size 817 Railway Exch., Chicago, ill. FLANNER-STEGER LAND & LBR. CO. 
announces that on May 1 the headquarters of that designated as “No. 1” for tape belts ys to y of an GOODMAN LUMBER CO. en 
company will be moved to 30 Church Street, New inch thick. This special size and one for even , Wis. a 
York. For the last fifteen years the headquarters smaller belts is made for tape belts of cotton and WORCESTER LBR. CO., Led. B. ae ody eee 
of the Emerson company have been located in the other thin belts which must run smoothly. By Cc lich. tiie 
Flatir suildine en si rag ; keeping a supply of these lacings on hand and 
on Building, but it is now moving into a putting them to use before the tapes break, a lot a . “he 1. STEPHENSON CO., 





larger suite is rv : : : ells, Mich. 
< suite of offices which will enable it to handle — of belt trouble will be prevented and loss of much — ¥ 
nore promptly its rapidly increasing business. time avoided. 
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Personalized 
Service Pays 


There is satisfaction and profit 
in dealing with an organization 
that gives your orders personal 
attention. That is what we do 
for buyers of 


Yellow Pine 


HARDWOODS, CYPRESS. 
WEST COAST LUMBER AND 
SHINGLES, TIES AND PILING. 


Every man in our organiza- 
tion is a practical, experienced 


lumberman. Let us help you 
obtain top notch values and 


prompt service. 


Thos. W. Blake 


* 1216 Carter Lumber Co. 


Building, 
HOUSTON, TEXAS 


— MILLS AT & 


Hemphill, Tex. Warren, Tex. Cleveland, Tex. 








y) 
SPRUCE- HEMLOCK 
7 HARDWOODS 


If you are seeking a depend- 
able connection for your future 
needs, why not give us a trial. 
Our high standards insure you 
good values. We invite your 
inquiries. 


William Whitmer 
& Sons, Inc. 


Manufacturers and Wholesalers 











\ 1806-08 Finance Blidg., hasnt 





When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 


marce-B ff RC A -seece 


For high grade stock, well milled 
and uniformly graded, send us 
your orders. 


Monteola Hardwood Mills 


Manufacturers GLENFIELD, N. Y. 























News of the Millwork Trade 


Some of the Duluth (Minn.) planing mills and 
interior finish plants are now running overtime 
in the effort to take care of orders for mate- 


rials that have been placed during the last 
month. Permits for new construction issued 
during last week aggregate 103, which is the 


largest number for 
two years. 
frame 
lumber. 


any week during the last 
With few exceptions they were for 
buildings that will involve considerable 


Tacoma (Wash.) sash and door manufacturers 


report orders increasing and that during the 
last ten days the new business booked has 
equaled the production at their plants. No 


change in prices is reported nor is any looked 
for at the present time. All the manufacturers 
are extremely optimistic over the present situ- 
ation and expect a big increase in orders in 
the near future. 

Millwork for residence construction is in such 
ready demand in Omaha, Neb., at the present 
time that several large planing mills there are 
unable to keep up with the demand. All are be- 
hind with their orders, and some are experienc- 
ing difficulty in getting material thru fast 
enough from the various sources of raw mate- 
rials, 

The Minneapolis and St. Paul (Minn.) plants 
are running a little stronger and have moved 
their stock sizes to an extent that is gratifying, 
but there is no sign of a rush yet, and the call 
for special work is below normal. The. price 
situation is far from satisfactory and early ad- 
vances are expected. 

Columbus (Ohio) mills are working with a 
fairly steady run of orders, altho working forces 
are not up to capacity by any means. Figuring 
for houses and apartments is active and quite 
a few building jobs are under way. Demand for 
doors and sash has shown a slight increase re- 
cently. Prices are still low. however, and the 
margin of profit is not large. Indications point 
to a better run of orders in a few weeks. 


The Buffalo (N. Y.) door factories and planing 
mills are quite busy, having orders as a rule 


which will keep them running actively for sev- 
eral weeks at least. This is the general situa- 
tion with the western New York mills, and some 
situated in cities of the southern tier report 
enough business to keep them running strong 
all thru summer. 


The Baltimore (Md.) sash and door men have 
much reason to take a hopeful view of prevail- 
ing conditions and to feel encouraged over the 
outlook. Building operations are being con- 
ducted on a scale exceeded only by the most ac- 
tive years in the past, and it is a question 
whether all previous records will not be ex- 
ceeded. The local activity has attracted some 
outside attention and invited a measure of com- 
petition, but that the latter is not of a trouble- 
some character is indicated by the fact that the 
advances made in the last week or two in some 
items on the list are firmly maintained and that 


no check upon the demand has been imposed 
thereby. 
San Francisco (Calif.) sash and = millwork 


plants have a good volume of business. Door 
factories in the Bay counties district are doing 
a fair business, with the building season under 
way. Finished door factories connected with 
the white and sugar pine mills have a moderate 
demand with prices unchanged. Sash and door 
cut stock is not very active. 


Form New Millwork Association 


TACOMA, WASH., April 22.—With delegates from 
Seattle. Tacoma, Spokane, Portland and other cities 
of the Northwest attending, millwork and cabinet 
manufacturers met in Tacoma April 18 to organize 
nm new association covering the entire Northwest. 
More than 40 out of town delegates attended the 
meeting. which is designed to bring the local mill 
work organizations into one large association. <A 
temporary organizition was completed, of which 
ly. H. Lyons, secretary of the Tacoma Retail Credit 
Men’s Association, was chosen secretary. A meet 
ing to complete permanent organization will be 
held in the near future, after each of the local 
associations has taken the matter up with its 
members, 





Sales Representatives Confer 


The sales representatives of the Weyerhaeuser 
Sales Co, in the central States met at the La Salle 
Hotel, Chicago, last Thursday, Friday and Satur- 
day, for a sales and advertising conference, which 
was participated in by officials of the various 
Weyerhaeuser interests. This was the second of a 
series of three territorial meetings held with the 
object of advising with and explaining to the repre- 
sentatives in the different sections the extensive 
advertising program planned by the company for 
the coming year, and of discussing with them ways 
and means of coérdinating the services they offer 
their retail customers with this program. The first 
series was held on Monday, Tuesday and Wednes- 
day of last week in Minneapolis, Minn., and was 
largely attended by representatives in the Missis- 
sippi Valley and middle West territory. The third, 
with the eastern representatives, was held on the 
same days of this week at Baltimore, Md., where 
the Weyerhaeuser Timber Co, operates a gigantic 
distributing yard for west Coast lumber products 
shipped by vessel. 


Conservatively Optimistic 


T. J. Wumbird, president of the Weyerhaeuser 
Sales Co. and the Humbird Lumber Co., Spokane, 
Wash., who presided at these conferences while in 
Chicago, expressed himself in an interview with 
the AMERICAN LUMBERMAN as conservatively opti- 
mistic. There has been a very considerable in 
crease in the volume of lumber buying during the 
last few weeks, he stated, which increase has been 
entirely natural in view of the retailers’ long- 
practiced policy of not stocking up speculatively 
but only as definite requirements arose, and of the 
recent heavy development of building operations 
Which makes it necessary for the yards to augment 
their low stocks considerably to meet the demands 
made upon them. 

Lumber prices, Mr. Humbird said, are still too 
low. Manufacturers must realize better prices if 
they hope to keep out of the hands of receivers. 
“There seems to be a public sentiment that present 
lumber prices are too high and that they should 
by this time have returned to a prewar level,” said 
Mr. Humbird. “To mention only a few factors 
in the current price situation: The cost of com- 


mon labor before the war was 22% cents an hour: 
the highest point attained since then was 60 cents, 
and it has now receded to 874% cents an hour 
This is 15 cents higher than the prewar cost level. 
The cost of delivery from the Inland Empire and 
the west Coast today is 50 pereent higher than 
before the war. Reconcile these facts, if you can. 
with the prevailing idea that prewar prices should 
prevail in the lumber market. If a return to that 
level should be attempted, it would immediately 
result in putting the mills out of business.” 

Referring to the business situation, Mr. Humbird 
remarked on the fact that the recent material im 
provement in demand has originated largely in the 
cities: but the country trade is also improving 
steadily as a result of the encouragement the rural 
population has derived from the recent advances 
in prices of agricultural products. Prospects are 
undeniably for a very satisfactory country trade a 
little later on, which is certain to create a healthy 
condition in the lumber market. 

Mr. Humbird expressed himself as very hopeful 
for the future, but a little fearful also. There are 
still factors operative in the market that are not 
entirely constructive and which necessitate a de 
gree of conservatism, “But,” he added, “TIT have 
unswerving faith in this great country and its 
people, and feel sure that if safe and sane business 
and Governmental policies are adhered to the na 
tion will prosper and we will have nothing to fear. 
It is absolutely necessary that we all have the 
interests of the nation’s collective business and 
industry at heart, because our prosperity as lum- 
hbermen is inextricably bound up with that of the 
railroads, of the farmers, and of every other factor 
that makes up our economic life.” 

Those Present at Chicago Conference 


Those attending the Chicago conference were : 


T. J. Wumbird, president Humbird Lumber C6. 
and Weverhveuser Sales Co., Spokane, Wash. ; 
J. P. Weyerhaeuser. Tacoma, Wash.; J. Phillip 
Weyerhaeuser, jr. Coeur d’Alene, Idaho; F. K. 


Weyerhaeuser, Minneapolis, Minn.; W. H. Bonet, 
Weyerhaeuser Timber Co., Everett, Wash.; ©. A. 
Barton and R. E. Irwin, Boise-Payette Lumber 
Co.. Boise. Idaho; J. A. Humbird, Humbird Lum- 
ber Co., Sand Point, Idaho:-I. N. Tate and Don 
Lawrence, Weyerhaeuser Sales Co., Spokane, 
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Wash. ; C. D. Hamilton, G. F. Lindsay, D. H. Bart- 
lett, H. N. Knowlton and C. L. Quisno, of the 
Weyerhaeuser Forest Products Co., St. Paul, Minn. ; 
J. F. Wilson and A. J. Taylor, Cloquet, Minn. ; 


G. P. Thompson and R. E. Saberson, Thompson 
Yards (Inc.), Minneapolis, Minn.; R. G. Keizer 


and L. W. Rick, of the Weyerhaeuser Sales Co., 
Chicago; Louis Grilk, of George L. Dyer Co., Chi- 
cago; B. D. Collins, Weyerhaeuser Sales Co., De- 
troit, Mich.: Joseph P. Tuerffs, Weyerhaeuser Sales 
Co., Mansfield, Ohio; C. P. Cormany, Weyerhaeuser 
Sales Co., Toledo, Ohio; K. E. Bushong, Weyer- 
haeuser Sales Co., Cleveland, Ohio; H. M. Grosart, 
Weyerhaeuser Sales Co., Grand Rapids, Mich. ; 
George L. Stevens, Weyerhaeuser Sales Co., Chi- 
cago; J. A. McClanahan, Weyerhaeuser Sales Co., 
Peoria, Ill.; Robert Markham, Weyerhaeuser Sales 
Co., Chicago; F. H. Burke, Weyerhaeuser Sales Co., 
Chicago; L. S. Childs, Weyerhaeuser Sales Co., 
Rockford, Ill.: E. D. Williams, Weyerhaeuser Sales 
Co.. Sioux Falls, S. D. 


FORESTRY ASSOCIATION FOR STATE 


A meeting of lumbermen, foresters, association 
secretaries-and others interested in forestry was 
called this week by William L. Hall, secretary of 
the Central States Forestry League, for Friday 
evening, April 28, to consider the organization of 
a forestry association for Illinois. The meeting 
was to be held at the club rooms of the Lumber- 
men’s Association of Chicago, and was to be pre- 
ceded by a dinner. 

This meeting was an aftermath of conferences 
held at the Union League Club during the last 
year, which have disclosed the tremendous need 
for action by the central States to reéstablish for- 
ests on their nonagricultural lands and for under- 
taking immediately the development of State pro- 
grams that will inaugurate this important work. 

“Tllinois is far behind most other States in for- 
estry matters,” stated Mr. Hall in his summons to 
this meeting. “The organization of a State for- 
estry association is for the purpose of taking ag- 
gressive steps toward the inauguration of a pro- 
gram of forestry for the State and to unite in its 
support all those who realize its importance.” 

R. B. Miller, survey forester, of Urbana, IIl., 
had prepared a constitution and bylaws for the 
proposed forestry association, which were to be 
presented and passed on at this meeting. 


HOO-HOO AND THE LOW GRADES 


A move on the part of the Concatenated Order 
of Hoo-Hoo to band lumbermen together in a drive 
for greater consumption of low grade lumber had 
its inception in Chicago this week, thru the ini- 
tiative of Frederick Klapproth, vice president of 
the Chicago Mill & Lumber Co. Mr. Klapproth 
interested the local Hoo-Hoo in the matter, with 
the result that at a special meeting the members 
of the northern Illinois district approved an appeal 
to all Hoo-Hoo for codperation, and instructed 
Vicegerent S. F. D. Meffley to circulate it to the 
Supreme Nine and all other officers of the order. 
The Supreme Nine wil be requested to appoint a 
committee to investigate the low grade lumber 
problem and report, with recommendations, to 
the next annual convention to be held in Detroit, 
Mich., Sept. 7, 8 and 9. 


Ask Codperation in Moving Low Grades 
The approved appeal reads as follows: 


_ The problem of disposition of low grade lumber 
is assuming serious proportions. 

In a recent questionnaire circulated among saw- 
mills appeared the query: “How does your quan- 
tity of lower grades compare to the normal amount 
of lower grades on hand?’ ‘The answers received 
are as follows: 

Two mills replied that they had on hand 200 
percent more lower grades than usual; two mills 
had 150 percent more; one, 125 percent more; 
six, over 100 percent more; one, 75 percent more; 
and one, 40 percent more. One mill stated that 
while it had on hand a normal supply of upper 
grades, it has “given away” its lower grade stock 
and had none on hand. 

Here is an opportunity for Hoo-Hoo to accom- 
plish something really worth while. The low 
grade situation is bad in practically every section 
of the country. Something must be done to in- 
crease the use of low grade lumber wherever pos- 
sible, or conditions will grow worse. 

Hoo-Hoo stands for everything that is good for 
the lumber industry. Hoo-Hoo has done and is 
doing things that justify its existence. This is 
4a chance to add another reason to justify an 
organization like Hoo-Hoo. 

Let action be taken immediately by proper au- 
thority in Hoo-Hoo, to put the order on record as 
being willing and eager to do everything in the 
power of its members to promote the use of wood 
wherever wood should be used, and especially to 
use every effort to increase the consumption of low 
grade stock, Hoo-Hoo should appoint an active 
cominittee in each locality to handle this matter. 
9 keep members posted, and supply information 
'o them from time to time as to results and best 
methods of accomplishing things along this line. 


Want Hoo-Hoo to Have Home in Chicago 


Vicegerent Meffiey has circulated among all 
members of Hoo-Hoo in this district for their sig- 
natures a petition addressed to the Supreme Nine 


asking that it remove the headquarters of the or- 
der from St. Louis, Mo., to Chicago. He has also 
appealed to the members for a contribution toward 
a special fund to be used solely for the purpose of 
creating favorable propaganda thruout the United 
States in favor of this move, and of engineering 
the proposition at the Detroit annual. 

In the petition, the Chicago Hoo-Hoo state that 
Chicago, being the home of a number of leading 
lumber trade associations and the greatest lumber 
trade journals, and offering innumerable advan- 
tages, is the logical home of the order. They prom- 
ise to secure the order such headquarters as are 
proper, and promise further to “undertake to 
create a working ‘Initiation Nine’ to give initia- 
tion the highest type of demonstration of the secret 
work of the order that is possible to accomplish, 
and in addition to this, will guarantee that some 
individual or association in Chicago will put up 
from time to time and year to year a worthy 
trophy to be contested for at each of the annual 
coneatenations of the order by such similar ‘Ini- 
tiation Nines’ as may be similarly organized to 
compete for this favor.” 


TAKES OVER ALL INTERESTS 


N. J. Ludington has taken over all interests 
held by the late E. B. Blinn in the firm of E. B. 
Blinn & Co., and hereafter will conduct the busi- 
ness under his own name, handling hardwoods and 
softwoods of all species in a wholesale way. Mr. 
Ludington at the same time announces that the 
office will be removed from the Lumber Exchange 
Building to Room 1509 Y.M.C.A. Building. 

Mr. Ludington has been a partner in the E. B. 
Blinn & Co. for somewhat more than eighteen 
years, and, as Mr. Blinn had during this entire 
time made his home in California, has been its 
manager. Mr. Blinn, it will be remembered, died a 
few months ago at his home in California. 

One of the few surviving lumbermen who were 
engaged in business in this market during the 
great days of the early ’80s, Mr. Ludington began 
his career forty-one years ago with the N. Luding- 
ton Co., of which an uncle was the head. This 
company operated white pine mills at Escanaba, 
Mich., and Marinette, Wis., and after a year at the 
local distributing yard Mr. Ludington was sent 
to the Marinette mill, where he worked for five 
years. He then returned to Chicago, to enter the 
employ of the I. Stephenson Co., Wells, Mich., in 
its local selling office, and remained there until 
1898, when this office was closed. After briefer 
connections with the George Green Lumber Co. 
and S. W. Wyatt, he became associated with Mr. 
Blinn in E. B. Blinn & Co. 


FLOODS THREATEN LUMBER CONCERNS 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., April 27.—-Reports were re- 
ceived here this afternoon that a break in the 
Weecama levee on the Mississippi River four 
miles above Ferriday, La., had widened to 1,500 
feet and that flood waters are pouring thru the 
crevasse with a tremendous roar. Best informa- 
tion obtainable here indicates that the following 
lumber companies are or will be subject to con- 
siderable loss thru the break: Alexander Bros., 
Junks, La.; Wilson & Co., packers, who 
operate the Jefferis box plant at Ferriday; 
Baxter Lumber Co., Wildsville; Hale-Lassiter 
Wood Products Co. (Ltd.), William Lorimer 
Lumber Co. and Harve Wheeler Lumber Co., 
Jonesville; Ferriday Hoop Co., Ferriday; Black 
River Lumber Co., Willetts; Utley-Holloway 
Sawmill Co., Clayton. The plant of the lat- 
ter is located north of the break, but will 
be affected by back waters. Alexander Bros. 
shipped more than 100 cars of lumber during 
the two or three weeks preceding the break and 
thus greatly minimized their loss. Timber lands 
of the Pritechard-Wheeler Lumber Co., Wisner, 
will be flooded, but the plant, yards and stock 
of lumber are high and dry. Many logs will 
be lost in the path of the flood. Heavy rains 
in the lower valley in the last twenty-four hours 
are adding to the difficulty in repairing weak 
spots in the levee system and further trouble is 
feared. 

(‘BAe aaeaaaeaaanaa 

UpwarpD OF 40,000 PINES AND SPRUCE SEED- 
LINGS will be planted in Wisconsin this year 
thru the State conservation commission, accord- 
ing to Commissioner C. L. Harrington. The 
young trees will be distributed at a nominal 
charge of $2 a thousand in practically every 
county in the State. The largest number of 
orders have come, however, from the south cen- 
tral belt. 





Sell Your Trade 
This Flooring 


“Larite” is the hard service 
flooring that gives dealers real 
merit to talk up in making sales. 
It comes in a good assortment of 
lengths and assures both dealer 
and customer lasting satisfaction vy 


Larite Flooring 


has helped dozens of dealers 
keep business up nearer normal 
during the last year. This year 
you, too, can add to your profit 
by selling “Larite”. Buy it in 
mixed cars with our 


Southern Pine 
YARD AND SHED STOCK 


Let us send you quotations. 


Carter- Kelley 


MANNING, [T wmber Co. 


TEXAS 
>) 








\ 
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Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


L Cable Address Mandeville, 











“Poitevent’” Mandeville. La. 


J 








+ 







Se a ee 
oy : PA 3 
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Manufacturers 








Short Leaf Pine and Hardwoods } | 











Cc. R. BROWNELL 
President 


Brownell-Drews 


C. H. BROWNELL 
LumberCo.,L td. Vice Pres. 


MORGAN CITY, LA. GUS. DREWS 


Sec’y and Treas. 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 











- Ralph Lane Lumber Company 











7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 

Yellow Pine Spruce 
N. G. Pine Red Gedar 
Arkansas Soft Pine Shingles 
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nol Pine 
CYPRESS 


Yard Stock 
Shed Stock 


Ea Office: ° 

50 E. d2nd Sta, Timbers 
New York. Piling 
Western Office: Our Specialty: 


Hibernia Bank Bldg., 


New Orleans, La. Railroad and 


Car Material 


Stephens Lumber Co. 


Home Office: peeTnte, FLA. 











Good 
Stock Os 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


R. R. Timbers Yellow Pine 


aud Ties in 
In Business Since 1877. 


Nona Mills Co., Ltd. 2°27" 


Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, ““PAJONES, Mobile” 
All leading Codes used 














Ship Brokers & Steamship Agents 





Ser saers ae 


: ALABAMA 


, PTT TT TTT ITT 





= 


Vanee 











LONG 
LEAF Dressed or Rough 
6x8 to 18x18 up to 


50 feet long 


Yellow Pine 


We also cut Car Sills 
and Bridge Material. 


Send us your specifications. 


Henderson Land 
Mill at_ ~=& Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA 


NS EE oS Se 




















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 


i LATHROP 


High Grade 
Shed Stock 


















SHORTLEAF P 
Yellow Pine} foplar 
Finish, Boards, Dimension, |Gum,Oak 
Flooring and Drop Siding Mixed cars if 





& LUMBER CO., Lathrop Ala.) 


LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De 
partment will reach the people. 

















BUSINESS CHANGES 


ARKANSAS. Hatfield—Hatfield Lumber & 
Mill Co. sold to A. & O. Lumber Co. 

CALIFORNIA. Oxnard—Oxnard Lumber Co. 
succeeded by Peoples Lumber Co. 

IDAHO. Dubois—National Park Lumber Co. 
sold to Boise-Payette Lumber Co. 

ILLINOIS. East St. Louis—Pioneer Box Co. 
absorbed by General Box Corporation, of Chi- 
cago. 

Ellis—Ellis Farmers’ Coiéperative Co. sold to 
Davis Bros. & Kinson. 

Hinckley—Clark-Pogue Lumber Co. succeeded 
by Hinckley Lumber Co. 

Raymond—Carlin-Jones Lumber Co. succeed- 
ed by Ray C. Jones Lumber Co. 

INDIANA. Marion—Marion Handle & 
facturing Co. changing name 
& Box Co. 

LOUISIANA. New Orleans—Foote-Burt Lum- 
ber Co. changing name to Central Gulf Lumber 
Co. Cnc.) 

New Orleans—New Orleans 


Manu- 
to Marion Handle 


Demolishing & 


Supply Co. changing name to North Rampart 
Jhumber & Supply Co. 
MARYLAND. Baltimore—Rex Lumber Co., 


recently incorporated under laws of Maryland 
with capital of $150,000, is reported to have 
taken over the Baltimore Tie & Lumber Co., 
which has been operating on about 600 acres of 
timber near Warrenton, Va., and the purchase 
of a tract of over 6,000 ac res in that section is 
contemplated. Erection of adequate lumbering 
facilities is said to be included in the project. 
William H. Grannis is directing head. 

MINNESOTA. Albany—Albany Manufactur- 
ing Co. succeeded by Albany Wood Products Co. 

Minneapolis—L. James Lumber Co. sold to 
John S. Hart, formerly of Hollandsworth & 
Hart, of Aberdeen, S. D. 

Tower—Tower interests headed by Martin 
Gunderson purchase Trout Lake Lumber Co.’s 
site and have obtained the machinery of the de- 
funct Wilcox Lumber Co.’s mill at Alvina, Minn., 
and are removing to Tower. Box lumber and 
lath will be principal products. 

NEBRASKA. Petersburg—Superior Lumber & 
Coal Co. sell Petersburg business to Mauer- 
Henry Lumber Co., of Ponca, Neb. 

Plymouth—Management of Home Lumber 
Co.’s yard here taken over by August and Louis 
Selk who will conduct the business in future. 

Wolbach—E. F. Jones lumber and coal yard 
sold to Hayes Lumber Co., of Lincoln. 

NEW YORK. Alden—Wesley Ranger sold to 
W. L. Stow Lumber & Coal Co 
Monroe—Monroe Coal Co. 

Litchenberger. 

New York—John A. Daley Lumber Co. remov- 
ing to 350 Madison Avenue. 

Port Jefferson—Loper Bros. changing name to 
Loper Bros. Lumber Co. 

OHIO. Brecksville—Brecksville Milling Co. 
purchased lumber business of F. R. Marshall 
and will conduct lumber yard from now on. 

Jefferson—Schofield Bros. Lumber Co. sold re- 
tail yard to J. G. Laird Lumber Co., of Ashta- 
bula Harbor. The purchaser will continue oper- 
ation of local yards while Schofield Bros. Lum- 
ber Co. will continue in the wholesale lumber 
business. 

OKLAHOMA. Chelsea—Bushyhead Lumber 
Co. succeeded by King-Laurence Lumber Co., 
with headquarters at Wichita. 

PENNSYLVANIA. Allentown—Keck & Bro. 
succeeded by Andrew S. Keck. 

Shickshinny—Shickshinny Lumber Co. 
ceeds M. J. Rittenhouse. 

Miffiinburg—Miller-Enoch succeeded by Ruhl- 
Watson-Phillips (Inc.). 

Mount Pleasant—C. S. Bossart succeeded by 
Mount Pleasant Lumber & Supply Co. (Inc.). 

SOUTH CAROLINA. Conway—Ward-Bate Co. 
succeeded by Charles Bate Lumber Co. 

TENNESSEE. Fayetteville — Hiller - Morris 
Lumber Co. succeeded by W. W. Morris Lumber 
0. 

TEXAS. Ranger—Chickasaw Lumber Co. pur- 
chased by Burton-Lingo Lumber Co. 

WISCONSIN. Marshfield—Upham Manufac- 
turing Co. sells lumber yard, mill and all build- 
ings except the furniture factory and office 
building to the Marshfield Lumber Co., incorpo- 
rated for $100,000. 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Alberni—The plant 
formerly operated by the Foundation Co., of 
Victoria, has been taken over by the Two Rivers 
Lumber Co. and will be under the management 
of the Oscar Battye. 


INCORPORATIONS 


ALABAMA. Mobile—Southern Pine & Hard- 
wood Lumber Co., incorporated; capital, $10,000. 

Tunnel Springs—Hillside Lumber Co., incor- 
porated; capital, $50,000. 

COLORADO. Denver—Park Hill Coal & Lum- 
ber Co., incorporated; capital, $10,000. 

FLORIDA. Lakeland—Dugger Lumber Co., in- 
corporated; capital, $100,000. 


‘sold to Anth ony 


suc- 





Winter Haven—Winter Haven Planing Mills, 
incorporated; capital, $50,000. 

IDAHO. Idaho Falls—Island Park Lumber Co. 
increasing capital from $20,000 to $50,000. 

ILLINOIS. Champaign—Tyrome Co., incorpo- 
rated; capital, $50,000. 

Lagrange—Standard Tie & Lumber Co., in- 
corporated. 

INDIANA. Terre Haute—Hoosier Tie & Lum- 
ber Co., incorporated. 

IOWA. Garrison—Farmers’ Lumber & Grain 
Co., increasing capital to $35,000. 

KENTUCKY.  Louisville—Ferguson Lumber 
Co., incorporated; capital, $10,000. Takes over 
business of Croan & Griffin. 

Pineville—Miller Gaddie Lumber Co., incorpo- 
rated; capital, $3,000 

LOUISIANA. New Orleans—Nix & Colomb, in- 
corporated; wholesale hardwood. 

MISSOURI. Kansas City—Gateway Ware- 
Hi tad & Lumber Co., incorporated; capital, 
20,000. 

St. Louis—Steimke Manufacturing Co., in- 
creasing capital to $70,000. 

NEW YORK. Attica—Embt & Meyers Lum- 
ber Co., incorporated; capital, $16,000 

Brooklyn—Commercial Woodwork Co., incor- 
porated; capital, $6,000; to manufacture sash, 
doors, trim, lumber, etc. 

Buffalo—Drescher Lumber & Shingle Co., in- 
corporated; capital, $50,000. 
NORTH CAROLINA. 
Lumber Co., incorporated. 


OREGON. Albany—Smith & Bowlby Furniture 
Works, incorporated; capital, $125,000. 

Portland—Mangold & Strauss Manufacturing 
Co., incorporated; capital, $10,000; to manufac- 
ture sash and doors. 

Portland—Coast Fir & Cedar Products Co.. 
incorporated; capital, $25,000. 

Portland—Rose Lumber Co., 
capital, $5,000. 

TENNESSEE. Nashville—Old Hickory Manu- 
facturing Co., incorporated; capital, $100,000; to 
manufacture mechanical toys of hickory. 

WASHINGTON. Aberdeen—North Bay Lum- 
ber & Box Co., incorporated; capital, $60,000. 

Everett—Sauk River Lumber, incorporated. 

Kverett—Hulbert Mill Co., increasing capital 
to $275,000; manufacture cedar siding. 

Everett—Everett Shingle Co., incorporated; 
capital, $50,000. 

Everett—Irving Dougherty Co., 
capital, $25,000; shingles. 

Everett — Sharich-Dougherty Co.,  incorpo- 
rated; capital, $10,000; to manufacture shingles. 

Raymond—Palix Logging Co., incorporated; 
capital, $5,000 

Timber Co., 


Seattle—Iroquois 
capital, $25,000 
Seattle—Phoenix Lumber & Fuel Co., incorpo- 
rated; capital, $50 . 
Seattle—Drescher Lumber & Shingle Co., in- 
corporated under New York laws. 


Kernersville—Acme 


incorporated; 


incorporated; 


incorporated; 


Seattle—Winton Shingle Co., incorporated; 
capital, $10,000. 

Tacoma—Cispus Logging Co., incorporated; 
capital, $120,000. 

Tacoma—C. E. McDonald Co., incorporated. 

WISCONSIN. Green Bay—Green Bay Planing 


_ Co., increasing capital from $50,000 to $100,- 


La Crosse—La Crosse Washing Machine Co., 
incorporated; capital, $10,000 


Marshfield—Marshfield’ Lumber Co., incorpo- 
rated; capital, $100,000. 
Milwaukee—Stout Manufacturing Co., incor- 


porated; capital, $150,000; deal in crates, 
tainers and boxes. 

Milwaukee—Architects Small House Service 
Bureau, North Central Division, incorporated; 
eapital, $25,000. ' 

Milwaukee—Consolidated Materials Co., incor- 
porated; capital, $200,000; to deal in building 
materials. 

Neenah—Hardwood Products Corporation, in- 
corporated; capital, $350,000; to deal in lumber 
and lumber products. 

Pittsfield—Pittsfield Northern Oak Chair Co... 
incorporated; capital, $100,000. 


NEW VENTURES 


CALIFORNIA. Gardena—Gardena Lumber Co. 
will open new yard. 

Alhambra—Patten & Davies will open branch 
yard; plant now under construction. 

Bell—Shull Lumber Co., recently began. 

ILLINOIS. Chicago—Wilkins-Godley Lumber 
Co., recently began; 1519 Lumber Exchange 
Building; commission business. 

INDIANA. Fort Wayne—A. G. W. Curdes re- 
cently began; retail. 

IOWA. Adel—Emery Skinner recently began; 
retail. 

KENTUCKY. Louisville—Mississippi _ Mills 
Co., recently began; wholesale hardwood dimen- 
sion 

Salt Lick—Janiel Lumber Co., new concern. 

LOUISIANA. Natchitoches—Louisiana Tie & 
Lumber Co., recently began; sawmill; headquar~ 
ters Staunton, Va. 


con- 
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New Orleans—Mid-City Lumber Co. recently 
pegan; retail. 

MICHIGAN. Ann Arbor—Ann Arbor Lumber 
Co., recently began; retail. 

Grand Rapids—Arthur M. Manning recently 
began; commission lumber. 

Lansing-——Lansing Lumber Co. organized and 
opening lumber yard with C. W. Bliss in charge. 

MISSISSIPPI. Grenada—Gayoso Lumber Co., 
recently began; sawmill; headquarters, Mem- 
phis, Tenn. : 

Jackson—H. L. Ruoff recently began; whole- 
sale hardwood. 

Montrose—Tallahoma Lumber Co., new con- 


cern. 

Sturgis—Brooks Bros. recently began; saw- 
mill. 

MISSOURI. Amsterdam—C. C. Graves will 
open lumber business. 

Chillicothe—Myer Bros. Lumber Co., recently 
began. 

Cowgill—Farmers’ Lumber & Hardware Co. 
will open in about two months. 

Kansas City—Superior Flooring & Lumber 
Sales Co., recently began; sales agent for lumber 
and flooring. 

MONTANA. Bosworth — Mason-Southworth 
Lumber Co., recently began. 

NEBRASKA. Clarks—Woodbury Lumber & 
Coal Co., recently began; retail. 

Omaha—Kragh Lumber Co., recently began; 
commission. 

NEW YORK. Montour Falls—Erway & Zim- 
mer will open lumber and coal business. 

OHIO. Cleveland—Hardwood Products Co., 
new concern located in West Park, a suburb; 
will manufacture and sell general line of mill 
products; Fred Wagner, of the Theodore Kundtz 
Co., will be sales representative. 

OKLAHOMA. Tonkawa—F. B. Goodman re- 
cently began; retail. 

OREGON. Oregon City—Wallace Hart re- 
cently began planing mill. 

PENNSYLVANIA. Lancaster—John D. Bogar 
Lumber Co., recently began. 

TENNESSEE. Memphis—R. M. Quinn & Co., 
recently began; wholesale hardwood lumber. 

TEXAS. Dallas—Lacy Lumber Co., recently 
began; retail. 

WEST VIRGINIA. Rivesville—Century Lum- 
ber Co., Swanton, Va., establishing lumber yard 
and will handle building supplies. 

WISCONSIN. West Allis—Norbert Peterson 
recently began; planing mill and retail lumber 
business. 

BRITISH NORTH AMERICA 


ONTARIO. Toronto—Hocken Lumber Co. is 
name of a new retail lumber concern which has 
secured a yard site near Dovercourt Road and 
Van Horne Street. Norman Hocken is owner. 

Weston—Canada Lumber Co., which has been 
operating in a small way for several years is be- 
ing reorganized. The owner is Mr. Farquier, of 
Pembroke, and the manager is P. C. Coverly. 
The latter was formerly with the old Ontario 
Lumber Co. and later with John B. Smith & 
Sons, Toronto. The new company will have a 
$20,000 paid up capital. 


NEW MILLS and EQUIPMENT 


ARIZONA. | Phoenix—Halstead Lumber Co. 
will erect lumber yards and office at Gila Bend. 


GEORGIA. Butler—Whittle & Slade will in- 
stall lumber plant and operate planing mill. 

Louisville—Reported that a planing mill will 
be built at the town of Wrens near here; owners 
are P. E. Clark and M. C. Barwick, both of 
Louisville. 

KANSAS. Ottawa—Sehnert property has been 
purchased by John Halloren and will be con- 
verted into a lumber yard; a modern style office 
building and sheds will be erected at once. Mr. 
Halloren has been in the lumber business for 
over forty years in Ottawa, and recently lost his 
yard by fire. 

Russell—Mack-Welling Lumber Co. will erect 
building for lumber, hardware and furniture 
business. 

TENNESSEE.  Pikeville—Cranwell 
Co. erecting office and store room. 

_ WISCONSIN. Marinette—Plant of the Repub- 
lic Box Co., recently destroyed by fire, will prob- 
ably be replaced by a new factory, it is reported. 


CASUALTIES 


CALIFORNIA. Anderson—Lumber yard of 
William J. Reilly burned with loss of about 
$12,000; covered by insurance. 

Santa Clara—Pacific Manufacturing Co., loss 
by fire, $20,000. 

CONNECTICUT. Putnam—J. B. Taten & Son, 
wood handle manufacturers, loss by fire, $20,000. 

GEORGIA. Valdosta—J. N. Bray Lumber Co., 
loss by fire, $50,000; two locomotives and 500,000 
feet of boards burned. 

INDIANA. Columbus—Fire of undetermined 

origin Somtrered the handle factory and lumber 
yards of J. . Graffe & Son with loss estimated 
at $7,500. Company reported to have carried in- 
Surance of $3,000. 
; IOWA. Mason City—Mason City Millwork Co., 
oss by fire, $35,000; building gutted and all ma- 
chinery and several automobiles destroyed; in- 
surance, $16,000. 


MASSACHUSETTS. 





Lumber 


Springfield—New Eng- 


land Box Co., loss by fire of several hundred 
dollars. 


NEW YORK. Mt. Kisco—Lumber valued at 
more than $100,000 was destroyed by fire at the 
yard of Young, Halstead & Co. on the night of 
April 23. 

NORTH CAROLINA.  Fayetteville—Jackson 
Bros. Lumber Co., loss by fire, $20,000. 

OHIO. Sugarcreek—Harry Moomaw’s sawmill 
damaged by fire. 

TENNESSEE. South Williamsburg—Ken- 
tucky Lumber Yard damaged by fire to extent 
of $8,000. 

WEST VIRGINIA. Charleston—Charleston 
Lumber Co., loss by fire between $30,000 and 
$50,000. Planing mill seriously damaged and a 
large quantity of newly-sawn white pine burned. 





OBITUARY 











FRANK R. WHITING, of the Port Huron 
Lumber Co., Port Huron, Mich., died in Florida, 
April 15, at the age of 58. Mr. Whiting had been 
in the lumber business for many years and was 
very well known in Philadelphia and Michigan 
lumber circles. He was born at St. Clair, Mich., 
in 1864 and was the son of an early-day Michi- 
gan lumberman, Henry Whiting. The latter had 
been a large operator on the Pine River at St. 
Clair, and when he cut out there he established 
a timber mercantile business that continued in 
operation for many years, under name of Whit- 
ing & Son. Frank R. Whiting entered the em- 
ploy of this firm which was composed of his 
father and elder brother in 1882, and was later 
given a partnership interest. In 1890 he went 
to Detroit and with H. C. Parke and W. E. 
Burtless organized the Catawba Lumber Co. 
which operated at Hickory, N. C. This business 
was dissolved in 1895, and, joining with a 
younger brother, William S. Whiting, Frank 
Whiting formed the Whiting Lumber Co., con- 
ducting a wholesale lumber business at Philadel- 
phia. Later the Whiting Lumber Co., of Eliza- 
bethton, Tenn., was organized and conducted a 
manufacturing plant. Frank R. Whiting re- 
mained in Philadelphia in charge of the whole- 
sale end while his brother took charge of the 
manufacturing operations. The Janney-Whiting 
Lumber Co., of Philadelphia, was formed in 1903, 
conducting a wholesale business, and the Whit- 
ing Manufacturing Co. was formed by the broth- 
ers in 1905, becoming a large factor in southern 
Appalachian hardwood and softwood develop- 
ments. The Philadelphia yard was sold to 
Thomas E. Coale a few years later, and in 1914 
Mr. Whiting went to Port Huron, Mich., where 
he organized the Port Huron Lumber Co. He 
has lived there most of the time since then, 
spending his winters in Florida. A widow and 
one son, Frank Rice Whiting, who was associ- 
ated with his father in the lumber business, 
survive him. 


CARL A. HALL, formerly associated with the 
Marine Lumber Co., of Tacoma, Wash., died at 
the Government hospital at Camp Kearney, 
Calif., on April 17, according to word received in 
Tacoma last week. Mr. Hall had a wide ac- 
quaintance among Tacoma lumbermen and had 
resided there for eight years. His former home 
was in South Bend, Wash. He died of tubercu- 
losis contracted during the service in the army. 
He enlisted at the outbreak of the war and 
served with the heavy artillery overseas. He 
was 26 years old. 


BERTRAND DOYON, head of the Doyon- 
Rayne Lumber Co., of Madison, Wis., was 
burned to death on Friday night, April 21, when 
his automobile turned turtle and caught fire as 
it left the Middleton road about four miles from 
Madison. The gasoline tank exploded as the 
car plunged thru a fence and tipped over, and 
Mr. Doyon was pinned under the machine. He 
was about 48 years old and is survived by a 
widow and two children. 


D. C. THOMPSON, Pacific coast buyer for the 
R. T. Jones Lumber Co., of North Tonawanda, 
N. Y., died suddenly at his home in Portland, 
Ore., on Thursday, April 18, of apoplexy. He 
had been a resident of Portland about two years. 
He is survived by a widow and three daughters. 
Mr. Thompson was well known in the middle 
states, as for twenty years he was one of the 
largest shippers of lumber out of Duluth, Minn. 
In business for himself there, he retired during 
the war and went to Saratoga Springs, N. Y., 
where he remained until he accepted the propo- 
sition from the Jones Lumber Co. to represent 
it in Portland. The funeral was held in Porf- 
land, Saturday, April 22. Mr. Thompson was 62 
years of age. 


MRS. MARIA E. HOWARD, mother of Will E. 
Howard, of the Chinook Lumber & Shingle Co., 
of Seattle, Wash., died in that city on April 17, 
after a prolonged illness. She is survived by a 
mother, who is 95 years old, a brother and her 
son. Mrs. Howard was born in Illinois and had 
resided in Seattle for fifteen years. 


TIMBER LAND SALES 


CHARLESTON, W. VA., April 25.—The Coal Fork 
Lumber Co. purchased 1,176 acres of timberland 
in the Cabin Creek district from the Cabin Creek 
Consolidated Coal Co. ‘The consideration was 
$17,640. The contract covers all trees over 12 
inches in diameter. 
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HYMENEAL 


SALMEN-HARRISS. The marriage of Mrs. 
Evelyn Harriss, of New Orleans, and Fred Sal- 
men, president of the Salmen Brick & Lumber 
Co., of New Orleans and Slidell, La., took place 
on Wednesday evening, April 19, in the Gold 
Room of the Grunewald Hotel, in New Orleans. 
Rev. Dr. Wingo, of Slidell, officiated. The cere- 
mony was witnessed by relatives and a few close 
friends, among them being Mr. and Mrs. W. F. 
McClure, of Galveston, parents of the bride, and 
Col. and Mrs. W. H. Sullivan, of Bogalusa. Mrs. 
Sullivan is the sister of Mr. Salmen. Fred 
Salmen is very prominent in the lumber world 
in the South, and is the son of one of the 
pioneers, Fritz Salmen, of Slidell, La. Mr. and 
Mrs. Salmen left for New York and plan to sail 
for Europe early in May. 

BULLEN-YOUNG. The engagement of Miss 
Ethel Young and Hal H. Bullen, son and business 
associate of Charles E. Bullen, vice president of 
the Colorado Continental Lumber Co., of Denver, 
Colo., has been announced. The wedding will 
take place some time in June. The bride to be is 
a member of the Gamma Phi Beta sorority and 
one of the most popular members of the young 
Denver college set. Mr. Bullen won honors in 
the aviation corps during the World war. He is 
a member of Beta Theta Pi. 


PIPER-BURNSIDE. The marriage of Miss 
Catherine Burnside and Edgar E. Piper took 
place in Portland, Ore., on Tuesday evening, 
April 18, at the Westminster Presbyterian 
Church, Dr. Edward H. Pence officiating. The 
bride is the daughter of Mr. and Mrs. Ralph H. 
3urnside, her father being well known among 
lumbermen as president of the Willapa Lumber 
Co. and as a leader in west Coast association 
work. Mr. Piper is a son of Edgar B. Piper, 
editor of the Portland Oregonian, and is con- 
nected with the Columbia Pacific Shipping Co. 
Robert S. Burnside, brother of the bride, was 
best man. 
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Cables Review World Conditions 


WASHINGTON, D. C., April 24.—A cablegram re- 
ceived by the Department of Commerce from Act- 
ing Commercial Attaché Smith at Warsaw states 
that the currency situation in Poland during 
March showed marked improvement. While the 
budget for 1922 involves an anticipated deficit 
equal to over one-fifth the expenditures, it will if 
successfully carried out, represent a much closer 
approach to the balancing of income and outgo 
than in any previous year. Foreign exchange 
showed improvement. The level of prices in- 
creased considerably during February. Food prices 
were still 812 times greater than in 1914. Gen- 
eral trade conditions continued fairly satisfactory 
during March. Coal production was on the in- 
crease. Much more timber is being sent to Dan- 
zig for exportation than before the war and the 
existing facilities for transshipping timber, espe- 
cially from radlways to vessels, are inadequate. 

Some improvement in economic conditions in 
Finland is noted in a cablegram from Helsingfors. 
Prices have declined slightly. <A slight increase 
in the value of the Finnish mark is noted. The 
outlook for the paper products industry of Fin- 
Jjland is reported good, due to future orders orig- 
inating on the continent, particularly in France. 
Further sales of paper have been made to Russia 
following the resumption of trade relations. 

Conditions in the former Russian Baltic states 
are reported quiet. The Germans continue their 
efforts to regain their former influence and con- 
trol in trade in the Baltic States. It is believed 
that 80 to 90 percent of the Lithuanian foreign 
trade is in German hands, due to geographical 
proximity, to the German currency in circulation 
and to the political-geographical situation in 
which Lithuania finds itself. The Government is 
going ahead with its plan to cut loose from Ger- 
Inman currency and establish a strict Lithuanian 
currency. 

The labor situation in Sweden is reported to be 
growing worse, with lockouts prevailing among the 
longshoremen and in the sawmill and leather in- 
dustries. 


Austria Injured by Foreign Competition 


Austrian industry is suffering from several ad- 
verse conditions. Prominent among them is the 
German competition in neighboring markets made 
possible by the decline in the mark. In January 
the German mark averaged 41 Austrian crowns 
and in March was worth only 26. Similarly the 
Czecho-Slovak crown has fallen from a value of 
155 Austrian crowns to 128, and as a consequence 
Czecho-Slovak products are beginning to compete 


with Austrian goods. The only reason some 
Austrian products are now holding their own 
against this competition in both home and _ for- 


eign markets is that they are of better quality. 
Inflation of paper currency continues to increase. 
The inflation was 37,000,000,000 crowns from 
Keb. 283 to March 23. The ‘“Volkswirt” index 
of the cost of living, on the basis of 100 in Janu- 
ary, 1921, was given as 1725. 


German Economic Confusion Persists 


Economic conditions in Germany are critical. 
Confusion has been caused by the new collapse 
of the mark, prices are demoralized, money tight 
and renewed currency inflation are reported. The 
new collapse of the mark followed the announce- 
ment of the reparations commission March 21. 
Altho stock speculation is less violent than dur- 
ing the similar November crisis, other manifesta- 
tions have appeared in full force. These include 
domestic overpurchasing in fear of price increases, 
immediate price demoralization, increasing wage 
difficulties and general pessimism. Despite the 
tight money market capital increases are noted, 
comparing favorably to those of the month pre- 
ceding. The chief industries reported brisk busi- 
ness for March, the domestic market being much 
more active than the export. Domestic over- 
purchasing promises a slump in the future with 
consequent increasing pressure for export markets. 
The iron and steel industries worked to full ca- 
pacity during March. The production of all Ger- 
man industries in February has been estimated 
by government economic experts at about 60 per- 
cent of the prewar production figure. The actual 
number of unemployed exceeds 209,000. This 
compares with 200,000 receiving unemployment 
wages Feb. 1 and 427,000 on March 1 last year. 
The increase in the German merchant marine 
continues. 

Cables outlining the food situation in Europe 
state that the winter grain crop generally has 
made favorable progress, but that Germany, Italy 
and Roumania indicate deficiencies. 





Belgian and British Conditions Better 

Commercial Attaché Cross at Brussels cables 
that conditions in Belgium are slightly better, with 
wholesale prices tending downward, unemploy- 
ment less and accumulated stocks at Antwerp 
pretty well worked off. All crops are about three 
weeks behind normal due to weather conditions, 

Commercial Attaché Tower cables from London 
that British exports during March were the heavi- 
est in twelve months, with the foreign market for 
raw materials especially strong. The balance of 
trade, practically even in February, shows an im- 
port excess of 15,000,000 pounds sterling, a little 
below the monthly average in 1921. A heavy in- 
crease is noted in British coal exports. 

Mr. Tower states that the vigor with which the 
Federation of British Industries is carrying on 
its campaign for reduction of taxes is indicated 
by the program of meetings which have been 
and are being held in all the important industrial 


centers. The idea of this campaign is, first, to 
interest industry and community in the move- 
ment to obtain relief from heavy taxes; and. 


second, to strengthen the hands of the federation 
by winning for it the wholehearted support of the 
important interests of the United Kingdom. 


France Makes Big Reductions in Expenditures 


The special French budget plans a large reduc- 
tion in expenditures, to be made possible thru 
loan operations of war damaged cities. As passed 
this budget opens a credit of 10,600,000,000 francs, 
a reduction of 4,700,000,000 franes as compared 
with 1921, and 10,100,000,000 as compared with 
1920. This big reduction, according to the an- 
nounced plans, will be made possible by proposed 
loan operations of the damaged cities on which 
the central Government will be required only to 
guarantee the interest, instead of carrying the 
entire credit in its budget. The note circulation 
of the Bank of France totaled, 36,153,300,000 
francs on April 6, slightly less than the previous 
month. The percentage of metal reserves showed 
a slight improvement, The discount rate on a 
prime commercial paper remains at 5 percent, but 
vdvances on securities are discounted at 614 per- 
cent. The law prohibiting the export of capital 
has been extended from April 1 to Dec. 31, with 
the privilege on the part of the government to 
suspend the prohibition at any time by simple 
decree, 

Industrial conditions in France have shown no 
important changes during the last month. Due 
to the lack of new construction, the housing prob- 
lem, particularly in Paris, has become very acute. 
suilding operations in Paris during 1921 numbered 
only 898, as compared with 967 in 1920, an 
annual average of 535 during the war period and 
2,247 annually in the three years immediately 
preceding the war. A law has been promulgated 
as of April 1 in which the respective rights of 
landlord and tenant are stated. 

Czechoslovakia may now export railroad ties, 
previous restrictions having been lifted. A supply 
of ties adequate to meet the demands of the State 
Railway Administration for 1922 has been secured. 

Commercial Attaché Butts at Tokio cables that 
the expected recession in prices and living costs 
in Japan has begun. Bank rates have been raised 
and a tighter money market is bringing about de- 
flation. Minor failures are occurring, altho there 
is every indication that the process will be gradual. 
Prices of securities have declined during the last 
month and savings deposits and bank clearances 
have inereased. The stock market is dull and 
declining. This development, Mr. Tower states, is 
one that will do more to bring Japan into line 
with the general world level of prices and, in- 
cidentally, with costs of production, than any 
other single condition. If the downward move- 
ment is not too violent it should be welcomed as 
a harbinger of better times. 


Large Japanese Lumber Demand in Prospect 


A cablegram received Saturday from Tokio 
places the total imports of lumber into Japan dur- 
ing the calendar year 1921 at 360,000,000 feet, 
chiefly from the United States. These figures are 
more than five times the total for 1920, when 
lumber imports aggregated 70,000,000 feet, and 
ten times as large as the 1919 imports, which were 
35,000,000 feet. The cablegram states that the 
great increase in imports of American lumber 1s 
ascribed in part to the excellent quality and mod- 
erate prices. So long as Japan continues a policy 
of strict conservation of her own timber, it is 
stated, she will continue to buy largely from Amer- 
ican exporters if the quality remains high and 
the prices moderate. The volume of fir shipments 
to Japan has not been as large continuously this 
year as during some months last year, but it is 
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predicted in Japan that the total for 1922 will 
materially exceed the 1921 aggregate. The hous- 
ing problem will tend to keep up lumber importa- 
tions. This problem is growing acute in many 
Japanese cities, notably Yokohama and Tokio. 


Chinese Business Conditions Improved 


Improved business conditions in China are noted 
by Commercial Attaché Julean Arnold. 

Competition is noted in the lumber market. Mr. 
Arnold states that imports of American Douglas fir 
mantained their high average during the first quar- 
ter of this year, but there was some danger of a 
slackening ef demand on account of the increased 
freight rates from the Pacific Coast to the Orient. 
Competitive goods are evidently entering China 
since the rise in prices of Douglas fir. A great 
deal of lumber from Singapore is coming in and is 
being used whenever possible as a substitute for 
fir. 

General building and construction are especially. 
active in the larger cities, particularly in Shanghai. 
The housing situation seems to be under better 
control than a month or two ago. Even tho 
conditions are less acute, Mr. Arnold says, there 
are other factors, such as the increased freight 


charges on American fir lumber, which may cause 
a slowing up of construction. 


Trade -Commissioner Sanger at Melbourne re- 
ports that economic and especially financial con- 
ditions in Australia have materially improved. 
Exchange has improved to $4.38 to the pound 
sterling. Bank deposits, both checking and sav- 
ings, have shown satisfactory increases since Jan. 
1, tho bank rates have not been reduced. Both 
imports and exports are increasing. Stocks of 
merchandise have not been materially reduced. 
Imports have about balanced the amount of goods 
distributed during the last two months, while re- 
tail buying is restricted by a falling price tendency, 
leading purchasers awaiting still further declines. 
Labor conditions continue disturbed. ‘The cost of 
food has decreased slightly. The result of the 
recent state elections in New South Wales, in 
which the labor party, for two years in control of 
the State Government, was defeated by a large 
majority, may mean that the more conservative 
laboring men are now willing to accept a more 
radical cut in their emoluments than the leaders 
have been willing to countenance. Bank clearings 
have declined slightly, indicating that speculation 
is being eliminated. 





CINCINNATI, OHIO 


April 24.—The annual election of the Lumber- 
mer’s Club of Cincinnati will be held Monday night 
at the Hotel Metropole. Two tickets are in the 
field. There as yet has been little campaigning, 
but by Monday it is expected the campaign will be 
in full swing and several surprises in the way of 
electioneering stunts are expected. 

Cincinnati lumbermen, who are golf enthusiasts, 
were guests tonight of E. O. Robinson at a dinner 
held at the Hamilton County Golf Club. Mr. Rob- 
inson had invited the lumbermen out to the club 
for a round of golf in the afternoon, but a steady 
downfall of rain prevented them playing on the 
links. Recreation of an indoor variety was sub- 
stituted and a general good time was had. Mr. 
Robinson is president of the Lumbermen’s Golf 
Association of Cincinnati. 

J. C. West, president of the Lumbermen’s Club, 
returned yesterday from a two weeks’ vacation 
spent at French Lick Springs, Ind. Accompany- 
ing Mr. West were W. H. Hopkins, E. M. Bonner 
and A. E. Hart. Messrs. West and Hart are rival 
candidates for the presidency of the club at Mon- 
day’s election. 

Walter C. Palmer, of the F. A. Conkling Co., 
Memphis, was a visitor here during the week and 
managed to call upon most of the trade while in 
the city. 

No successor has as yet been appointed to A. L. 
Behymer as secretary of the Yellow Pine Whole- 
salers’ Association. Mr. Behymer is acting post- 
master of Cincinnati. The association is holding 
his position open until he qualifies as permanent 
postmaster under the civil service rules. 


BUFFALO, N. Y. 


April 24.—Reports of increased shipments of 
Pacific coast lumber to this side of the country 
by Panama Canal indicate a fast increase of 
activity in that branch of the trade. It is said 
that this lumber will soon be coming here by 
barge canal and that it has already affected the 
eastern hemlock trade, causing a reduction of 
prices in some cases. The southern pine trade is 
expected to be affected in much the same way 
before long. 

Councilman A. W. Kreinheder and his associate, 
Water Commissioner Andrews, were given a testi- 
monial dinner on April 20 by employees of the Buf- 
falo water bureau. The affair was prompted by the 
successful efforts they have made in getting the 
city a filtration plant. Among the speakers was 
Orson E,. Yeager. The councilman was presented 
with a.fine oil painting. 

The Buffalo Lumber Exchange joined with the 
3uffalo Lumber Dealers’ Association in a luncheon 
and meeting last week at which the speaker was 
“Parson” Simpkin, traveling representative of 
Hoo-Hoo, who gave some interesting experiences of 
his life in the lumber camps. On account of this 
meeting the regular meeting of the exchange was 
not held last week. 

John McLeod, vice president of the R. Laidlaw 
Lumber Co., returned to business again this week 
after a vacation at Atlantic City to recuperate 
from his recent accident. 

William E. Sloan, who has been with the Good- 
year Lumber Co. for several years, has resigned 
his position to become the representative in this 
section for the E. W. Bartholomew Lumber Co., 
oe His office is 823 White Building, Buf- 
alo, 


Hugh McLean returned last week from about 
two months on the Pacific coast. He and his 
brother, R. D. McLean, were called to Ottawa last 
week by the death of their father, at the age of 
86 years. 

Maurice M. Wall presided at the first annual 
dinner of the Steuben Society of Buffalo on April 
21, as president of the society. About 150 former 
residents of Steuben County were present. 

T. Sullivan & Co. lately sent to each member of 
the Kiwanis Club here a souvenir post card made 
of hemlock veneer, which bore the advertising an- 
nouncement of the company and an invitation to 
call when in need of building or factory lumber. 
Both Fred M. and Fleming Sullivan are members 


of Kiwanis. 
MERRILL, WIS. 


April 24.—Comparison of statistics on lumber 
shipments from Ashland division points on the 
Chicago & Northwestern during the last four weeks, 
with statistics on corresponding weeks in 1921, 
shows a marked improvement : 


Week ended— 1921 1922 
1 ee eee ae rae ee 178 257 
April Ae cu ati © bic Sal wre earn te ea 175 281 
April Se aidgliies oa witde ce Oe 163 290 
MEE, BMG xo s CscawesAemasa@uns 173 287 

TOCGE TOGP WORE s . 6.ccciciin css 689 1,115 


The John Schroeder Lumber Co., of Ashland, will 
begin operation of its Ashland sawmill about May 
1, and will continue its work at Tula, Mich. Last 
year timber was cut on Michigan Island, but there 
will probably be no operation there this year. 

The income assessor for this district has pre- 
pared the following valuation list for the use of 
assessors in his district covering numerous counties 
in northern Wisconsin, following considerable study 
of the character of lumber now in yards: 

HARDWOODS: No. 1 common and better in pile, 
$42 (f.0.b. cars, $45.75) ; No. 2 common and better 
in pile, $12.50 (f.o.b:, $16.50) ; No. 3 common and 
better in pile, $6 (f.0.b., $7.50). 

HEMLOCK: Nos. 1 and 2 common and better in 
pile, $15 (f.0.b., $20) ; Nos. 3 and 4 common and 
better in pile, $6 (f.0.b., $9). 

PINE: No. 3 and better in pile, $30 (f.0.b., $35) ; 
No. 4 and better in pile, $13 (f.0.b., $18) ; No. 5/6 
and better in pile, $8 (f.o.b., $11). 

LAtTH: 4-foot No. 1 in piles, $6 (f.0.b., $7) : No. 
2 in piles, $5 (f.o.b., $6) 7 No. 3 in piles, $1.50 
om $2.50) ; 32-inch No. 4 in piles, $1 (f.o.b., 
2). 

SHINGLES: ex-x a-x in yard, $3.50 (f.0.b., $4); 
standard in yards, $3.00 (f.o.b., $3.50) ; sound butts 
in yard, $1.40 (f.0.b., $1.90). 

Locs: Hemlock in rollways, $12 (f.o.b., $14) ; 
hardwood in rollways, $15 (f.0.b., $17): white 
pine, common, $18 (f.o. b., $20) ; white pine, good 
grade, $25 (f.0. b., $27). 

A cedar price list issued by the income assessor 
is regarded as slightly extreme by those holding 
cedar, and some regard the prices as above any 
ordinarily received. The list quotes 8-inch stand- 
ard cedar ties, 55 cents each; 8-inch small cedar 
ties, 20 cents each; 8-inch standard hemlock and 
tamarack ties, 45 cents each; 8-inch small hemlock 
and tamarack ties, 15 cents each; posts at $3 to 
70 cents (sizes 3 inches diameter by 7 feet to 6 
inches diameter by 18 feet), and poles at 60 cents 
to $18 (4 inches diameter by 20 feet to 7 inches 
diameter by 55 feet). 

The assessor reports that thruout his territory 
there is considerable more lumber in pile this year 
than a year ago; that while many plants are op- 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 
Band Sawed Louisiana Red 
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Weis - Patterson 
Lumber Company 


(Incorporated ) 
Pensacola, Florida 
Formerly—Alexandria Cooperage & Lumber Co. 


MANUFACTURERS 


Gulf Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo—Hardwoods 








{ The Planters Lumber Co. | 


JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 


Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
\ CEILING and MOULDINGS ; 


| Bieatatas Cypress Co. 


TIMBERTON, LA. 


Manufacturers of 


LOUISIANA 


Red Cypress 


LUMBER, LATH 


AND SHINGLES 
Nees : oni 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co., Lie 


DONNER, LOUISIANA, 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8 
Dearborn St., Chicago, Ill. 
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Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 
Sales Representatives: 


L. C. LITCHFIELD, - - -  - 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 

















; Why Worry 


about holding your trade when 
you can get lumber like our 


Pine oie" 
eiling 
N. C. ine Roofing 
Long and Shortleaf Yellow Pine—rough 
or dressed— Car and Cargo Shippers. 


Ellington & Guy, Inc.,"sreniono va” 

















North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


| PITTSBURGH, PA. 











Kiln Dried 


North Carolina Pine 


Rough and Dressed 


Our annual output of 30 Million 
feet insures complete assortments. 


Argent Lumber Co. 


315 Bank of Commerce Building, NORFOLK, VA. 








Quick Sellers 


That is what you want and what you 
get when you stock our 

It is band sawed and N. C. PINE 
carefully kiln dried. 


Rowland Lumber Co., ‘¢fel.,. 
Operating John L. Roper Lumber Co. 








North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace practically everything 
in lumber for retail yards and the factory 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 


erating on a part time basis only, much of the 
lower grade lumber is still on hand from a year 
ago and many companies have added new piling 
room. He says that—owing to the lower grade of 
lumber, the reduction in price of stock and the poor 
demand for box grades—the total value of lumber 
in yards is considerably below that of a year ago. 


LOUISVILLE, KY. 


April 24.—-While hardwood prices have not ad- 
vanced, the market is much stiffer. However, re- 
ports of $5 advances on some items can not be 
verified. Louisville quotations today are: Inch 
stocks, quartered oak, FAS, $140; common, $70; 
plain oak, $110 and $55; poplar, $110; saps and 
selects, $80; common, $50; red gum, quartered, 
$115 and $70; plain, $100 and $62.50; sap gum, 
$45 and $31; walnut, $235; selects, $150; com- 
mon, $100; ash, $90 and $45. Hickory is slow, 
some 8/4 being quoted at 110 and $65. Thick 
ash is quoted: 6/4, $100 and $60; 8/4, $105 and 
$65 ; 10/4, $110 and $70; 12/4, $115 and $80. A 
somewhat better demand for ash is reported as a 
result of the auto concerns being again in the 
market. Elm is also somewhat more active. Gum 
and poplar are selling nicely, as is plain oak. De- 
mand is better from general consumers, 

Demand for southern pine is quite heavy, de- 
mand being about 110 percent, production about 80 
percent and shipment about 90 percent normal, 
resulting in demand and shipments cutting into re- 
serve stocks. The market is advancing steadily. 

There are plenty of logs available, both river and 
rail movements being satisfactory. However, in 
the South the log situation is reported by mills 
operated by Louisville concerns as serious, as a 
result of high water. Production is being held 
down and, with increasing demand, shortages and 
higher prices are in sight. 


SAGINAW, MICH. 


April 24.—Navigation will open this week be- 
tween here and Georgian Bay. ‘The Langell Boys 
is. being fitted out to leave early in the week. 
Mershon, Eddy, Parker Co. have a full stock of 
dry lumber over there to move into Saginaw. There 
is a very short crop of white pine on the Canadian 
side of Lake Huron this year. The mills at Cutler, 
Little Current and Spanish River will not run at 
all this year, and the others will not have a full 
season’s cut. In Saginaw there is a marked in- 
crease in business and a shortage of skilled labor. 
The Strable Lumber Co., the Kerry & Way Lum- 
ber Co., Booth & Boyd, and the Mershon, Eddy, 
Parker Co. report that they are finding trade 


better. 
EVANSVILLE, IND. 


April 24.—Hardwood lumbermen report an in- 
crease in inquiries and orders. Owing to floods in 
the South and along Green and Barren rivers in 
western Kentucky no logs are coming into this 
market. Manufacturers and wholesalers expect a 
better summer and fall trade than last year. The 
retail business is improving. Wood consuming 
plants of this city and adjoining territory are 
operating on a better schedule than a year ago. 
Veneer manufacturers report a better feeling and 
believe that business will show a spurt when the 
furniture trade increases in volume. 

Charles A. Wolflin, head of the Wolflin-West 
Side Lumber Co., of this city, is making an ex- 
tended tour of the South. 


COLUMBUS, OHIO 


Aprl 24.—A steady improvement in the lumber 
trade in Columbus and central Ohio is reported. 
This applies to southern pine as well as to hard- 
woods. With the opening of the spring building 
season a better demand for buiiding stock has de- 
veloped. Factories using hardwoods are also show- 
ing an inclination to buy more liberally. Prices 
are showing considerable steadiness. 

R. W. Horton, of the W. M. Ritter Lumber Co., 
reports a spotty demand for hardwoods. Box 
factories are buying low grade poplar, basswood 
and chestnut rather actively. Yard trade is still 
the feature. Automobile factories are also increas- 
ing their orders. F. B. Pryor, sales manager, left 
for an inspection trip to the mills at Freemont, Va. 

The J. E. McNally Lumber Co., of East Long 
Street, Columbus, reports a decided strengthening 
in the retail trade. There is a lot of figuring going 
on at this time and prospects for the spring and 
early summer are rather bright. 

D. S. Benbow, manager of the Sowers-Leach 
Lumber Co., of Columbus, reports a decided opti- 
mistic turn to events. There are quite a large 
number of construction jobs on hand, mostly resi- 
dences and apartments. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a considerable improverient in south- 
ern pine. Prices on the lower grades are advanc- 
ing, while higher grades are not so strong as for- 
merly. Transit cars are numerous and are in 


some instances difficult to sell. W. L. Whitacre 
has returned from Akron, where he attended a big 
meeting of the Akron district Hloo-Hoo. Parson 
Simpkin was the headliner. Steps are being taken 
to hold a meeting of Hoo-Hoo in Columbus in May, 
with Parson Simpkin as the principal speaker. 

H. R. Allen, head of the H. R. Allen Lumber Co., 
of Columbus, put in a rather strenuous week early 
in April at the Shrine Circus in Columbus. ‘Cap” 
Allen was captain of the patrol of the Columbus 
Shrine. 

R. S. Miller, formerly with the J. E. McNally 
Lumber Co. and the Powell Lumber Co., has joined 
Shearer, Kagey & Co., of Ashland, in the retail 
business. He fills the position made vacant by the 
resignation of Earl Zolman. 


MILWAUKEE, WIS. 


April 25.—A larger volume of business with a 
stiffening of prices and a steadily increasing de- 
mand has been reported. An appreciable increase 
in volume of sales is seen over those of last week, 
purchases for several large manufacturing build- 
ings and grade schools serving to enlarge the regu- 
lar weekly average. Common construction lumber 
still is the feature. Shingles and lath are also 
enjoying good sales. The higher grades of south- 
ern pine, hemlock and fir are active. Mills are 
working at capacity and are experiencing difficulty 
in filling orders. Shipments from the South to 
Milwaukee markets have slowed up on account of 
bad weather, storms and washouts interfering with 
train movements. Furniture manufacturers, rail- 
road shops, automobile body makers and indus- 
tries are making sizable purchases, the box trade 
alone remaining inactive. Spring building is boom- 
ing both in Milwaukee and thruout the State, re- 
flecting itself in daily increases of common lumber 
sales. Prices, as a whole, are on an upward trend. 
Fir dimensions, all west Coast lumber and shingles 
have shown advances. Common lumber has taken 
the biggest spurt in the week’s price increases. 
Northern pine is steady and strong, while southern 
pine has shown a slight advance. Hemlock is ex- 
pected to join the woods showing increases within 
the week. Inquiries are increasing daily. 


MEMPHIS, TENN. 


April 24.—The hardwood situation is reported 
as more wholesome, the most serious phase being 
the shortage of output enforced by flood conditions. 
The market shows a decidedly stronger tone. It is 
felt that prices will advance sharply as soon as 
the reduction in stocks caused by interference with 
production is fully appreciated by consuming inter- 
ests. It is now conceded that the period of de- 
creased production will last until June 15, and per- 
haps until July 1, and it is pointed out that the 
searcity of dry stock on either date will be sub- 
stantially more acute than now. Building trade 
interests, flooring, automobile and furniture manu- 
facturers, as well as the railroads, are in the mar- 
ket in a larger way. Wholesale interests are also 
making efforts to replenish their stocks. There is 
a fairly active demand from agricultural vehicle 
and implement manufacturers. Box makers and 
producers of heavy crating material are taking fair 
quantities of Nos. 2 and 3 common oak, cotton- 
wood, gum and other lumber of the same grade. 

R. H. Darnell, president of R. J. Darnell (Inc.), 
announces that this concern will reénter the hard- 
wood manufacturing business by establishing a 
double band mill, with resaw, for the development 
of timber on 75,000 acres of land at Floyd’s Cross- 
ing, near Pioneer, La., which it has acquired. The 
machinery and equipment has already been secured 
and will be set up within the next ninety days. 
The timber is mostly white oak, gum, ash and 
hickory. The output will be approximately 100,- 
000 feet a day. R. J. Darnell (Inc.) quit the manu- 
facture of hardwood lumber when it sold the 
double band mill it operated for some years at 
Batesville, Miss., to the Panola Lumber & Manu- 
facturing Co. The Darnell headquarters are in 
Memphis. To facilitate the handling of its tim- 
ber, eight to twelve miles of standard railroad 
will be built at an early date. 

F. K. Conn, of the Bayou Land & Lumber Co., 
Yazoo City, Miss., who was here last week attend- 
ing the meeting of the committee handling organi- 
zation plans for the American Hardwood Institute 
(Inec.), is authority for the statement that flood 
conditions in his territory are the worst ever 
known. He said that his farm is covered with 
water for the first time in about eleven years and 
that everything is at a complete standstill in that 
section so far as logging and manufacturing opera- 
tions are concerned. 

R. J. Hackney, of Brown & Hackney (Inc.), who 
has just returned from the flood area in the lower 
Mississippi Valley, indicates that the levee situ- 
ation is extremely critical at a number of points. 
He says that it will be a miracle if the levees do 
not break at some points in lower MississipP!, 
Arkansas or Louisiana. 
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EVERETT, WASH. 


April 22.—Continued upward trend in every con- 
dition affecting the lumber industry has _ bred 
among millmen here an optimism long lacking. 
With all plants running to capacity and orders 
piling up to keep them busy weeks in advance, the 
Clark-Nickerson Lumber Co. running double shifts 
and plans for double crews forming in the minds 
of managers of two or three other big mills, the 
outlook is considered brighter and with greater 
assurance of stability than at any time since the 
post-war slump. ; 

Shipments by water this week were not quite 
up to the average of the last few months, but ves- 
sels are coming next week that will take cargo 
evening up this score. 30th lumber and shingles 
moved from Everett in larger volume by rail this 
week to meet a larger demand and a willingness 
to consider higher price levels. 

Buns F. Bird, of Snohomish, announced the big 
Cascade mill at that point, idle for eighteen months, 
would be put in operation soon, probably by May 1. 
Mechanics are putting the machinery in shape and 
steam is being raised in the boilers. 


CENTRALIA, WASH. 


April 22.—The logging camps in this locality 
are active. Those of the following companies will 
be in full operation by May 1: The Lebam Mill & 
Timber Co., Lebam; the Lewis Mills Timber Co., 
the Trap Creek Logging Co., the Globe Lumber & 
Shingle Co., the Nemah River Logging Co., the 
Case Shingle & Timber Co., and the Willapa Har- 
bor Shingle Co. Two new logging camps are being 
established in Lewis County, one by the Multnomah 
Lumber & Box Co. and one by John and Henry 
Horn. The Multnomah concern will operate the 
old Hall mill at Onalaska, cutting about 50,000 
feet daily of lower grade logs, and will ship the 
better logs to Portland. The Horns operate a 
shingle mill at Elbe. The fir logs will be sold to 
the Chesser mill at Morton. 

The Emery Nelson mill at Napavine has resumed 
operation after being closed down for a week for 
cleaning the pond. The John Kotula Logging Co. 
is installing a new mill at its logging camp two 
miles south of Pe Ell. The Chehalis Mill Co., 
Chehalis, has made a record cut of 2,750,000 feet 
since operating its new Yates resaw. F. F. Duell 
is now manager. The Cowlitz Shingle Co., Castle 
Rock, will open up next week after being closed for 
several months. It employs about twenty men 
beside operating a camp for getting out the bolts. 
The Yeoman’s shingle mill at Pe Ell has resumed 
operation. The plant has been idle on account of 
the shortage of timber. 

W. A. Carlisle, manager of the Carlisle-Pennell 
Lumber Co., Onalaska, has been called to Kansas 
City on account of the serious illness of his son. 


BELLINGHAM, WASH. 


April 22.—The Puget Sound Sawmills & Shingle 
Co.’s sawmill, idle for several months, will resume 
activity early in May. Its camp began cutting 
again this week. The company’s idleness has been 
due to the deep snow at the camp, making it im- 
Possible to get out logs. The company has been 
shipping lumber occasionally by water, chiefly to 
California. Shipments have also been made to the 
Orient. 

All the Bloedel Donovan camps are running, but 
show impedes the loggers both at the Saxon and 
Skykomish camps, which are at an altitude of 
1,500 to 2,000 feet. 

A large consumption of ties is reported by the 
Puget Sound Power & Light Co. and the Pacific 
Northwest Traction Co. The latter concern has 
used 20,000 within the last few months and it 
still has a large outlay in prospect for this year. 

The movement of box shooks from northwestern 
Washington is growing. Shipments are being made 
frequently from Bellingham, Blaine and Anacortes. 
The principal purchasers are Hawaii and Alaska, 
the latter preparing for the year’s salmon pack. 
Some heavy consignments have also been made to 
the Atlantic coast, chiefly by Anacortes plants. 
Next week the steamship Manulani will berth at 
local docks to load 4,000 tons of shooks for Hawaii, 
Waich will be supplied by the Morrison Mill Co.’s 
Plants at Blaine, Bellingham and Anacortes. 

The schooner Helene sailed this week from the 
Bloedel Donovan docks with 1,260,000 feet of lum- 
ber for Honolulu. The schooner Henry T. Scott is 
due to arrive there next week to load 1,250,000 
feet for California. About the same time the 
Steamship Siskiyou will berth at the E. K. Wood 


Lumber Co.’s mill to load 1,250,000 feet for Cali- 
fornia, 


In speaking of the installation of radio sets in 
Snohomish County logging camps, Vice President 
J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, said that his company would do as much in 
that direction as any concern when it has been 
proved that they will give first class service. 


VICTORIA, B. C. 


April Japanese interests are said to be 
negotiating for the purchase of an extensive tract 
of timber on the Alberni Canal on the west coast 
of Vancouver Island, owned by Samuel Hill, of 
Seattle. Some of the heaviest and most valuable 
timber tracts on the island are in that section. 

The Alberni-Pacific Lumber Co. has purchased a 
780-kilowatt steam turbine and generator, which 
within sixty or ninety days will be in operation. 
This is the most important development so far in 
sawmill electrification on Vancouver Island. The 
capacity of the mill will be increased to about 
150,000 feet a day. Ten more logging trucks have 
been purchased. The Alberni-Pacific Lumber Co.’s 
mill is on the Alberni Canal about a mile west of 
Port Alberni. It has been operating continuously 


22.- 


since last June, shipping everything to offshore 
markets. It is mainly to satisfy the demand from 


the transpacific countries that the present changes 
are being made. 

The Buckley sawmill at Massett, Queen Char- 
lotte Islands, will be operated to capacity this sea- 
son. President Buckley intends to run three shifts 
and to establish his own transportation system be- 


tween the islands and the mainland at Prince 
Rupert. The Buckley mill has been closed for some 
time. 


New machinery has been installed in the Vic- 
toria plant of the Canadian Puget Sound Lumber 
& Timber Co. that will make it capable of produc- 
ing 175,000 feet of lumber daily, or about 30,000 
feet more than was possible before the shutdown 
in December. The company now has fifty men in 
the woods at Cowichan Bay. 


LOS ANGELES, CALIF. 


April 22.—A healthy condition obtains in the 
local cargo market. While stocks are fairly ample, 
decrease in the inbound movement has relieved the 
pressure materially and the heavy outward move- 
ment has resulted in several inquiries for future 
delivery. There is still a notable spread between 
what some mills are asking and what others are 
willing to take for stock. However, $22 flat for 
common and $45 for rough green clears, $6.25 for 
lath and around $3.25 for shingles may be re- 
garded as a fair average. Finish appears to be the 
strongest item on the list, in fir and in redwood 
particularly. Dry redwood clears are extremely 
scarce and an advance in price is expected. 

Building operations continue heavy. To the 
night of April 18, 2,501 permits were issued, with 
total valuation of $5,310,627. No large construc- 
tion is included in these figures, the permit for the 
Biltmore Hotel not having yet been issued nor those 
for several office buildings for which preparations 
are being made. April shows a slight drop in 
valuation as compared to this time in March but a 
decided gain in the number of buildings started, 
and the indications are that the current month 
will close with another new building record estab- 
lished. 

Arrivals at Los Angeles harbor to the night of 
April 18 were fifty-one, fourteen of them redwood 
and thirty-seven fir, with respective capacities of 
the carriers 9,150,000 and 40,555,000 feet. This is 
less than normal. The San Diego harbormaster 
reports receipt at that port during March of 4,563,- 
500 feet of lumber and the exporting of 50,000 
feet to Mexico. 

The J. & W. C. Shull Lumber Co., line-yard owner 
of Minneapolis, Minn., is improving property at 
Alhambra for the starting of a yard. At that point 
also Patten & Davies, who already have two large 
yards there, are reported preparing a site for a 
third yard. 

The American-Japan Lumber Co., a Japanese 
concern, has been authorized to sell 3,500 shares of 
its capital stock at par. The Southern California 
Hardwood & Manufacturing Co. has been author- 
ized to sell $475,000 worth of its first mortgage 
bonds. 

The Orange County Lumbermen’s Club had a 
dinner at Bellflower Wednesday evening, April 19. 
An interesting discussion followed. Henry Ridde- 
ford, secretary of the Los Angeles Lumbermen’s 
Exchange; J. Osborne, of the San Pedro Industrial 
Association, and W. W. Harvey were visitors. 

Local Hoo-Hoo have inaugurated a weekly 
luncheon at Hoffman’s cafe. A table is reserved 
for them and visiting lumbermen. 

F. V. Holmes, of the Holmes-Eureka Lumber Co., 
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ervice 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
"acct of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


o 


You'll find our prices 
(e) right and our quality 
rT unexcelled in 


G Partition, Ceiling, 
@, Moulding, Trim, 
7 Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
oth Flgorunion ~~ Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. 


ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE B2Sctee- 


We also manufacture everything 
in yard and shed stock, box 
shooks, crating material. 


Major & Loomis Company 
-™ HERTFORD, N. C. 


A. T. Baker, Pres. and Treas. 


The Branning Manufacturing Co. 
Manufacturers of 


N. C. PINE | CYPRESS 
LUMBER and 


Kiln Dried, Dressed 
and Rough. 


Wellington & Powellsviile R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills:—Edenton, N. C., 
Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 























WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama- Pacific 
Rete tact Salelal tm © ael¢) Shalels) 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 
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POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 
‘ J. H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louls 
Representative, Representative, Representative 
James N. Woodbury, J. J.Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
The Largest Poplar Mill in the World. 














3,900,000! 


3,000,000" Spruce 
Don’t confuse this Spruce with the ordinary 
kind from the Pacific Coast. It is almost free 
of grain; is almost as soft as Cork White Pine; 
is light in weight, 2000 lb. per M when sur- 
faced. Lumber yards in this section find it fills 
90% of the requirements of IdahoWhite Pine. 


We suggest a trial orderof a minimum car for 
we want you to see and try it, after which, we 
are positive you will want more of it. 


At present we can furnish you, boards in 4-4, 
5-4 and some 6-4 from 4” to 12”, ceiling, ship- 
lap, siding, flooring, shelving, etc., also 8-4 in 
4” to 12”. 


F.C. Adams Company 


' Manufacturers 
Wholesalers 


‘oak LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


‘The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 


PINE and HARDWOODS 


Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 


Anything in Georgia Hardwoods 


Kingston, Pa. 



































Taylor Lumber Company, Inc. 
Manufacturers and Wholesalers ATLANTA, GA. 

















. New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 10/4, 16/4 
MAPLE, 5/4 and 8/4 


’ Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, II. 


Eureka, is calling on local trade this week. C. A. 
Biggs, of Canon City, Colo., heavily interested in 
the Independent Lumber Co., operating yards in 
western Colorado, is at Long Beach with Mrs. 
Biggs for an extended stay. The Bellflower Lum- 
ber Co. has bought a site for a branch yard at 


Hines. 
TACOMA, WASH. 


April 22.—Lumber carriers at the Tacoma docks 
during the last week included the following: For 
California: Siskiyou and Thomas Crowley at Port 
dock; Wapama at Terminal dock; San Diego at 
Tidewater mill. For the Orient: Hanley at Com- 
mercial dock; Mandasan Maru and Ocean Prince 
at Port dock; Htna Maru at Defiance Mill and 
Ivion at Terminal dock. For the Atlantic coast: 
Edyar Luckenback and West Haven at St. Paul 
mill; Pennsylvania at Port dock. For Europe: 
Siam at Balfour dock, and Valparaiso at Terminal 
dock. 


After a shutdown of three months, the logging 
operations of the Puget Sound Lumber & Shingle 
Co. resumed work at Concrete, Wash., last Tues- 
day. The camp will employ 300 men, with a daily 
output of about thirty cars of logs. 

A. J. Wartes presided at Wednesday’s luncheon 
of shinglemen and Roy A. Dailey at Thursday’s 
luncheon of wholesalers. The topic at each meet- 
ing was heavy accumulation of orders and the 
strong market undertone accompanied by higher 
prices, 


SAN FRANCISCO, CALIF. 


April 22.—The demand for lumber holds up 
fairly well in San Francisco and neighboring ter- 
ritory despite the local strike of the bricklayers 
and plumbers. A good volume of work is in 
progress on wooden buildings. Much work is in 
plan and will go ahead soon if the labor situation 
does not become more acute. With the rainy sea- 





More than 100,000 feet 





of lumber piled on the St. 
Paul & Tacoma Lumber 
Co.’s dock was dumped 
into the bay April 15 
when the steamer West 
Haven, coming in to the 
mill to load, rammed the 
dock. The damage done 
to the dock was consider- 
able, tho the vessel was 
not injured. 

Urging a definite State 
policy of reforestation, 
George S. Long, general 
manager of the Weyer- 
haeuser Timber Co., in an. 
address before the Ta- 
coma Commercial Club 
and Chamber of Commerce 
April 19, declared that 
the State should purchase 
and reforest 50,000 acres 
of logged-off land annu- 
ally. Mr. Long declared 
that any general scheme 
of reforestation was be- 
yond the means of any 
group of private timber 
owners, who would have 
to wait fifty years for re- 
turns and pay taxes at 
the same time. The ne- 

















An echo of the big February storms in Michigan and Wisconsin. This is 
a view taken at the plant of the Lake Independence Lumber Co. at Big 
Bay, Mich., and shows a snow plow that has been derailed in its efforts 
to buck the big snow drifts 





cessity for some refores- ° 
tation program, to preserve the timber industry 
in the State, was emphasized by the speaker. 

With the support of all the local civic organiza- 
tions and the State and county authorities the 
annual observance of forest protection week in Ta- 
coma has resulted in a wider publicity for the 
preservation of western Washington forests than 
has ever been accomplished before. The campaign 
has been directed by the local officials of the For- 
estry Service. 


SEATTLE, WASH. 


April 22.—The decision of the Interstate Com- 
merce Commission as to carload minima has been 
transmitted to the entire west coast industry, thru 
the bulletining of a telegram from Robert B. Allen, 
secretary-manager of the West Coast Lumbermen’s 
Association. Mr. Allen, who is now in Washing- 
ton, D. C., points out that the decision is unani- 
mous; also that it is the result of an investiga- 
tion which the commission initiated upon its own 
motion April 9, 1918, and not a case brought by 
the West Coast association. It is noted also 
that the present practice in cedar minima is not 
disturbed by the decision. 

Don Kennedy, who last year was manager of 
the mill of the Maytown Lumber Co., at Maytown, 
Wash., and previously was connected with mills on 
Grays Harbor, has entered into the brokerage busi- 
ness in Seattle. He has offices at 722 White 
Building, and will handle lumber and shingles. 

“The Export of Western Red Cedar to Japan,” 
by Donald H. Clark, secretary-manager of the Rite- 
Grade Shingle Association, has appeared in pam- 
phlet form as a reprint from the University of 
Washington Forest Club Quarterly. Mr. Clark’s 
discussion is being circulated generally among west 
coast lumbermen, and is arousing a great deal of 
favorable comment. 

Herbert N. Proebstel, traffic manager of the 
West Coast Lumbermen’s Association, left Wednes- 
day for the East. Prior to his return, Mr. Proeb- 
stel will attend the hearing of the Anderson Lum- 
ber Co. case in Minneapolis and the hearing of 
the case against the Georgia-Florida Saw Mill 
and the North Carolina Pine associations in Wash- 
ington April 28. The case will be heard before 
the Interstate Commerce Commission, and in each 
instance the West Coast association has inter- 
vened in order to protect the west Coast mills 
with reference to rates. 


son about at an end and crop prospects good, 
commission men and sales agents are receiving 
healthy inquiries. 

There is little change in the export situation. 
Japan is buying some squares from time to time, 
but the volume is small. China is taking Douglas 
fir in a moderate way. Australia is buying com 
paratively little Pacific coast lumber, but some 
improvement is looked for. Many firm offers are 
being received, but buyers seem to be holding for 
lower prices. The Douglas Fir Exploitation & 
Export Co., this city,-sold 8,396,000 feet during 
the week. Japan took 4,780,000 feet and the re 
mainder was divided between China, West Coast 
of South America, United Kingdom and Cuba. 
The mills in Oregon and Washington = are 
turning out a good deal of export lumber and re- 
ducing their order files. 

D. H. Steinmetz, general manager of the Stand 
ard Lumber Co., has confidence in the stability of 
the white and sugar pine market. The sawmill 
at Standard will start up for the season April 22, 
operating with two shifts and cutting about 800, 
000 feet a day. Fair progress is being made on 
the installation of the battery of dry kilns; some 
will be ready for use by June 1. The door factory 
is operating with one shift, turning out about 800 
finished doors a day. 

The Santa Fe Lumber Co., this city, finds a 
growing demand for Douglas fir thruout Cali 
fornia. A Los Angeles branch office has been 
opened in the Central Building with A. O. Nelson 
in charge. 

Willis J. Walker, vice president of the Red River 
Lumber Co., this city, is very optimistic as to the 
white and sugar pine outlook. The lower grades 
are now moving much better, both common and 
box shook, Orders for 125 cars of lumber were 
booked last week and April shipments are expected 
to show an increase of 33 percent over last month. 

Charles F. Flinn, general manager of the Albion 
Lumber Co., this city, visited the city office during 
the week and returned to Albion where the red 
wood mill is operating with one shift. The 
Navarro mill, also, is in full operation and the 
combined output is about 100,000 feet a day. 

The Yosemite Lumber Co., this city, has started 
up its white and sugar pine sawmill at Merced 
Falls, and will rush operations to make up for 
lost time. It is planned to cut about 70,000,000 
feet during the new season. 

J. H. Holmes, president of the Holmes-Eureka 
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Lumber Co., this city, says the redwood market is 
in good shape with a strong demand for dry clears. 
Scarcity of logs has reduced the output recently 
but the sawmill at Eureka will be operating with 
poth sides one shift, during the coming week, and 
a large cut is planned for the year. Vice Presi- 
dent T. W. Hine, in charge of operations, is in- 
troducing an improved system of logging. 


The Pacific Lumber Co.’s big redwood mills at 
Scotia are operating with one 9-hour shift and 
good shipments are being made to the California 
and eastern markets. R. L. Adams, head salesman 
of the Chicago office, and E. F. Rochester, New 
England representative, have been visiting the 
mills. 

George N. Glass, treasurer of the Lassen Lumber 
& Box Co., after visiting the San Francisco office, 
is now at Susanville accompanied by Mrs. Glass. 
The band mill at that point is operating with one 
shift, on white pine. The box factory, also is 
running with one 10-hour shift and fairly well 
supplied with orders. 

The California & Oregon Lumber Co., with of- 
fices in this city and a modern sawmill at Brook- 
ings, Ore., is making regular shipments of Douglas 
fir to its Oakland yard on the steamer Necanicum. 
A new planing mill equipped with the latest type 
of machinery has been started up at the yards. 
J. E. Corkran, the sales manager, reports a good 
demand for lumber. President J. H. Owen is in 
the East on a honeymoon tour. 


R. C. Heiner, who joined the Sugar Pine Lumber 
Co. the first of the year, is here conferring with 
Vice President E. H. Cox. He has charge of opera- 
tions near Fresno, where the site of the new saw- 
mill is being graded. Bids are being received for 
sawmill machinery and machine shop equipment. 
The plant will have a capacity of 80,000,000 feet 
a year. 

E. U. White, manager. of mill rail sales of the 
Union Lumber Co., is here from Fort Bragg, where 
good shipments are being made. The California 
market is active and the eastern demand is fair. 
Redwood production is being maintained at about 
anormal rate. The company is opening a nursery 
at Fort Bragg and will plant about 500,000 trees, 
principally redwood. It is planned to set out the 
trees, when ready, on about one thousand acres 
each year including cut-over lands that are not 
being reforested naturally. 


The Swayne Lumber Co., this city, plans ie 
start up the white and sugar pine mill at O 
ville about May 1 and continue operation thruout 
the year. An output of about 150,000 feet a day 
is expected. 


Gilbert Walker, vice president of the Red River 
Lumber Co., with headquarters in Minneapolis, is 
visiting the San Francisco office after having 
spent a week at the white and sugar pine plant 
at Westwood. 

W. B. Wiggins, of Broughton & Wiggins of Port- 
land, is a San Francisco visitor. He reports the 
market firm on piling, poles and lumber, with 
stocks light. 

George T. Hulbert, assistant manager of the 
Hulbert Mill Co., of Aberdeen, Wash., is in the 
city and reports a good output of Douglas fir. 
The Grays Harbor district made heavy shipments, 
by water last month, to the Atlantic coast, foreign 
and California markets. 


SPOKANE, WASH. 


April 22.—Cool weather is keeping back spring 
drives, and also the start of summer logging opera- 
tions because of the lack of water and the large 
amount of snow in the woods. Most country mills 
are now operating one shift, a few, two and three, 
and there is a more hopeful feeling among opera- 
tors as to the lumber business this year. The ques- 
tion of minimum wages in the mills is under dis- 
cussion just now. The Four L mills are paying a 
minimum of 37% cents an hour for eight hours. 
Some mills which have withdrawn from that or- 
Zanization are paying 32%4 cents an hour, and a 
few are paying the latter amount on a 9-hour 
basis. A meeting of the district board of the 
Four L’s is to be held shortly to consider the 
matter, 

The damage caused by recent sleet storms is 
responsible for an increase in the pole business 
in the Inland Empire. Posts are still inactive, 
but railroads are buying ties again. ; 

Approximately 1,000 men will be used on the 
work of constructing the 900 miles of trails to be 
built this summer in the national forests of Idaho 
and Montana, according to District Forester Fred 
Morrell, of Missoula, Mont., who was in Spokane 
this week. The men will be put to work as soon 
as the snow gets out of the back country suffi- 
ciently to permit, and will then be available for 
use fighting fires as the need arises. The cost 
of the trail work is estimated at $400,000. 


A two weeks’ course in dry kiln operation has 
just been completed at the plant of the Winton 
Lumber Co., Gibbs, Idaho. A charge of western 
white pine was started the first day under the 
direction of A. C. Knauss, one of the instructors. 
Anything unusual or abnormal was at once noted, 
its cause ascertained and corrected. The data was 
plotted on cross section paper so that each of the 
students, veteran millmen most of them, had a 
graphic idea of what was going on in the top and 
bottom of the various truckloads of lumber. The 
work was supplemented by lectures by Arthur 
Koehler and Albert Herman. A similar course is 
planned for Hoquiam May 1 to 12, inclusive. 

Walter Leuthold, president of the Deer Park 
Lumber Co., Deer Park, Wash., returned this 
week from a month’s trip to New York and Chi- 
eago. During his stay in the East, he saw condi- 
tions materially brighten and the demand for 
lumber increase, he reports. 


President Smith, of the National Sash & Door 
Co., Independence, Kan., recently visited the com- 
pany’s mill near Chewelah. The mill is being pre- 
pared for the season’s cut and in addition, Mr. 
Smith has under consideration the erection of a 
dry kiln and cutting up plant so that shop lumber 
can be cut to the right lengths to do away with 
paying freight on waste material and on moisture. 
He plans a plant to bandle about 25,000 feet, or 
a carload a day. 

C. BE. McGibbon, newly appointed assistant man- 
ager of the Potlatch Lumber Co., in charge of 
manufacturing, and Paul Lachmund, district ales 
manager of the company, were Spokane visitors 


this week. 
PORTLAND, ORE. 


April 22.—The recently organized Oregon Kal- 
ama Lumber Co. has leased the mill of the Colum- 
bia River Lumber Co. at Kalama, Wash., and will 
begin operating it in about a month’s time. The 
Oregon Kalama Lumber Co.’s officers are well 
known Pacific Northwest lumbermen, J. A. Veness 
being president; F. ©. Veness, vice president and 
general manager, and W. D. Moreland, secretary- 
treasurer and sales manager. The general head- 
quarters are in the Gasco Building, Portland, and 
the sales will be conducted thru this office. The 
company owns a large body of timber on the Ore- 
gon side of the Columbia River, opposite Kalama, 
but until logging operations are started, logs for 
the mill will be bought in the open market. The 
leased mill was built about two years ago but has 
been idle for the last sixteen months. It has a 
capacity of 125,000 feet. W. D. Plue, of the 
Columbia River Door Co., is one of the principal 
owners. 

Another announcement of interest was that Lee 
Hubbard, formerly connected with the logging 
operations of the Multnomah Lumber & Box Co., 
has been engaged as manager of the sawmill at 
Cochran of C. H. Wheeler, logs and lumber, with 
offices in Portland. Mr. Hubbard succeeds N. J. 
Sykes, who has gone into another line of business. 
At the same time H. R. Peterson, also for a num- 
ber of years connected with the Multnomah Lum- 
ber & Box Co., has been engaged as sales manager. 
Miss Mamie Ziegelman, who has handled the log 
sales for several years, will continue in that ca- 
pacity and as office manager. Coleman H. Wheeler, 
jr., son of the late C. H. Wheeler, is general man- 
ager. This mill cuts about 80,000 feet. It will 
resume operations May 1, 

T. J. Starker, manager of the Western Pine 
Manufacturers’ Association’s box bureau, has re- 
turned from a trip to the Inland Empire. He 
spoke before 460 students at the Ellensburg 
(Wash.) normal school, on the lumber industry of 
Washington, and then went to La Grande, Ore., 
and attended a meeting of the three eastern Ore- 
gon forest fire associations. 

The White Pine Box & Lumber Co. at La Grande, 
Ore., is completing work on its new box factory 
at Lone Pine, three miles east of La Grande. In- 
stallation of machinery is to be begun about May 
1. Some equipment formerly used at Imbler will 
be augmented by much new equipment. The com- 
pany is installing a sawmill in Ladd canyon from 
which the box factory will get its lumber. 

John DuBois, of DuBois, Pa., arrived in Port- 
land today on his annual tour of the Pacific North- 
west. Mr. DuBois is president of the Wheeler 
Lumber Co. which has large operations and prop- 
erties at Wheeler, Ore. The mill resumed opera- 
tion some time ago. 

Allan Turner, sales manager for the Buehner 
Lumber Co., with sales offices here and operations 
at North Bend, Coos Bay, says that the lumber 
business shows steady improvement, and that large 
quantities of lumber are being shipped from Coos 
Bay by water. 

C,. H. Chenoweth, of the C. H. Chenoweth Lum- 
ber Co., went to the Puget Sound country this 
week to do some buying. The company has been 
booking considerable business from the middle 
West, where it is said there is an increasing de- 
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mand for dimension and flooring. D. H. Robinson, 
formerly representative of the Bradford-Kennedy 
Co., of Omaha, at Spokane, Wash., is in charge of 
the pine department of the Chenoweth Lumber 
Co., and this company is now buying both fir and 
pine for the Omaha company. 

F.. W. Henderson, sales manager for Saari Bros., 
wholesale lumber dealers, left this week on a trip 
to the Puget Sound country. John Saari, presi- 
dent of the company, says that the improvement 
in the lumber business the last two weeks has been 
very marked. 

The Winchester Bay Lumber Co., which operates 
a 100,000-foot capacity mill at Winchester Bay 
at the mouth of the Umpqua River, plans to barge 
lumber to Astoria for transshipment to foreign or 
Atlantic coast destinations. For several months 
the company has been barging lumber to San Fran- 
cisco for transshipment. John Kiernan, of Port- 
land, who is president of the company, stated that 
lumber will be barged to the Columbia River if it 
is found that it can be done profitably. 

H. B. Ellis, of Garrettson-Ellis Lumber Co., of 
Springfield, Mass., and New York, was in Port- 
land for a couple of weeks looking over conditions. 
The company is represented here by Leo A. Kes- 
wick. Mr. Ellis said that for the present business 
is rather quiet in his territory but the prospects 
are good. 

The tie loader of the Lewis River Boom & Log- 
ging Co. at Ridgefield, which has been idle for the 
greater part of a year, started loading this week 
and will probably continue running for a month, 
depending on tie orders. About 100 carloads of 
ties are booked for shipment for points on the 
Oregon-Washington railroad in Oregon, Washing- 
ton, Idaho and Wyoming. 

The Federal Box & Lumber Co., this city, has 
moved into larger quarters in the Bates Building. 

O. M. Clark, president of Clark & Wilson Lum- 
ber Co., has returned from a three months’ trip 
in the East and Central America. 

Tyree Rodes, the man who saws logs without 
waste, has returned to Portland after spending 
the winter in California. Mr. Rodes is making his 
headquarters at the Portland Hotel. He has spent 
a good deal of his time here for the last four years, 
Mr. Rodes began to manufacture lumber about 
forty-two years ago in the South. He claims to be 
about forty-two years ahead of many western lum- 
ber manufacturers in cutting logs with the mini- 
mum amount of waste. Mr. Rodes has established 
his methods of sawing in a number of the largest 
Pacific coast sawmill plants. 


KALISPELL, MONT. 


April 24.—-The shipping of logs into Missoula 
has been suspended temporarily owing to the clos- 
ing down for a few weeks of a number of adjacent 
lumber camps. The Donlan camp at Arthur which 
has been supplying the Western Lumber Co. at 
Milltown with twelve cars of logs daily will sus- 
pend operations tor two weeks as it is working at 
a new camp near Arlee where a special logging 
road was constructed last year. 

The building of a lath mill at Great Falls is 
advocated by local foresters who point out that 
with the opening for cutting next month of con- 
siderable lodgepole timber acreage in the Belt 
Mountains of the Jefferson national forests, such 
an industry would be a profitable investment and 
would be a great asset to the city. There is 
enough lodgepole timber in that section to supply 
a lath mill of considerable size indefinitely. 


BEAUMONT, TEX. 


April 24.—There was a noticeable increase in 
demand for southern pine during last week. All 
items are firm, and a number of advances of $2 to 
$3 have been made on Nos. 1 and 2 dimension and 
boards. Fencing strips, 4- and 6-inch, are also in 
good demand. Mill stocks of Nos. 1 and 2 fram- 
ing materials are badly broken, and it is becoming 
more difficult to place mixed car orders. Logging 
operations, owing to the heavy rains, are very ex- 
pensive, so production is only about 50 percent 
normal. Curtailed output and heavy order files 
have caused many mills practically to withdraw 
from the market, except as to available stock. 
Export demand has perked up and local exporters 
have made some very good bookings of sawn tim- 
bers and other cargoes for the United Kingdom 
and other European countries. The schooner Else 
has completed taking on cargo of 1,000,000 feet 
of dressed pine for Tuxpam, Mexico. 

There has been a heavy increase in hardwood 
inquiry during the last ten days. Local millmen 
have taken on some attractive business for such 
stocks as they have in shipping condition. Bot- 
tom lands are still too soft to do much logging, so 
production is practically at a standstill. The 
mills are pretty well’ sold up on No. 1 common 
and better grades of oak, ash and gum. 

D. A. Kelley, assistant manager of the export 
department of the Long-Bell Lumber Co., has just 
returned from a week’s trip to its Texas and Louis- 
iana plants. Kenneth Smith, manager of the com- 
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pany’s New Orleans export office, was a week-end 
business visitor here. He was formerly connected 
with the local office. 


HATTIESBURG, MISS. 


April 24.—A satisfactory volume of business is 
reported. Mill stocks are low and badly broken, 
All classes of shed stocks are moving well, and 
low grade items especially are stiffening. In car 
material siding, lining and decking is moving well, 
Special cutting orders are more plentiful and indi- 
cations are that prices will be considerably stronger 
within the next few weeks. Dimension is stil] 
scarce, but the numerous small mills cutting this 
stock are now able to operate and move their lum- 
ber to shipping point. 

The Hart Lumber Co., Sandy Hook, Miss., hag 
just completed a logging railroad into its timber, 
which assures a plentiful supply of logs. The 
concern has also recently completed a steam dry 
kiln in connection with its saw and planing mill. 


ORANGE, TEX. 


April 24.—Owing to unfavorable logging condi- 
tions and steady demand, mill stocks of southern 
pine are badly broken. The increase in orders 
has caused a_ slight advance in prices. The 
heaviest demand is for the lower grades and car 
material. Country yard trade is active. The ex- 
port demand shows signs of a revival, fair sized 
parcel orders coming in from Continental and 
United Kingdom ports. J. H. Burton & Co. last 
week loaded the steamer Bolivian with 800,000 feet 
of sawn timber for the United Kingdom, 

The water in the Sabine River and Adams Bayou 
has fallen to such an extent as to enable the two 
big mills of the Lutcher & Moore Lumber Co. and 
the paper mill of the Yellow Pine Paper Co. to 
resume operations. 


KANSAS CITY, MO. 

April 25,—The spring buying movement is in 
full swing, and each week is hanging up a new 
sales record for the year. All elements of the 
market have responded to the heavy demand, and 
prospects are that the buying will run heavy until 
the first of June at the least. West Coast mills 
are oversold under the heavy run of business, and 
southern pine mills probably will not be very long 
in reaching that condition on a good many items. 
The lull in buying early in the year allowed the 
pine mills to catch up on their stocks and they 
have been in fairly good shape to handle the big 
volume of business now coming in. 

L. C. Boyle, of Washington, D. C., formerly 
counsel for the National Lumber Manufacturers 
Association, addressed the retail lumbermen of Kan- 
sas City last Wednesday on the various features 
of the hardwood case decision as it affected local 
associations of similar character. 

Claude Cousins, of the Cousins Lumber Co., of 
St. Joseph, and C. L. Chaffee, salesman for the 
Exchange Sawmills Sales Co. in St. Joseph terri- 
tory, were here last Saturday on their way South 
to visit the Exchange mills. 

A lumbermen’s baseball league has been formed 
here by teams representing the Dierks, Badger 
and A. O. Thompson yards and the manufacturers- 
wholesalers. The teams are now practicing and 
a schedule of games for the season is being ar- 
ranged by G. G. Duncan, of the Ingham Lumber 
Co., and Glen Gunter, of the Gunter Lumber Co., 
the promotors of the league. 


MERIDIAN, MISS. 


April 24.—Thruout this section during the last 
week southern pine orders greatly exceeded pro- 
duction. Orders of a mixed character are very 
hard to handle, as all dimension stocks appear to 
be badly broken. Buyers have trouble in finding 
2x4-inch, especially in 18-foot lengths, or 14-foot 
lengths in any sizes. These two lengths appear 
to be advancing rapidly. Production appears to 
have picked up, but rain last week had a tendency 
to curtail it temporarily. Small timbers, both long- 
leaf and shortleaf, appear to be more in demand, 
tho no noticeable price advance is noted. Inquiries 
are becoming very heavy. Concessions are noted 
for quick movement of surplus stocks, mainly e 
flooring and ceiling. Finish appears to be in g00 
demand. No. 3 common boards are very firm. 

J. H. Weems, who has been connected with the 
S. J. Allsbrook Lumber Co. for the last twelve 
months, has become sales manager for the T. J. 
Chidlow Lumber Co., of Meridian, Miss. He will 
handle both its mills and its wholesale department. 
S. J. Allsbrook, organizer and owner of the S. J. 
Allsbrook Lumber Co., advises that under the same 
name it will continue to do a commission business 
in pine and hardwoods, catering to high class 
wholesalers only. Mr. Allsbrook entered the com- 
mission field Jan. 1, 1920, and has built up a nice 
business by rendering good service at all times. 
He is one of the best known lumbermen in the 
South, as he spent eleven years among shippers 
as official inspector for the old Yellow Pine Manu- 
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facturers’ Association and for the Southern Pine 
Association. For fourteen months prior to going 
into the commission business he maintained a 
southern purchasing office for the Union Wholesale 
Lumber Co., of Youngstown, Ohio. 


MOBILE, ALA. 


April 24.—Lumber market tonditions during last 
week have improved considerably, and the export 
movement is also better. Building materials are 
selling in large amounts, and railroads are buying 
more than usual. Several small mills have opened 
and it is believed that others will open during the 
coming week. Business in cross ties is better than 
for some time, a great many being shipped to 
North Atlantic ports. 

About a half dozen schooners and several steam- 
ers are loading lumber. Exports during last week 
were: Buenos Aires, 1,671,000 feet southern 
pine; Puerto Castilla, 240,000 feet southern pine; 
San Juan, 854,000 feet southern pine; 36,000 feet 
pineapple crate lumber; 10,417 feet creosoted pine ; 
Port of Spain, 234,000 feet southern pine; San 
Pedro de Macoris, 47,000 feet southern pine; 
Kingston, 55,000 feet southern pine; Pointe-a- 
Pitre, 23,000 feet southern pine; Fort-de-France, 
58,000 feet southern pine. 


SHREVEPORT, LA. 


April 24.—The pine market continues to look 
good to the millman. During the last week the 
reduction in rates became effective, cutting the 
rate from Louisiana mills to Chicago from 44 to 
40% cents. This automatically increased prices 
about 75 cents to $1. Recent slight advances in 
the market are being well sustained. The hard- 
wood market is beginning to show some signs of 
life also. There are a number of inquiries out for 
ash, oak and gum, but the quantity of shipping 
dry stock available is rather disappointing to buy- 
ers, and it is rather difficult for them to find items 
wanted. Demand continues good and it is not 
very hard to sell anything that can be furnished 
in good shipping condition. The last week has 
seen a slight diminution of the torrential rains, 
and if dry weather continues for a couple of weeks 
logging can begin again. 


BROOKHAVEN, MISS. 


April 24.—Trade is still brisk, altho not as 
active as last week, which was a record breaker. 
Most manufacturers have well filled order files. 
Evidently the retailers are moving stocks and not 
laying in any heavy assortments, judging by the 
urgent wire requests for shipment. Shipments are 
gaining on production, altho with fair weather the 
mills are doing their best. But for the scarcity of 
labor the manufacturing situation would be ideal. 
s&better flooring and ceiling are now moving bet- 
ter and B&better finish and all grades of drop 
siding are showing real strength. No. 1 common 
boards are beginning to gain strength, particu- 
larly the 12-inch, which are in heavy request along 
the Mississippi for making boats during the high 
water. Nos. 2 and 3 common in 1-inch stock are 
still going fast, except the 1x4-inch No. 2 common, 
which are not moving. The price of 1x4-inch No. 
3 common is almost up to that of No. 2. No. 1 
dimension is fairly strong, with stocks badly 
broken. No. 2 is unusually strong, with stocks 
almost depleted. Nos. 1 and 2 lath have shown 
advances. Good offers have been made for No. 2, 
but as lath are badly oversold they have been de- 
clined. Business in large and small timber cutting 
is very brisk and prices of all sizes have been 
moved up. The mills are reluctant to take orders 
for heart specifications. Coastwise trade in tim- 
ber is good. Xxport demand is showing improve- 
ment, particularly that from South American coun- 
tries. Business in box shook remains good. 


NORFOLK, VA. 


April 24.—The North Carolina pine manufac- 
turers have enjoyed another rather brisk week, 
with a slight improvement in demand for better 
grades of rough lumber. Low grade stock has 
been moving about as fast as made. Inquiry also 
has been larger and buyers are disposed to offer 
orders at prices nearly in line with quotations 
made by mills. Mills are oversold on some items 
as far as they care to go. Some mills are still 
complaining of labor shortage. Prices as a whole 
are very strong. ‘The air drying mills are get- 
ting more business and have stiffened quotations. 

There has been a slightly better sale of 4/4 edge 
No. 2 and better. The same is true of No. 2 and 
better stock widths, 5- and 6-inch being particu- 
larly active and getting rather scarce. Twelve- 
inch also is a little scarce. While circular sawn 
stock is still being sold at very low prices, kiln 
dried band mill prices are firm. There is also a 
better demand for 5/4 and 6/4 edge No. 2 and 
better. No. 3 4/4 edge is again showing some life, 
as are also the stock widths in No. 3. Buying is 
still for immediate needs. 


There is still a brisk demand for 4/4 edge No. 1 
box and cargo inquiries are still coming in freely, 
with many large mills turning down further busi- 
ness, as most of them are sold ahead as far as the 
middle of June. No. 2 4/4 edge box, rough and 
dressed, is also moving briskly, box makers taking 
more of the rough stock. No. 2 4/4 stock box is 
still in good demand. The sale of No. 1 4/4 stock 
box continues to improve. No. 1 6-inch box is very 
scarce, while the amount of 10- and 12-inch is not 
large. Sales of No. 1 5/4 and 6/4 edge box has 
shown an improvement recently. Box bark strips 
are very active, both rough and dressed. 

There has been a still further improvement in 
the demand for flooring, thin ceiling, partition and 
dressed stock boards during the week. Roofers con- 
tinue to sell actively, altho kiln dried 6-inch are 
very scarce. Prices of dressed lumber show no 


change 
“ELKINS, W. VA. 


April 24.—There is comparatively little change 
in market conditions, due to the coal strike. There 
is a ready market for common and better in nearly 
all grades of hardwood lumber and prices hold 
firm, but the call for lower grades is small. Floor- 
ing is meeting with a brisk demand. 

Adjustment having been made of the loss sus- 
tained by the Keystone Manufacturing Co. when 
one of its dry kilns at Elkins was partly destroyed 
by fire, work of rebuilding has been started and the 
company expects to have this kiln in use again 
soon. 

Richard Chaffey, president of the Peoples Na- 
tional Bank and a well known lumberman of this 
city, has returned to Elkins after spending the 
winter in Florida. 


PENSACOLA, FLA. 


April 25.—<Activity in shipments of timber, lum- 
ber and naval stores promises to continue. The 
latest arrivals for cargo are the bark Monterosa, 
the schooners City of Baltimore and Burkeland, 
and the steamship Cody. The wooden schooners 
Santa Rosa, McDowell, DeWitt Brown and others 
are among recently reported charters. Pensacola 
clearances last week were: Steamship Wildwood, 
for London, 234,331 feet pitch pine, 104,000 feet 
pitch pine deals, 2,000 cubie feet pitch pine tim- 
ber (sawn), 32,810 feet mahogany, and naval 
stores; for Hull, 78,000 feet pitch pine. Steam- 
ship Wilscogr, for Valencia, 98,000 feet deals. The 
Fagasas loaded 450,000 feet pitch pine here and 
carried 1,906,091 feet from St. Andrews, destina- 
tion Buenos Aires. Other clearances from St. An- 
drews were: Steamship Wanderer II, for Kingston, 
with 115,564 feet pitch pine and 10,200 shingles. 
Schooners Lillian E. Kerr, for Ponce, with 503,- 
169 feet pitch pine; and Beatrice, for Rutan, with 
61,000 feet pitch pine and 16,000 cypress shingles. 


WARREN, ARK. 


April 24.—This week a few more pine orders 
were received than last week. Some items are 
taking advances, particularly No. 3 boards and 
most items on the right hand side. Items on the 
other side are showing strength. Inquiries are 
heavy from practically all sources. Retail demand 
leads and all orders are for prompt shipment. In- 
dustrials are buying some stock for immediate 
needs. Car siding stock is in good demand, with 
prices advancing. The weather has favored operat- 
ing. Hardwood demand seems slightly more brisk 
and prices look more favorable. Production has 
been active despite water in the woods. Hardwood 
flooring is in good demand, prices remaining firm. 

Lumber manufacturers here have responded to 
the call for aid from Arkansas City to help 
hold the levees on the Mississippi. The following 
companies sent foremen, as many of their colored 
laborers as would go, over 150 men being taken 
by special train: CC. J. Mansfield, vice president 
and general manager of the Arkansas Lumber 
Co.; O. O. Axley, general manager of the South- 
ern Lumber Co.; Robert W. Fullerton, president 
of the Bradley Lumber Co., and L. Graham Hamp- 
ton, president of the Warren Stave & Lumber Co. 
The Arkansas Lumber Co. and the Warren Stave 
& Lumber Co. shut down their plants, while the 
Southern and Bradley mills are running short 


handed. 
JACKSON, MISS. 


April 24.—The southern pine market is ex 
tremely active. The demand now is spreading to 
all items. Demand for low grades, which began 
with building operations in the North, is being 
followed with demand for other building items. 
The mills are practically out of the market on No. 
8 stock, and speculative buying is picking up the 
remaining odds and ends of dry stock. This is 
true also to some extent of No. 2 common 1-inch 
stock and also of both No. 1 and No. 2 dimension. 
It is believed that in another week or ten days 
the same situation will prevail on the upper grades 
of flooring and ceiling. The mills are earnestly 
advising the dealers to place their orders early. 











SESSA 22 Sw 


PACIFIC COAST ;} 




















Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





Our business has 
been built entirely on 
the basis of dependable 
values and_ efficient 
service. And _ that’s 
the basis on which we 
solicit your orders. We 
specialize in lumber for 


Retail Yards, Factories and 
Industrial Plants 








CALIFORNIA 


REDWOOD 


Finished Tanks Shop 
Tank Stock Ties 
Silo Stock Timbers 
Squares Flitches 


Siding 
Finish 
Ceiling 
Mill Work 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Croker Building, - 


San Francisco 


Merchants Nat'l Bank Bldg., Log Angeles 
Grand Central Terminal, - New York 
McCormick Building, - - Chicago 
Plymouth Building, - - Minneapolis 








CEDAR 


Siding Bevel Siding, 


and Finish, Long y 
Timbers, Joists, Finish and 
Dimension, etc. Shingles. 


Elogine| (ore 

eiling, rm 

Bevel tonnes pint 
crear POST & P 














WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 











IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
All Grades Minneapolis, Minn. ty of Shop. 











LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 





74 


AMERICAN LUMBERMAN 





APRIL 29, 1922 





Shipments are retarded by wet weather. Dealers 
report that it is difficult to get prompt shipment. 
Local building is very heavy. 

Hardwood market conditions are unchanged. 
The Mississippi has continued to rise and the 
Valley is facing the worst flood in its history. It 
is believed that within ten days or two weeks the 
market will strengthen considerably, as it will be 
July 1 before additional log supplies can be had. 

W. N. Cherry, representing the Advance Lumber 
Co., of Birmingham, Ala., visited mills in this sec- 
tion last week. 

F. Charles Fisher, large lumber dealer and 
prominent citizen of Kingston, Jamaica, is spend- 
ing several weeks in the States. Mr. Fisher re- 
ports conditions in Kingston very favorable for a 
steady lumber business, and he is canvassing his 
source of supply among southern mills catering to 
the export business. He was a guest of the Fink- 
bine Lumber Co. at its large Dlo plant Thursday 
and Friday. 

H. I. Isbell, head of the H. I. Isbell Co., of Elk- 
hart, Ind., and interested in many retail yards in 
Indiana, spent several days of last week in Jack- 
son and Dlo with the Finkbine Lumber Co. Mr. 
Isbell has been spending several months at St. 
Petersburg, Fla., and is making a tour of the South 
looking into conditions at the mills. 
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Newbegin Lumber Co. 
1052 Pacific Ave., 
TACOMA, WASH. 


Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 
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TUSCALOOSA, ALA. 


April 24.—The southern pine market continues 
active. Weather conditions have improved and 
there has been an increase in production. Higher 
grade stocks are still in good demand at firm 
prices. There is an upward tendency noted in 
prices of lower grades. Manufacturers are pretty 
well sold up on practically all items, and their 
order files are heavier than at any time during 
the last eighteen months. Shipments are moving 
in a more satisfactory manner, and a number of 
small mills contemplate starting up at an early 


date. 
PITTSBURGH, PA. 
April 25.—The phenomenal building boom in 
Allegheny County is putting strength into the 


Jumber market, and while prices have not advanced 
very materially they have stiffened all around. 
Shipments of lumber have not been interfered 
with by reason of the coal strike, but it is felt 
that if the strike keeps up there will be a lull in 
the building trades. 

Secretary William B. Stayer, of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, is in 
receipt daily of requests from newspapers thruout 
the State requesting matrices of the houses pic- 
tured in Plan Book No. 2, which is being used 
in the home building campaign staged by the 
papers in many communities. This campaign is 
getting thousands of renters interested in owning 
their own homes, is providing work for men in 
the building trades and is bringing big business 
to the lumbermen of the State. Owing to the 
rapid approach of the completion of twin tunnels 
thru the big hill on the south side of the city of 
Pittsburgh, which separates it from a residence 
community that has shown phenomenal growth in 
the last ten years, there is no gainsaying that this 
community is the record breaker in the building 
of new homes during the last twelve months. The 
great drawback now is scarcity of skilled labor 
in the building trades. This has a tendency to 
make workmen demand higher wages after the 
contractor has signed on certain work, and in 
several cases has been embarrassing. 


PHILADELPHIA, PA. 


April 24.—The consensus among wholesalers 
here about last week’s business is that prices are 
generally a little better, and that volume of busi- 
ness is about the same. Sellers of building lumber 
are still doing a much greater volume of business 
than are the hardwood men, but the hardwoods 
are moving in better volume and there is less 
price cutting. Most of the yards are busy, and 
many of them report a tendency to better prices. 
Business with the suburban yards is holding to 
its boom proportions, and prices are steady with 
them. The building of homes and manufactories 
here is going on apace, and is consuming a lot of 
lumber, and there is a lot of public and semi- 
public work getting started. Planing mills, trim 
men, cabinet makers, and general contractors are 
mostly busy, and box makers are finding improve- 
ment. Furniture manufacturers are still complain- 
ing about prices and are not buying as they should, 

Among the hardwoods, all the floorings are in 
good demand at fair prices, and oak, in piling, tim- 
bers and lumber, is in good demand. ‘There is 
also a mild demand for chestnut, maple, birch, 
beech, basswood, ash, gum, poplar, cherry, walnut 
and mahogany, at fairly good prices. White pine 
is moving in better volume in all grades, and some 
dealers report a price betterment. Spruce prices 
are steady, but demand is light. Hemlock de- 
mand is strengthening, and with the extreme short- 
age, prices are bound to go up despite the prospect 
of a new crop, which is reported to be small. 
Cypress is moving in good volume, at prices that 
are good compared with those of a few weeks ago, 
and the demand is more evenly spread over the 
different grades. Southern pine demand is good, 
from piling and timbers down to box boards, with 
flooring demand considerably behind the supply. 
North Carolina prices are tightening, and the vol- 
ume of business moving is large, with many dealers 
reporting better prices. Sizes, flooring and roofers 
seem to be in best demand. Lath of all kinds and 
sizes seem to find a ready market at good prices. 
Shingles are good sellers in the outlying districts, 
and there has suddenly developed a demand for 
hand rived, showing some activity in the starting 
of construction of the better class of suburban 
homes, which has been delayed until now. 

John A. Gibson has been added to the sales 
force of the Philadelphia office of the R. T. Jones 
Lumber Co., and will devote himself largely to the 
South Jersey territory. 

Harry C. Vellenoweth, formerly with Joseph P. 
Comegys, has been added to the rapidly increasing 
force of the Sterling Lumber Co. He will divide 
his energies between office and road. 

Maj. Robert T. Stuart, formerly deputy forester, 
has been appointed by Gov. Sproul as State for- 


ester, to succeed Gifford Pinchot, who has resigned 
to enter the race for the governorship of Pennsy)- 
vania. Maj. Stuart is 39 years of age, a graduate 
of the Yale School of Forestry in 1906, was in the 
forestry regiments in France during the war, and 
was cited by Gen. Pershing for his work there. 


NORTH TONAWANDA, N. Y. 


April 25.—Business generally is more satisfac 
tory than for over a year. Industries of all kinds 
have shown a disposition to increase their opera- 
tions. Lumber dealers are coming in for a large 
part of the business that has come about thru the 
prevailing conditions. Housing operations have 
seldom shown greater activity, especially in the 
Tonawandas and nearby places. A dozen or more 
cities in western New York are building on a scale 
that dealers believe insures an active consumption 
of stock during the season. The increasing de 
mand for lumber for crating purposes as well as for 
housing consumption is asserting itself thru the 
operation of planing, woodworking and box shook 
mills. A number of them are operating at their 
full capacity for ten hours a day for the first time 
in several years. 


BOSTON, MASS. 


April 25.—Asphalt shingle manufacturers, always 
enterprising, sprung a new advertising stunt here 
last week when the entire membership of the Lum- 
ber Trade Club of Boston was invited on a joy 
ride to New Jersey to see how this sort of roof 
covering is made out of ground rags, crushed waste 
slate and a byproduct of petroleum. Thirty-two 
retail lumbermen accepted the invitation and spent 
the holiday, April 19, Patriots’ Day, inspecting the 
plants of the Flintkote Co. (Inc.), at Little Ferry 
and Rutherford, N. J. The Lumber Trade Club was 
headed by J. Edward Downes, its president, and 
Ulmont M. Carlton, the secretary. Thirty other 
members made the trip. 

Two large consignments of west Coast lumber 
are on the way to Boston from Vancouver, B. C., 
and ports on Puget Sound by way of the Panama 
Canal. The Lehigh is due May 20 from Tacoma 
and other Puget Sound ports with about 300,000 
feet of Douglas fir for Boston dealers. The Wabash 
is due about May 28 with about 500,000 feet for 
the local trade from Vancouver. 


BALTIMORE, MD. 


April 24.—-Stevedores here took advantage of the 
arrival of an unusually large number of lumber 
laden craft from various points down the bay and 
tributaries last week to inaugurate a strike for a 
large increase in pay for unloading lumber, and the 
situation favored them to such an extent that 
most of the firms and corporations affected gave 
in after a few days. When the strike was at its 
height about forty vessels were tied up, with 
charges continuing. The rate heretofore prevailing 
had been 40 to 45 cents per 1,000 feet, while the 
rate demanded was 50 cents for the regular men 
and 60 cents for the foremen, this scale being finally 
accepted. Whether the lumber dealers will be 
able to pass the increase on to the buyers remains 
to be seen. 

The statement of exports of lumber and logs 
for February from Baltimore shows that despite 
a lowering of values, total shipments for the month 
exceed those for February, 1921. For the first 
time in months the exports of poplar occupy some- 
thing like the place they should hold, being only a 
little behind the shipments of oak, while the for- 
wardings of sash, doors and blinds have undergone 
a marked revival. Two thousand and fifty-eight 
hardwood logs were shipped, as were 178,000 feet 
of southern pine boards, 18,000 feet of spruce, 
16,000 feet of chestnut, 213,000 feet of oak, 179,- 
000 feet of poplar and 27,000 feet of other hard- 
woods. Thirty thousand pieces of sash, doors and 
blinds also went forward. 

The Surry Lumber Co. has shut down mill B 
of its plant at Dendron, Va., in order to make ex 
tensions and improvements. An addition to the 
mill building is being erected, and the capacity of 
the plant will be materially increased. The com 
pany has also opened a New York office at 110 
West 34th Street, with George L. Curry in charge. 
Mr. Curry was formerly with W. L. Shepherd & Co., 
at Montgomery, Ala., and is familiar with the east 
ern territory. He will not only distribute the Surry 
company’s product but conduct a general whole 
sale business, 

The addition to the plant of the Morgan Mil! 
work Co. has been completed, and stocks of sash 
and doors are being moved into it as fast as they 
pile up. The addition fronts on Falls Road and is 
three stories high, containing also some machinery 
for the reshaping of frames. 

A. C. Brown, a timber merchant of Belfast, Ire 
land, stopped in Baltimore last week in the course 
of a trip thru the eastern States, to which his visit 
to this country will be confined. 


(Concluded on page 86) 
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Charles Wagner, of the J. M. Atley Lumber Co., 
and J. F. Higman, of the J. F. Higman Lumber 


Co., transacted business in Detroit during the 
week. 

Jennings Ballantyne, sales manager for Cobbs 
& Mitchell, is on a three weeks’ tour of the eastern 
States. He expected to return to the Coast via 


Kentucky. 


E. J. Stanton & Son, of Los Angeles, Calif., 
advise that their Cleveland (Ohio) sales office 
has been removed to 516 Union Building. A. A. 
Derry is manager of that office. 


L. A. Buck, of Escanaba, Mich., while in the city 
during the week on a business trip, expressed him- 
self as well satisfied with the current hardwood 
market, which he characterized as strong. 


Cc. F. Wiehe, secretary of the Edward Hines 
Lumber Co., this week was reélected to the West 
Chicago Park Commissioners, on which civic board 
he has served with distinction for some time. 


E. H. Crain, formerly of the Powell Myers Lum- 
ber Co., South Bend, Ind., has become connected 
with the Paepcke Leicht Lumber Co. and will cover 
Michigan and eastern Ontario for that concern. 


The Charles Gill Lumber Co., of Wausau, Wis., 
has closed its local office, and A. J. Olson, who 
represented the company in this territory, has 
returned to Wausau pending further developments. 


W. H. Elbring, of the Elbring Lumber Co., St. 
Louis, Mo., transacted business in Chicago this 
week and expressed himself most optimistically 
regarding trade conditions in the St. Louis terri- 
tory. 

L. J. Boykin, president of the Boykin Lumber 
Co., Houston, Tex., and R. O. Crozier, manager of 
the concern’s Chicago office, are spending some 
time in the East, gathering first hand information 
regarding business conditions. 


F. V. Babcock, of the Babcock Lumber Co., 
Pittsburgh, Pa., transacted business here this 
week. While discussing lumber trade conditions, 
he stated that the market is showing distinct im- 
provement and that he looks for a very good year. 


Harry T. Lucas, of the H. T. Lucas Lumber Co., 
returned this week from a business trip to Hous- 
ton, Tex., and other southern points, during which 
he spent considerable time at the southern pine 
and hardwood mills, investigating conditions. 


Bb. H. Halpin, general manager of the Stout 
Lumber Co., Thornton, Ark., transacted business 
in this market during the last week, and thru his 
optimism contributed to the excellent feeling re- 
garding market conditions that now prevails 
among the trade in this section. 


kK. L. Flake, manager of the Detroit (Mich.) 
office of the Turner-Farber-Love Co., Memphis, 
Tenn., paid a business visit to Chicago this week. 
He stated that trade in his territory is opening 
up very satisfactorily, and that he looked for con- 
tinued improvement henceforth. 


Phil R. Hillyer, of the Matteson Lumber & Coal 
Co., Matteson, Ill., was among the retailers who 
visited this market during the last week. He 
stated that construction is going forward favor- 
ably in his section, and he looked toward the near 
future with anticipation of good business. 


J. F. Wigginton, president of the Louisiana Red 
Cypress Co., New Orleans, La., passed thru this 
city during the week, on his way to the Pacific 
coast. He reported a steady improvement in the 
cypress as well as in the general lumber market, 
and regarded the future with great optimism. 


R. H. Crowley, of the Crowley Co., millwork 
manufacturer of Spokane, Wash., made a business 
visit to Chicago this week, and reported that the 
millwork trade in the Past is opening up freely. 
Suilding everywhere is developing heavily, and 
Mr. Crowley looked for an exceptionally good year. 


The Lumbermen’s Association of Chicago has 
secured a permanent exhibit of specimen woods 
illustrating the rules of the United States Forest 
Service-for determining the strength of structural 
timbers. This is a highly educational showing, 
which is attracting considerable attention and the 
careful study of members, 


N. J. G. Van Keulen, of the Van Keulen & Win- 
ehester Lumber Co., Grand Rapids, Mich., while 
in the city this week stated that tho industrial 
business continues to be rather spotty, the read- 
justment which ultimately will result in complete 
normality is progressing very favorably, and that 
the lumber situation looks very hopeful indeed. 


A. C. Quixley, of the A. C. Quixley Lumber Co., 
at the weekly meeting of Division C—hardwood 
wholesalers—of the Lumbermen’s Association of 
Chicago on Monday of this week was appointed to 
represent that division at the general conference 
between Secretary of Commerce Hoover and lum- 
bermen of all branches of the industry which will 
be held at Washington, D. C., some time during the 
next month. 


J. T. Jones, of the Miller Lumber Co., Memphis, 
Tenn., and W. A. Noble, of Cincinnati, Ohio, were 
among the southern lumbermen who visited this 
city during the last week. Both stated that they 
had found a considerable improvement in the lum- 
ber market during the last few weeks, and re- 
garded the future with keen optimism. Another 
visitor from south of the Mason-Dixon line was 
Mr. Wilson, of the Wilson Lumber Co., Elkins, 
W. Va. 


Charles W. Fish, president of the Charles W. 
Fish Lumber Co., Elcho, Wis., passed thru Chi- 
cago this week on his return from a week’s rest 
at West Baden, Ind. Frank Handysides, sales man- 
ager for the concern, also passed thru, on his way 
to the East, where he will spend a short time in- 
vestigating business conditions generally. While 
here, both Messrs. Fish and Handysides conferred 
with V. J. Euler, who has recently taken charge 
of the company’s Chicago office. 


W. S. Winegar, president of the Vilas County 
Lumber Co., Winegar, Wis., and of the Winegar- 
Gorman Lumber Co., Chicago, passed thru Chicago 
during the week on his way to Grand Rapids, 
where he has business interests. Among other 
northern lumbermen who were in the city during 
the last few days were Hal Levissee, of the Scott 
& Howe Lumber Co., Ironwood, Mich.; M. F. Maf- 
fett, of Maffett & Graef Lumber Co., Appleton, 
Wis., and Charles Dregge, of the Nichols & Cox 
Lumber Co., Grand Rapids, Mich. 


A. B. Kroll, of Allen & Robinson (Ltd.), Hono- 
lulu, Hawaii, spent a few days of this week in 
Chicago, and was an appreciated visitor at the 
AMERICAN LUMBERMAN. Mr. Kroll, who was born 
and raised close to the lumber industry in Wiscon- 
sin, expects to spend about four months in this 
country, visiting acquaintances in and out of the 
lumber industry and surveying business conditions 
generally. He is accompanied by his family. Mr. 
Kroll stated that Honolulu is experiencing a build- 
ing boom and that great quantities of Douglas fir 
are entering into consumption there. 


N. H. Huey, who recently closed the local office 
of the Oregon Lumber Co. and will in the near 
future open a retail lumber yard at Fayetteville, 
Ark., as was told in the last week’s issue of the 
AMERICAN LUMBERMAN, motored to the southern 
city this week, accompanied by his family and 
R. J. Oliver, formerly of the Fort Smith Lumber 
Co., Plain View, Ark. Last Saturday evening 
H. W. Sherman, western pine wholesaler, gave a 
farewell party to Mr. Huey, in which all of his 
old time associates in the local trade took part 
and wished him unbounded success in his new 
venture. 


S. M. Eaton, sales manager for the W. M. Cady 
Lumber Co., of McNary, La., spent a few days of 
this week in Chicago, conferring with H. A. Ham- 
lin, manager of the company’s Chicago office. Mr. 
Eaton had just returned from a business trip to 
Detroit, Mich., and said that trade in that terri- 


tory is developing into considerable volume. The 
lumber market generally is showing steady im- 


provement, and is strengthening. Business has 
been really heavy during ‘the last few weeks, and 
indeed many of the mills have little left to sell. 
The Chicago office of the W. M. Cady Lumber Co. 
was removed during the week from 1503 Lumber 
Exchange Building to 1005 Conway Building, where 
handsome quarters have been secured. 


Fr. W. Long, sales manager for the Wisconsin- 
Michigan Lumber Co., Eagle River, Wis., advises 
that the company has recently reépened its saw- 
mill and expects henceforth to operate eleven 
months out of the year. The company’s timber 
supply will keep the mill running for twenty-five 
to thirty years. Machinery is now being installed 
in its planing mill and box factory and, as soon 
as this work is completed, the company expects to 
be in position to fill any orders for millwork of 
northern stock meeting the ordinary requirements 
of the consuming markets. Commenting on the 
market situation, Mr. Long said: “We feel opti- 
mistic, for the reason that building is now taking 
on considerable activity, and it is only a question 
of time before this will find reflection in the hard- 
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ALIFORNIA SUGAR PINE 
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Sivers Savidge Lumber Co. 


Hobart Bldg,, San Francisco, Calif. 





wood end of the lumber industry. We are booking 
orders at very satisfactory prices.” 


W. W. Sine, of the Sine Bros, Lumber Co., re- 
turned this week from the west Coast, where he 
has spent more than a month, combining business 
with pleasure. After visiting for a few weeks 
with his mother, who makes her home in Los 
Angeles, Calif., he proceeded to the Pacific North- 
west, to investigate tnill conditions. He reported 
that building in the Los Angeles territory is as- 
suming an almost unbelievable volume, and that 
great numbers of homes and other buildings are 
going up in San Francisco also. He found the 
Coast market very strong and the lumbermen op- 
timistic, as he thought they had reason to be in 
view of the excellent prospects for export and 
California trade, to say nothing of that from other 
sources, 


S. F. D. Meffley, secretary-manager of the Lum- 
bermen’s Association of Chicago, in his weekly let- 
ter to the membership calls their attention to the 
early expiration of certain ordinances regulating 
fire limits, as follows: “On July 1 and August 1, 
1922, ordinances excluding certain territories from 
the fire limits within the corporate limits of Chi- 
cago will run out. Permits secured prior to these 
dates are good for six months, thus permitting the 
construction of frame buildings in said territories 
six months after the ordinances are nonoperative. 
Canvass your district and urge construction now, 
or the taking out of permits prior to the ordi- 
nance expiration dates. If you do not know the 
territory, call us.” 


J. H. Maassen, manager of the hardwood de- 
partment of the Chicago Lumber & Coal Co., St. 
Louis, Mo., with headquarters at Memphis, Tenn., 
passed thru this city the latter part of last week, 
on his way from Detroit, Mich. Mr. Maassen re- 
ported that the lumber trade in that city is improv- 
ing wonderfully, as a result of the betterment in 
the general business situation. The automobile in- 
dustry is doing well, and is taking on considerable 
quantities of lumber. Mr. Maassen also visited 
Grand Rapids, Mich., and found the furniture trade 
to be encouragingly active. N. C. Waggoner, 
manager of the southern pine department of the 
same company, also stopped off in this city for a 
day or two, following a business visit to Detroit, 
where, he stated, he had transacted some really 
good business. 


A BIG MOVING DAY NEXT MONDAY 


Next Monday will be the biggest moving day in 
the history of the local lumber trade. A large 
number of lumber concerns have avoided the grand 
rush that May 1 is sure to bring, having moved 
during the last few weeks, but enough remain to 
make it a lively day. From all reports, office 
moving is not confined to the lumber trade by any 
means, but there is an unprecedented shifting 
around in all lines, necessitated for the most part 
by the unreasonable demands of the building land- 
lords. The effect is very noticeable to the movers, 
who are having difficulties in securing vans, and 
several lumbermen remarked during the week that 
the only way they can see to move as per schedule 
is for them to carry their desks to the new loca- 
tions on their backs. 


Among the concerns that will move are the fol- 
lowing : 


Charles L. Baxter Lumber Co., to 1212 Conway 
Building. (The Burnaby Bros Lumber Co., whose 
offices were adjacent to those of the Charles L. 
Baxter concern, has added to its own the offices 
vacated by the latter.) 

Big Bay Lumber Co. to 2309 Loomis Street. 

30tts-DeSale Lumber Co. to 1510 Y. M. C. A. 
Building. 

John H. Brooks Lumber Co. to 1415 Y. M. C. A. 
Building. 

_ W. M. Cady Lumber Co., to 1005 Conway Build- 
ing. 

Central Warehouse Lumber Co. to 119 Y. M. C. 
A. Building. 

Chicago Lumber & Coal Co., to 901 Lumber Ex- 
change Building. 

Cortez Lumber Co., to Room 610, 440 South 
Dearborn Street. 

A. W. Lammers, to 1530 Lumber Exchange 
Building. 

Long-Bell Lumber Co., to 1413 Conway Building. 

N. J. Ludington (formerly E. S. Blinn & Co.) to 
1509 Y.M.C.A. Building. 

R. M. Merrill Lumber Co. to 1406 Y. M. GC. A. 
Building. 

C. A, Paltzer Lumber Co., to 332 South LaSalle 
Street. 

Shedd Lumber Association, to 541 McCormick 
Building. 

Jacob Slimmer, to Hillock and Throop streets. 

Steven-Jarvis Lumber Co. to 926 Y. M. C. A. 
Building. 

Tremont Lumber Co. and Trinity County Lum- 
ber Co., to 818 Webster Building, 327 South La- 
Salle Street. 

Timber Products Co., to 1421 Fisher Building. 


Yawkey-Bissell Lumber Co., to 541 McCormick 
Building. 

West Coast Factory Lumber Co., to 1530 Lum- 
ber Exchange Building. 
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REGARDS OUTLOOK AS PROMISING 


The National Hardwood Lumber Association re 
ports that its total original inspections during 
March of this year were 17,596,524 feet, of which 
15,953,836 feet were handled by the salaried in- 
spection staff and 1,642,688 feet by fee inspectors. 
These figures show an appreciable gain over those 
for February, when original inspections were made 
on lumber totaling 14,993,370 feet, and an even 
greater gain over March, 1922, when they totaled 
only 12,903,754 feet. Commenting on this, the 
association says in its bulletin: “On the whole 
these statistics are sufficient evidence that current 
conditions within the hardwood industry are de- 
cidedly more favorable than they were a year ago, 
and that the general outlook is definitely better.” 

The association announces its intention to com- 
pile a complete list of manufacturers of cypress 
within its membership, and has requested all mem- 
bers cutting this wood in any volume to notify 
the secretary. 


ENTER COMMISSION BUSINESS 


Announcement was made this week of the or 
ganization of the commission firm of Wilkins & 
Godley, composed of B. J. Wilkins, who has just 
resigned as sales manager for the W. R. Pickering 
Lumber Co., Kansas City, Mo., and W. L. Godley, 
who for the last six years has been the Chicago 
representative for that concern, The new firm will 
make its headquarters at 1519 Lumber Exchange 
Building, and will handle southern pine and south- 





W. L. GODLEY 


B. J. WILKINS 
Organizers of Wilkins & Godley, Commission Firm 


ern hardwoods on a commission basis exclusively, 
catering to the retail, factory and railroad trade. 
The W. R. Pickering Lumber Co. has closed its 
Chicago office, and Wilkins & Godley will handle 
its account in this territory. 


Both Messrs. Wilkins and Godley are successful 
lumbermen of long experience in the manufactur- 
ing as well as in the distributing ends of the 
industry, and both are well known thruout this 
territory. 

Mr. Wilkins has acted as sales manager for the 
W. R. Pickering Lumber Co. for the last four years, 
and has been connected with the company for 
more than eight years, starting as shipping clerk. 
Prior to this connection he had twenty years of 
mill experience, with a number of such prominent 
manufacturers as The Lutcher & Moore Lumber 
Co., Orange, Tex., and the Great Southern Lumber 
Co., Bogalusa, La. 

Mr. Godley has been connected with the Picker- 
ing concern for a little more than six years, prac- 
tically all of which time he was in charge of the 
Chicago office. Before joining this company’s 
sales forces he sold lumber in the middle West 
territory for the South Texas Lumber Co., of 
Houston, Tex., and for eight years for Wm. 
Buchanan, Texarkana, Ark. Previously he had 
had many years manufacturing experience at some 
of the largest mills in the southern pine belt. He 
began his lumber career in the retail lumber busi- 
ness in Dallas, Tex. 

Thus these two new commission men are start- 
ing into business on their own account excellently 
prepared to render the best of service to their 
customers. They expect to cover the territory 
within a radius of about one hundred miles of 
Chicago, and to cater to all lines of trade. 
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TO OCCUPY HISTORIC SITE 


Jacob Slimmer is vacating the premises at 2309 
Loomis Street which his retail cypress yard has 
occupied for some years, and after May 1 will be 
located at Hillock and Throop streets, where he 
has purchased 100,000 square feet of ground. This 
property has a history of great interest to the 
local lumber industry, as it was the site of prob- 
ably the first planing mill in Chicago, and has been 
a lumber yard of one sort or another as far back 
as the oldest inhabitant can remember. Mr. Slim- 
mer will continue to specialize in the retail dis- 
tribution of cypress from his new location. 

The property vacated by Mr. Slimmer will be 
occupied by the Big Bay Lumber Co., which here- 
tofore has operated close by, at 2343 Loomis 
Street. 


NEW RAILWAY STRIKE THREATENS 

The railway employees’ department of the Amer- 
ican Federation of Labor last Saturday night ad- 
journed its sixth biennual convention, which had 
peen held in this city for two weeks, with a deci- 
sion to poll a strike vote. Thus the railway men 
again threaten at least a partial tie-up of the 
country’s transportation facilities. The strike 
ballots will within a short time go out to the 600,- 
000 members of the department, which is composed 
of the six federated shop crafts and the switch- 
men’s union, and B. M. Jewell, president of the 
organization, stated that returns may be expected 
to. be completed within sixty days. Mr. Jewell 
further stated that the workers are sure to vote 
overwhelmingly for a walkout in protest to at- 
tempts to lower their wage scales and to modify 
the rules governing their employment. If a strike 
results, it will ostensibly be in protest against the 
alleged failure on the part of railroads to abide 
by the decisions of the United States Railroad 
Labor Board. 

In the meanwhile there was a Federal court 
decision issued here Saturday holding that the 
Railroad Labor Board had exceeded its authority 
in specifying procedure under which the Pennsyl- 
vania Railroad and its employees should seek 
agreement in matters of dispute. This stripping 
of the board’s powers is taken by observers to mean 
that it faces a fight for its existence, its only 
salvation, according to some authorities, now be- 
ing a contrary court decision or congressional ac- 


tion conferring upon its power to enforce its 
rulings. Public sentiment at the present time is 


the only force behind the board. 


CONCENTRATES ON OWN BUSINESS 


James H. Lang, treasurer and manager of the 
Chicago Lumber Sales Co. and general agent in 
the Chicago territory for the Central Coal & Coke 
Co., of Kansas City, Mo., announced this week that 
on May 1 he will sever his connection with the 
latter concern and thereafter will devote his entire 
attention to the management of the Chicago Lum- 
ber Sales Co. and to his other interests, which 
include five retail lumber yards in Indiana. Mr. 
Lang has found this action necessary in view of 
the steady increase in the 
business of his own firm, 
and expresses his regret 
that circumstances do not 
permit his continued as- 
sociation with the Kan- 
sas City concern. 

Mr. Lang’s resignation 
as general agent severs a 





JAMES H. LANG, 
Treasurer and Manager of 
the Chicago Lumber 
Sales Co. 





connection with the Cen- 
tral Coal & Coke Co. of 
fourteen years’ duration. 
He began as a salesman 
out of the company’s In- 
dianapolis (Ind.) sales 
office and three years 
later was placed in charge 
of the Chicago office with 
the title of general agent. Previously Mr. Lang 
had had long experience in the distribution of 
horthern and southern lumber, having begun his 
lumber career with the W. O. Brandt Co., of Minne- 
apolis, Minn., and for some time having been asso- 
ciated with the sales forces of the Kirby Lumber 
Co., of Houston, Tex. As most of his time has 
been spent in close contact with the trade in the 
northern territory, he is, needless to say, well 
known thruout this section, as well as to manu- 
facturers in both South and West. 

The Chicago Lumber Sales Co., a manufacturer 
and wholesaler specializing in Douglas fir, southern 





pine, cypress and redwood and catering almost ex- 
clusively to the railroad and car material trade, 
was incorporated by Mr. Lang and associates in 
1919, and has since made a marked success in its 
field, building up a large clientele and an enviable 
reputation which will surely blaze the way to even 
greater expansion, now that Mr. Lang will be in 
position to give the business his undivided atten- 
tion. The concern’s headquarters will remain at 
20 East Jackson Boulevard. The Chicago Lumber 
Sales Co. also maintains a western office in the 
Northwestern Bank Building, Portland, Ore., in 
charge of V. M. Wilson. 

The retail end of the business comprises five 
yard concerns, which are in the direct charge of 
Charles E. Foster, of Valparaiso, Ind., president 
of the Chicago Lumber Sales Co. Among these 
yards are the Delphi Lumber Co., Delphi, Ind.; the 
Pioneer Lumber & Coal Co., Michigan City; the 
White Coal & Lumber Co., Monticello, and the 
Foster Lumber & Coal Co., Valparaiso, Ind. 

No announcement has as yet been made regard- 
ing the plans of the Central Coal & Coke Co. for 
filling the post vacated by Mr. Lang. 


IS MADE VICE PRESIDENT 


George A. Hoene, for the last five years general 
sales manager for the International Lumber Co., 
International Falls, Minn., with headquarters in 
Chicago, has severed this connection and will, effec- 
tive May 1, become vice president of the Acme 





GEORGE A. 
Vice President Acme Lumber & Shingle Co. 


HOENE, CHICAGO; 


Lumber & Shingle Co. A. J. Barker will remain 
president of the concern, and C. W. Molin, secre- 
tary-treasurer. 

Mr. Hoene is one of the best known lumbermen 
in the middle West, and has an extensive acquaint- 


ance from coast to coast. He has been engaged 
in the lumber industry ever since he was a 
boy, and has had thoro experience not only in 


manufacturing and wholesale distribution but also 
in the retail end. He has been connected with the 
International Lumber Co. for the last six and a 
half years, the first eighteen months as assistant 
sales manager and afterward as its general sales 
manager in charge of the Chicago offices. Prior 
to this connection he was for more than ten years 
with the Edward Hines Lumber Co., engaged at 
its manufacturing operations at Lake Nebagamon 
and Iron River, Wis., and in traveling middle West 
territory. Among his previous connections was 
that with the H. C. Behrens Lumber Co., a retail 
yard concern, of Forest City, Iowa, and Minneapo- 
lis, Minn. 

Cc. F. Carney has succeeded Mr. Hoene as man- 
ager of the Chicago office of the International Lum- 
ber Co., with the title of assistant sales manager. 
He has been associated with this office for seven 
years, as assistant to Mr. Hoene and before that 
to Thomas J. Toomey, then general sales manager 
of the company and now sales manager of the 
Lamb-Fish Lumber Co., Charleston, Miss. 

SaaS 

Knox Bros. (Ltd.) announce that they have 
opened a purchasing and sales office for lumber 
and forest products at 511 McLeod Building, Ed- 
monton, Alta., Canada. The office will be under 
the management of Hugh R. Patriarch. 


TAKES CHARGE OF CHICAGO OFFICE 

L. B. Smith has resigned his position as man- 
ager of the Chicago office of the Charles W. Fish 
Lumber Co., Elcho, Wis., and has been succeeded 
by V. J. Euler, who for some time has been head- 
quartered at the local office, in charge of the com- 
pany’s wholesale department. 

Mr. Euler has been con- 
nected with the Charles 
W. Fish concern for about 
two years and a half, 
first as assistant sales 
manager at Elcho and 
afterward as eastern 
sales representative, with 
offices in Syracuse, N. Y. 





V. J. EULER, 

Who Takes Charge of the 
Chicago Office of the 
Charles W. Fish Lum- 
ber Co., Elcho, Wis. 





This office was closed on 
Jan. 1 last, and Mr. Euler 
was transferred to Chi- 
cago. He has spent more 
than fifteen years in the 
lumber business in the 
South and North, and has 
had a thoro training in 
both the manufacturing 
and distributing branches. 

The Charles W. Fish Lumber Co. is a large manu- 
facturer of northern hardwoods and hemlock, op- 
erating five mills in Wisconsin. The local office 
will remain in the Otis Building. 

Mr. Smith will do business on his own account, 
specializing in northern lumber, and will, tempo- 
rarily at least, make his headquarters at 1002 
Great Northern Building. 











LUMBERGIRL JOINS NORTHERN FIRM 

Miss Irene Fahey, who for some time has been 
a center of interest in the local lumber market 
because of the unique position which she has suc- 
cessfully filled as manager of the hardwood de- 
partment of the Chicago office of the Chicago Lum- 
ber & Coal Co., of St. Louis Mo., has resigned that 
position to become office manager for the Steven- 
Jarvis Lumber Co., of Bau Claire, Wis., effective 
May 1. 

Fred E. Andrews and Rowland 8. Utley of course 
will remain in charge of the northern and southern 
hardwood departments respectively, but having 
acquired the services of Miss Fahey they expect 
to be able to spend practically all their time out 
among the trade, and Miss Fahey will look after 
customers who transact their business direct with 
the office. 

The Chicago office of the Steven-Jarvis Lumber 
Co. will on May 1 be removed from the Lumber 
Exchange Building to Room 926, 19 So. La Salle 
Street. 

George F. Weis, jr., will sueceed Miss Fahey as 
manager of the Chicago Lumber & Coal Co.’s local 
hardwood department. He has been selling in the 
Chicago and adjacent territory for the company 
since the first of the year. Previously he was 
engaged in the veneer business in Memphis, Tenn. 

The Chicago Lumber & Coal Co. will also move 
its office early next week, from the Marquette 
Building to Room 901 Lumber Exchange Building. 


TWO WHOLESALERS CONSOLIDATE 

The “Hayes-Ayers-Koester Lumber Co. was or- 
ganized this week, being virtually a consolidation 
of the Koester Lumber Co. and the Hayes Lumber 
Co., both of which have operated in this city and 
surrounding territory for some time. The princi- 
pals of the new concern are Harry Hayes, Ivan 
Ayers and E. L. Koester. Hardwoods, southern 
pine, Douglas fir and other west Coast products 
will be handled on a wholesale basis. 

Mr. Koester has had long experience in the dis- 
tribution of southern pine and hardwoods. Before 
coming to Chicago he was for five years connected 
with the Dierks Lumber & Coal Co. as manager of 
its hardwood department. He will devote his 
entire attention to southern pine and hardwoods 
in the new concern, 

Mr. Hayes was the head of the Hayes Lumber 
Co., originally of Minneapolis, Minn., and later of 
Chicago, and has for several years specialized in 
west Coast products. Mr. Ayers was for some 
years associated with Mr. Hayes in this business, 
but during the last year or more has been con- 
nected with Mr. Koester in the Koester Lumber 
Co. Messrs. Hayes and Ayers will concentrate 
on the distribution of Douglas fir and other west- 
ern lumber. 

The Hayes-Ayers-Koester Lumber Co. will make 
its headquarters at Room 336, 29 South La Salle 
Street. 
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Production Shipments Orders 
1922 1921 1922 1921 1922 1921 
Southern Pine Ansociation. .........sccccesesecesesveadncsins 1,022,699,914 984, 239,307 955,556,095 1,019,692,496 1 — 105 1,021,822,991 
SPN UW 62 a5 dec, ic Sg hs Gh. oom Gs W chee CALLS NG: Wile. Wows A & aces a RE x 674 59, 299,055 83,775,665 61,925,220 87,171,110 76,041,000 
NN Sus cde Ws. sina S10 ws G6: ia' Se: <iw deo Oe Brn wyngiw ou. 5 SRR OE 1,009,636,588 1, 043, 538,362 1,039,331,760 1,081,617,716 1,111/996, 215 1,097,863,991 
West Coast Lumbermen’s Association...............02eeeee 1 “ peng oH 79,339,141 996,267,950 616,466,149 1,018,361,278 633,691,538 
ED: SaaS Sie CSAS SE RTDERSEORD Sia BOS 5048 OC Re oO SO "53, 900,930 86,273,275 59,374,339 97,198,575 71,129,167 
MI 5s Sp i615 lh AMIS hia 5 8 © 6G. WE Se DURST Cw’). w 14 HLS ER E'S OO 1 160'382" B77 633,240,071 1,082,541,225 675,840,488  1,115,559,853 704,820,705 
Western Pine Manufacturers’ Association................... 145,957,000 79,187,082 263,428,000 134,595,728 301,775,000 138,150,009 
OME ED GS Thee aks bas se Roger SEO SE eS On dos > odes 4) Rd es 17,1 94,000 13,467,000 21,099,000 12,754,000 27,975,000 11,650,000 
PME ae ahh a ccite aS Ww 50/96 WOE Wide. re ipl bre ey Sue aaw Fe a SIG le eieehel 163,151,000 92,654,082 284,527,000 147,349,728 329,750,000 149,800,000 
California White & Sugar Pine Manufacturers’ Association... 28,695,000 24,931,000 60,742,000 45,307,000 99,926,000 76, ean’ 000 
RE DR 60. 65g ch Rid 6: 6, 0 4:9) S18 SH GE HOS GD a0 A HCO OG a SLB 3,610,000 ‘No Cut 4,412,000 1,079,000 3,820,000 3,000 
NN i OG Boe s ORES eS GDS DES aS GSES KNEE SDEPS SHO CUA 32,305,000 24,931,000 65,154,000 46,386,000 103,746,000 76, 760, 000 
California Redwood Association.................0.000 0c uae 89,606,000 59,434,000 86,333,000 46,980,000 96,214,000 36,026,000 
MIND ag Ses Ed, pik Siu ini, WS 10s ibs Ws nls w) OSS: 9h. SOLES Bria SARS! uma ae 9,601,000 4,679,000 6, "787,000 4,087,000 8,598,000 2,859,000 
IN fa a ae Na ca tasin inte SLA STIS: SAH: Wes WG WN Rew lbs div col aout She eee 99,207,000 64,113,000 93,120,000 51,067,000 104,812,000 38,885,000 
North Carolina Pine Association..................020005 ... 114,576,769 58,560,868 96,742,961 56,172,424 104,752,976 43,667,102 
IRONED. G'S Wial bUine dvs WES Wa WA ba e Abd SR DLES o ¥Fio Ss WSLS 9,551,992 6,122,862 10,127,482 4,411,615 7,864,674 3,452,486 
PONG OLE AGEN Cesc, cM EEE SEES SOOM SH e eNRweAc sews 124,128,761 64,683,730 106,870,443 60,584,039 112,617,650 47,119,588 
Northern Hemlock & Hardwood Manufacturers’ Association... 25,510,000 20,252,000 27,851,000 12,769,000 27,603,000 12,353,000 
MEO ons ite oS Gh a as DEEN aw eS ECAR SK bib ie Neen ee OMe 1,407,000 1,509,000 1,672,000 2,462,000 2,045,000 2,153,000 
NN rs PG gt ers a a ao oS AOS OE INE ESRG RE RS Pde KDA 26,917,000 21,761,000 29,523,000 15,231,000 29,648,000 14,506,000 
Total For MELCHER: WHEKG gos 66. cic 06 ese esos es 00 505 400 sees 2,704,697,926 1,994,921,245  2,701,057,428 2,078,075,971  2,908,129,718 2,129,755,284 
Michigan Hardwood Manufacturers’ Assn., Jan.-Feb., 1922 ‘ 
OIC: Sno sce nse sb GRMAU RAE NA es SO eae Caos 4,481,000 No Report 6,466,000 No Report Not Reported Not Reported 
SEMNTVEMAN, 6.5.6 5.0-0's wcas 8 OU Ra dare WE Gre ea ewe Semele s Oo wage 22,016,000 No Report 16,116,000 No Report Not Beported Not Reported 
Northern Pine Manufacturers Assn., Jan.-leb., 1922........ 40,380,799 No Report 37,601,615 No Report Not Reported Not Reported 
I SOUR. ois tiem ce nee SEAS dens Ss 4s RES oe 2,771,575,725 | 2,761,251,043 2,908,129,718 


*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended April 15. The 1921 figures are for the corresponding 
period. Compiled by the National Lumber Manufacturers’ Association. 


WISCONSIN HARDWOODS AND HEMLOCK 


Dry stocks of the better grades of practically all hardwoods, especially birch, and all the more desirable sizes in hemlock, are scarce. Few 
Wisconsin or Michigan mills can boast a complete assortment in either hardwood or hemlock. A good volume of stock is moving on new business 
being placed daily. The market shows considerable strength, prices f.o.b. shipping points remaining firm: 





FAS Selects No. 1 com. No. 2 com, No. 3 com. FAS Selects No. 1 com. No. 2 com, No. 3 com. 
AsH— Harp MAPLE— 
vt $ peages Lisp 00 $ 4 ++ 4 bh hee $ 40. oe ~ 4 ore 00 ’ 4 ; ph 49 ro 10/4 90.06@ 100.00 Te gone so.00@ $5.08 os.cngpes.oe Be cree 
. Y 105. , 5. y 00 41. 46. ee Re 
6/4 100.00@110. 00 75.00@ 80.00 60. 00@ 55.00 30. 00032. 00 16.00@18.00 / ad . @ ae @ 


8/4 105.00@115.00 —80.00@ 85.00 55.00@ 60.00 35.00@38.00 16.00@18.00 ity mane 75.00  45.00@ 50.00 30.00@ 35.00 20.00@22.00 13.00@15.00 
Basswoop— 5/4 70.00@ 80.00 50.00@ 65.00 35.00@ 40.00 22.00@24.00 14.00@16.00 
4/4 10.00@ 75.00 50.00@ 55.00 38.00@ 40.00 20.00@22.00 17.00@18.00 | 6/4  75.00@ 85.00 55.00@ 60.00 40,00@ 45.00 26.00@28.00 14.00@16.00 
5/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@24.00 19.00@20.00 | 8/4  85.00@ 95.00 65.00@ 70.00  45.00@ 50.00 30.00@32.00 14.00@16.00 
6/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 19:00@20.00 | o,n 
8/4  90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 32.00@34.00 19.00@20.00 | AE 95 no aio5.99 70,00@ 75.00  45.00@ 60.00 28.00@30.00 13.00@15.00 
BiRcH— 5/4 100.00@110.00 75.00@ 80.00 sh.00g 55.00 30.00@32.00 14.00@16.00 
4/4 100.00@110.00 75.00@ 80.00 38.00@ 40.00 20.00@22.00 12.00@14.00 | 6/4 105,00@115.00 80.00@ 85.00 65.00@ 60.00 36.00@38.00 14.00@16.00 
5/4 100.00@110.00 75.00@ 80.00  40.00@ 45.00 22.00@24.00 13.00@15.00 | 8/4 110:00@120.00 85.00@ 90.00 60.00@ 65.00 40.00@45.00 14,00@16.00 
6/4 110.00@115.00 §0.00@ 85.00 45.00@ 50.00 26.00@28.00 13.00@15.00 | rnunocK, No. 1, sisiE— 
8/4 110.00@120.00 $9.00@ 90.00 §0.00@ 55.00 $2.00@34.00 18.00@16.00 ane ” Pn — 


10/4 110.00@120.00 85.00@ 90.00 70.00@ 75.00 41.00@46.00 seeee ox 4 25 50@27 50 $25 Bad. 50 iy i 00 29. 00 $29 50@31 50 $31 50@33.50 
12/4 115.00@125.00  90.00@ 95.00 75.00@ 80.00 46.00@41.00 a eee | geforce ee coGoree "an abaze, 00 °28'60@30.60 °30:50@32.80 
Sort ELM— 2x 8 —-24.50@26.50 24.50@26.50 26.00@ 28.00 28.50@30.50 30.50 32.50 


4/4 65.00@ 75.00 50.00@ 55.00 35.00@ 40.00 22.00@24.00 14.00@16.00 | 2x10 24.00@26.00 25.00@27.00 26.50@28.50 28.50@30.50  31.00@33.00 
5/4 70.00@ 80.00 65.00@ 60.00 40.00@ 45.00 24.00@26.00 15.00@17.00 2x12 24.50@26.50 25.50@27.50 27.00@29.00 29.00@31.00  31.50@33.50 





6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00@17.00 Merchantable, $2 less than No. 1. 

8/4 85.00@ 95.00 70:00@ 75.00  55.00@ 60.00 34.00@36.00 15.00@17.00 Sint Shee ee te 3 

10/4 100.00@105.00  80.00@ 85.00  60.00@ 65.00 41.00@46.00 .....@..... is Masa Medan ae 

12/4 105.00@110.00  85.00@ 90.00 65.00@ 70.00 46.00@51.00 .....@..... No. 1 HEMLOCK, Boarps, S1S— 

Sock Biat— 1x4 $28 005925 00 $24 do@se 00 $26 00@28 00 3281600930 50 $25. yee 00 
5 x ° ° . . e e e ° 

B14 F0-00 80.00 LLL 4800@ 60.00 24.00026-00 15.00—17.00 | 1X6 — 24.50@26.50 °25.50@27.50 °27.00@29.00 29.50@31.50 " 26.00@28.00 

6/4 75.00@ 85.00 |..... De cccus 50.00@ 55.00 26.00@28.00 15.00@17.00 | 1X8 24.50@26.50 25.50@27.50 = 27.00@29.00 = 29.50@31.50 —26.00@ 28.00 

8/4 85.00@ 95.00 ...... Divisoue 60.00@ 65.00 32.00@34.00 15.00@17.00 | 1x10 —_25.00@27.00 — 26.00@28.00  27.50@29.50 -29.50@31.50 — 26.50@ 28.50 

10/4 95.00@105.00 11... @...... 70.00@ 75.00 41.00@46.00 .....@..... | 212 — 25.50@27.50  26.50@28.50 += -28.00@30.00 —30.00@32.00 27.00 @ 29.00 

12/4 100.00@110.00 ...... ie cae 75.00@ 80.00 46.00@51.00 .....@..... Merchantable, $2 less than No. 1. 

Harp MarLe— No. 2, $4 less than No. 1. 

4/4 65.00@ 75.00 &0. 00@ 55. 37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 

5/4 70.00@ 80.00 5.00@ 60. 4 40.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 

6/4 75.00@ 85.00 0. 00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 

8/4 85.00@ 95.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 





MICHIGAN HARDWOODS 


The demand for hardwoods in all grades continues very satisfactory and prices are firm on a basis of the following list f.o.b. Michigan mill points: 


FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. $ com. 

eS 20.00 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $23. 00@25.00 $18.00@2 ga oe 
: . 9g : 0 $18. 0.00 8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 .....@....- 
8/4 80-00@ 85.00 65.00 10.00 One $0 26.00@28.00 19.00@21.00 | 1974 — 95.00@100.00 80.00@ 85.00 65.00@ 70.00 se 40.00 1 2.::@..... 
$/4 B00 90:00 70-00 15.00 60. 4 63. 00 29. woes $9 19.00@21.00 | 3274 105.00@110.00 _90.00@ 95.00 75.00@ 80.00 43.00@45.00 -....@..... 
10/4 95.00@100.00 80.00@ 85.00 65. 00@ 70.00 38.00@40.00 4 : 4 —_— : z 16/4 120.00@125.00 105.00@110.00 90.00 95.00 ig BGO iccesQPvcese 


BEECH— ; Harp MAPLE— 


4/4  75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 25.00@27.00 14.00@16.00 
5/8 No. 2 common and better 32.00@35.00 12.00@14.00 5/4 $0.00 85.00 60:00 €5:00 45:00 $0.00 98.0030.00 15,00@17.00 
4/4  65.00@ 70.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 | @/4 §5'00@ 90.00 65,00@ 70.00 50.00@ £5.00 31,00033.00 15.00@17.00 
5/4 70.00@ 75.00 — 55.00@ 60.00 —40.00@ 45.00 26.00@28.00 16.00@18.00 | 374 — 90.00@ 95.00. 70.00@ 75.00 55.00@ 60.00 34.00@36-00 16.00@18.00 
8/4 75.00@ 80.00 60.00@ 65.00 — 45.00@ 50.00 29.00@31.00 16.00@18.00 | 1974  100.00@105.00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 18.00@20.00 
8/4 — 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 | 4244 410:00@115.00 90.00 95:00 76:00@ 80:00 43:00@ 45.00 18. 0020.00 
.@.. 


oeee 
eooce eovvoele 


6/4 75.00 
6/4 80.00 





BrrcH— 14/4 120.00@125.00 100.00@105.00  85.00@ 90.00 48.00@50.00 
4/4 110.00@115.00  80.00@ 85.00  40.00@ 45.00 25.00@27.00 15.00@17.00 16/4 130.00@135.00 110.00@115.00 95.00@100.00 48.00@50.00 ... i @ Eee 
ge HERgiESS S20g Sek aemne eres Becomes ieseginsy | Sor Marte r 
: : . . -00@33.00 ~~ — 00 4/4 E , 0. 55. 5. 40.00 25.00 15.00@17. 
8/4 115.00@120.00  85.00@ 90.00 55.00@ 60.00 34.00@36.00 ae ri Lag Lge rae oop pap Se a. 28. 00 16.00@18.00 
10/4 120.00@125.00 pe 95.00 60.00@ 65.00 38.00@40.00 ... -_ es 6/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31. 16.00@18.00 
12/4 125.00@130.00 95.00@100.00  65.00@ 70.00 43.00@45.00 .....@..... 8/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 32.00@34. $0 16.00@18.00 
16/4 185.00@140.00 105. OOD 110. 00 75.00@ 80.00 48.00@50.00 .....@..... 
ou END Drinp WHITE MAPLE— 


4/4 95.00@110.00 ......@...... 65.00 80.00 
4/470. ng 75. 00 seg 60.00 omg 45.00 25.00@27.00 17.00@19.00 5/4 19000116, 00 se g 
85.00 y : 5 


0.00 28.00@30.00 18.00@20.00 6/4 105.00@120.00 ......@...... 75.00 
5.00 31.00@33.00 18.00@20.00 8/4 115.00@130.00 ...... Dococe 85.00 


100.00 
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Jacksonville, Fla., April 24.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended April 22: 
Week ended— Apr. 22 Apr. 15 Wack ended— Apr. 22 Apr. 15 Week ended— Apr. 22 Apr. 15 Week ended— Apr. 22 Apr. 15 
Flooring Partition nieene Boards Boards 
QQ 26 evter— No, 2 common— 
1x4 B&better .. a * 52 $38.33 34 BAbetter..... 4800 ...e. 
No. 1 com. 33.12 32.12 Wa.) com... Seo? ..... boo So it errr po 2 Pare 20.00 19.00 
No. 2 com. 14.02 14.37 No. 2 com.... 20.00 17.00 pee Bt ee 47.00 45.00 Be BN dew <icc ees 17.78 17.46 
a a ee 7.50 oS ae 51.00 47.75 2 EE 18.26 19.00 
: No. 3 and cull 6.50 ..... Siding ie eB) ae 47.00 42.00 Ix 8 8 Shiplap Seanae a mae! 22.00 
y1 Be he cic ce atta 5.05 1@6 Novelty— PS 2 es 45.26 41.57 x10 eeeeeesss 21.00 ....- 
0 1x3 B&better..... 46.75 ..... : ‘i  - Bearer eee éeeas Ix 5 & up D4S.... 19.00 ..... 
2 No. 1 com 37.70 38.67 B&better ......... 45.00. ae 1x12 D4S ... (i Serre No. 3 common— 
38 No. 2. com.... 13.57 13.39 No. 1 com........ 34.70 33.26 1x 6 to 12 D4S BE vaoes Oe eee 8.50 
37 No. 3 and cull 6.50 ... No, 2 com........ 17.99 17.81 | 5/4x 8 D4S......... BE naa | 5 | SeSepaRaeRepeenee 11.75 
¥ mmians... am No. 3 com........ «+46. 10.00 | 5/4x10 D4S ......... 55.00 ..... cece cakes 11.75 
# Na. foun ee Bevel— 5/4x12 D4S&Nosed ....... 55.00 ix 6 & up D4S.... 10.68 9.14 
9 No. 3 com.... 10.00 ..... B&better 19.00 Milt rea— 
QMVCULLEL gee eee nae PFU «ne eee . 0 n— a a 
ND Ceiling No. Lcom........ SeeP- vases hee =n ain 1x4 & up kiln dried..... 21.50 
ee 7.50 8.00 ai ailalit leita a. ae Shingles 
0 1x4 Bé&better..... 43.50 42.00 ° ae iz 5 B48 .......... 41.00 ..... g 
0 No. 1 com 36.30 36.76 a6 Square edge Bo 35.33 35.00 4x18 No. 1 pine..... 4.00 3.75 
10 No. 2com.... 18.00 ..... BGetter «0... 2... ee 2. eae 35.00 36.00 | 4x18 No. 2 pine..... 1.50 1.30 
0 xx3% No.1 com.... 32.00 28.00 eS re 19.49 20.09 bo) 8) ae 36.44 38.00 4x18 Prime CYPTCMMss c cccce 2.50 
) 7 - mE No. 2 com........ 8.70 9.20 6 Rear SE nda Lath 
10 No. 2 com.... 18.12 11.56 5/4x 5 D4S 40.50 4? ta on tee ee ae 
NO: @ COM ks acxes 9.00 Ree A Se a8 PO AEEHS ’ No. 1 std. kiln dried ..... . 
“* %x3% B&better ..... 24.60 25.00 Roofers No. 2 common— 4’ No. 1 std. kiln dried 3.60 ..... 
No. 1 com.... 20.14 21.53 1x6 No. 2 com.... 17.00 18.38 EE ee sac tc uees SRO awaas 4’ No. 1 cyp. half dry. 5.60 ..... 
- No. 2 com.... 10.09 10.00 EEO UNOS COMB. 66s 000 a 17.50 a i ee 17.00 17.00 4’ No. 2 cyp. half dry. 3.50  ..... 
4 The following f. 0. b. mill prices are taken from sales reported during week ended April 22 in sections named: 
0 Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
34 Aleav- ming- ties- sas Alew- ming- ties- sas Alew- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
‘ La. Ala. Mise. Mo. La. Ala. Miss. Mo. La. Ala. Misa. 0. 
7 Flooring Fencing, S18 Dimension, $181E 
a 1x3” EG B&better ..... 60.08 58.25 ..... 61.10 | No. 3 (all lengths)— No. 3, 2u12”, 16° ...... 1078 Sse 
, LER Re ere ae whew  wecke IGRI setae WAM cvceduuanes 8.63 8.50 10.50 9.57 Ee cian 19.00 19.25 
Gen Oe cen au: Sout 55.00 wee 126" wianaewened 11.68 11.87 13.99 12.21 | ee 20.13 17.00 19.81 20.26 
REL Gatecw a tinier aaa Sait .3¢ 18&20’ ade wee ’ 1 
1g No. 1 eRe ee 48.00 ates CC ar Boards, S18 or 828 isi 10’ to20’ save pk ee 
: 7 eae ines <a coke. -almmiice ” 9 . Ge Gn te Las decatwewes \ eeee 
~ FG B&better |_|: ‘13> 05 ee i | “ES Be aa OO ces ets, 1... 9.00 9.83 
Dweeeeeeceees rete geese anes s 640.18 Other lengths ....... ..... 87.50 33.21 26.52 2x8" oe ee eee eee wes 11.50 
WGK eeu cece cesses SOO 4040.52, ” > ; 26.89 MOMMIES ache acids 10.50 Pe: 
esa 7 16.00 20.00 Sat, TS ORO IO oc. DINO cdan Zane ’ 2x10” 835 
ee ae wh 3.00 16.00 20.05 Other lengths ........ -..-. 89.50 386.36 26.24 2x12” ........eee . tases 
b 5.26 55.06 ” 9.59 
Ww 1x4” EG B& etter ..... wee exes i en 1x12”, 14 and 16’..... oo 2x4 to 12”....... eee 
SS 75 aimee dale a ebiac eee tsuia 5700 eee Other lengths ....... .... 87.96 36.50 40.29 Longleaf Saheen 
Bcessccnncess giene cesne atone SM © OM CUM BO Oe Sepa No. 1 Sq.E&S, S48, 20’ and under— 
FG Babelicr oes 40.03 42.34 40.34 “< ERGUIONEE cocscncncees ---. 18.34 17.00 wane We cdoucdacawauda sage -.. 22.14 22,00 
Seen ame eee GEO. cicesccscucnessce 24S Wee Jaan eee a ala ala te elite 8 28.00 25.11 
= Sea er et 38 fs coe oe o> Jae WO aaa den ice oad 18.52 17.66 18.64 18.37 eS soe ee eee 28.61 25.70 
Sk aa 32.98 33.27 34.47 ..... BME eevaaerdevecenes 21.02 18.34 20.63 21.79 WO céecedanatudcncdes dena pe - 
LC ee 18.40 15.41 15.67 17.81 No. 3 (all lengths)— NY i datacehetdaudkans -. 40.00 
. a No. 3 Baboon een nee 8 beads 1x6 TOONSMOC coc uiwencucs se'éé 18.61 13.95 TT Shortleaf Thahets 
0 nO" No. FS OMs 6 oi... 5 eae eee 5.50 13.50 ..... 15. , 
00 a See 10.75 12.50 2 | re 14.89 13.50 15.00 14.93 a) Oe a oe eee _— 
1S 1S cS Oa te 14.72 15.50 15.4 5. ROGGE ah asa sie : ’ 
+4 Ceiling age a ge ee re 20.84 
x4” B&better cersta ees 36.75 40.25 36.48 35.30 WEIN ac ccs edxewens : GOO cece acca (EE I Fete e rasa se tes aas : 
oO, NOB cee ee reer ees ceoee 200 S176 98.00 iain Plaster Lath ; 
No. ee s-. 14.250 ..... ” 7 fo Ae Chay CAMO Es 4.00 4.50 4.39 4.00 
00 5x4” anatter gains oho iee 35.34 37.50 40.85 36.03 | No. 1, 1x6” ............ : 38.00 38.00 No 2 ee 1 C Eee aT SP 3.53 3.50 3.60 3.50 
i ras. eee 30.72 36.00 33.00 30.74 | No. 2, 1x6" ............ 20.43 20.13 , , i 
00 ne z nea et ae gays 16.00 17.00 14.67 DE” ~<a'x@a wabow ne 20.75 éaee 4 na 6° Byrkit —_ 9. 91 
x ” OS rae ase 42.6 0 SNAG DBD cecccccccseces 
- Re » yee ae | : _Shiplap , © OE OF conc sacncaxae 10:00 11.76 
No. Bret caegreces 17.53 17.50 | No. 1, 1x8”, 14 & 16’... 27.19 sac, 7084 | 12’ and longer ......... 11.58 
o Partition 10", lengths | eeeee es 57/95 SA.58 JEG ‘imide Car Material 
1x4 & 6” B&better ..... 50.00 45.63 43.11 meth ....... rural 595 26.62 x4 and 6” 
50 wiht preretnent 35.25 37.00 ..... wo, 8 Gio to 80) — la Lane 25.25 26.02 | ""Bebvetter, 9 and ae 47.00 48.50 
=. Bevel Siding Bc ccecetaneh chek 19.22 19.15 19.21 18.76 a ee -. ---- 2 
0 4x6” Bé&better ........ 26.46 Teo" Dewewenes cad ke ad 19.04 19.25 18.54 18.64 S* & murpies 40.00 
Pe 1 C686 SOR Rata ines No. 3 (all lengths)— cece: cee: 100m chee No. tea re 22.75 
Sah a 666s Vee weane 5.50 | pepe tpnmiarcatssssts i436 25 y 13:92 a 5 "sand mul’ ples. 28.00 
in staine Scmachidae awn aes : qt’ eae : - eo." : 
™ 1x4 or e” B&better 36.91 40.00 37.26 36.38 Grooved Roofing sie tics Car Sills 
ES MS ae 31.87 32.00 34.34 33.71 | No. 1. 1x10". 14 & 16’.. 27.60 07,05 | 548.5 
No. 2 9.06 21. 22.12 ante f. OF 2, Up to 9”, 38 to 40’.. 32.00 
4 No. 2 Co REH RE RES Oe 1.41 19.06 1.01 1 Other lengths ........ “eee 27.34 Up to 10”. 34 to 36’.. 27.00 
50 Finish inate. 6 SISIE 38 to 40’.. 30.50 
B&better Rough— Cc F in 
00 ie Se 39.16 em ne ae: ke nee. ae 22.75 20.98 23.03 we rogaine 
ee 37.25 50.00 ents "42° 21.19 20.76 21.67 | 8” & under, 20’ & under 23.00 
eared a, 40.00 50.00 16’. ; f : : : 22 07 20.76 22.17 10” & over, 20’ & under eee 22.75 
1x5 and 10” 56°66 56.00 18&20’ 24.47 22.49 24.42 Stringers 
Me “econ nescence aes 50. 56. 0’ to20’ 24.3 9.3 exake ” 
1% x4 On > as 53.50 64.57 2x 6", 10° nik i844 a4 17.59 ey a ee exp pire 39.85 
% and 2x4 to 12”.... 57.00 51.00 Lo ae 16.40 17.96 16.34 OR tieecesaase meses os 
B&better Surfaced— | ira 15.41 18.52 16.87 ” ’ Caps 
we ee ree 57.50 48.08 ..... 18&20’ 18.62 18.59 19.72 Rough heart, 14”, 20 
1x4” Eearata 48.25 ..... 50.00 49.00 10’to20’ 20.04 ON? Seer eee - 32.00 
++ heaabedaat 50.69 46.00 3.91 49.92 mia So 19-64 20:03 20:78 | 6x8", 8°, 90 pet. heart... 
Be Bs shatat 50.68 . 53.$ 9.92 Be teas, Ce 20.03 20. 6x8” . aoe 
s: 2 ere 54.24 50.00 55.30 55.68 | secrete 19.39 0.88 2198 | > pet. heart. 9.43 
ERIE emia 55.32 52.50 54.49 57.00 18&20° 24.75 22.37 23.00 | No, 1, sx - “Voneteat Paving Block ‘Stock, 
Ly xd to 12% eee 55.08 aa wees s GORD ero, 10,8020". 28.86 18.71 Sr pehaaen oes sxe SES 
D/4x5”" ¢ Pecaweuses coeese GBs ereee Sai, TO? nse acacia 20.50 22.57 
eS i ae Sida 7OURA eer rE Ta 20.54 § 
ae nd 2x4 to 12”.... 62.00 es 69.00 14° Petae 32-42 2181 32.73 WESTERN PINE 
t 1 x4 to 15 Aelia 62.00 53.37 ee Hp 25.08 2.92 [Special telegram to AMERICAN LUMBERMAN] 
Pi Pes iar alee! RGR. cde Dee en 2x12": 10"... piteon 0.00 24.42 Portland, Ore., April 26.—The following are 
WME. Gaderae whined ears osccs arcnn SOO 48% / a 23. 20.99 23.5% Ob ices: 
ieee . 37.00 42.00 16" Tree 23 0 20.96 24.30 testcase No.2 No.8 
4 1x5 x5 ond TO ecco rere ee 49.47 18&20’ 25.83 |... 23.76 25-67 com com 
[| | ee eer eee ere Sane lesen an 10’to20’ a ee . 
00 1% oh geen nea Lee es nelle 20.23 21.00 19.71 20.48 | 1x 4”, 10 to 16’............ $31.00 $11.50 
00 i% @nd 254 to 99"... 6 cs ee 41.04 ae <awewne 18.58 ..... 15.76 19.61 an G. 3 G0e@ 16", 10 ta 16°... i. 32.00 15.50 
00 Casi NGS, 20 <5: 17.06 92.60 1840 fos | 2809" 10 ta 16%... 5. 6 cece ccc ccs 34.00 16.00 
00 or asing and Base 19420" -- 21-88 20.00 ae 22.02 | 1x13” and wider, 10 to 16’....... 35.50 17.00 
me Pe — a ee 4 to20’ 200 |... 4 Say 
: oo ee Be ee Se Se ee re 14.22 16.50 14.50 13.19 No.4 No.5 
NE ES a wri tck oe ein 58.96 61.75 58.29 58.75 12° aa ea 15.67 nan 14.99 14.07 com. com. 
00 piesiiies Jambs + ee hs ope aes Let} saae Bie SOG Wit dievdiavnadedwares $10.00 $ 7.50 
00 EA BN Oe cca 's aor 54.75 60.31 10’to020’ 15.92 ..... 14.79 ..... | SELEcTS— ébetter “0” “<p” 
00 1%, 1% & 2x4 & 6”.. ccscs coves GB.50 2x 8”, i Rae sa 31-08 19.00 18.00 21.00 I 6” and 8”, 10 to 20’. “384 00 vee oe $61.00 
00 — ‘ ZF eee 3.41 ..... 16.08 18.33 X10" ow ccc cess cccccccccce 8.00 83.00 65.00 
ee rn ae 16° c7++ 16.00 17.00 ..... 18.32 | 1x12” ....... ec ee deee ° 94.00 89.00 70.00 
» i, Other - este Te scien “cteee 27.48 ber ae” anes BE. «dex 1.90 1x13” and wider....... . 99.00 94.00 75.00 
a ae 2.8 a“ a een eee 5/4, 6/4x4” & war. 10 to 20°. 97:00 92.00 80.00 
vo o cother lengths.) .. III] IID 28%06 MR cecee SMe cee ce MEMES Cee eet nee en cases Leap gt gE 
No, 2 (all jensths)— i 8 es 20.08 17.00 20.84 20.00 | SHop S2S F.O.B. Cee No. 
Oe Nee 12.52 9.50 14.90 12.54 18&20’ .. 20.56 20.63 21.96 22.43 o/4 WO CG it iaccasneas "$70. ‘00 $60. ‘00 $45: 60 
ine OSS 2 15.89 17.41 16.13 17.37 10’to20’ ye | iia 7 ee ee eadweeane ‘ - 85.00 70.00 45.00 
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NORTHERN PINE 


Duluth, Minn., April 25.—Dealers on this market are in receipt of active inquiry for the best grades of northern pine, and advances are looked for 
shortly by dealers. The lower grades are firm, with better inquiry for box lumber. Prices f.o.b., Duluth follow: 








CoMMON BOoARDs, ROUGH— FENCING, ROUGH 6° 8’ 10,12414’ 16’ 18420’ 
6° 8’ 10° 12° 14416' 18° 20° 6". BIOs Minkcosascesse $58.00 $62.50 $65.00 $68.50 $68.50 
ee eee $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 i aemeabeeteey 35-00 36.00 28.00 28.00 28.00 
)— ae 66.00 68.00 74.00 74.00 70.00 76.00 76.00 . Oe ane ii de se yee : : : : 
ow OG NOs Nae cs osccaueee 55.00 57.00 61.00 67.00 67.00 
| GG 72.00 75.00 81.00 81.00 75.00 76.00 81.00 No. 2 41.00 44.00 49.00 55.00 55.00 
No.2, SB .scsons 49.00 51.00 54.00 57.00 55.00 58.00 60.00 Mis (fe ee 22.00 23.00 25.50 26.50 26.50 
OO” écacs'ee 51:00 53.00 56.00 56.00 53.00 58.00 60.00 ee et ae : ‘ ’ 
i wsaweers 56.00 58.00 63.00 63.00 58.00 65.00 68.00 No. 4, 6-foot and longer, mixed lengths, 4”, $20; 6”, $23. 
May. Bac. BS sasneos 25.00 27.00 28.00 28.00 28.00 28.00 28.00 ey ¥ E oR 
IO? cc ceane 25.00 27.00 28.50 28.50 28.50 28.50 28.50 5” fencing, same as 6”. 
WP nsescat 27.00 28.00 29.00 29.00 29.00 29.00 29.00 All white pine, Nos. 1, 2 and 3, add $1. 
For all poem ae gory : =" S1 or 2S, add $1; SIS1E, add $1.50; S4S, add $2. 
No. 4, 6 to *. 8”, Se; a p ae”, 5. a 
’ ’ ’ ’ ’ ’ ’ v Be = i i 
For Si or 2S, add $1; S1S1E, add $1.50; for resawed, add $2. viieaieronl %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. 
No. 1 Piece Sturr, 818S1E— Siding may contain not to exceed 20 percent of 4- and 9-foot. 
7 esh.00 sof 00 $3000 $39.00 $23.00 $29.00 $31.00 $82.00 Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Sx $456 26.00 27.00 27.00 27.00 27.00 28.00 30.00 30.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
ee 26.00 29.00 29.00 29.50 28.50 28.50 31.00 31.00 , a 
2x10...4; 27.00 29.00 30.00 30.00 30.00 29.00 31.00 31.00 SIDING, 4 AND 6”, 4 TO 20’— 
4) 28.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 4” 6” ” 6" 
2x14..... 34.00 34.00 39.00 38.00 38.00 39.00 37.00 37.00 Béhetter eT: $52.75 WO: WD A secs ecsaaincsnee $27.75 $27.75 
No. 2 ’ stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S45, % Jgesiaieese diate . a> ae Norway, C&better... 44.00 44.00 
egaS2@000 000 IE EES DD eiccecccsccccssconse : 








ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices for Arkansas soft pine made during the week ended April 21: 


Flooring Ceiling and Partition ; Fencing and Boards S2S&CM—Shiplap 
Edge grain— 1x3 1x4 ” ” ” yy” No.1 No. 2 No. 3 No. 1 No. 2 No 
Be ccaisnasxsstnniss ** $57.50 i ie a. a oT" aaeeeers $24.50 $13.50 $10.50 | 1x6” ........... $26.50 $18.75 $12.50 
B&better .........00- $67.50 56.00 | penetter $39. BO $41.00 $44.50 $50.25 | 1X0" ---eee reese 2650 18:75 11.50 | 1x8” .........0¢ 28.00 20.25 13.25 
shine scaw se huees 55.25 | no 1 1:00 °34.00 “B650 40,50 | LX8”,cceeeeeeees 27.00 20.00 18.75 | 1x10” .......... 28.25 20.25 13.60 
5. ee eerme 51.50 46.50 | noe 777° 7° 54.08 20.25 ee 19:50 | 1x10" ...eeeeeee 29.00 20.50 14.50 
Fiat grain— sl ah od o fete?’  , Sousa 88.25 22.60 15.25 Lath 
Bé&better ............ 51.50 45.00 Dimension—S&E No. No. 2 
MT cvsvesseccencak 38.00 36.50 Finish—Dressed No. 1 —— MAEMO cseiiedciiaens $4.90 "$4.00 
eS ee er ee 19.50 20.25 B&better “Cc” 12,14, 10, 18, 12,14, 10, 18, om 
eee enka IE? ts ccavenaonwensee $54.00 $48.00 “te ste ae * .¥ tn Molding 
DRO ose suiveraselons ne ieee 57.75 51.00 22. 24, x 4” 5 . F - 
Béppetter 7 1x5, 10; 12" occcscsaces 63.50 54.00 17.50 20.50 2x 6” 15.50 18.00 1% pon! a. spite 30 Sovcont aoosane 
See Bi Be sasissewcesvansanste $64.25 | 1%, 1%, 2” x 4 to 8”... 67.25 ** 21.50 23.50 2x 8” 18.25 19. 50 eee eee en eS s 
Bi; BOE non ncsonses secant 68.50 | 1%, 1%, 2”x5, 10, 12” .. 70.00 “* 21.75 23.25 x10” A 5 +e 
5 ieceiniin 23.00 25.00 2x12” 20.50 2250 ore Se, 














NORTH CAROLINA PINE 


Norfolk, Va., April 24.—The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 





Edge Rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
O74 ia scescsece $50.00@52.00 $33.00@34.00 —$22.00@23.00 $18.00@19.00 | Lath, No. 1.$ 5.50@ 6.00 — Roofers, 6” .$24.50@25.50 = D4S, 6”... .$57.50@60.50 
rere 54.00 @ 56.50 35.00 @ 37.00 23.00 @ 24.00 cena : No. 2. 3.00@ 3.50 8”. 24.50@ 25.50 8”... 59.00@62.00 
rn. 57.00@60.00 37.00@39.00  —23.00@24.00 Miii@liiil | Factory, 2” 24.00@28. 00 10”. 25.50 @ 26.50 10”.... 61.00@64.00 
BIE -siercceev aneoet 60.00@63.00 42.00@ 44.00 SSD atestov ises@suse. | Sizes, 2” ., 21.00@24.00 12”. 26.50@ 27.50 12”.... 65.00@70.00 

xsi agenda 56.50@58.50  34.50@36.50 24.00@25.0( 21.50 @ 22.50 mien veh nage 
eae sarees ate 56.50 @ 58.5 34.50 @ 36.5 24.06 @ 25.00 21.50 @ 22,56 . P avec ” - - 

” eae 58.50@60.50  36.00@38.00  24.50@25.50 —22'00@23.00 | Flooring, #x2% and 3” rift........ $74.50@80.00 _. ... .@.... . sos @ oases 
MP a icexiacesass 64.00@66.00 — 42.00@ 44.00 25.50@26.50 —-23.00@ 24.00 scsi italia aaee oe Tene Tee 
Bark strips, Nos. 1 & 2...$34.00@36.00 Bark strip ,partition, COS Fe paciwececitn sd eteabiens nee 34.00 @ 35.50 26.00 @ 27.00 16.00 @17.00 
ot lacatinca: 12.50@ 13.50 le eo” ae $41.00@ 43.00 TR EIET, TEER 35.50@37.00  26.50@27.50 16.50@ 17.50 
Cull red heart 12222122: 11.00@12:00 ! Partitlon, #” ......cccceccssseves 53.50@60.00 41.50@43.50  22.00@24.50 





“SOFT TEXTURE” SOUTHERN HARDWOODS VALLEY HARDWOODS 


Cincinnati, Ohio, April 24.—The following are average prices, Cincinnati base, quoted on Vir- Cincinnati, Ohio, April 24.—The following are 
ginia, West Virginia, Kentucky and Tennessee hardwoods today: 


today’s average prices on southern Mississippi 








4/4 5/4k6/4 8/4 4/4 5 /4b6/4 8/4 Valley hardwoods f. 0. b. Cincinnati: 
QUARTERED WHITE OAK— CHESTNUT— GumM— 
2 ee $140@150 $15 — “= 170 iS ERP oe “e's st ed ot ‘ 
ag ag rere OG 75 iow@ii5 ao ee — 0g ; COMis. ss : 0@ 75 . 75@ 8 75@ 8 ire. ong ont oO Be ag u 00 $e 100 
No. 1 com..... ( 5 5 GO; 3 COM: «s.0:+ 8@ 20 20 of 20 21 > 
No. 2 com..... 43@ 48 538@ 58 58@ 63 Sd. wormy and S ° cn = P sae 115@120 1300140 135@140 
Sound wormy.. 40@ 45 50@ 55 60@ 65 No. 2 com... 30@ 32 382@ 35 385@ 38 COM. os 70@ 75 80@ 8 90@ 95 
i Sd. wormy and $ b ‘boards, j : Z 
QUARTERED Rep OAK— No. 1° com. ap ae ears, . 
TA) ocasisawn SLIOMAIS Deve wail @ews and better... 37@ 40 42@ 44 42@ 44 Sap FAS. peor 55@ 60 ...@... «--@:. 
No. 1 com..... 55@ 60 ...@... ...@.. Martia— wider . 49@ 52 58@ 55 60@ 65 
No. 2 com..... 40@ 45 ...@... ...@.. a. <iaiiissiiiiialiiaameaaii a. Pe sue 52 a S wes 
PLAIN WHITE AND RED OAK— No. 1 com..... 45@ 50 53a 65 60@ 70 Sap No.2 com. 238@ 25 24 26 24@ 26 
UL eee $115 — “e's $125@130 No. 2 com..... 32@ 35 35@ 40 40 4 x 7 
Selects... ef 90" 90@ 95 s0@ 95 | Binca— @_4° | corroxwoor— 

o. 1 com..... 5 6 3 FAS, 6” id 5 --@... 
No. 2 com... 42a 47 43@ 48 45@ 50 | RAS, 1... $110@120 $115@125 $120@125 | No. 1 —” aaa iG 2. oe 
io, S$. com... 20@ 25@ 2 32 - 1 com..... 59 @ 5 o 5) vO. Bienes 33 ie se 
tthe pee No. 2 com..... 35@ 40 40@ 45 42@ 45 No. 2 com..... 30@ 338 82@ 85 ...@. 
+ (W.Va.stock) 44@ 46 55@ 60 55@ 60 | Berco— Boxboards, 
eS . ere $ 75@ 80 $ 80@ 85 $ 80@ 85 13 to 17”... 75@ 80 @.. 

(So.hd.stock ) 32@ 35 ee a! ee No. 1 com..... 40@ 45 iG 50 45@ 50 0 to. 12°... 60 65 a .@.. 
initia No. 2 com..... 30@ 35 35@ 40 35@ 40 
BAS: ics ceees $115@120 “2 125 $122@130 | WHITE ASH— AP FI A 
Saps and selects 90@ 95 100 100@105 FAS .........$ 85@ 90 $ 95@105 $100@110 MAPLE OORING 
a . a ° os 65 po S@ as No. 1 com..... 50@ 55 we 65 65@ 70 The following are current prices on maple 
No. 2 nen B.. 26@ 28 27@ 30 27 30 No. 2 com. 32@ 35 40@ 42 42@ 45 | flooring f.0.b. Cadillac (Mich.) basis, this week's 
Panel and wide, Hickory— quotations including advances on }§, 2%4-inch 

No.1,18 to 23” 155@165 175@185 180@190 | FAS ......... ...@... $110@120 $110@120 | 270 07 17/16, 2% and 3%-Inch: 

Boxboards, or ANCOMs 0ic.5:0 oos@... 0G 80 70@ 80 Face— Clear No.1 Factory 

13 to 17”... 115@120 ...@... ...@... @. 5 OOM... +++@... 35@ 40 35@ 40 | 3/8 x1%” & 2” ....... $55.00 $40.00... 

Basswoop— WALNUT— Agen ese Wiese ate eCaror >. 58.00 ap 
x. ” 

FAS .........$240@250 $250@260 $260@270 | 13/1 ET METI 20.00 
FAS, «;<.-++7:$ 85@ 90 $ 90@100 $100@105 | Selecta” <= 2. .2."155@160 “175180 +80 Gras aoe oe o- fn ie 
No. 1 com..... 50@ 55 55@ 60 60@ 65 No. 1 com..... 110@115 120@125 125@130 | 17/16x2%” °°... ...."""* 95,00 80.00 30.00 
No. 2 com..... 32@ 34 387 40@ 45 No. 2com..... 50@ 55 55@ 60 60@ 65 | 17/16x3%%” :.. 90.00 80.00 35.00 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., April 22.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ended April 22: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.8 No.2 No.8 

CéBtr. C&Btr. Cé&Btr. C&Btr. 

DRG os6's $50.50 $41.50 14%4x3”...$53.50 $40.50 

15 eee 47.00 41.00 14x3”... 50.50 40.50 

1 >. aaeerereeae 49.50 37.00 1%4x6”... 52.50 40.50 

Slash Grain Flooring 

PEN oie $30.00 $28.00 14x3”...$45.50 $35.00 

i>. ee 29.00 27.00 14x4”... 41.00 35.00 

BSG occas 31.00 29.00 14,x6”... 44.00 37.00 

Vertical Grain Stepping 

1%, 5% and SE 6 tO FBP. kk ccc $61.00 $51.00 

BA, 36 ane S16 14" sect cccucws 63.00 53.00 
Finish, No. 2 Clear and Better, S2S or S4S 

2 Ba Cre Re Ce ee ee Le $51.00 $45. pe 
= . WS PE OC TRE 52.00 46.0 

UNGER peveccevecvcunweawe 53.00 47. 00 

i213" Pe Oe RET ee eR oe ee 53.00 59.00 

1A; Aw%x5, BS FO ONG 12 oc ccccnws 56.00 50.00 

ENE. Le owt nie ree mew cela awe we 57.00 51.00 

314 ONG 354, S GG IS" ook vc cicncces 62.00 56,00 


Ceiling, C&EB and C&EV, and Partition 
%x4”....$26.00 $21.00 34x6”....$29.50 $26.50 
5hx4”.... 28.00 23.00 56x6”.... 31.50 31.50 
yx4”.... 27.50 21.50 %4x6”.... 31.00 27.00 

1x4”.... 31.50 26.50 1x6”.... 32.00 29,50 


Drop Siding, Rustic 


5x6"....$27.00 $21.50 Re ee ware $31.00 $28.50 
1x4” .... 29.00 23.50 BE wtknes 38.00 35.00 
Fir Battens 
Oe MG ec cncne S <8. 2%" © @..i.«. $ .80 
DS Oe Ciiduwtmas ONES ee Oe Ra aie outa 85 
Lath 
Wat; (ee GRIN coo os oe reece aeweieeks $ 5.00 
Common Boards and Shiplap 

No.1 No.2 

com. com 
i%, WR MR EMAS Kia Svc idctics tues $12.50 $ 9.50 
ee Me we eben Mae ueeRaae we wAeS 10.5 7.50 
126” ai Ait ence 0/018) Bal ei o'ece acace Wiehe aa’ 11.00 8.00 
DAR EMEO Ci edr wads waneweuanase 12.00 9.00 
BERA PUG REE Si ccacecewcecewn -e-. 12.50 9.50 
14 x8, ORG NG, FIORE 6 ose cécceces 14.50 11.50 
UME -Wiswigele ce Cee care ace dene twa 13.00 10.00 
11% x8 GSES Cichexstaccceczucwuas 14.00 11.00 

Common Planks and Small Timbers 
SE eee | a scla OWa Wintaewesewaaes $14.50 $11.50 
8x 6, = , i) a an eee 15.00 12.00 
Re OO ee an 15.50 12.50 
OEE, GEls, MEE” ke kos ce etwdawenen 16.50 13.50 
Common Dimension, S1S1E, 12’ 

ys 1 No.2 No.1 No.2 

om. 3 50 com. com, 

2x3, 2x4”. $11. 50 $ 8.5 2x14”....$15.00 $14.00 
2x6, 2x8”. 11.00 8. oD 2x16”.... 16.00 13.00 
2x10”. cos 22.00 11.60 2z18”.... 18.00 15.00 
2x12" ...<. 12:50 11:50 2x20”.... 20.00 17.00 

Common Dimension, 2x4”, S1S1E 
. RPT $10.50 $ 7.50 ER edie cue $13.50 $10.50 
ee 11.50 8.50 me gaaaae 14.50 11.50 
| ee 12.50 9.50 Ga aviekes 16.50 13.50 
Common Timbers, Rough, 32’ and Under 

No. 1 = No.1 Sel. 


com, co com. com. 

6x 6”...$18.00 $21. 00 18x18”. ..$22.00 $25.00 
10x10”... 19.00 22:00 20x20"... 23.50 26.50 
14x14”... 19.00 22.00 22x22”... 25.50 28.50 
16x16”... 21.00 23.00 24x24”... 28.00 31.00 


Common Timbers, 12x12” 
34 to 40’ .$21.00 $24.00 72to 80’.$47.00 $50.00 
42 to 50’. 27.00 30.00 82to 90’. 59.00 62.00 
52 to 60’. 33.00 36.00 92 to100’. 69.00 72.00 
62 to 70’. 39.00 42.00 
Ties, Rough 

Serer Po) >, Sear aeer ar aa $16.00 
| re ae 14.00 bo eerie 9.00 
WESTERN HEMLOCK— 


Boards, S1S or Shiplap 


No.1 No.2 No.1 No.2 
com. com. com. com. 
1x2 ik ipl he 00 "=< 00 1% & 1% 
1x4’ 1.00 8.00 x 4”...$13.00 $10.00 
1x6”... i150 8.50 x 6” 14.00 11.00 
1x8 & 10” 12.50 9.50 x 8&10” 14.50 11.50 
1x12”.... 13.00 10.00 x12”... 15.00 12.00 


14 x2 & 3” 16.50 13.50 
RED CEDAR— 


Common Boards and Shiplap 


Ee icici: $12.50 $ 9.50 1x10”....$14.00 $11.00 
126” ...:. 2800. 10.00 292°.... 14.50 8.50 
1 en 14.00 11.00 
Flume Stock 
No.1 Sel. No.1 Sel. 


com. com. com. 
1x6”.....$16.00 $19.00 1x10”....$18.00 $23. 00 
+++. 17.00 20.00 1x12”.... 18.00 23.00 





DOUGLAS FIR 


[Special telegram to AMBRICAN LUMBERMAN] 


Seattle, Wash., April 26.—The following prices 
paid for yard items, f. o. b. mill, were reported 
today: 

Pre- 
High Low vailing 
Price Price Price 


Flooring 
1x4” No. - ~~ Wi Brisas $5 93.00 $47.00 $49.00 
No. oe ee eee 38.00 35.00 37.00 
No. 3 om better s. g. 34.00 yr: | | er 
INGE Gr Gn (Mire Sk. a wee 26.00 SEG «cea 
1x6” No. 2 - better s. g. 37.00 33.00 33.00 
No. 3 Tee ee 32.00 TG occu 
Stepping 
No. 2 and better clear.... 66.00 ORGS? «sass 
Finish 
PE GRO cae sc teewene 55.00 53.00 53.00 
Casing and base......... 60.25 58.00 60.00 
— 
54x4” No. 2 and better... 31.00 28.00 31.00 
WO dédens cauaee 25.50 24.50 25.50 
1x4” No. 2 and better. 32.00 Bae) aduds 
ING: & «edeaaecee ws Ge <asac. seuus 


Drop Siding 
1x6” No. 2 and better.... 35.00 26.00 31.00 


NGG | bceaevdenncus 31.50 - 1 
Boards and Shiplap, No. 1 

oS 1 CoA eae 13.50 11.50 12.50 

URE iS nedieceewennsas 14.00 pb) eee 
Dimension, No. 1 S&E 

se en YE SC 13.50 11.50 11.50 
Plank and Small Timbers 

434", 12 to 3@" S48... 06 17.00 14.50 16.50 
Timbers, 32’ and Under 

Cle, BES seivcusaweneas 19.00 Se” cewas 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 26.—Fir prices today 
f. o. b. mill are as follows: 


Vertical Grain Flooring 


SS Na. DC ec adeeeedecunseencwaus $52.00 
NOME OME sean dc edededasacasene nes 49.00 

NGG (ie Cred iac cede see eeensaeeeeas 37.00 

1x3 and 14x4” No. 2 clear and better..... 53.50 
ING Gb edcedcceceaws 38.50 

Slash Grain Flooring 

1x4” No. 2 clear and better.............. 33.00 
OO. te CHD ce weltacadeotsueceeaeedun 28.00 

1x6” No. 2 clear and better.............. 35.00 
INGs SD GHORE 26:2 Ceteeesedeeeesnsexaes 33.00 

Vertical Grain Stepping 
14% and 1¥% No. 2 clear and better......... 63.00 
Finish 
IO: FB CHOBE GHA ORIN side ce ckcccccevdcwes 54.00 
Ceiling 

56x4" No. 2 elenr and better... ccccces 32.00 
OE 0 Se er ere re 24.50 

1x4” No. 2 Cheer ONG DOCGR: ccc nc ects 33.00 
PiU ICME ic seen tewesedsdcoceanews 28.00 

Drop Siding and Rustic 
356" Noi BS Clear Ge DOGO snc cece cnwsoes 34.00 
NG 3, GHD -cacececes edudacedceaewes 30.50 
Miscellaneous Items 

Diitaatinidt: OF ATT itis ck dicks cccdcndies 6.00 
UGNGntr C) MEME ENE RIOD ios wd dod mace we dee 6.50 
Small timbers, off Rail B list.............. 6.00 
6x6” and larger timbers, off Rail B list...... 8.00 
Fir lath, per thousand, green...........+6- 5.50 


RED CEDAR SHINGLES 


Seattle, Wash., April 22.—Eastern prices, 
f. o. b. mill, are: 
First GRADES, STANDARD STOCK 
Per Square Per M. 
, Bunches 4 or 5 Bunches 


Extra stars, 6/2. ee 99 @2.07 $2.50 @2.60 


Extra stars, 5/2....... 31 2.90 — " 
TORtre: CIORES. 2 6 « 6500 és 2 72@2 .76 3.35@3.45 
Perects, G/Biiccsscces 21 4.00 

HUPORAS: 26 bev ccvescess 288 @2.92 3.95 @4.00 
POPICCHIONG: occ cticsee as 3.58 @3.65 4.85@4.95 

First GRADES, RITE-GRADE INSPECTED 
Extra stars, 6/2 Brana eres ey = @2.11 $2.60@2.65 
Extra stars, 5/2....... 3.00 — J 
losad, Mtl. |) rr Pree 5 30@2 2.84 3.50@3.55 
Perseets, B/Ss ici icscen 3.25@3.29 4.05@4.10 
RNIN 6 o's wa 2 wa eh ein ond 295 @2.99 4.05@4.10 
igi leat) ee 3.68 @3.72 5.00@ 5.05 
SECOND GRADES, STANDARD STOCK 

Common stars, 6/2..... $ 55@ 63 $ ie .80 
Common stars, 5/2..... aa 0 

Common clears ........ 1.40@1.48 3; Mt 5@1.85 

BriITISsH COLUMBIA STock, SEATTLE MARKET 

poo Wr.” ) errr $....@.... $3.65@3.70 
See OU). Ba dic ec cee 3.37 @3.45 4.20@4.30 
Burekas (U..8.)...+526. 3.49 @ 3.56 4.80@4.90 
Perfections (U. 8.)..... 3.83@3.86 5.20@5.25 
3 6/2; 16 (CU. B.jeces: 1.67@1.71 2.10@2.15 





REDWOOD 


The following are the prevailing redwood 
prices, f. 0. b. Chicago: 


Bevel Siding, SiS2E 
Clear— \¢ A B 
‘3'-5’ 6” 6’-9’ 10/20’ 3’-5'6” 6’-9’ 10/20’ 3/20’ 
Width— 
1x4” $25.25 $30.25 $40.25 $22.25 $27.25 $37.25 $31.25 
%x5” 28.25 33.25 43.25 26.25 31.25 41.25 36.25 
4x6” 27.25 32.25 42.25 25.25 30.25 40.25 35.25 
For specified lengths, add $2. 
Bungalow Siding, S$1S1E 
4 to 9’ 10 to 20’ 4to9 10 to 20’ 








Width— 

4x8” .......$40.25 $43. = $38.25 $41.25 
%x10” ...... 42.25 45.2 40.25 43.25 
Se x8” 2... + 47.25 50.25 45.25 48.25 
5x10” «+ 49.25 52.25 47.25 50.25 
% x8” ....... 63.75 66.75 61.75 64.75 
%x10" 2.2.0. 65.75 68.75 63.75 66.75 
% x12” ...... 67.75 70.75 65.75 68.75 


For rough bungalow siding, add $2. 
Finish—Rough—S2S or S4S, 10 to 20’ 
7~-——Clear. - A 
1” 1%-144” 2” 1” 1%-1%" 2” 





Width— 
SB cddccccc = - oe. Z 3 50 a 50 $82.50 $80.50 
OS xecciuue 50 50 84.50 82.50 
5, @ 8”.... $4.50 o1 30 89. 50 79.50 88.50 86.50 
OH ccccccee 85.50 92.50 90.50 80.50 89.50 87.50 
ED” seacace - 88.50 95.50 93.50 83.50 92.50 90.50 


4 to 12.... 84.50 91.50 89.50 79.50 87.50 85.50 

Other specified lengths, add $2. No charge for 
eliminating 10- and 20-foot. 

Vertical grain clear, widths 4”, 5” and 6”, add $10; 
8”, 10” and 12”, add ‘$15. 

For 22 & 24’, add $6, and for 26 to 82’, add $14 to 
10/20’ prices. 

Short Finish—Rough—S2S or S$4S 
Clear. 


1% Ye 
3’-4'6” 5’-9’ 3’-4'6” 5’-9’ 3’-4'6” 5’-9' 


81 30 7. 50 38. 50 69.50 
72.50 82.50 70.50 80.50 
74.50 84.50 72.50 82.50 
<a 49.50 59.50 


49.50 59.50 47.50 57.50 





IO cccccces 60.50 70.50 69.50 79.50 67.50 77.50 
12” ..ccccces 62.50 72.50 71.50 81.50 69.50 79.50 
3 to 6”..... 89.50 49.50 48.50 58.50 46.50 56.50 


Other specified lengths, add $2. 


Shop, Rough, or S2S, Random Width 
and Length, 8 to 20’ 
1” 1%-1%” 2” 2%” 3” 4” 5” & 6” 
5” & Wadr.. 42.50 52.59 45.50 75.00 73.00 77.00 81.50 


Short Stock, “A” and Better, Rough, 
S2S, S4S, or T&G 


= 1%” & 1%” 

Over Over 

wath 20-40” 42-54” 54-96” 20-40” 42-54” 54-96” 
kX geree $37.50 $44. ” $54.50 $44.50 $51.50 $61.50 

oe eee ‘ 0 46.50 56.50 48.50 55.50 65.50 

6” 46. 50 56.50 46.50 53.50 63.50 

8” 51.50 61.50 653.50 60.50 70.50 

10” 62.50 72.50 64.50 71.50 81.50 
12° 64.50 74.50 66.50 73.50 83.50 





8 to ..6”... 84.50 41.50 51.50 43.50 50.50 60.50 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 26.—The following are 
prices prevailing here today: 


Ws Biv ok cc wadewscuddaxcweeddtacaud $72.00 
5 Re A eer Cr 2.00 

Bevel siding, (ex4 Wed ndcadaacaawnaaanaens 34.00 
Cadkdislas waa Adame ha aaa 35.00 

RO sc vitivdvaechnddcacckiweadecngua@gedas 6.50 
WMCCOES WOU Me Baca se dndcedsncidecandaeas 32.00 
Oc auddasedudwadeance 40.00 

BIE waswiatddsnaewaan wae 43.00 

P adlemcies Cee gaskacaewae 43.00 

Ge 66 sos ccncscvacdecas 45.00 

Common rough dimension......... eaeaced 23.00 
EGE RINT, BIGOia cs ceccccdscceaesesewes< 15.00 
GEE GG diccdc cevasaseeuanse 18.00 


OAK FLOORING 


Cincinnati, Ohio, April 24.—The following are 
average prices, Cincinnati base, obtained for oak 
flooring during the week ended April 15: 

}2x114" 39x2” }¥x2%” %x1%y” %x2” 


Clr. qtd. wht. . F ...-- 140.46 100.40 101. even 
Clr. qtd. red. scoce | 63RD 82.75 

Sel. qtd. w&r. ..... ean 87.04 63.50 

Clr. pin. wht. ... d waate 98.86 76.07 69.32 


Clr. pin. red. 
Sel. pin. wht. 
Sel. pin, red. 
No. 1 com... .f «ewes 
We SD GGMBeee.  acens ences 17.33 





*Average price of %x2-inch No. 1 common during 
week ended April 8 should have been reported as 
$36.16, not $22.62. 
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CYPRESS 


The following are current f. o. b Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank FAS Selects Shop Bow Peck 
4/4 —— 50 $106.50 $ 76.50 $46.50 $24.50 $24.00 
5/4. = 123.50 111.50 86. = 56.50 27.50 26.00 
6/4 .... 126.50 114.50 89.50 59.50 27.50 26.00 
8/4.... 185.25 122.25 97. 25 67.25 28.25 26.75 
30/4 .... 100,05 228.25 20B:25 FB.25 ccs sevce 
12/4 .... 141.26 128. 25 TOR Ge: TOLER 6sise 6 aeea8 
16/4 » 26:25 SEB25 TOG.2S YE28 cisine. sew 
Boards 
No.1 No.2 
BEC = 00 SE NGN sok ss dis aoe cise ace ewes $43.50 $31.50 
Finish, $28 
Clear heart A B 0 D 


1x4- to 12” ran- 


dom lengths.$113.00 $ 98.00 $90.00 $75.00 $55.00 
1x2- to 11” spec- 

ified widths, 

random lIgths. 111.00 99.00 89.00 75.00 56.00 
1x12” random 

lengths ...... 120.00 106.00 98.00 83.00 62.00 


For 5/4, add $5 to above prices; for 6/4, add $8; 
for 8/4, add $16; for 5/4 and 6/4 ‘“‘D’”’ grade, add 
$3; for 8/4, add $6 


YELLOW CYPRESS— 


Factory 
No.1 No.1 No.2 
FAS Belecte shop common common 
e3 = 00 =$ 90. . $50.00 40.00 $30.00 
oes BEO0D 95. .00 .00 30.0 
6/4... 110.00 95. 00 60.00 40.00 80.00 
8/4... 116.00 100.00 65.00 45.00 35.00 
10/4... 120.00 110.00 70.00 45.00 35.00 
12/4... 120.00 110.00 70.00 45.00 85.00 
Boards 
No. 1 No.2 
common common 
1x 6-, 8- and 10-inch.............$45.00 $35.00 
SRSA 650s bn en¥d0N 5.5090 seees BUFUD 40.00 
Peck 
A=INCH PANGS HOCK... 0.0i0.000:000060000000%% $25.00 


Cincinnati, Ohio, April 24.—The following are 
today’s average prices on cypress, f. o. b. Cin- 
cinnati: 


RED CYPRESS— 4/4 5/446/4 8/4 
OS eee $110 $115 $125 
Selects ....... 85 95 100 
ee 55 65 70 
No. 1 com. ran. 

widths ..... 37 42 45 
No. 2 com. ran. 
widths ..... 26 30 82 

YELLOW CYPRESS— 
| See $ 95@105 $110@115 $125 
Selects ...ccc0. GD 80 85@ 90 95@100 
ROD: 5354555 /9,0:0's 47 50 60@ 6 68@ 75 
No. 1 ‘com. ran. 

witths ..... 82 40 42 
No. 2 com. ran 

widths ..... 25 28 30 
Oe SB NO; 2O0M,. BB scvsecee svsccnes 
Sees FOO OO. BE kceseses 1.000004 
ix 6& 8”No.2com. 80 ........ 


A510 GIS" NO: ZCOM, BS cccccsec were 0 





St. Louis, Mo., April 25.—The following are 
current quotations on cypress f.o. b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades 
Factory 
Tank Selects Shop Bow 
|| errant, $123.25 $74.75 $44.75 $22.75 

|, SR en 128.75 84.75 §4.75 25.75 

SEI ae 131.25 87.75 57.75 25.75 

Ee 139.25 95.50 65.50 26.50 
1, Eee eer a5 144.25 106.25 (i i —_— 
BEE wis os darb eep &S 144.25 106.25 (ee 
SE rn ee 149.25 111.25 Bie ss kae 
POR SAUD a <a: 0 5:55 © wie Bins. 15,5155 6's > > 21 Oe 


Finish—S1S or S2S 


Olear heart A B 0 D 
st 4 to 10.$111.75 $ 96.75 $ 88.75 $73.75 $53.75 


Be Ge rata ss 118.75 104.75 96.75 81.75 60.75 
BETS 5:6 000 186.75 116.75 108.75 ..... soos 
iL < | ee P4055 F205 BEG .ecie cases 


Add for 14”, $5; for 14%”, $8; for 2”, $15.7 


Common Grades—Rough 


a 


No. 1 No. 2 No. 8 
az. ‘ to NO” 850 cca ewree coos $41.50 $31.50 $22.50 
BM” chine wasieienresureaiee 46.50 36.50 25.50 

Siding, Flooring Etc. 
B C 
1x4, 6 and 8” drop siding 
flooring, ceiling, oe 
ONG DARE... 0602010: 112.25 $90.25 $76.25 
¥%x4 and 6” bevel siding... 48.25 41.25 36.75 
Bungalow _ siding, from 
29GKO” BUOCK si 0s cicevas 71.25 60.25 57.50 
No. 1 Cypress Pickets 
14%x1\%” 14%4x1\” 1x3” 
8-foot 6-inch..........- $28.75 $43.50 $48.50 
ROE a5 dace sd eae 32.75 50.00 55.50 
Panel Stock, 8” and Wider 
x, ” y% ” 5f ” %” 
$45.50 $53.25 $68.50 $85.25 
Lath 
MO AO es disco ncinachrwataren Women $8.60 
YELLOW CYPRESS— 

4/4 5/4 6/4 B/S 10/4 
ee $80 $90 $90 $100 $115 
POLS 6565.0 ats sinew 70 75 %5 80 90 
NO: 2. -GROD . 6 e005 40 52 53 58 70 
No. 1 common..... 28 33 35 35 sie 
No. 2 common..... 20 28 28 28 

Boards 
No. 1 com. No. 2 com. 
RE fantasies 6.08 Beware se $34 $24 
BRS. 69-646. G8 sadam DES eS COtee 34 25 
BNE. 5 50b.5 ots Oo ewe dre See NE 36 25 
BRE Secu dine sdehe bows wanes 39 28 
Peck 
DORR > aciayisowrnwsn CG ieens wee $18.50 








For Editorial Review of Market Conditions See = 39 


NORTHERN PINE 


Minneapolis, Minn., April 24.—Retail yard 
trade shows steady improvement. The outlook 
in the rural districts is better, and building ac- 
tivity in many of the smaller towns is the most 
marked in several years. City trade holds up 
well. Industrial buying is not up to the mark 
here, but shipments to the territory east and 
south are fair in volume. Dry stocks, except 
in low grade boards, are low. 


Buffalo, N. Y., April 26.—An increased business 
is reported by northern pine yards. An improve- 
ment is also noted in the industrial demand. 
Prices are steady. 


North Tonawanda, N. Y., April 25.—Lower 
grades are moving in better volume, industrial 
demand taking Jarge quantities for crating pur- 


poses. The bulk of the stock ordered is for hous- 
ing operations. Prices are stronger. 
Boston, Mass., April 25.—Altho orders for 


northern pine run mostly to single car assort- 
ments, retail yards are buying in larger volume 
than a few weeks ago. High grades are firm and 
stocks of dry lumber in the better grades are 
restricted and more or less broken. Building, 
especially dwelling house construction, is be- 
coming very active. 


EASTERN SPRUCE 


New York, April 24.—Prices of eastern spruce 
are advancing slightly and are expected to rnake 
still further gains as the process of liquidation 
by the large Canadian mill owners proceeds. All 


lumber brought to New York is finding a ready 
market. 


Mass., April 25.—Restricted produc- 


Boston, 
tion and increased building activity have 
strengthened the eastern spruce market. The 


base quotation on dimension has been advanced 
to $42. Demand is sufficient to absorb offerings 
promptly. It appears certain that the market 
will remain firm at $42 as long as production re- 
mains on the present limited scale. Dimension 
quotations, f.o.b. Boston, rail shipments, 8-foot 
to 20-foot lengths: 8-inch and under, $42; 9-inch, 
$43; 10-inch, $44; 12-inch, $46. For every 2 feet 
or fraction of 2 feet over 20-foot $1 is added. 
There is more call for random and the market 
is a little stronger. Quotations: Maine random, 
2x3 to 2x7, $32.50: to $34; 2x8, $38; 2x10, $40; 
Provincial random, 2x3 to 2x7, $29 to $31; 2x8, 
$36 to $37; 2x10, $40. The demand for spruce 
boards is still slow and prices are barely steady. 
Merchantable covering boards, planed one side, 
5-inch and up, 8-foot and up, are obtainable at 
$30 and the best are offered at $33. Matched 
boards, 10-, 12-, 14- and 16-foot, are $33 to $34. 
There are some covering boards 4-inch and up 
to be had for $28. 


WHITE CEDAR 


Minneapolis, Minn., April 24.—Orders for posts 
come from a widespread territory and are in 
better volume. Pole demand holds up pretty 
well, due mainly to the need for poles to replace 
damage done by storms and sleet. Railroads are 
more interested in the tie situation and pro- 
ducers have been able to move good sized lots. 


HARDWOODS 


Chicago, April 26.—Tho still the slowest de- 
partment of the lumber market, hardwoods are 
enjoying a fair and gradually expanding trade. 
Distributers report that consuming industries 
are more active, and those that are not actually 
buying in any large quantities are circulating 
inquiries which promise their early entrance 
in the market on a larger scale. Prices remain 
firm, and some of the scarcer items show an 
advancing tendency. 


Minneapolis, Minn., April 24.—There is a smal) 
volume of wholesale trade, but offerings of 
northern hardwood for immediate shipment are 
light. The flood situation is giving strength to 
southern stocks. Prices are firm, with birch a 
leader. Furniture concerns are in the market 
occasionally and there is a good flooring demand. 


St. Louis, Mo., April 25.—The hardwood mar- 
ket continues to mark time. The flood situation 
in the producing centers has caused a stiffening 
in prices, but consumers do not seem to be inter- 
ested one way or the other in the prospects of 
a shortage of stock. 


Kansas City, Mo., April 25.—Except for floor- 
ing and finish items, hardwoods have not re- 
sponded very heavily to the strong buying move- 
ment in the lumber market. Oak flooring, and 
oak and gum finish are in good demand, and 
there is also a larger call for maple flooring. 
There is a big inquiry for factory stock and 
heavy hardwoods. The automobile industry is a 
little more active, but implement factories still 
are cautious and buy sparingly. Shipments are 
delayed by wet weather. 


New Orleans, La., April 24.--Continuance of 
Mississippi Valley flood stages until June is now 
forecast, indicating that the mills in this terri- 
tory will be down even longer than expected. 
This drastic curtailment of production, long con- 
tinued, with upper grade stocks already in low 
supply and broken assortment, stiffens the hard- 
wood market statistically, but apparently has 
not yet been reflected in the offered prices, 
which, according to report, are running about as 
they were. Lower grade stocks are in better re- 
quest, but prices show weak spots on some items. 


New York, April 24.—Industrial demand for 
hardwoods continues to improve. There is little 
call for export lumber. Hardwood flooring is in 
heavy demand. 


Buffalo, N. Y., April 26.—Hardwood demand 
has broadened as the result of the improvement 
in the building trade. Interior trim and floor- 
ing are moving in good shape and prices are 


firm. Woods chiefly in demand include oak, 
birch, maple and chestnut. 
Boston, Mass., April 25.—Demand is rather 


spotty. Prices show a rather wide range on all 
grades, particularly the lower. Inquiry for hard- 
woods for automobile bodies and house finish is 
improving. Furniture and chair manufacturers 
are still buying cautiously. Quotations, FAS, 
inch; ash, white, $110 to $115; basswood, $90 to 
$105; beech, $80 to $85; birch, red, $150 to $155; 
sap, $120 to $130; maple, $85 to $100; oak, white, 
plain, $120 to $135; quartered, $155 to $160; pop- 
lar, $125 to $135. There is a good demand for hard- 
wood flooring, with a wide range in quotations. 
Western kiln dried stock is offered here as fol- 
lows: 13/16x2%, clear, beech, $85 to $88; birch, 
$90 to $99.50; maple, $95 to $99.50. 

Baltimore, Md., April 24.—There is a steady 
improvement in the hardwood trade. Consid- 
erable irregularity in prices still continues. The 
export situation wows no particular change. 

Columbus, Ohio, April 24.—The hardwood trade 
is spotty, retail buying being the best feature. 
Automobile and box factories are taking fair 
quantities. Retail stocks are not large in any 
section. Scarcity in the better grades is still 





pronounced. Prices of oak at the Ohio Rive! 
are: 
FAS No. 1com. No. 2 com. No. 3 com. 
Quartered $150 $85 $590 
IAM. Fs vaic 115 65 40 $20 
Cincinnati, Ohio, April 25.—There has been « 


strengthening of hardwood prices owing to the 
fact that mill operations have been curtailed 
by high water, and shipments retarded from the 
same causes. Buying is still hand-to-mouth. 


HEMLOCK 


Chicago, April 26.—Local hemlock distributers 
report a greatly increased demand, coming from 
all sections. Retailers in the Chicago territory 
are giving more attention to hemlock building 
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grades, due to the higher prices of competing 
woods, and the factory trade also has improved 
somewhat. Several mills recently advanced their 
prices, and it is thought likely that another 
advance will take place shortly. 

New York, April 24.—Eastern and western 
hemlock are enjoying a fair share of the rush for 
lumber due to the great building activity. Prices 
have an upward tendency. Shipments from the 
west Coast have gained in volume in recent 
weeks. 





North Tonawanda, N. Y., April 25.—A steady 
improvement in the demand for ali sizes of hem- 
lock is providing a healthy movement of stock 
from wholesale and retail yards. Building is 
more active and steadily increasing in volume. 
Prices hold steady. Supplies are sufficient to 
meet current requirements. 


Boston, Mass., April 25.—Demand for eastern 
hemlock is still slack and prices are rather soft. 
There are some very nice clipped boards on 
offer, 10-, 12-, 14- and 16-foot, at $31, and $32 
is about the top price now paid. Offerings are 
very light. There are random lengths of east- 
ern hemlock boards now available at $30. Penn- 
sylvania and West Virginia hemlock is coming 
into the market on a little lower basis than the 
eastern lumber. Hemlock dimension is very 
quiet, with little being offered. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., April 22.—Numerous fir mills 
are putting on night shifts, so that production 
will probably reach normal by May 1. A num- 
ber of operators are loaded with business and 
withdrawn from the market. Business is in- 
creasing from every point of the compass. The 
question of specified lengths is becoming un- 
usually troublesome. Stocks are badly broken. 
The market is higher and stronger than at any 
time since the opening of the year. 


San Francisco, Calif., April 22.—The Douglas 
fir market is very firm, with stocks short at Ore- 
gon and Washington mills. Logs are scarce ow- 
ing to bad weather. Rail shipments to Califor- 
nia have picked up a little and prices are firm. 
Cargo shipments are not as active, and conges- 
tion on the wharves at San Pedro has been re- 
lieved considerably. Orders are ahead of pro- 
duction, with the middle West buying again. 
San Francisco is using good quantities of lumber 
and the principal yards have been receiving 
large shipments. Cargo rough common is $19.50 
to $20 base, San Francisco, for special orders, 
and random about $20 flat. Prices on clears are 
better in proportion. 


Chicago, April 26.—The Douglas fir market is 
strong, with a good and increasing demand both 
from city and country yards. Distributers state 
that it is growing constantly harder to place 
business on account of the low mill stocks, and 
there have been many complaints lately regard- 
ing slow shipments, due to the same cause. 
Prices have advanced at least $1, practically 
thruout the list, during the last ten days, tho 
many mills hold out for considerably more than 
that in the case of really scarce items. 





Kansas City, Mo., April 25.—Reports from the 
west Coast indicate that fir mills are heavily 
oversold and prices have been moving upward 
on commons, and uppers also show greater firm- 
ness. Dimension now is hard to get at more 
than $4 off the list, and flat grain uppers also 
are scarce at $3 over list. Mills are refusing 
orders for well mixed cars, or else are asking 
a considerable premium, and none of them will 
accept orders for specified lengths. Owing to 
difficulty in getting fir, many buyers are ac- 
cepting hemlock where it will fill the bill, espe- 
cially in boards. 


New York, April 24.—The situation in Douglas 
fir remains very satisfactory, with prices holding 
firm and huge cargoes being disposed of as fast 
as they can be brought in. 


Boston, Mass., April 25.—The local market for 
west Coast lumber has strengthened since the 
eastern spruce producers put thru their recent 
advance of $2 on the base quotation for dimen- 
sion, Douglas fir is still being offered, however, 
on a basis which makes it quite as good a buy in 
New England as spruce. Retail yards which 
stocked fir dimension, random and boards for 
the first time this season are disposed just now 
to go a little slow until they are certain how 
their customers will take to the change. Sub- 
Stantial cargoes are coming forward and those 


responsible are confident there will be a ready 
market. 





Delivery Equipment 
You CAN Alford © 


No longer need high initial cost prevent you from 
enjoying the lower operating costs motor delivery 
equipment provides. 

Now you can get a Ford Truck and Fruehauf 
Trailer—a combination unequalled for light and 
medium-heavy hauling — for about $1300, includ- 
ing freight and tax, depending upon your distance 
from the factory. 

Somewhat different in this from a price of $2500 
you may have been asked for a 2-ton truck, or $3500 
for a 334-ton truck. Investigate the Fruehauf today 
and save $1200. 


Let us submit the facts about the savings 
Fruehautfs will make in your yard. 


Fruehauf Trailer Co. 


10945 Harper Avenue, DETROIT, MICH. 


saisnnaeel 


Fruehauf 3-ton semi- 
trailer used in combina- 
tion with Ford Truck by 
the Schmied Coal @& 
Lumber Co., Detroit, 
Mich. 





Fruehaul 


Trailers 
Models for Loggers 


as well as Dealers, 
also4- W heel Trailers 











2-Ton Truck--$1300 
The Ford Truck-Fruehauf 


Trailer combination virtually 
gives you a 2)2-ton truck at 
$1300. It gives you motor de- 
livery equipment at a price you 
can afford to pay. 














Timber 


Loans 


New York Chicago 








For Lumbermen 


An organization with more 
than 40 years experience 
in handling 


TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


332 S. Michigan Ave. 


Seattle 

















AMERICAN 


REAL VALUES 


Below you will note several items of Cypress, the product of 
our own mill at Deering, Mo. We show first the different items 
with prices f. o. b. Deering, then below this, opposite item num- 
bers, delivered prices to different markets. Pick out the city 
nearest to you as a price basis if you are not represented hereon 
and write us. 
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Baltimore, Md., April 24.—A further expansion . 
is noted in the movement of North Carolina pine. 
Yards have been able to distribute a large part 
of their stocks, and many of them are in the 
market again. Box makers are ordering rather 
freely. Prices are firm. 


SOUTHERN PINE 


Chicago, April 26.—The southern pine market 
in this territory is active. Building is being 
carried on in great volume, especially in the 
outlying sections of the city and the suburbs, 
and the retail yards are moving out consider- 
able quantities of lumber. The industrial trade 
also is improving, tho rather slowly as yet, and 
the prospects are very good. Prices remain 
very strong, and the scarce items are advancing. 





For Prompt 
Movement 


F.O.B. Deering, Mo, 











Band Mills: DEERING, MO., 








Can surface or resaw as desired 


Wisconsin Lumber Company 


Sales Office: CHICAGO, ILL. 

















WESTERN PINES 


Chicago, April 26.—Trade in western pines in 
this territory is showing steady expansion, with 
the retail yards quite active on the market. 
Industrial demand has shown no great change 
as to volume. It is very difficult to secure stock, 
due to the sold-up condition of many of the 
mills both in the Inland Empire and in Cali- 
fornia. Shop is very scarce, and so are the bet- 
ter grades, Nos. 3 and 4 being the only ones in 
fair supply. Prices show an advancing tendency. 


San Francisco, Calif., April 22.—Inquiries for 
California white and sugar pine from the East 
and middle West are in excess of the ability of 
California mills to supply the most desirable 
items. Moderate shipments are being made. 
With snow still deep in the woods, most mills 
will be very late in starting up, and from 
present indications stocks of air dried lumber 
of sizes most needed will not accumulate before 
late July or August. Stocks of Nos. 1 and 2 
shop are extremely short and prices are very 
firm. The demand for common and box grade 
has improved. 





Kansas City, Mo., April 25.—Difficulty in ob- 
taining fir is inducing many western yards to 
buy western pines and there has been a con- 
siderable increase in demand for boards and di- 
mension in the last ten days. Prices are firmer. 
Factory stock is in strong demand. 


Buffalo, N. Y., April 26.—Western pine stocks 
are badly broken and prices are generally firm, 
with much strength displayed in factory lum- 
ber. 


Boston, Mass., April 25.—There is a moder- 
ately active demand for western pines. Quota- 
tions are fairly well maintained on the better 
grades. There are occasional opportunities to 
pick up low grade lumber at a concession. Idaho 
white pine is selling here on the following 
basis: No. 1 common, 1x4, $76.50; 1x6, $77.50; 
1x8, $78.50; 1x10, $79.50; 1x12, $85; No. 2 com- 
mon, 1x4, $66.50; 1x6, $67.50; 1x8 and 1x10, $68; 
1x12, $70.50. 





New York, April 24.—White pine has advanced 
slightly in price. There is a scarcity of this lum- 
ber, a falling off in arrivals being noted. 


REDWOOD 


San Francisco, Calif., April 22.—Redwood 
is firm with an increasing demand in Cali- 
fornia, and eastern orders ahead of shipments. 
There is a shortage of dry stocks in shipping 
condition. Owing to unusually heavy rains_ it 
has been hard to take care of orders for dry 
lumber promptly. Production, shipments and 
orders received showed an increase during the 
last week. 


Kansas City, Mo., April 25.—Redwood is being 
offered a little more freely, tho dry stock is com- 
paratively scarce. Buying is in good volume, 
and there is an especially good call for wide 
siding. 


Boston, Mass., April 25.—Gradual improve- 
ment is noted in the demand for redwood. Re- 
tail yards are the source of the bulk of inquiries. 
Wholesalers report Coast stocks low and broken 
and state they are experiencing difficulty in 
placing orders for prompt shipment. Prices are 
being well maintained. 


NORTH CAROLINA PINE 


New York, April 26.—North Carolina pine con- 
tinues to arrive in fairly good volume, and the 
market shows much the appearance it did in the 
war days. Sharp price advances are expected 
shortly. 


Buffalo, N. Y., April 26.—North Carolina pine 
is firm. Retailers are buying freely. Six-inch 
roofers are quoted at $29.50. Low grades are 
now somewhat firmer and more active. 





Boston, Mass., April 25.—The demand for 
North Carolina pine has slowed down. Building 
is very active and lumber is moving out of the 
retail yards in large volume. Prices have been a 
little softer. Houses offering high grade rough 
edge, 4/4 under 12-inch, carefully kiln dried 
stock, are refusing concessions, but there are 
numerous chances to buy good air dried lumber 
for $59. Roofers are selling fairly well. Flooring 
and partition are quiet. The lowest prices for 
shortleaf flooring and partition are: 1x4 flooring, 
A rift, $70; B rift, $65; C rift, $57; B&better flat, 
$53; partition, B&better, $54.25. 


ITEM 1. 100M’ 5/4 No.1 Com. Yellow Cypress Random Rough $24 —,--—— 
ITEM 2. 100M’ 6/4 No.1Com. Yellow Cypress Random Rough 24 St. Louis, Mo., April 25.—A marked improve- 
ITEM 3. 100M’ 5/4 No. 2Com. Yellow Cypress Random Rough 17 P ; i 
a ment is shown in the demand for southern pine. 
ITEM 4. 100M’ 6/4 No.2 Com. Yellow Cypress Random Rough 17 Prices So ad cin No. 3 boards conti 
ITEM 5. 25M’ 1x8” No.1Com. Yellow Cypress Random Rough 28 E Peco ane pineal 7 3s ~eecmieag 
ITEM 6. 100M’ 1x10” No. 1 Com. Yellow Cypress Random Rough 23 strong, with stock scarce. Orders exceed pro- 
ITEM 7. 100M’ 1x8” No. 2 Com. Yellow Cypress Random Rough 1 duction, and some manufacturers are withdraw- 
ing various items from the market. A signifi- 
Baltimore Pittsburgh cant feature of the market, showing the short- 
a ory oe pooy —— = ae age of stock, is retail yard buying. 
. et f 00 7.00 3 s —_—_— 
ITEM 2. 39.00 38.50 38.00 37. 36.50 35.50 Kansas City, Mo., April 25.—Last week was 
Ht > bp Fy Lope 30.00 o- a another record breaker in southern pine orders 
§ 00 31. 31.00 30.00 29. ¥ placed and business this week probably will 
ITEM 5. 43.00 42.50 42.00 41.00 40.50 39.50 r “. k’ d. Sh 
ITEM 6 44.00 43.50 43.00 42.00 41.50 40.50 equal if not exceed last week’s record. Short- 
ITEM 7. 33.00 32.50 32.00 31.00 30.50 29.50 ages rye developed in cage a po 
some oO em are very scarce, such as 10- an 
Toledo 12-inch dimension. No. 3 boards, 12-inch No. 2 
Detroit Indianapolis Davenport , and droppings from No. 2 grade. Edge grain 
— — — — aes “aaa St. Louis flooring is about the only item that has not been 
ITEM 1 ss _" $34.00 $34.00 $31.00 $29.50 in heavy demand, tho orders for that are in- 
ITEM 2 35.00 34.00 34.00 31.00 29.50 creasing. Eighteen and 20-foot lengths in boards 
ITEM 3. 28.00 27.00 27.00 24.00 22.50 are scarce. Prices have been moving up stead- 
ITEM 4. 28.00 27.00 27.00 24.00 22.50 ily, especially on No. 2 boards, flooring and di- 
‘TEM 5 30.08 4 ped = rey mension. The country trade has been notably 
° 7 ¥ ¢ ; active. 
ITEM 7 29.00 28.00 28.00 25.00 23.50 ts 


New Orleans, La., April 24.—The week just 
closed recorded a big jump in bookings, scoring 
the highest total for the mills reporting since 
March, 1918. Demand shows a healthy increase 
both from the cities and the farming regions, 
due to renewed building activity, while car ma- 
terial, railroad and bridge timbers likewise are 
in active call. Prices are firmer practically all 
along the line, with recent advances on scarce 
items maintained and other items tending up- 
ward. Production registered a slight decline, 
tho many of the mills reported full running time 
for the week. Shipments increased somewhat, 
but the dominant feature of the week was the 
jump of orders to the highest mark attained in 
four years. 


New York, April 24.—The receipts of southern 
pine have fallen off, due to flood conditions in 
many of the southern States. There is a ready 
market and prices are improving as the build- 
ing boom grows in volume. 





Boston, Mass., April 25.—Demand for southern 
pine is hardly so active as recent building sta- 
tistics indicate it should be. Longleaf dimension 
is rather stronger than other southern pine lines, 
and late inquiries promise that May business 
should be better than April by a good margin. 
Flooring and partition are moving into the 
retail yards in fair volume. Top prices quoted 
are: ix4 flooring, A rift, $80.50; B rift, $75.50; 
C rift, $68.50; B&better flat, $62; partition, 
B&better, $60. There is a fairly good business 
in roofers. Very desirable No. 2 common, 1x6, 
has sold at $31.50, and $30 is about the lowest 
taken for 6-inch roofers, 


Buffalo, N. Y., April 26.—The southern pine 
market shows strength, with mill stocks badly 
broken. Dimension stock is firm. There is a 
good amount of local building going on. 


Cincinnati, Ohio, April 25.—There has been 
considerable development in the southern pine 
situation, prices advancing about $1 to $2 a 
thousand. Particular strength is shown in No. 3 
common boards and dimension’ stock. The 
higher grades have not moved as well as the 
cheaper stuff. The demand, while better, does 
not come up to the volume expected. 


CYPRESS 


New Orleans, La., April 24.—Cypress demand 
shows a gradual increase, with prices firmly 
held. Mixed car business predominates, and the 
orders are pretty evenly distributed as to con- 
suming territory. Stability of cypress prices 
tends to check any speculative demand, and the 
gradual growth of demand apparently reflects 
an actual increase of consuming needs. Mill 
production is close to normal, with stocks in 
good assortment. 





Chicago, April 26—The cypress trade con- 
tinues to show encouraging expansion, and is 
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about equally divided between industrial and 
retail customers. Business from the latter, how- 
ever, shows more rapid development than that 
from the former, and the prospects are for a 
steady growth during the next couple of weeks 
of the movement to yards. Cypress prices on 
this market have been readjusted according 
to the recent decrease in cypress freight rates, 
amounting to 3% cents a hundred pounds. 


St. Louis, Mo., April 25.—The demand for 
Gulf coast cypress shows a steady increase, the 
bulk coming from retail yards and industrial 
plants. One large industrial plant purchased 
100,000 feet of No. 2 common red cypress. 


Kansas City, Mo., April 25.—There is a steady 
demand for yard stock and some additional busi- 
ness has come into the market where cypress 
prices are the same as or below what southern 
pine is being offered for. Country trade is very 
good. 


New York, April 24.—Cypress trim is in great 
demand all over the metropolitan district. In 
fact, in a number of directions cypress is enjoy- 
ing its greatest era of prosperity with local 
builders. A general stiffening of prices is noted. 


Buffalo, N. Y., April 26.—Cypress business is 
improving, and the outlook is considered favor- 
able, as a good deal of building is in prospect. 

Baltimore, Md., April 24.—The cypress trade 
shows improvement, and the future looks prom- 
ising. Quotations are firm, and producers feel 
encouraged to give attention to increased output. 


Boston, Mass., April 25.—Demand for cypress 
is fair, and quotations are steady. Quotations: 
FAS, 4/4, $103 to $108; 5/4 and 6/4, $108 to $113; 
8/4, $114 to $121; selects, 4/4, $85 to $91; 5/4 and 
6/4, $90 to $96; 8/4, $102 to $107; shop, 4/4, $55 
to $60; 5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 


SHINGLES AND LATH 


Seattle, Wash., April 22.—The red cedar shin- 
gle market took on a lively aspect early in 
the week, rising 5 to 10 cents over the quota- 
tions of the previous Saturday, quickly became 
nervous and excited, and as the week closes is 
rapidly running away. The rise is spectacular, 
being fully 25 cents over the lethargic figures of 
last week, and transforming the market from 
sluggishness to extreme activity. A leading 
firm has made a flat advance of 50 cents a thou- 
sand, not with any idea of securing business but 
wholly with the object of keeping out of the 
general scramble. There is a heavy demand 
from practically every consuming section. The 
only danger, if any exists, is in the district lying 
back of the Carolina gateway, where early in 
the week there was still a depressed feeling on 
account of speculative water shipments. All 
mills in Washington and British Columbia are 
running. Order files are full. The rise in the 
market, accompanied by acute demand and in 
conjunction with lower prices on shingle logs, is 
placing the manufacturer in a position where 
he can secure a living margin between market 
price and production costs. The demand for 
lath, particularly from California, rules stronger 
than ever. The price is approximately $5.50 
mill base, being 50 cents higher than a week ago. 


Kansas City, Mo., April 25.—Shingle demand 
is increasing, and prices show more strength. 
Ordinary clears are quoted at $3.40, but stars 
are relatively scarcer and are up to $2.60. There 
is less of a spread in Rite-Grades, stars being 
offered at $3.75 and clears at $2.75. There is a 
heavier demand for siding and some mills ask 
50 cents to $1 more. Lath demand also is heavy. 
Southern pine sells at $4.25 or more, fir is $4 to 
$5, and white pine No. 1 are $7. 


New Orleans, La., April 24.—-Cypress shingles 
are in moderately active call at steady prices. 
Both cypress and pine lath are moving well, de- 
mand for cypress lath equaling production, with 
prices firm. Pine lath prices are stiffening. 


Minneapolis, Minn., April 24.—Demand for 
Shingles is only fair in spite of repeated ad- 
vances in mill prices. Retailers have sufficient 
stocks for current needs. It is the firm belief 
of wholesale dealers that the market is up to 
stay and will go higher rather than lower, but 
they have not been able to impress that point of 
view on large buyers. 





New York, April 24.—Shingles and lath have 
advanced slightly in price, especially in Long 
Island sections where the dealers have found 
it hard to keep up with the demand. Receipts 
of red cedar shingles have fallen off in volume. 

















Insert above shows how Evan’s 
Ring Joint is put in. 


No More Open 


Miter Joints 


This illustration is made from a photo- 


graph of a lot of door trim for the 
Magnolia Building, Dallas, Texas, all of 
which was assembled at the factory before 
shipping. The enlarged corner and arrow 
call attention to 


Evan’s Ring Joint 


—a patented process for putting to- 
gether mitered casings at factory when 
50 ordered. 


This is the best insurance we know of against 


open joints, for they cannot open. Also saves time 
and confusion in erecting trim, when every set comes 
to the building assembled to proper size and marked 
for the opening it is intended for. 


Sample full size corner with 
ring in place on request, to 
any one interested. 


Carnahan Manufacturing Co. 


MAKERS OF SPECIAL MILLWORK FOR EXACTING BUILDERS 


General Sales Office and Factory: 


LOOGOOTEE, IND. 








Write today for full informa- 
tion about how you can sell every 
farmer in your community the 
patented hardware to make the 


New Era ca 


No obligation. Double profits—one 
profit on patented hardware we manu- 
facture and another on lumber you’ll 
sell. Any farmer can make gates with 
common tools. 





A postcard will bring the facts. 


Good Proposition for Dealers 


PATENTED IN U. S. AND CANADA. 








Olin 





A. & M. Heumos, 





Ginton sree, Chicago, III. 











Buffalo, N. Y., April 26.—The shingle market 
has had a boom, prices on extra clears being 
$5.25 to $5.35. Mills are slow in filling orders, 
which indicates that a good demand has devel- 
oped. 


Boston, Mass., April 25.—More orders for shin- 
gles are being placed and the market looks 
fairly firm. White cedar extras are offered at 
$5.50, but there are fair makes to be had for 
$5.25, and one Canadian manufacturer is quoting 
$5.15 on large orders. White cedar clears are 
$4.25 to $4.50. Red cedars are getting firmer. 
The best British Columbias are $5.95 to $6. The 
spruce lath situation is still somewhat unsettled. 
Demand is improving again, but local yards are 
buying cautiously. For 14-inch lath $7.50 is the 
usual price. The full range for 1%-inch lath is 
$8.25 to $8.50, the tendency being strongly to- 
ward the higher figure. Furring is receiving 
more attention and $30 is about rock bottom for 
1x2 in full carload lots. There have been sales 
at $32. The spruce clapboard market is very 
firm. Offerings are light and extras bring $120, 
and clears $115. 


Columbus, Ohio, April 24.—Shingle trade 
shows improvement in rural sections. Dealers 
in country districts have rather low stocks and 
are in the market for large orders. City deal- 
ers still hold off as their demand for shingles is 
limited. Prices have shown an advance with 
red cedar stocks selling around $5.05 for extra 
clears, and $4.15 for stars. There is a better de- 
mand for British Columbia XXXXX. Lath trade 
is generally steady. 


MAHOGANY 


Boston, Mass., April 25.—The demand for ma- 
hogany holds up very well. It is still possible 
to buy FAS for fairly prompt deliveries, but 
the common grades are sold for several months 
ahead. Furniture and chair manufacturers and 
piano case builders are all buying mahogany. 
For regular orders quotations are: 


4/4 5/4,6/4€8/4 10/4412/4 


WA a ciwdsaw ede $200 $205@210 $215 
Ney 3 Gtiisuccus 155 160 170 
a ee 90 90@ 95 100 


Very handsomely figured veneers are offered 
1% to 7 cents a square foot. 
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BOXBOARDS 


San Francisco, Calif., April 22.—The Califor- 
nia pine box shook situation is firmer. The out- 
look for deciduous shook is good. Box manu- 
facturers in California have been taking on 
business at better prices. Closing of box fac- 
tories in the Klamath Falls district of Oregon 
and the far northern section of California on ac- 
count of the strike, has reduced shook produc- 
tion. Orange shippers have taken some addi- 
tional shipments of shook. 








Boston, Mass., April 25.—There is a gradual 
improvement in the demand for boxboards and 
shooks. Prices are rather unsatisfactory. Mixed 
lots of inch, round edge boxboards are offered 
at $22 to $25. Very good inch, round edge pine 
boxboards are priced at $30. Inch, square edge 
pine range from $35 for ordinary stock to $40 for 
the very best. There has been a fair business 
in Vermont and western Massachusetts in pack- 
ing lumber to move the maple sugar and syrup 


crop. 
WEST COAST LOGS 
Seattle, Wash., April 22.—Log production is 
increasing; market is steady. Quotations are: 


A Trainload of N.C, Pine Logs on way to one of our mills. Fir: No. 1, $24 ; No. 2, $16@17; No. 3, $11@12. 
CEDAR: ‘Ten percent base, $20. 
HEMLOCK: No. 2, $12; No. 3, $10. 


Goldsboro N. C. Pine | evs teterscominsed 


——— ; (Concluded from page 74) 
possesses all of the qualifications that have made N.C. Pine the favored ee 
building material in the East since the days of the Pilgrims. We've MINNEAPOLIS, MINN. 





steadfastly upheld its quality through perfect milling and careful grad- April 24.—C, E. McGibbon, who for several years 
ing; and the modern equipment of our mills today, together with vast TAt SE DOE Sh See SS NS eee 
alist £ wines ae’ ;. li f | b f Pine Co.’s operations in Minneapolis, has finished 
oldings Of virgin timber, Insure you a quality pre umber for many years the main details of winding up the company’s 
to come in every way up to the past standards of “‘Goldsboro N. C. Pine. affairs, following its suspension as a manufactur. 
ing concern two years ago, and has gone to Pot- 

TELECODE USED. latch, Idaho, to be assistant general manager of the 


Potlatch Lumber Co. 


‘ B. W. Lakin, well known among northern pine 
lumbermen and for fifteen years superintendent of 
JOHNSON & WIMSATT, Washington, D. C. 


logging for the Crookston Lumber Co., has been 


made general manager of the business of the Shev- 
lin-Clarke Co., which has a big mill on the border 
at Fort Frances, Ont. He is succeeded in the 
Crookston Lumber Co. organization by C. L. Isted, 
who has been plant manager at Bemidji. 

manufactured from this _ virgin 

growth timber will build up your 

business and prestige just as it has 

maintained CAMP’S reputation for 
high quality lumber. Try it next time. 














B. R. Lewis, president of the Clear Lake Lum- 
ber Co., Clear Lake, Wash., was here last week on 
his return to the Coast. After a visit here and in 
Chicago he returned convinced that a genuine re- 
vival in demand for lumber is on. 

W. H. Boner, with the Weyerhaeuser Timber 
Co., Everett, Wash., was here a few days ago on 
his way east. 


NEW YORK, N. Y. 


April 25.—-The low point in the lumber market 
was passed a week or so ago and now the entire 
scale of items seems apparently to be advancing. 
Slight increases in western spruce and fir, a rise 
in the seale for shingles, a decided strengthening 
on cypress and hemlock and an advance in all va- 
rieties of pine have been announced, even tho in 
all cases the margin of increase so far is slight. 

A deterrent factor in construction activities has 
shown itself in a return of a scarcity of labor. 
Together with the scarcity has come the inevitable 
bidding for services of the workmen. In fact, the 
demands of labor have been one of the main factors 
in bringing about an increase in all kinds of build- 
ing materials. One prominent commentator on the 
local lumber situation sees the lumber market to 
day analogous in many respects to conditions that 
prevailed at the height of the war period. Of the 
labor situation he says: “Prices paid today for 
plasterers and bricklayers are sometimes 50 per 
cent above the official scale. The men do not 
strike for more pay. They make no requests at 
all. They merely go on to a job and wait for the 
first man-hungry contractor to come around at the 
noon hour and offer them $1 or $2 more a day to 
work on his building. They quit cold and work on 
the new job until they receive a higher bid, and 
so the construction costs advance. This condition 
is true not alone of bricklayers and plasterers but 
applies to men in all the building trades.” 

E. Schaffel, secretary of the Excelsior Shook & 
Lumber Co., said business is picking up right along. 
S. L. Gottlieb is president of the Excelsior com- 
pany. The Excelsior company distributes gener- 
ally in Pennsylvania and New Jersey, as well as 
covering all of New York State. The firm special- 
izes in white pine and North Carolina pine shooks. 

The New York office of the Willapa Lumber Co. 
(Inc.) reports that it is busier than it has beep 
since the office opened, It reports all items of 














Camp Manufacturing Co. 
FRANKLIN, VA. 
MILLS :—Arringdale, Va. Franklin, Va. 


DAILY CAPACITY: 
Saw Mills 600,000' Planing Mills 400,000! 


Eastern Sales Offices: 


NEW YORK: 1214 Flat Iron Building 
PHILADELPHIA: Real Estate Trust Bldg.. 
GEO. W. JONES, Mer., Phone 982 Gramercy 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L., 
CAMP, Manager 


“There’s None Better Than Camp’s” 












Wallace, N.C. 
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west Coast lumber gaining rapidly in the East. 
The company has twelve steamers on the water, 
two in full charter and the rest in part charter. 
H. B. Freeman, the company’s port superintendent 
at New York, said west Coast lumber is moving 
in bigger volume than ever before. Mr. Freeman 
said: “‘Nearly all steamers coming in are bringing 
large quantities of shingles, but orders also are 
coming in heavily at this end and there is an im- 
provement with each day.” Among the vessels 
due to arrive soon with whole or part cargoes for 
the Willapa company are the Willsolo, due April 
27; the Willfaro, May 10; the Mystic, May 5, and 
the American, May 6. The Cape Henry and the 
Westhaven also are due early in May, and about 
May 24 the Felix Taussig is expected to drop 
anchor at New York. The Pennsylvanian, the 
Cape Romaine and the Beal are either loading or 
on the way east. The steamer Deerfield has just 
finished dispensing her cargo of fir and will re- 
turn at once to the coast to reload. The Willapa 
company also reported five other steamers loading 
simultaneously at Coos Bay, Columbia River, 
Grays Harbor, Puget Sound and Willapa Harbor, 
a coincidence that seldom has been duplicated. 


The John A. Daley Lumber Co., which has been 
at 1133 Broadway, is now in new offices at 350 
Madison Avenue, this city. R. A. Brown, manager 
of the hardwood department, is also at the new 
address. 


NEW ORLEANS, LA. 


April 24.—With the Triennial Conclave of 
Knights Templar the order of the week in New 
Orleans and thousands of visiting Sir Knights in 
the city, pretty much all else is forgotten. Many 
local lumbermen are helping to do the honors for 
their plumed friends. The Templars’ grand pa- 
rade is scheduled for Tuesday and the Lumber- 
men’s Club accordingly dispensed with its weekly 
luncheon for that day. Incidentally it may be 
noted that the Templars’ Conclave stimulated re- 
tail lumber business for the time being. Immense 
grandstands for the accommodation of the visitors 
and their ladies were erected in St. Charles and 
Camp streets, to say nothing of the scaffolding 
used in decorating the business district, and sev- 
eral hundred thousand feet of lumber were re- 
quired for these special purposes. 

Next Saturday will be Shriners’ Day in Boga- 
lusa, and Mayor W. H. Sullivan, vice president 
and general manager of the Great Southern Lum- 
ber Co., has invited the New Orleans Lodge and 
all visiting Knights Templar who may be mem- 
bers of the Shrine to journey to the Magic City 
by special train and participate in the festivities. 

Assistant Secretary H. C. Berckes, of the South- 
ern Pine Association, and Advertising Manager 
Cc. S. Reynaud, of the Southern Cypress Manufac- 
turers’ Association, who are in charge of the ex- 
hibits of their respective associations at the Cleve- 
land Building Show, send to the headquarters 
offices very favorable reports of the big Cleveland 
exposition. 

C,. H. Sherrill, of the Sherrill Hardwood Lumber 
Co., visited Memphis last week to attend a meet- 
ing of the organization committee of the American 
Hardwood Institute. 


DULUTH, MINN. 


April 25.—Demand for lumber in Duluth is more 
active than in some time and carlot shipments to 
points thru the territory are showing expansion. 
Quotations are being firmly held at the lists re- 
cently put out, and rumors are current that ad- 
vances in Nos. 1 and 2 northern pine boards will 
be announced within a month. Millmen reported 
a greater disposition on the part of dealers to 
cover requirements for contractors who have taken 
contracts for early summer. Sales of lower grades 
continue comparatively light, tho some improve- 
ment has been noted, attributed in a measure to 
No. 3 boards being taken to a greater extent for 
house building. The trade attributes the slow de- 
mand for low grade lumber to light buying by 
farming communities. 

Sawmill operations in this district continue to 
increase. The Seott-Graff Lumber Co. has started 
up its Duluth sawmill on its season’s cut. The 
Virginia & Rainy Lake Co. is still operating both 
its mills at Virginia. Plans are being made for 
construction of a new planing mill by the North- 
ern Lumber Co. to be located on the same site as 
the one destroyed in the fire of October, 1918. 
New equipment to include electrical machinery has 
been purchased. C. A. Moffatt, of Baltimore, Md., 
will be in charge of its erection. The Cloquet 
hardwood plant has started a night shift and it 
has been announced that the company will build 
a larger plant if the quality of the hardwood in 
the district comes up to expectations. The North- 
ern Pole & Lumber Co. has started up its mill at 
Big Falls, Minn., for the season. Sufficient saw 
logs have been cut to run the plant during the 
Sutmmmer, 


Edward Hines, president of the Edward Hines 
Lumber Co., Chicago, will be the principal speaker 
at a banquet of Duluth and Superior retail lumber 
dealers to be held at Superior on the evening 


of May 4. 
WINNIPEG, MAN. 


April 24.—Building is still delayed, owing to 
continued cold weather and recent snowstorms 
thruout the West. Seeding operations are also 
delayed and it is going to be about ten days more 
before the farmers can get on the land. This, 
however, is not discouraging business, as a late 
spring usually results in a good crop. 


Secretary Ritter, of the Western Retail Lumber- 
men’s Association, advised that the building de- 
partment was still kept very busy, which was 
rather unusual for this time of the year. Asso- 
ciation members, he stated, report numerous in- 
quiries but not a great many actual sales being 
made. The results from the silo campaign have 
really been wonderful, continued Mr. Ritter. ‘The 
farmers are certainly sold on the idea, and I expect 
by this time next year you will see the silo being 
built before anything else. We have had such a 
demand for sunflower seed that we have just about 
cleaned out all the seed houses. There is hardly a 
farmer in western Canada who will not have a 
small patch of sunflowers planted, and every patch 
of sunflowers means a silo prospect. This silo 
campaign has been one of the greatest things our 
association has ever undertaken, and I believe the 
cobperative idea of promoting sales has firmly 
established itself as one of our biggest association 
activities,’ he said. 


OTTAWA, ONT. 


April 24.—Too much water and a very high 
wind have been playing havoe with the log booms 
in the Ottawa River during the last few days. 
About 3,000,000 logs were stored along the area in 
which the trouble occurred. The loss is unknown 
at present. Lumber piles are being seriously under- 
mined and fears are entertained for their safety, 
as the waters show no signs of going down, and it 
is expected that waters from the Upper Ottawa and 
Gatineau rivers may be soon coming along. Power 
in the mills at the Chaudiere is'very much inter- 
fered with, as the wheels are under water. 


TROUBLE AND LITIGATION 


NEw York, N. Y., April 25.—Certain large cred- 
itors of the Hudson Mill & Lumber Co., of South 
Brooklyn, have agreed to put up 20 percent of their 
claims in cash and to extend the rest of their 
claims for a period of two years in an effort to 
salvage the company and meanwhile to save it 
from the bankruptcy court. The plant is located 
on a spur of the Gowanus Canal and is ideally 
situated for carrying on a lumber business on a 
large scale, and the larger creditors, who are said 
to be involved to the extent of $100,000 or more, 
believe that by the new arrangement the property 
will be saved and that the creditors will receive 
dollar for dollar. Some of the creditors who 
would not consent to put up any cash have agreed 
to a two-year extension of credit. The arrange- 
ment for saving the company was made by at 
torneys for the National Wholesale Lumber Deal- 
ers’ Association, and is said to be unique in that it 
demonstrates the confidence of big firms in the 
future of the lumber market in the Metropolitan 
district, and indicates a firm belief that the next 
two years will be prosperous for lumber ventures. 
W.S. Webb is in charge of reorganization. 


MILWAUKEE, WIs., April 25.—Inspection of the 
plant of the Rockwell Manufacturing Co., a sash 
and door manufacturing concern, by Senior Fed- 
eral Judge Francis Baker, Chicago court of appeals, 
was the first step in the hearing of a civil action 
of stockholders against the company and its of- 
ficers. This is said to be the first inspection of 
the kind in the history of the local court. Judge 
Baker was called to sit in the case following the 
filing of an affidavit of prejudice against Judge 
F. A. Geiger, who is said to be related to the de- 
fendants. The action calls for an accounting of 
expenses, officers’ salaries and alleged waste, a 
declaration of dividends amounting to $250,000, a 
demand that prevailing assets be reduced to cash 
and declared dividends, and that counsel fees for 
the plaintiffs be paid. The plaintiffs are Eliza A. 
Rockwell, Frederick W. Rockwell, Gertrude Cheyne, 
Adeline R. Herford and Henry H. Mayhew. The 
defendants are the Rockwell Manufacturing Co., 
Marshall C. Moss, John H. Moss, Cordelia Moss 
and Louis Nuesse. The defendants assert that 
the action will be countered with the contention 
that dividends were not paid because officers saw 
fit to use the surplus in improving and adding to 
the plant. 


SAVANNAH, GA., April 25.—-Examination of the 
books of the Walker Lumber & Timber Co., bank- 
rupt, by attorneys representing the creditors failed 
to develop any irregularities in the accounts of 
= = and referee reports creditors thoroly 
satis . 
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MUST SELL STOCK ASPHALT ROOFING 
QUICK—WHAT WILL YOU OFFER ME? 


5,000 rolls red and green slate-surfaced, bright new 
goods, standard weight and quality guaranteed by In- 
surance Underwriters’ certificate—plain rolls, clean 
wrappers, no labels (jobbers or dealers’ private labels 
printed and put on at cost)—-actual weight average 83 
to 90 pounds per roll—108 square feet. 

Will auction (by mail) in lots of 25, 50 and 100 rolls, 
or carloads (500 rolls). Bids accepted or rejected day 
received, but order not entered until bidder receives 
sample cut from roll and instructs us to ship (or he may 
eancel bid at his option). Shipment also subject to re- 
turn without argument if not satisfactory. Terms: 
Net cash upon arrival and inspection, or 30, 60 or 90 
day trade acceptance with interest at 6 percent, or 60 
day open account if usual 2 percent cash discount is 
added instead of deducted. These rolls will go at auc- 
tion at less than ‘‘Price List’’ prices—quick action nec- 
essary—subject to prior sale. Mail or wire your bid, 
stating terms (freight will not exceed your Chicago 
rate). 

(If you prefer, write for sample before you bid.) 

JAMES HUNT, 301 W. Monroe St., Chicago. 





READ THE CLASSIFIED ADS EACH WEEK 


When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 
Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 





WANTED—FACTORY SUPERINTENDENT 


One who is entirely familiar with operating econom- 
ically a factory turning out sash, doors and millwork, 
and also with some experience or knowledge of outside 
construction of frame buildings. We want a man who 
is competent to do billing, make details and when neces- 
sary prepare simple plans. Only one with the above 
qualifications and willing to hustle need apply. Write 
fully stating your experience, age, when could come and 
salary expected, and mail samples of your plan work. 
DIXIE HOUSE COMPANY, Charleston, 8. C. 


WANTED—EXPERIENCED MAN 
For Chicago retail lumber yard. About one-half the 
time to be outside of office soliciting trade, balance of 
the time to assist in general management of the busi- 
ness. Must be familiar with handling retail trade. 
Prefer a man with Chicago experience. 
PARK AVE. LUMBER SUPPLY CO., 
4667 Park Ave., Chicago. 
Tel. Austin 0207. 


WANTED—MANAGER FOR RETAIL YARD 
In Northern Ohio, small town, splendid farming com- 
munity. Sales running from $40,000 to $60,000 a year. 
Must have thorough lumberman, good business getter 
and fellow not afraid to work. Please state whether 
married or single, salary wanted and send a number of 
references with your first letter. 

Address “K, 182,”’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For small planing mill in a Southern state. Must be 
capable of handling shop, estimating and detailing. 
Electrically operated mill, but not on a large scale. 
Same can be developed and increased considerably under 
proper supervision. Give age, experience, references, 
compensation expected and such other information as 
will have a bearing on application. 
Address ““H. 110,’’ care American Lumberman. 


WANTED—BRIGHT, ENERGETIC 

Young man to start in as tallyman and salesman in 
large retail yard in hustling western city. Wages 
$110.00 per month. Must have some experience and be 
of pleasing personality. Should have a good education 
and must be quick and accurate at figures. Here is an 
opportunity for an ambitious and capable young man, 
deserving of promotion. Write fully, giving experience 
and references. Address CASCADE LUMBER COM- 
PANY, Yakima, Wash. 
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WANTED—DETAILER, BILLER AND 


Draftsman for large sash, door and millwork factory, 
making both stock and special work. Must have had 
ample experience, be thoroughly accurate and compe- 
tent to bill into all departments, namely sash, door, 
frames, stair cabinet and general planing mill. Young 
‘man preferred with proper qualifications. Answer by 
letter in own handwriting. State salary expected with 
all necessary references as to character and ability. 
Position permanent. Factory located in large southern 
eity. Working conditions exceptionally good. 
Address “H. 138,’’ care American Lumberman. 


PLANING MILL FOREMAN 
One that can take entire charge of our planing mill, 
Must bave man that can bill material from blue prints. 
Must be thoroughly familiar with planing mill ma- 
chinery. Must be familiar with the manufacture of end 
matched oak flooring. No limit to salary to right man. 
Opportunity for man to invest in this concern, but not 
necessary. State when you can report for work in 
first letter. JELLICO LUMBER CO., Jellico, Tenn. 


WANTED—ACCOUNTANT AND 
Head bookkeeper to take charge of books of large lum- 
ber manufacturing concern. Must be thoroughly expe- 
rienced in lumber and cost accounting and in prepara- 
tion of Government reports. Liberal salary, permanent 
position. Give age, experience, references, etc. 
Address “I, 130,’’ care American Lumberman. 


WANTED—LIVE MAN 
To run fir department for St. Louis wholesale firm of 
substantial and long standing. Unless you can handle 
entire department, both buying and selling, and know 
the business and have a clean record, please don’t an- 
swer. Answer, giving age, experience and any other 
information to 

“K, 103,’’ care American Lumberman. 


MANAGER WANTED 
By eastern owners for Puget Sound water and rail, east- 
ern type gang mill, 60 M capacity, with kiln capacity 
for whole cut. Some investment required to equip spe- 
clalty planer. Address 
OWNER, 1005 White Bldg., Seattle, Wash. 


WANTED—DRAFTSMAN 
Who can make shop drawings for cabinet and stair 
work. Address ‘‘L. 125,’’ care American Lumberman. 


WANTED—BY LARGE NORTHERN 
Manufacturing firm, a competent lumber inspector fa- 
miliar with grading of northern hardwoods and pine 
shop. State age, whether murried or single, and salary 
expected. 

Address “EL. 102,’’ care American Lumberman, 


WANTED—MAN TO HANDLE WHOLESALE 
Department for a St. Louis yard. To sell retail yards, 
railroads and manufacturing trade. State experience 
and salary. 

Address 























“LL, 107,’ care American Lumberman., 


WANTED—EXPERIENCED 
Factory superintendent for veneered door and hardwood 
interior trim factory located in the East. Must under- 
stand details and special work and how to handle men 
to advantage. 
Address “K. 114,’’ care American Lumberman, 


WANTED—FOREMAN FAMILIAR WITH 
Northern pine grades to run small yard in Chicago. One 
accustomed to handling men and filling orders promptly. 
nace laa CORPORATION, 1030 Hooker St., 
Shicago, . 


WANTED—COMPETENT SUPERINTENDENT 
For planing mill, sash, door and trim factory. Must be 
a mechanic who can handle men and machinery to ad- 
vantage. 

Address “LL. 117,’ care American Lumberman. 


WANTED—DETAILER AND BILLER 
Familiar with high-grade case and partition work. Ex- 
cellent opportunity for right man. 

ddress “L. 109,’’ care American Lumberman. 


MAN, EXPERT IN SELECTING HICKORY 
For golf shaft purposes. Good position for the right 
party. State age, experience, where employed in past 
five years and in what capacity. , 
Address “G. 128,’’ care American Lumberman, 


WANTED—QUICK ESTIMATOR: 
Experienced man capable of listing from plans, super- 
vising order entering, billing, etc. Knowledge Cost 
Book A desirable. Give age, experience, salary wanted 
and references. Good working conditions and fine town. 

SELDEN CYPRESS DOOR CO., Palatka, Fla. 


WANTED—MAN TO RUN SMALL RETAIL YARD 
Chicago suburbs. We handle lumber, millwork, coal 
and building material. Must be hustler with experience. 
CHICAGO & RIVERDALE LUMBER CO., 
841 136th Place, Chicago. 


WANTED—HARDWOOD INSPECTOR 
Familiar with grading of Southern Hardwoods by large 
Northern manufacturing concern. State age, whether 
married or single, salary desired, and references. 

Address “*H. 102,’ care American Lumberman. 


EXPERIENCED GAUGER AND MACHINE MAN 

Familiar with manufacture of maple flooring on No. 229 

American Hardwood Flooring Matcher. Address 
COBBS & MITCHELL, INC., Cadillac, Michigan. 


SASH AND DOOR FACTORY SUPERINTENDENT 
Factory employing 175 men, making stock and special 
work. Applicants must have had experience as super- 
intendent of similar plant. 

Address “* D. 143,’ care American Lumberman. 


WANTED—ESTIMATOR 
By large sash and door factory. Experienced in figur- 
ing list estimates. No plans. 
Address “H. 134,’ care American Lumberman. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, ‘‘The Lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 8. Dearborn St., Chicago. 

































































WANTED—EXPERIENCED OPERATOR 
For Woods No. 20 matcher. Want man who is thor- 
oughly experienced and able to make quick set-up. 
E. A. PRENTICE PLANING MILL, 
Vine and Armstrong Sts., Columbus, O. 














SOUTHERN WHOLESALER 
Handling yellow pine desires to make selling arrange- 
ments with reputable commission salesmen in northern 
and eastern cities. 
P. O. BOX 1352, Birmingham, Ala. 





WANTED—CUTTER IN CUSTOM PLANING 
Mill, competent to cut up sash, doors and trim. 
LYMAN FELHEIM CO., Erie, Pa. 





WE WANT BUYERS TO ADVERTISE 
When in the market for anything used in the lumber 
industry. Send your ad to the Classified department of 
the American Lumberman. 
431 S. Dearborn St., 


Best for you. Chicago. 











WANTED—RESIDENT HARDWOOD SALESMAN 
For the following territory: 

New England 

New York 

Philadelphia 

Grand Rapids 

Detroit 

Chicago 

St. Louis 

Pittsburgh 

Cleveland 

Indianapolis 

San Francisco 

Toronto 

Montreal 
By old established hardwood house, both manufacturers 
and wholesalers, handling a complete line of Northern 
and Southern hardwoods and Mahogany. Only commis- 
sion basis will be considered. Liberai proposition. No 
advances. Commissions to be paid as soon as we receive 
pay for the lumber shipped. Do not apply unless you 
ean finance yourself to this extent and unless you 
thoroly understand selling hardwood lumber and are 
a real salesman and your record will bear the strictest 
investigation. To such we offer a splendid opportunity. 

Address “B. 131,’’ care American Lumberman. 


FIRST CLASS CYPRESS AND DRESSED 
PINE SALESMEN. 
On liberal sliding scale commission basis whereby the 
more you sell the higher your commission climbs, Ex- 
clusive allotment of territory with credit on mail sales; 
liberal extras. Our own mills and ample stocks and re- 
sources to back you. Give full information regarding 
your experience in territory and in sales of both woods, 
counties you thoroughly cover, and how often, ete. 
P. O. BOX 377, Jacksonville, Fla. 


THE MALLEABLE IRON FITTINGS COMPANY 
Manufacturers of the well-known and reliable M. I. F. 
Zine Coated, i. e., ‘‘Hot Galvanized Brand,’’ of shingling 
nails would like to employ salesmen calling on retail 
lumber trade to sell these nails on a commission basis. 
Applicants should state the exact territory that they 
cover by counties. For full particulars address 
MALLEABLE IRON FITTINGS CO., NAIL DEPT., 

Branford, Conn. 











WANTED 
Man of good lumber experience to act as salesman, to 
work on commission basis. Must be familiar with mar- 
kets and trade in New York State. All material native 
growth. State experience, age, particulars in first let- 
ter. Address ‘“‘K. 118,’’ care American Lumberman. 


WANTED—A THOROUGHLY EXPERIENCED 
And competent salesman for New York and Northern 
New Jersey territory. Prefer young man competent to 
handle white pine, hemlock, yellow pine, Idaho white 
and western pine, fir and West Coast products. Reply 
giving age, experience, references and salary required. 

BRADLEY, MILLER & CO., Bay City, Mich. 


WANTED—EXPERIENCED SALESMEN. 
To cover Southern Eastern Michigan, excluding De- 
troit, Northeastern Indiana, Northern Ohio and Western 
Pennsylvania, including a few towns in Western West 
Virginia along Ohio River. Retail yard trade and large 
industrial requirements. Yellow pine, northern pine, 
Inland Empire and Pacific Coast products. Salary and 
commission. State experience, age, married or single. 

Address “TL, 114,’’ care American Lumberman. 


WANTED—SALESMAN 
Calling regularly on sawmills, who can give first-class 
representation to our high-grade line of Carbo Magneto 
Saw Gumming Wheels—fully guaranteed—the kind that 
bring repeat orders. Few samples—liberal commission. 
State territory covered and full particulars. 
A. GOODRICH, MFR., INC., 1500 Madison St., Chicago. 


MILLWORK SALESMAN WANTED 
By a wholesale sash and door organization. Choice ter- 
ritories in Illinois, Indiana, Ohio and other states. Men 
with sash and door experience and exceptional sales 
ability, none others need apply. Write and state fully 
age, married or single, experience and with whom, sal- 
ary expected, 
Address “DP, 122,’ care American Lumberman. 


WANTED—MILLWORK SALESMAN 
By factory manufacturing a strictly high grade product. 
to operate on a commission basis in Southern Wis- 
consin and Northern Illinois; also man for Iowa ter- 
ritory. 
Address “HY, 121,’’ care American Lumberman. 


WANTED—BY LARGE WHOLESALE 
House, two energetic, honest and thoroughly competent 
lumber salesmen. One man to handle hardwood exclu- 
sively and the other to sell pine and hardwood to the 
eastern trade, If confident you can qualify, let us have 
full details by first mail. State salary expected. 
Address “L. 105,’’ care American Lumberman. 


SALESMAN WANTED. 

Salesman acquainted with buyers and who can obtain 
orders for sales and order books, can make favorable 
commission arrangements with leading Chicago concern 
in this line. OHICAGO SALES BOOK COMPANY, 337 
W. Madison St., Chicago. 


























SASH AND DOOR SALESMAN 
jo can figure from plans, part time on road and in 
olice, 


Address “K, 133,’’ care American Lumberman. 


SALESMAN WANTED 
By Chicago wholesale sash and door house for South 
western Michigan territory. 
Address “G. 103,’’ care American Lumberman. 


WANTED—BY RESPONSIBLE CHICAGO 


Wholesaler Al Yellow Pine Salesman for Chicago and 
vicinity. Prefer man acquainted in this territory. Good 
position for right man. Give full particulars with 
application. 

Address 








“AH. 126,’’ care American Lumberman. 


WANT A POSITION 


Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Ill. 


| Ni) Cor 


HARDWOOD SALES MANAGER OR SALESMAN 


Wide acquaintance with trade of Mississippi Valley and 
Lake States. Have traveled several years, know a 
large number of buyers and their requirements. Ex- 
perienced in grades of northern and southern hardwoods 
and yellow pine, land values, income tax, rates and 
market conditions. At present employed but wish to 
change. Also have a wide acquaintance with mills and 
can buy right. 
Address 























“K, 126,’’ care American Lumberman. 


LUMBER, LOOK HERE FOR 
A number one saw filer and saw hammerer. Can make 
saw stand up to the hardest timber, even to hard frozen 
timber. Can file gangs, too. Would go anywhere for a 
good position. Can give best reference. Address 
2 ~ WATSON, 809 Johnson St., Sault Ste. Marie, 
Mich. 








LOGGING EXECUTIVE 
Now open for position. If you are desirous of reducing 
your cost of logging, upkeep of equipment, construc- 
tion and maintenance of your railroad, ete. 
Address “—T, 127,”’ care American Lumberman. 


RIGHT HAND BAND SAWYER 
Wants position with good company, where there are 
good schools. I have had 12 years’ experience on large 
mills and in most all kinds of timber. Can furnish best 
of references. Can come on letter or telegram notice. 
When answering, state wages you are willing to pay for 
the right man. P. O. address, C, W. KYER, Tele- 
graph Office White Sulphur Springs, W. Va. 


WANT—CONNECTION AS SALESMAN 
Assistant manager or bookkeeper retail yard in Wiscon- 
sin or Northern Michigan. Twelve years’ experience. 
Married. Age thirty-two. A-1 references. Investment 
in business desirable. 

Address “*K, 125,’’ care American Lumberman. 


EXPERIENCED LUMBER MERCHANT 
‘With thoro knowledge of West Coast woods and south- 
ern pine would like good white pine connection on which 
he can specialize, exclusive if possible; to be handled 
on commission basis, shipper to do his own invoicing. 
Is now selling fir, cedar and spruce, covering Massachu- 
setts, Rhode Island, Vermont and lower Vermont by 
personal solicitation. Can give best of references. 

ddress “LL, 118,’’ care American Lumberman. 


EXPERT LAND MAN 
If you have holdings large enough to warrant someone 
looking after details of your land troubles, one who can 
straighten them out and keep them that way, commu- 
nicate with ‘‘L, 128,’ care American Lumberman. 


MARRIED MAN, 33, ELEVEN YRS. EXPERIENCE 
In lumber business, desires position as manager or super- 
intendent with progressive concern. Will consider any- 
thing from company store manager up. Excellent ref- 
erences, 

Address “T,, 100,’’ care American Lumberman. 


YARD MANAGER WITH 19 YEARS’ EXPERIENCE 
In every detail of retail building trades, wishes perma- 
nent position. Willing to invest. Best reasons for 
change. Can give Al reference from 3 states. 

Address “K. 120,’’ care American Lumberman. 


WOULD LIKE TO REPRESENT DEALER 
In either yellow pine, cypress, white pine, fir, spruce 
or shingles, in New York and Eastern territory. Com- 
mission or salary considered. Have had twenty years’ 
experience as salesman of lumber. 

Address “LT, 122,’’ care American Lumberman. 


POSITION WANTED—SALESMAN 
In northern Illinois and Chicago suburbs; 19 years’ 
experience in all southern pine and Pacifie coast prod- 
ucts. Live wire. 

Address P. 0. BOX 142, Bensenville, Ills. 


THOROUGHLY EXPERIENCED 
Southern pine sawmill bookeeper wants position in same 
line. Good references. Moderate salary. 
Address “LL. 131,’’ care American Lumberman. 


YOUNG MAN, 27, MARRIED 
Five years’ yellow pine sales and executive experience, 
desires change. Familiar with consumers Ohio and East. 
Address “LL. 129,’’ care American Lumberman. 
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